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IMPORTANT: If you are in any doubt about any of the contents of this Prospectus, you should obtain professional independent advice.
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Hong Kong Exchanges and Clearing Limited, The Stock Exchange of Hong Kong Limited and Hong Kong Securities Clearing Company Limited take no responsibility
for the contents of this Prospectus, make no representation as to its accuracy or completeness and expressly disclaim any liability whatsoever for any loss howsoever
arising from or in reliance upon the whole or any part of the contents of this Prospectus.

A copy of this Prospectus, having attached thereto the documents specified in the section headed “Appendix VIII — Documents Delivered to the Registrar of Companies
and Available for Inspection™ in this Prospectus, has been registered by the Registrar of Companies in Hong Kong as required by Section 342C of the Companies
(Winding Up and Miscellaneous Provisions) Ordinance, Chapter 32 of the Laws of Hong Kong. The Securities and Futures Commission of Hong Kong and the Registrar
of Companies in Hong Kong take no responsibility as to the contents of this Prospectus or any other documents referred to above.

The Offer Price is expected to be determined by agreement between the Joint Representatives (on behalf of the Underwriters) and us on the Price Determination Date.
The Price Determination Date is expected to be on or around Friday, June 25, 2021 (Hong Kong time) and, in any event, not later than Monday, June 28, 2021 (Hong
Kong time). The Offer Price will not be more than HK$42.70 per Offer Share and is currently expected to be not less than HK$39.80 per Offer Share. If, for any reason,
the Offer Price is not agreed by Monday, June 28, 2021 (Hong Kong time) between the Joint Representatives (on behalf of the Underwriters) and us, the Global Offering
will not proceed and will lapse.

The Joint Representatives, on behalf of the Underwriters, may, where considered appropriate and with our consent, reduce the number of Hong Kong Offer
Shares and/or the indicative Offer Price range below that is stated in this Prospectus (which is HK$39.80 to HK$42.70) at any time prior to the morning of
the last day for lodging applications under the Hong Kong Public Offering. In such case, notices of the reduction in the number of Hong Kong Offer Shares
and/or the indicative Offer Price range will be published on the website of our Company at www.zyloxtb.com and on the website of the Hong Kong Stock
Exchange at www.hkexnews.hk as soon as practicable following the decision to make such reduction, and in any event not later than the morning of the last
day for lodging applications under the Hong Kong Public Offering. Further details are set forth in the sections headed “Structure of the Global Offering” and
“How to Apply for Hong Kong Offer Shares” in this Prospectus.

We are incorporated, and a majority part of our businesses are located, in the PRC. Potential investors should be aware of the differences in the legal, economic and
financial systems between the PRC and Hong Kong and that there are different risk factors relating to investment in PRC-incorporated businesses. Potential investors
should also be aware that the regulatory framework in the PRC is different from the regulatory framework in Hong Kong and should take into consideration the different
market nature of the H Shares. Such differences and risk factors are set out in the sections headed “Risk Factors”, “Regulatory Overview” and “Appendix VI — Summary
of Articles of Association” in this Prospectus.

The obligations of the Hong Kong Underwriters under the Hong Kong Underwriting Agreement are subject to termination by the Joint Representatives (on
behalf of the Underwriters) if certain events occur prior to 8:00 a.m. on the Listing Date. Please refer to the section headed “Underwriting” in this Prospectus.

The Offer Shares have not been and will not be registered under the U.S. Securities Act or any state securities law in the United States and may be offered and sold
only (a) in the United States to “Qualified Institutional Buyer” in reliance on Rule 144A or another exemption from, or in a transaction not subject to, registration under
the U.S. Securities Act and (b) outside the United States in offshore transactions in reliance on Regulation S under the U.S. Securities Act.

ATTENTION

We have adopted a fully electronic application process for the Hong Kong Public Offering. We will not provide printed copies of this Prospectus or printed copies
of any application forms to the public in relation to the Hong Kong Public Offering.

This Prospectus is available at the websites of the Stock Exchange (
Prospectus, you may download and print from the website address

ww.hkexnews.hk) and our Company (www.zyloxtb.com). If you require a printed copy of this
above.
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IMPORTANT

IMPORTANT NOTICE TO INVESTORS:
FULLY ELECTRONIC APPLICATION PROCESS

We have adopted a fully electronic application process for the Hong Kong
Public Offering. We will not provide printed copies of this Prospectus or printed
copies of any application forms to the public in relation to the Hong Kong Public
Offering.

This Prospectus is available at the website of the Hong Kong Stock Exchange
at www.hkexnews.hk under the “HKEXnews > New Listings > New Listing
Information™ section, and our website at www.zyloxtb.com. If you require a printed
C(l))py of this Prospectus, you may download and print from the website addresses
above.

To apply for the Hong Kong Offer Shares, you may:

(1) apply online through the HK eIPO White Form service in the IPO App
(which can be downloaded by searching “IPO App” in App Store or Google
Play or downloaded at www.hkeipo.hk/TPOApp or
www.tricorglobal.com/IPOApp) or at www.hkeipo.hk; or

(2) apply through the CCASS EIPO service to electronically cause HKSCC
Nominees to apply on your behalf, including by:

(i) instructing your broker or custodian who is a CCASS Clearing
Participant or a CCASS Custodian Participant to give electronic
application instructions via CCASS terminals to apply for the Hong
Kong Offer Shares on your behalf; or

(ii) (if you are an existing CCASS Investor Participant) giving electronic
application instructions through the CCASS Internet System
(https://ip.ccass.com) or through the CCASS Phone System by calling
+ using the procedures in HKSCC’s “An Operating Guide
for Investor Participants” in effect from time to time). HKSCC can also
input electronic application instructions for CCASS Investor
Participants through HKSCC’s Customer Service Centre at 1/F, One &
Two Exchange Square, 8 Connaught Place, Central, Hong Kong by
completing an input request.

If you have any question about the application for the Hong Kong Offer Shares, you
may call the enquiry hotline of our H Share Registrar, Tricor Investor Services Limited,
at +852 3907 7333 on the following dates:

o Tuesday, June 22, 2021 — 9:00 a.m. to 9:00 p.m.

. Wednesday, June 23, 2021 — 9:00 a.m. to 9:00 p.m.
o Thursday, June 24, 2021 — 9:00 a.m. to 9:00 p.m.

. Friday, June 25, 2021 — 9:00 a.m. to 12:00 noon

We will not provide any physical channels to accept any application for the Hong
Kong Offer Shares by the public. The contents of the electronic version of this Prospectus
are identical to the printed Prospectus as registered with the Registrar of Companies in
Hong Kong pursuant to Section 342C of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance.

If you are an intermediary, broker or agent, please remind your customers, clients
or principals, as applicable, that this Prospectus is available online at the website
addresses above.

Please refer to “How to Apply for Hong Kong Offer Shares” for further details on
the procedures through which you can apply for the Hong Kong Offer Shares
electronically.
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Your application through the HK eIPO White Form service or the CCASS EIPO service
must be for a minimum of 500 Hong Kong Offer Shares and in one of the numbers set out in
the table. You are required to pay the amount next to the number you select.

No. of No. of No. of No. of

Hong Kong Amount Hong Kong Amount Hong Kong Amount Hong Kong Amount
Offer Shares payable on  Offer Shares payable on  Offer Shares payable on  Offer Shares payable on
applied for application applied for application applied for application applied for application
HKS$ HKS$ HKS$ HKS$
500 21,565.15 8,000 345,042.30 70,000 3,019,120.15 1,000,000 43,130,287.90
1,000 43,130.29 9,000 388,172.60 80,000 3450,423.03 2,000,000 §6,260,575.80
1,500 64,095.43 10,000 431,302.88 90,000 3,881,725.91 3,000,000 129,390,863.70

2,000 86,260.58 15,000 046,954.32 100,000 4,313,028.79

2,500 107,825.72 20,000 862,605.76 200,000 8,626,057.58

3,000 129,390.87 25,000 1,078,257.20 300,000 12,939,086.37

3,500 150,956.01 30,000 1,293,908.64 400,000 17,252,115.16

4,000 17252115 35000 1,509,560.08 500,000 21,565,143.95

4,500 194,086.30 40000 1,725,211.52 600,000  25,878,172.74

5,000 215,651.44 45,000 1,940,862.96 700,000 30,191,201.53

6,000 258,781.73 50,000 2,156,514.40 800,000  34,504,230.32

7,000 301,912.02 60,000 2,587,817.27 900,000  38,817,259.11

(1)  Maximum number of Hong Kong Offer Shares you may apply for.

No application for any other number of the Hong Kong Offer Shares will be considered
and any such application is liable to be rejected.



EXPECTED TIMETABLEY

Hong Kong Public Offering commences. . ............ ... . ... ........ 9:00 a.m. on
Tuesday, June 22, 2021

Latest time to complete electronic applications
under the HK eIPO White Form service through
one of the below ways®:

(1) the IPO App, which can be downloaded by
searching “IPO App” in App Store or
Google Play or downloaded at www.hkeipo.hk/TPOApp
or www.tricorglobal.com/IPOA pp

(2) the designated website www.hkeipo.hk. ... ... ... ... ... ....... 11:30 a.m. on
Friday, June 25, 2021

Application lists open™® .. .. ... 11:45 a.m. on
Friday, June 25, 2021

Latest time to give electronic application
instructions to HKSCC™ . . . .. 12:00 noon on
Friday, June 25, 2021

Latest time to complete payment of HK eIPO White Form
applications by effecting internet banking transfer(s)
or PPS payment transfer(s) .......... ... .. 12:00 noon on
Friday, June 25, 2021

If you are instructing your broker or custodian who is a CCASS Clearing Participant or

a CCASS Custodian Participant to give electronic application instructions via CCASS

terminals to apply for the Hong Kong Offer Shares on your behalf, you are advised to contact

your broker or custodian for the latest time for giving such instructions which may be
different from the latest time as stated above.

Application lists close™ ... ... .. .. ... 12:00 noon on

Friday, June 25, 2021

Expected Price Determination Date™® ... ...................... Friday, June 25, 2021

(1) Announcement of:

the Offer Price;
. the level of applications in the Hong Kong Public Offering;
. the level of indications of interest in the International Offering; and

. the basis of allocation of the Hong Kong Offer Shares

to be published on our website at www.zyloxtb.com‘®
and the website of the Stock Exchange

at www.hkexnews.hk® on or before” . ... ... ... ... ... ... Friday, July 2, 2021
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(2) Results of allocations in the Hong Kong Public
Offering (with successful applicants’ identification
document numbers, where appropriate) to be available
through a variety of channels as described in
“How to Apply for Hong Kong Offer Shares
— 11. Publication of Results” in this prospectus from“® ... ... .. Friday, July 2, 2021

(3) A full announcement of the Hong Kong Public
Offering containing (1) and (2) above to be
published on the website of the Stock Exchange
at www.hkexnews.hk and the Company’s website
at www.zyloxtb.com® from"'® ... ... .. ... ... ... ... . ... ... Friday, July 2, 2021

Result of allocations in the Hong Kong Public Offering
(with successful applicants’ identification document
numbers, where appropriate) will be available
at the “IPO Results” function in the IPO App or
at www.tricor.com.hk/ipo/result or www.hkeipo.hk/TPOResult
with a “search by ID” function from"'” ... ... ... .............. Friday, July 2, 2021

H Share certificates in respect of wholly or
partially successful applications to be dispatched or
collected or deposited into CCASS on or before”"'” ... .. .. ... Friday, July 2, 2021

HK eIPO White Form e-Auto Refund payment instructions/refund
cheques in respect of wholly or partially unsuccessful
applications pursuant to the Hong Kong Public Offering
to be dispatched on or before®®" oL L Friday, July 2, 2021

Dealings in H Shares on the Hong Kong Stock

O 9:00 a.m. on

Monday, July 5, 2021

Exchange expected to commence a

Notes:

(1)  All dates and times refer to Hong Kong local dates and time, except as otherwise stated. For details of the
structure of the Global Offering, including conditions of the Hong Kong Public Offering, please refer to
“Structure of the Global Offering” in this prospectus.

(2)  You will not be permitted to submit your application through the IPO App or the designated website at
www.hkeipo.hk after 11:30 a.m. on the last day for submitting applications. If you have already submitted
your application through the IPO App or the designated website at www.hkeipo.hk and obtained an
application reference number from the IPO App or the designated website before 11:30 a.m., you will be
permitted to continue the application process (by completing payment of application monies) until 12:00
noon on the last day for submitting applications, when the application lists close.

(3)  If there is/are a tropical cyclone warning signal number 8 or above, a “black” rainstorm warning signal and/or
Extreme Conditions in force in Hong Kong at any time between 9:00 a.m. and 12:00 noon on Friday, June 25,
2021, the application lists will not open on that day. Please refer to “How to Apply for Hong Kong Offer Shares
— 10. Effect of Bad Weather and/or Extreme Conditions on the Opening of the Application Lists” in this
prospectus.

— 11—
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Applicants who apply for the Hong Kong Offer Shares by giving electronic application instructions to
HKSCC via CCASS should refer to “How to Apply for Hong Kong Offer Shares — 6. Applying through the
CCASS EIPO Service” in this prospectus.

The Price Determination Date is expected to be on or about Friday, June 25, 2021 and, in any event, not later
than Monday, June 28, 2021. If, for any reason, the Offer Price is not agreed between the Joint Representatives
and us on or before Monday, June 28, 2021, the Global Offering will lapse.

None of the websites or any of the information contained on the websites forms part of this prospectus.

No temporary documents of title will be issued in respect of the Offer Shares. H Share certificates for the Hong
Kong Offer Shares will only become valid certificates of title provided that (i) the Global Offering has become
unconditional in all respects and (ii) neither of the Underwriting Agreements has been terminated in
accordance with their terms prior to 9:00 a.m. on the Listing Date. Investors who trade H Shares on the basis
of publicly available allocation details prior to the receipt of H Share certificates or prior to the H Share
certificates becoming valid do so at their own risk.

e-Auto Refund payment instruction/refund cheques will be issued in respect of wholly or partially unsuccessful
applications pursuant to the Hong Kong Public Offering and also in respect of wholly or partially successful
applications in the event that the final Offer Price is less than the price payable per Offer Share on application.

Applicants who have applied through the HK eIPO White Form service for 1,000,000 or more Hong Kong
Offer Shares may collect any refund cheques and/or H Share certificates in person from our H Share Registrar,
Tricor Investor Services Limited at Level 54, Hopewell Centre, 183 Queen’s Road East, Hong Kong from 9:00
a.m. to 1:00 p.m. on Friday, July 2, 2021 or such other date as notified by us as the date of dispatch/collection
of H Share certificates/e-Auto Refund payment instructions/refund cheques. Applicants being individuals who
are eligible for personal collection may not authorize any other person to collect on their behalf. Individuals
must produce, at the time of collection, evidence of identity acceptable to our H Share Registrar. Applicants
who have applied for Hong Kong Offer Shares through the CCASS EIPO service should refer to the section
headed “How to Apply for Hong Kong Offer Shares — 14. Dispatch/Collection of H Share Certificates and
Refund Monies — Personal Collection — If you apply through the CCASS EIPO service” in this prospectus for
details. For details of the arrangements, please refer to “How to Apply for Hong Kong Offer Shares” in this
prospectus.

Applicants who have applied through the HK eIPO White Form service and paid their application monies
through single bank account may have refund monies (if any) dispatched to the bank account, in the form of
e-Auto Refund payment instructions. Applicants who have applied through the HK eIPO White Form service
and paid their application monies through multiple bank accounts may have refund monies (if any) dispatched
to the address as specified in their application instructions, in the form of refund cheques, by ordinary post at
their own risk.

H Share certificates and/or refund cheques (if applicable) for applicants who have applied for less than
1,000,000 Hong Kong Offer Shares and any uncollected H Share certificates and/or refund cheques will be
dispatched by ordinary post, at the applicants’ risk, to the addresses specified in the relevant applications.

Further information is set out in “How to Apply for Hong Kong Offer Shares — 13. Refund of Application
Monies” and “How to Apply for Hong Kong Offer Shares — 14. Dispatch/Collection of H Share Certificates
and Refund Monies” in this prospectus.

In case a typhoon warning signal no. 8 or above, a black rainstorm warning signal and/or Extreme Conditions
between Tuesday, June 22, 2021 to Monday, July 5, 2021, then the day of (i) announcement of results of
allocations in the Hong Kong Public Offering; (ii) dispatch of H Share certificates and refund cheques/HK
eIPO White Form e-Auto Refund payment instructions; and (iii) dealings in the Shares on the Stock Exchange
may be postponed and an announcement may be made in such event.

The H Share certificates will only become valid certificates of title provided that the

Global Offering has become unconditional in all respects and neither the Hong Kong

Underwriting Agreement nor the International Underwriting Agreement is terminated in

accordance with their respective terms prior to 8:00 a.m. on the Listing Date. The Listing Date

is expected to be on or about Monday, July 5, 2021. Investors who trade the H Shares on the

basis of publicly available allocation details prior to the receipt of H Share certificates or prior

to the H Share certificates becoming valid certificates of title do so entirely at their own risk.
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EXPECTED TIMETABLEY

The above expected timetable is a summary only. You should refer to “Structure of the
Global Offering” and “How to Apply for Hong Kong Offer Shares” in this prospectus for
details of the structure of the Global Offering, including the conditions of the Global Offering,
and the procedures for application for the Hong Kong Offer Shares.

—1v —
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IMPORTANT NOTICE TO PROSPECTIVE INVESTORS

This Prospectus is issued by us solely in connection with the Hong Kong Public
Offering and the Hong Kong Offer Shares and does not constitute an offer to sell or
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made except as permitted under the applicable securities laws of such jurisdictions
pursuant to registration with or authorization by the relevant securities regulatory
authorities or an exemption therefrom.

You should rely only on the information contained in this Prospectus to make your
investment decision. The Hong Kong Public Offering is made solely on the basis of the
information contained and the representations made in this Prospectus. We have not
authorized anyone to provide you with information that is different from what is
contained in this Prospectus. Any information or representation not contained nor
made in this Prospectus must not be relied on by you as having been authorized by us,
the Joint Sponsors, the Joint Representatives, the Joint Global Coordinators, the Joint
Bookrunners, any of the Underwriters, any of our or their respective directors, officers,
employees, agents, or representatives of any of them or any other parties involved in the
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SUMMARY

This summary aims to give you an overview of the information contained in this
Prospectus. As this is a summary, it does not contain all the information that may be
important to you. You should read the entire document before you decide to invest in the
Offer Shares.

In particular, we are a biotechnology company seeking to list on the Main Board
of the Hong Kong Stock Exchange under Chapter 18A of the Listing Rules on the basis
that we are unable to meet the requirements under Rule 8.05(1), (2) or (3) of the Listing
Rules. There are risks associated with any investment. Some of the particular risks in
investing in the Offer Shares are set out in the section headed “Risk Factors”. You should

read that section carefully before you decide to invest in the Offer Shares.

OVERVIEW

We are a leading player in the neuro- and peripheral-vascular interventional medical
device market in China in terms of our comprehensive product portfolio. As an integrated
medical device company supported by our in-house R&D and manufacturing capabilities,
proprietary technological platforms, and commercialization capabilities evidenced by our track
record and led by our experienced management team, we provide physicians and patients in
China and overseas with medical devices to treat and manage neuro- and peripheral vascular
diseases. Our current therapeutic areas include acute ischemic stroke (AIS), intracranial
aneurysm, carotid artery stenosis, peripheral arterial and venous diseases, and dialysis related
diseases.

We provide solutions to patients and physician with the most comprehensive product
portfolio covering neuro- and peripheral-vascular interventional medical devices among
domestic neuro- and peripheral- vascular medical device companies in China according to
Frost & Sullivan. Our current neurovascular product portfolio covers a full suite of products
in five major categories, namely ischemic, hemorrhagic, stenosis, carotid artery, vascular
access device, and according to Frost & Sullivan, we are the only domestic company in China
that has developed a neurovascular product portfolio covering all these five major categories.
With 22 approved products and product candidates, we have the most comprehensive
peripheral-vascular interventional product portfolio among domestic players in China covering
a full spectrum of arterial and venous products including stents, balloons, catheters and filters,
according to Frost & Sullivan. In addition, our product portfolio also includes two vascular
closure device candidates which makes us the first domestic medical device company that has
developed vascular closure device candidates. Since our inception in 2012, we have
systemically and methodically developed a portfolio of 45 products and product candidates to
cover neuro- and peripheral-vascular device market and vascular closure device market that are
highly under-penetrated and fast growing. Our two Core Products are Thrombite Clot Retriever
Device (“Thrombite CRD”) and Ultrafree™ Drug Coated PTA Balloon Catheter (“Ultrafree
DCB”) which have been commercialized in China and we are conducting further research and
development on our two Core Products. As of the Latest Practicable Date, our broad product
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portfolio included a total of 12 approved products in China and overseas'", including 6
approved products for treating neurovascular diseases and 6 approved products for treating
peripheral vascular diseases. We also have 36 product candidates at various development stages
in China, including 6 at registration stage, 9 at clinical trial stage, 11 at type testing stage, and
10 at design stage. During the Track Record Period, we commercialized 6 products in China
and overseas and generated revenue from the sales of such products. In 2020, we substantially
increased our sales in China and revenue generated from our sales in China accounted for
87.9% of our total revenue for 2020. As our current products and product candidates receive
more marketing approvals in China, we expect to generate more sales in China. As of the Latest
Practicable Date, there was no price guidance set by the PRC government on stroke treatment
and prevention devices.

In the neuro-vascular interventional medical device space, we are the only domestic
company that are developing a full suite of products for major neuro-vascular categories,
namely ischemic, hemorrhagic, stenosis, carotid artery, vascular access device, according to
Frost & Sullivan. In the peripheral-vascular interventional medical device space, we have the
most comprehensive product portfolio and with the most National Medical Products
Administration (“NMPA”) approvals among domestic players in China according to Frost &
Sullivan. We are also the only domestic medical device company that has obtained CE Mark
and commercialized both neuro- and peripheral-vascular medical devices in Europe according
to Frost & Sullivan.

(1)  including 5 products approved in both China and Europe, 4 products approved in China only and 3 products
approved in Europe but still in development stage in China

_2_
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SUMMARY

In 2021, we expect to achieve significant advancement for our product portfolio. We
obtained NMPA approvals for balloon guiding catheter, intracranial PTA balloon catheter (Rx)
and distal access catheter and expect to obtain NMPA approval and commercialize additional
5 product candidates including neurovascular embolization coils, microcatheter for coiling,
microcatheter for clot retriever, distal support catheter and vessel snare. We also plan to submit
applications for NMPA approval for 6 product candidates in 2021, including microcatheter for
coiling, carotid Rx PTA balloon catheter, PTA balloon catheter — large diameter, retrievable
inferior vena cava filter, endovenous radiofrequency ablation (RFA) catheter, and suture-
mediated closure system. Furthermore, we are currently conducting 9 clinical trials for our
innovative devices, including intracranial drug coated balloon catheter, flow diverter,
endovenous radiofrequency ablation (RFA) catheter, retrievable inferior vena cava filter,
peripheral venous stent system, peripheral drug-eluting stent system, drug-coated PTA balloon
catheter — dialysis access, peripheral detachable coil and suture-mediated closure system. We
are advancing a total of 36 product candidates through different stages of development that we
intend to obtain approvals in China by 2025. Regarding our two commercialized Core
Products, Thrombite CRD and Ultrafree DCB, we are conducting further R&D including,
among others, clinical trials required by NMPA to expand their indications and upgrade their
features and bring Drug Coated PTA Balloon Catheter — BTK and Drug Coated PTA Balloon
Catheter — Dialysis Access to commercialization. We believe all these approved products and
product candidates in our comprehensive product portfolio will solidify our leading position in

the neuro- and peripheral-vascular interventional medical device market in China.

Stroke is a leading cause of death and disability globally. Neurovascular disease is the
leading cause of death in China which accounted for over 20% of the total mortality in 2019
in China and such percentage is constantly growing. The incidence of ischemic stroke
continues to rise in China, primarily due to life style issues and aging population. The
recommendation by the AHA for mechanical thrombectomy (MT) as the first-line treatment
choice for ischemic stroke and its subsequent adoption in China have set off a revolution in
ischemic stroke treatment that shifted traditional anti-coagulant drug regiment and
intravascular thrombolysis to the new MT procedures with proven safety and significantly
enhanced efficacy. MT procedures are expected to grow rapidly in China for the next 10 years,
benefiting from a number of factors such as favorable government policies, rising living
standard and increasing healthcare expenditure, which will propel the growth of neurovascular
medical device market. The number of neuro-interventional procedures in China increased
from 77.4 thousand in 2015 to 159.6 thousand in 2019 at a CAGR of 19.8% and is estimated
to further increase to 1,781.0 thousand in 2030, at a CAGR of 24.5% from 2019 to 2030.

Peripheral-vascular interventional device market in China also represents a large,
underdeveloped and rapidly expanding market that is currently dominated by multinational
corporation (“MNC”) players. The recent approval and gradual adoption of drug-coated
balloon (“DCB”) in treating various arterial diseases including lower extremity arterial
diseases, are seen as a viable alternative to stenting, and a new paradigm of “leaving nothing
behind” is taking hold of peripheral-vascular disease treatment in China, which is expected to
propel the growth of the peripheral-vascular interventional device market in China for the next
10 years. The number of peripheral artery intervention procedures in China increased from 58.6
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thousand in 2015 to 112.2 thousand in 2019 at a CAGR of 17.7%, and is estimated to further
reach 600.1 thousand in 2030 at a CAGR of 16.5% from 2019 to 2030. According to Frost &
Sullivan, peripheral artery intervention procedure mainly includes the procedure of peripheral
artery stent, peripheral artery balloon, drug-coated balloon, peripheral plaque atherectomy
device and other products (access device and embolization coil). We aim to capture such
significant growth potential and solidify our leading market position in both neuro- and
peripheral-vascular interventional medical device market in China.

We strive to provide all patients, regardless of their race, age and affluence, with
accessible medical devices and services. Since the inception of the Company, we have adopted
and executed our strategic business model of developing medical devices and solutions with
advanced features with a focus on neurovascular and peripheral-vascular interventional market.
Our product candidates are selected and developed in-house, and we hold global rights of our
self-developed products and product candidates.

We have built a synergistic corporate platform with integrated R&D, manufacturing and
commercialization capabilities, which enables smooth collaborations and accelerates
development process during the full product life-cycle and therefore helps to achieve
cost-efficiency.

. R&D. Led by our three experienced and multi-disciplinary R&D team leaders,
including Dr. Jonathon Zhong Zhao, our founder and chairman of the Board, Dr.
Zheng Li, our senior vice president, and Dr. Ning Pan, our senior vice president,
who have an average of over 15 years of experience in global leading medical device
companies with proven track record of successful product development, we have
established in-house R&D capabilities which are manifested by our product
innovations and our proprietary technologies and efficient product development
process. Leveraging our strong R&D and product development capabilities, we have
developed a portfolio of innovative products and product candidates with advanced
features that are comparable in performance to imported products by established
international brands in the industry in terms of safety and efficacy as demonstrated
in clinical trials. For details, see “Business — Our Product and Product Pipeline”. We
have two products, Thrombite CRD and Ultrafree DCB, that were approved through
the Special Approval Procedures of Innovative Medical Devices promulgated by the
NMPA (the “NMPA Special Approval Channel”), out of the 11 neuro- and
peripheral-vascular medical devices that were approved through such NMPA Special
Approval Channel as of January 2021. For details on the framework of the NMPA
Special Approval Channel, please see “Regulatory Overview — Special Procedures
for Examination and Approval of Innovative Medical Devices”. Our R&D
capabilities, combined with our extensive registration experience and established
strong collaboration with leading physicians and hospitals, also help improve our
clinical trial efficiency and expedite our product advancement. For example, our
patient enrollment timeline reduced by half from 25 months in our first large scale
clinical trial to around one year, which is at the top level for similar product in the
industry according to Frost & Sullivan. All subsequent patient enrollments of our
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clinical trials have generally followed around one-year timeline, which we believe
is at a highly efficient level. Our in-house R&D capabilities are also evidenced by
our patent portfolio. As of the Latest Practicable Date, we had 39 patents and 43
patent applications in China. As of the Latest Practicable Date, our core R&D team
responsible for the development of the Core Products remained with the Company.

Manufacturing. Manufacturing process of vascular interventional products is
complex and technologically challenging because it requires the integration of
several different manufacturing processes and different materials with high demand
for precision. Over the years, we have accumulated extensive expertise and
know-how in developing and manufacturing vascular interventional products and
obtained a number of patents for our proprietary technologies. Our manufacturing
expertise and know-how combined with advanced technologies applied during our
manufacturing process help ensure both high quality and efficiency of our
production. We had built manufacturing facilities of an aggregate area of
approximately 3,800 sq.m. in Hangzhou and Zhuhai, China as of the Latest
Practicable Date. In addition, we are in the process of expanding our production
capacity with additional aggregate area of approximately 13,000 sq.m. in Hangzhou
and plan to build a new manufacturing site in Zhuhai with an aggregate area of
approximately 20,000 sq.m in preparation for the commercialization of further

expanded product portfolio.

Commercialization. We have a proven track record of commercializing 9 products
since our inception in 2012. We employ an offline and online integrated marketing
model with a focus on academic promotion to increase market and physician
awareness and penetration of our products. We have a dedicated in-house sales team
of 50 members led by Mr. Yang Xie with a focus on academic marketing driven by
our extensive expertise and clinical resources. We had also established an extensive
distribution network by collaborations with 25 domestic distributors who are
authorized by us to cover over 1,500 hospitals across 22 provinces, 4 autonomous
regions and 4 municipal cities in China as of the Latest Practicable Date. Over the
years, we have developed strong collaborations with and established a well-
recognized brand among leading physicians and hospitals in China in the field of

neuro- and peripheral-vascular intervention.

Regulations on the Supervision and Administration of Medical Devices (2021 Revision)

was passed in December 2020 and came into effect in June 2021, the major amendments under

which include among others the introduction of regulatory measures such as unique product

marks tracing, extended inspection and enhanced punishment. We closely follow the

implementation progress of Regulations on the Supervision and Administration of Medical

Devices (2021 Revision) to ensure our compliance. For details, see “Regulatory Overview —

Laws and Regulations relating to Medical Devices”. According to our PRC Legal Advisor, the

Regulations on the Supervision and Administration of Medical Devices (2021 Revision) are not

expected to have any material impact on our ongoing and planned clinical trials, registrations

and commercialization within our scope of operations or our ongoing operations.

i



SUMMARY

Our business grew rapidly during the Track Record Period under the leadership of our
senior management team. Our management team consists of seasoned industry executives with
vast experience in leading medical device companies in China and globally, such as Dr.
Jonathon Zhong Zhao, our founder and Chairman of the Board. We benefit from their proven
track record of successful research and development, and commercialization of medical device.
During the Track Record Period, our revenue increased by 461.9% from RMB4.9 million in
2019 to RMB27.6 million in 2020, our gross profit increased from RMB1.2 million in 2019 to
RMB16.3 million in 2020, and our gross profit margin increased from 24.2% in 2019 to 58.9%
in 2020. We currently mainly target the China market and do not have immediate plan to enter

into new markets outside of China and Europe.

OUR CORE PRODUCTS

Thrombite CRD

Our Thrombite CRD is a minimally invasive device to capture and remove the clot
blocking blood vessels to treat neurovascular diseases such as acute ischemic stroke (AIS). We
completed the clinical trial for Thrombite CRD in October 2019 and received the registration
certificate of Class III medical device from the NMPA in September 2020. We commercialized
Thrombite CRD in China in September 2020. We currently mainly target the China market for
Thrombite CRD. We have also obtained CE Mark and started commercialization of Thrombite
CRD in Europe in May 2020. We do not have immediate plan to enter into new markets outside
of China and Europe.

We are further developing Thrombite CRD including post-approval study, product
improvement and indication expansion:

. Post-approval study: Post-approval study for Thrombite CRD is not required by the
NMPA. We plan to voluntarily conduct further clinical study of Thrombite CRD in
combination with our BGC to prove the favorable efficacy in intracranial clot
retrieval over independent usage of Thrombite CRD, including decreased incidence
of distal embolization of small thrombus and improved prognosis which will last for
2 to 3 years. We are currently in discussion with Key Opinion Leaders (“KOLs”)
and contract research organization (“CROs”) to improve the study design.

. Product improvement: We plan to improve the X-ray visibility of Thrombite CRD by
adding 2 to 4 platinum iridium wires based on its current structure. Platinum iridium
wire is a component which is visible under X-ray and can thus help to realize
whole-device imaging and further improve the precise positioning and tracking of
the device during the deployment process, thus enhancing the procedure success
rate. We are currently finalizing the design of this product upgrade and plan to
initiate communications with the NMPA for the further development plans by
August 2021.
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. Indication expansion: We plan to expand the indications of Thrombite CRD to a
treatment window of 8-20 hours after the stroke from the current treatment window
of up to 8 hours after the stroke, to further increase the competitiveness of
Thrombite CRD. According to guidelines for AIS treatment in both China and the
U.S., mechanical thrombectomy (MT) is sutable for patient within 24 hours from
onset. After 6 hours from onset, the patient has to be examined under multiple
imaging modalities, such as CT and MRI. If there is no large area of embolism in
the downstream artery, such patient is suitable for MT treatment. Considering the
guidelines and clinical study design, we decide to extend the treatment hour to up
to 20 hours. We expect to conduct a clinical trial to obtain the NMPA approval of
this indication expansion. We are working on the design of the study on this
indication expansion of Thrombite CRD. Upon availability of the final study design,
we plan to initiate communications with the NMPA for the further development

plans.

We also plan to expand the indications of Thrombite CRD to pulmonary embolism.
Based on rules and regulations of the NMPA, only one indication can be approved
for one clinical trial, thus it is a common industry practice to submit the most
important indication with largest market size for the first approval. After the initial
approval, expanding indications to different anatomical locations requires further
clinical trials. Indication expansion of Thrombite CRD to pulmonary embolism is
expected to increase our product sales as acute pulmonary embolism has a mortality
rate of 20% to 30% and a large patient pool. We expect to conduct additional animal
studies and a clinical trial to obtain the NMPA approval of this indication expansion.
We will discuss with KOLs and CROs in the second half of 2021 regarding the trial
plan. We expect to launch Thrombite CRD with new indication for pulmonary
embolism beyond 2025.

For further details, see “Business — Our Neurovascular Products — Our Ischemic
Neurovascular Products — Thrombite Clot Retriever Device (“Thrombite CRD”) — Our Core
Product”.

Ultrafree DCB

Ultrafree DCB is an interventional device designed for percutaneous transluminal
angioplasty for patients with stenosis or occlusion in femoral artery and popliteal artery (except
inferior knee artery). We completed the clinical trial for Ultrafree DCB in July 2019 and
received registration certificate of Class III medical device from the NMPA in November 2020.
We subsequently commercialized Ultrafree DCB in China in December 2020. We currently
mainly target the China market. We have also obtained CE Mark in October 2020. We expect
to commercialize Ultrafree DCB in Europe in 2021 and do not have immediate plan to enter

into new markets outside of China and Europe.
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We are further developing Ultrafree DCB, including post-market surveillance program,

product improvement and indication expansion:

. Post-market surveillance program: Pursuant to the NMPA approval, we are required
to continue to collect clinical safety data for additional two to five years. We are in
the process of discussing surveillance plans with CROs for monitoring patients
through our multi-center post-market surveillance program. A post-approval study is
required by NMPA for Ultrafree DCB according to relevant rules and regulations of
the NMPA mainly because Ultrafree DCB is considered as a more complex product

because it contains medicinal component in its drug coating.

. Product improvement: We are developing improved features of Ultrafree DCB by
improving the underlying PTA balloon catheter material, reducing the product
diameter and increasing product flexibility for better crossing, navigation, and
dilation performance, including replacing the balloon materials used in current
Ultrafree DCB to achieve high-dilatation pressure to better treat refractory and
hypercalcified lesions. We have finalized the design of this product improvement
and plan to initiate communications with the NMPA for the next steps.

. Indication expansion

o  Drug Coated PTA Balloon Catheter — BTK: We are further developing
Ultrafree DCB to expand its indication to cover the treatment of stenosis or
occlusion in below-the-knee (BTK) popliteal arteries. We expect to conduct a
clinical trial to obtain the NMPA approval for Drug Coated PTA Balloon
Catheter — BTK, whose design is substantially the same as Ultrafree DCB with
minor modification to make it more suitable for the BTK indication. We are in
the process of conducting animal studies and are conducting the required type
testing for the BTK indication. We expect to initiate a clinical trial in the
second half of 2021 and to launch Drug Coated PTA Balloon Catheter — BTK
in 2024.

o  Drug Coated PTA Balloon Catheter — Dialysis Access: We are also further
developing another Ultrafree DCB to expand its indication to cover the
treatment of stenosis or occlusion of obstructive lesions of native or synthetic
arteriovenous dialysis fistulae. We expect to obtain the NMPA approval for
Drug Coated PTA Balloon Catheter - Dialysis Access, whose design is
substantially the same as Ultrafree DCB with minor modification to make it
more suitable for the new indication. We are in the process of animal studies,
and completed the required type testing for dialysis indication. We commenced
a clinical trial in February 2021 and expect to launch Drug Coated PTA Balloon
Catheter - Dialysis Access in 2024.

— 10 =
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o Drug Coated Balloon for vertebral artery stenosis: We plan to develop another
version of Ultrafree DCB, the design of which is substantially the same as
Ultrafree DCB with minor modification to make it more suitable to cover the
treatment of stenosis or occlusion of obstructive lesions in vertebral arteries.
We have finalized the design and completed type testing. We are currently
planning for suitable animal efficacy model studies and expect to initiate a
clinical trial in the second half of 2021. We expect to launch the upgraded
Ultrafree DCB with new indication to cover stenosis or occlusion of vertebral
arteries beyond 2025.

Based on the consultation with the Center of Medical Device Evaluation of Zhejiang
Provincial Medical Products Administration (“MPA™), as advised by our PRC Legal Advisor,
the indication expansion of our Core Products will be recognized and regulated by the NMPA.
Furthermore. the authorized officer of provincial MPA confirmed that regulation for Class I1I
medical device shall be consistent among different provinces across China and the NMPA. Our
future indication expansion of our Core Products will comply with applicable regulations.

For further details, see “Business — Our Peripheral-vascular Products — Our Peripheral
Arterial Products — Ultrafree™ Drug coated PTA balloon catheter (Ultrafree DCB) — Our Core
Product”.

OUR SELECTED PRODUCTS AND PRODUCT CANDIDATES
Neurovascular embolization coils

Neurovascular embolization coils are a set of flexible coils used in the endovascular
coiling procedure, which is a minimally invasive technique using a catheter to reach the
aneurysm in the brain, displace the coils to block the blood flowing into the aneurysm, thus
reducing the risk of aneurysm rupture. We have completed the clinical trial for neurovascular
embolization coils and submitted the registration application to the NMPA in August 2020. We
expect to receive NMPA approval in the fourth quarter of 2021 and commercialize our

neurovascular embolization coil in China subsequently.

As of the Latest Practicable Date, there were 21 major marketed intracranial aneurysm
embolization coils in China, which were manufactured by five international companies and
four domestic companies, including 8 mechanical detachable embolization coils. For details,
see “Industry Overview — China Intracranial Aneurysm Interventional Device Market”.

Flow diverter

Our flow diverter is designed for endovascular treatment of intracranial aneurysms. It has
a suitable metal and mesh coverage, which is capable of changing the hemodynamics in the
intracranial artery and promoting formation of the thrombosis inside the tumor cavity and
repair of the vascular intima at the tumor neck. Pre-clinical data has supported feasibility,
safety and preliminary efficacy of our flow diverter on animals. We have obtained approval
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from the ethics committee of the principal investigator hospital to conduct a multi-center, and
non-inferiority clinical trial (a clinical trial that tests whether a new treatment is not worse than
an active treatment it is being compared to) using imported products by an established
international brand in the industry as the comparable product in China to investigate the
efficacy and safety of our flow diverter. We expect to initiate patient enrollment by the end of
the second quarter of 2021. For details, see “Business — Our Product and Product Pipeline —
Flow diverter”.

As of the Latest Practicable Date, there were 4 major marketed flow diverter stents in
China, which were manufactured by two international companies and one domestic company.
For details, see “Industry Overview — China Intracranial Aneurysm Interventional Device
Market”.

Retrievable inferior vena cava filter

Our retrievable inferior vena cava filter is a filtering device to be placed into the inferior
vena cava (IVC) to prevent pulmonary embolism. Pulmonary embolism (PE) is usually a
consequence of deep vein thrombosis (DVT). DVT occurs when a blood clot (thrombus) forms
in one or more of the deep veins in one’s body, often in legs. Blood clots that develop in the
veins of the leg or pelvis occasionally break up and large pieces of the clot can travel to the
lungs, which causes PE. A retrievable inferior vena cava filter traps large clot fragments and
prevents them from traveling through the vena cava vein to the heart and lungs, where they
could cause severe complications such as pain, difficulty breathing, shortness of breath or even
death. Pre-clinical data has supported the feasibility, safety and preliminary efficacy of the
Retrievable inferior vena cava filter. We are conducting a multi-center, randomized and
non-inferiority clinical trial (a clinical trial that tests whether a new treatment is not worse than
an active treatment it is being compared to) using products by a market-leading domestic brand
in the industry as the comparable product in China to investigate the efficacy and safety of our
retrievable inferior vena cava filter. We have completed patient enrollment by February 2021
and the trial is still ongoing. We expect to launch our retrievable inferior vena cava filter in
2022. For details, see “Business — Our Product and Product Pipeline — Retrievable inferior vena
cava filter”.

As of the Latest Practicable Date, there were 7 major marketed retrievable vena cava
filters in China, which were manufactured by five international companies and two domestic
companies. For details, see “Industry Overview — China IVCF Interventional Device Market”.

Peripheral venous stent system

Our peripheral venous stent system is designed for the treatment of iliac vein stenosis or
occlusive disease such as lliac vein compression syndrome (IVCS). We are conducting a
multi-center, randomized and non-inferiority clinical trial (a clinical trial that tests whether a
new treatment is not worse than an active treatment it is being compared to) using imported
products by an established international brand in the industry as the comparable product to
investigate the efficacy and safety of the peripheral venous stent system in China. We initiated
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patient enrollment in October 2020 with a target of 220 patients in total according to the
approved clinical trial plan and the trial is still ongoing. For details, see “Business — Our
Product and Product Pipeline — Peripheral venous stent system”.

As of the Latest Practicable Date, there were two peripheral venous stent systems
approved in China, which were both developed by international companies, and no domestic
peripheral venous stent system was approved in China. For details, see “Industry Overview —
China IVCF Interventional Device Market”.

Suture-mediated closure system

Our suture-mediated closure system is used to suture the femoral artery access site after
diagnostic/therapeutic interventional procedures. We are conducting a multi-center,
randomized and non-inferiority clinical trial (a clinical trial that tests whether a new treatment
is not worse than an active treatment it is being compared to) using imported products by an
established international brand in the industry as the comparable product in China to
investigate the efficacy and safety of the suture-mediated closure system. We started patient
enrollment in June 2020 with a target of 228 patients in total according to the approved clinical
trial plan and the trial is still ongoing. For details, see “Business — Our Product and Product
Pipeline — Suture-mediated closure system”.

As of the Latest Practicable Date, there were 4 major marketed vascular closure device
(VCD) in China, all of which were manufactured by international companies. For details, see
“Industry Overview — China VCD Market”.

OUR COMPETITIVE STRENGTHS

We believe the following strengths have contributed to our success and differentiated us
from our competitors.

. A total solution provider with the most comprehensive portfolio of the neuro- and
peripheral-vascular interventional medical devices among domestic companies in

China

. In-house R&D capabilities evidenced by innovation and efficient product
development process

. Leading R&D and manufacturing technological platforms driving technological
breakthrough and long-term growth in neuro- and peripheral- vascular markets

. Commercialization capabilities evidenced by our track record with well-established
distribution and KOL network

. Seasoned and experienced management team with strong shareholder support
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OUR STRATEGIES
We plan to implement the following strategies to achieve our mission and vision:

. Further strengthen our commercialization capabilities to solidify our leadership in
China

. Continue to accelerate product development and expand our product portfolio to
provide total solutions

. Further advance R&D capabilities to support our long-term growth
. Further develop our integrated platform and enhance operational efficiency
. Selectively expand our global footprint

SALES AND MARKETING

In line with industry practice, we sell our products primarily to distributors, who then sell
the products to hospitals directly or through sub-distributors. During the Track Record Period,
we did not sell directly to hospitals. In our distribution agreements and authorization letters,
we limit our distributors to sell our products only within their designated geographic regions
or designated hospitals. They are not allowed to sell our products in other regions. We also
issue authorization letters to our sub-distributors who do not enter into distribution agreement
directly with us to limit their sales of our products to designated hospitals only. To the best
knowledge of the Directors, there has been no material violation by the sub-distributors of the
authorization letters since the adoption of the current distribution model in China.

In 2019 and 2020, our sales to our distributors accounted for 92.2% and 99.0% of our
revenue in 2019 and 2020, respectively. Our PRC Legal Advisor is of the view that our
distributorship model complies with the Two Invoice System in the relevant regions based on
(i) the prevailing regulations; and (ii) we do not authorize sub-distributors to sell to hospitals
where Two Invoice System applies. We expect to continue the existing distributorship model
in the near term. If the Two Invoice System is implemented in more regions, we will adjust our
distribution model in relevant regions accordingly to engage single-tier distributors. By doing
so, the overall product profit margin is not expected to be significantly affected as there are
plenty of regional distributors with industry experience on the market.

Pricing

When determining the price of our products sold to distributors, we consider factors such
as prices of competing products, our costs and differences in features between our products and
competing products. As of the Latest Practicable Date, there was no price guidance set by the
PRC government on stroke treatment and prevention devices. As advised by our PRC Legal
Advisor and Frost & Sullivan based on their understanding as of the Latest Practicable Date,
the aforementioned factors and regulatory environment are not expected to change materially
in the short-to-mid-term due to regulatory reforms and market landscape dynamics.
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The centralized procurement currently only applies to a limited number of medical
devices and does not directly affect the pricing of our products, but there are uncertainties
whether the centralized procurement scope would be expanded in the future, resulting in the
inclusions of our products or product candidates upon commercialization. If our products
become subject to the centralized procurement, prices of our products are expected to be lower
while their sales volumes are expected to increase, and thus their supplies and market size will
potentially decrease. The impact of the implementation of the centralized procurement and
tendering policies including the overall effect on the supply and market size of our
commercialized products and products pending approval still remains uncertain. See “Risk
Factors — The policies of centralized procurement of high-value medical consumables set by
the PRC government may cover our products in the future, and the prices of our products may
experience downward changes, which in turn may have a material adverse impact on our
revenue, financial condition and results of operation”. We plan to expand our market share to
better prepare ourselves for the future implementation of centralized procurement on its
products. If and by the time the government issues centralize procurement guidelines covering
our products, we will consider factors including market share, cost of manufacturing, marginal
rate of investment and return to determine detailed adjustment strategy of our
commercialization, such as optimizing production and lowering production cost. In addition,
we are developing a comprehensive portfolio of 45 products and product candidates, and it is
therefore less affected by the potential centralized procurement of any single product.

CUSTOMERS

Our customers are primarily distributors in China and overseas who purchase our
products and sell them directly or indirectly to hospitals. During the Track Record Period, all
our overseas customers were distributors. For the years ended December 31, 2019 and 2020,
the aggregate sales to our five largest customers were RMB4.4 million and RMB24.3 million,
representing 90.0% and 87.8% of our revenue, respectively. Sales to our largest customer for
the same periods were RMB1.5 million and RMB21.6 million, representing 30.8% and 78.3%
of our revenue, respectively. See “Business — Customers”.

SUPPLIERS

During the Track Record Period, our suppliers mainly comprised of clinical trial service
providers, equipment providers and raw material suppliers. For the years ended December 31,
2019 and 2020, purchases from our five largest suppliers in aggregate accounted for 58.1% and
51.0% of our total purchases (including value added tax), respectively, and purchases from our
largest supplier accounted for 50.5% and 31.0% of our total purchases for the same periods
(including value added tax), respectively. See “Business — Suppliers”.
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INTELLECTUAL PROPERTY

We have built a comprehensive intellectual property portfolio in China and overseas to
protect our technologies, inventions and know-how and ensure our future success with
commercializing our products. As of the Latest Practicable Date, we had 39 granted patents and
34 registered trademarks, as well as 43 pending patent applications and 58 pending trademark
applications in China. We believe there is no material legal impediment for us to obtain the
approvals for these pending patents and trademarks. See “Business — Intellectual Property”.
During the Track Record Period and up to the Latest Practicable Date, we were not involved
in any material proceedings in respect of intellectual property right infringement claims against
us or initiated by us. As of the Latest Practicable Date, we had not identified any potential
overlap between our Core Products and commercialized products to claims made by third
parties in the form of granted utility patents and/or invention patents. For risks relating to
intellectual property rights, see “Risk Factors — Risks Relating to Our Business — Risks
Relating to Our Intellectual Property Rights™.

COMPETITION

Our products and product candidates are designed for the neuro- and peripheral-vascular
intervention market in China, which is massive, fast-growing and highly under-penetrated
according to Frost & Sullivan. The market size of China neuro-interventional medical device
increased from RMB2.6 billion in 2015 to RMB4.9 billion in 2019 at a CAGR of 17.3% and
is expected to further increase to RMB37.1 billion in 2030 at a CAGR of 20.2% from 2019 to
2030. The market size of the China peripheral artery disease (“PAD”) interventional device
increased from RMB1.4 billion in 2015 to RMB2.4 billion in 2019 at a CAGR of 15.7% and
is expected to further increase to RMB12.2 billion in 2030 at a CAGR of 15.7% from 2019 to
2030. The prevalence of intracranial stenosis in China increased from 14.4 million in 2015 to
17.3 million cases in 2019, and is estimated to further increase to 27.9 million in 2030 at a
CAGR of 4.5% from 2019 to 2030. The prevalence of PAD in China increased from 44.8
million in 2015 to 49.5 million in 2019. It is projected that the total number will reach 62.3
million in 2030. For details on the prevalence of other major neuro- and peripheral- diseases,
please see “Industry Overview”. According to Frost & Sullivan, MNCs have a dominant share
in neuro- and peripheral-vascular intervention market in China. We compete with MNCs based
on our production quality, production cost advantage, competitive pricing and our
responsiveness to the clinical needs and preferences of Chinese patients and physicians. We
also compete with domestic brands based on our R&D capabilities, product design and
functionality, product quality, pricing, brand recognition and distribution network coverage.
Leveraging our advanced technology platforms, we have developed a variety of products
candidates based on advanced product design and engineering techniques. According to Frost
& Sullivan, medical device industry is a high-tech industry integrating materials, mechanical
manufacturing and electronic engineering, where most proprietary technologies are difficult to
imitate and require intensive research and knowhow accumulation over an extended period of
time. We believe that our technology platforms give us a significant competitive edge over
other market entrants. In 2019, international players had a market share of 93.3% in the
neuro-interventional device market in China, and had a market share of 90.3% in the peripheral
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artery interventional device market in China, indicating significant growth potential for
domestic players and huge market space for domestic substitution. Our key competitors in the
neuro- and peripheral- vascular intervention market in China include MicroPort, LifeTech
Scientific, Acotec, APT Medical, HeartCare Medical, Peijia Medical and Sinomed. Our key
international players include Medtronic, Boston Scientific and Johnson & Johnson. For
information of competition in the relevant markets, please see the section headed “Industry
Overview” in this document. For details of our competitive strengths, please see “Business —
Our Strengths”.

With respect to our Core Product Thrombite CRD, as of the Latest Practicable Date, there
were 12 major marketed clot retriever devices in China, which were manufactured by four
international companies and four domestic companies. For more details, see “Industry
Overview — Ischemic Neurovascular Disease and China Ischemic Stroke Neuro-interventional
Device Market — China Ischemic Stroke Neuro-Interventional Device Market — Competitive
Landscape of Clot Retriever Device in China”. With respect to our other Core Product Ultrafree
DCB, as of the Latest Practicable Date, there were 5 marketed DCBs in China, which were
manufactured by one international company and three domestic companies. For more details,
please see “Industry Overview — Peripheral-vascular Disease and China Peripheral-vascular
Device Market — China PAD Interventional Device Market — Competitive Landscape of China
PAD Interventional Device Market”.

SUMMARY OF KEY FINANCIAL INFORMATION

This summary historical data of financial information set forth below have been derived
from, and should be read in conjunction with, our consolidated financial statements, including
the accompanying notes, set forth in the Accountant’s Report set out in Appendix I to this
Prospectus, as well as the information set forth in “Financial Information” of this Prospectus.
Our financial information was prepared in accordance with International Financial Reporting
Standards (“IFRS”).
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DESCRIPTION OF SELECTED COMPONENTS OF STATEMENTS OF PROFIT OR

LOSS

The table below sets forth our consolidated statements of profit or loss with line items in

absolute amounts and as percentages of our revenue for the years indicated derived from our

consolidated statements of profit or loss set out in the Accountant’s Report included in

Appendix I to this Prospectus:

Revenue . ...... ... ... .. . . .. .
Costofsales. . ..... ... ... ...
Gross profits . . .. ...... ... .. .. .. .. ... ...,
Selling and distribution expenses . . . . ...........
Administrative exXpenses . . ... ... ...
Research and development expenses. .. ..........
Other income . . ......... .. .. ... ..........
Other eXpenses . . .. ..o
Other gains/(losses) —net ... .................
Operating loss . . .. ........ .. .. .. .. ........

Finance income. . ... .......................
Finance costs . ... ... ... ... .. ... . ... ...
Finance costs —net . .. ......................
Loss before income tax .. ...................
Income tax eXpense. . . ... ... ..o,
Loss for the year. . ........................

Loss Attributable to:
Equity holders of the Company. .. ............

Total comprehensive loss
for the year attributable
to the equity holders of
the Company ...........................

Loss per share attributable to the owners
of the Company
Basic and diluted loss per share
(in RMB per share) .....................
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For the year ended December 31,

2019 2020
RMB’000 RMB’000
4,917 27,631
(3,725) (11,344)
1,192 16,287
(6,759) (20,453)
(16,962) (30,992)
(53,028) (72,065)
7,656 9,997
(840) (257)
3,040 (2,679)
(65,701) (100,162)
89 360
(1,035) (666)
(946) (306)
(66,647) (100,468)
(66,647) (100,468)
(66,647) (100,468)
(66,647) (100,468)
(0.38) (0.52)
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NON-IFRS MEASURES

To supplement our consolidated statements of profit or loss which are presented in
accordance with IFRS, we also use adjusted net loss as non-IFRS measures, which are not
required by, or presented in accordance with, IFRS. We believe that the presentation of
non-IFRS measures when shown in conjunction with the corresponding IFRS measures
facilitates a comparison of our operating performance from period to period by eliminating
potential impacts of items that our management does not consider to be indicative of our
operating performance. Such non-IFRS measures allow investors to consider metrics used by
our management in evaluating our performance. From time to time in the future, there may be
other items that we may exclude in reviewing our financial results. The use of the non-IFRS
measures has limitations as an analytical tool, and you should not consider it in isolation from,
or as a substitute for or superior to analysis of, our results of operations or financial condition
as reported under IFRS. In addition, the non-IFRS financial measures may be defined
differently from similar terms used by other companies and therefore may not be comparable
to similar measures presented by other companies.

The following table shows reconciliation of net loss for the year to our adjusted net loss

for the years indicated:

For the year ended December 31,

2019 2020

RMB’000 RMB’000

Loss for the year . . ... ..................... (66,647) (100,468)
Add:

Share-based compensation . .. ................. 7,601 23,111

Adjusted net loss for the year (unaudited)® . . . .. (59,046) (77,357)
Note:

(1) Share-based compensation is a non-cash expense that our management does not consider to be indicative
of our core operating results. We believe the net loss as adjusted by eliminating potential impacts of the
share-based compensation provides useful information to investors in facilitating a comparison of our
operating performance from period to period.

We incurred net losses for the years ended December 31, 2019 and 2020. Substantially all
of our operating losses were resulted from costs incurred in connection with our selling and
distribution expenses, research and development expenses and administrative expenses related
to our ongoing operations.
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During the Track Record Period, our revenue was mainly generated from sales of our 6
commercialized products including Thrombite CRD, Ultrafree DCB, intracranial support
catheter, peripheral stent system, PTA balloon catheter and high pressure (HP) PTA balloon
catheter. Since the commercialization of Thrombite CRD and Ultrafree DCB in 2020,
Thrombite CRD and Ultrafree DCB generated revenue of RMB10.6 million and RMB1.0
million in 2020, accounting for 38.4% and 3.7% of our total revenue from sales of goods in
2020, respectively. We expect to generate a majority of our revenue from sales of Thrombite
CRD and Ultrafree DCB in the near future. The following table sets forth a breakdown of our
revenue by product category for the years indicated:

For the year ended December 31,

2019 2020
% of % of
RMB’000 Revenue RMB’000 Revenue
Revenue from sales of goods
— Neurovascular interventional
devices . .......... .. .. ... - - 19,940 72.2
— Peripheral-vascular
interventional devices. . ... ... 4,917 100.0 7,691 27.8
Total ..................... 4,917 100.0 27,631 100.0

The table below sets forth a breakdown of our revenue by geographic region for the years
indicated:

For the year ended December 31,

2019 2020
% of % of
RMB’000 Revenue RMB’000 Revenue
Revenue from sales of goods
—PRC ... ... 705 14.3 24,284 87.9
—Others................... 4,212 85.7 3,347 12.1
Total ..................... 4,917 100.0 27,631 100.0
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Our gross profit represents our revenue less our cost of sales. Our gross profit margin
represents our gross profit as a percentage of our revenue. For the year ended December 31,
2019 and 2020, our gross profit was RMB1.2 million and RMB16.3 million, respectively, and
our gross profit margin was 24.2% and 58.9%, respectively.

The table below sets forth a breakdown of our gross profit and gross profit margin by
product category for the years indicated:

For the year ended December 31,

2019 2020
Gross Gross
Gross profit Gross profit
profit margin profit margin
(RMB’000) (%) (RMB’000) (%)
Neurovascular interventional
devices . ......... ... .. ... — — 13,811 69.3
Peripheral-vascular interventional
devices . ................. 1,192 24.2 2,476 32.2
Total ..................... 1,192 24.2 16,287 58.9

The table below sets forth a breakdown of our gross profit and gross profit margin by

geographic region for the years indicated:

For the year ended December 31,

2019 2020
Gross Gross
Gross profit Gross profit
profit margin profit margin
(RMB’000) (%) (RMB’000) (%)
PRC.... ... ... ... ... ... .. 165 23.4 16,002 65.9
Others .................... 1,026 24.4 285 8.5
Total .. ....... ... ... .. .... 1,192 24.2 16,287 58.9
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DISCUSSION OF CERTAIN SELECTED ITEMS FROM THE CONSOLIDATED
STATEMENTS OF FINANCIAL POSITION

The table below sets forth selected information from our consolidated statements of
financial position as of the dates indicated, which have been extracted from the Accountant’s

Report set out in Appendix I to this Prospectus:

As of December 31,

2019 2020

RMB’000 RMB’000
Total non-current assets. . . . .. ... ... 81,776 133,829
Total current assets . . . . ... . oo v 125,284 370,142
Total assets . .. ........................... 207,060 503,971
Total non-current liabilities . ... ............... 7,998 27,646
Total current liabilities . ..................... 33,387 51,631
Total liabilities. . . . .. ...................... 41,385 79,277
Net current assets . . ....................... 91,897 318,511
Net assets ... ......... ... . ..., 165,675 424,694
Paid in-capital. . . ... ... .. 182,643 225,062
Other reserves. . . ... ... . 244,079 561,147
Accumulated losses. . . ........... ... ... ..., (261,047) (361,515)
Total equity . . . ......... ... ... ... ... ...... 165,675 424,694
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The following table sets forth our non-current assets and non-current liabilities as of the
dates indicated:

As of December 31,

2019 2020
RMB’000 RMB’000
Non-current assets
Property, plant and equipment . ... ............. 51,794 105,224
Right-of-use assets . ........................ 18,925 16,950
Intangible assets . ... ........ ... ... 10,223 7,556
Prepayments . .. ..... ... .. ... . L. 834 4,099
Total non-current assets . ................... 81,776 133,829
Non-current liabilities
Borrowings. . . ... ... .. 4,500 26,250
Lease liabilities. . . . ... ... ... .. . . 3,498 1,396
Total non-current liabilities . ................ 7,998 27,646

We had non-current assets of RMB133.8 million as of December 31, 2020, compared to
non-current assets of RMB81.8 million as of December 31, 2019. The change was primarily
due to an increase in property, plant and equipment, which was attributable to the increase in
construction in progress (CIP) assets resulting from the progress in the construction of our
manufacturing facilities in Hangzhou.

We had non-current liabilities of RMB27.6 million as of December 31, 2020, compared
to non-current liabilities of RMB8.0 million as of December 31, 2019. The change was
primarily due to the increase in borrowings for the construction of our manufacturing facilities
in Hangzhou.
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NET CURRENT ASSETS/LIABILITIES

The following table sets forth our current assets and current liabilities as of the dates
indicated:

As of
As of December 31, April 30,
2019 2020 2021
RMB’000 RMB’000 RMB’000
(unaudited)
Current assets
Cash and cash equivalents . . .......... 46,130 59,556 43,240
Financial assets at fair value through
profitorloss........... ... ..... 52,000 157,700 610,400
Term deposits . . .. ........ .. .. ..... — 100,000 100,000
Inventories . . .. ....... .. ... ... ... 9,955 28,993 38,376
Prepayments, other receivables and other
current assets. . . .. ... 16,186 23,764 40,076
Trade receivables . ................. 1,013 129 318
Total current assets . . . ............. 125,284 370,142 832,410
Current liabilities
Trade and other payables. .. .......... 13,517 43,658 60,021
Borrowings. . . ... ... L. 13,000 3,750 -
Lease liabilities. . . .. ............... 2,351 2,825 2,994
Contract liabilities. . . .. ............. 19 134 2,819
Deferred income . . .. ............... 4,500 - -
Other current liabilities . . ... ......... - 1,264 2,597
Total current liabilities . ... ...... ... 33,387 51,631 68,431
Net current assets . .. .............. 91,897 318,511 763,979
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We had net current assets of RMB764.0 million as of April 30, 2021 being the latest
practicable date for the purpose of liquidity disclosure in this Prospectus, compared to net
current assets of RMB318.5 million as of December 31, 2020. The change was primarily due
to the increase in financial assets at fair value through profit or loss primarily attributable to
our increased investment in wealth management products as a result of our increased capital
injection by our Shareholders. For further details of the capital injections, see “History —
Establishment and Development of our Company — Pre-IPO Investments and Major
Shareholding Changes of Our Company — Series C+ Financing”.

We had net current assets of RMB318.5 million as of December 31, 2020, compared to
net current assets of RMB91.9 million as of December 31,2019. The change was primarily due
to (i) an increase in financial assets at fair value through profit or loss of RMB105.7 million
mainly due to the investments in wealth management products issued by banks in the PRC, (ii)
an increase in term deposits of RMB100.0 million due to our investments in term deposit
products in November 2020, and changes in (i) and (ii) were both due to the increase in our
cash on hand as a result of capital injections by our shareholders. For further details of the
capital injections, see “History — Establishment and Development of our Company — Pre-IPO
Investments and Major Shareholding Changes of Our Company”, and (iii) an increase in
inventories of RMB19.0 million primarily attributable to our inventory preparation in
anticipation for new launch of our products and more R&D activities, partially offset by an
increase in trade and other payables of RMB30.1 million mainly due to the increase in payables
for purchase of property, plant and equipment for the construction of our manufacturing
facilities in Hangzhou and an increase in staff salaries and welfare payables as a result of
increase in employee numbers and compensation level. For changes in other key line items, see
“— Financial assets at fair value through profit or loss”, “— Term deposits”, “— Inventories”, and
“— Trade and other payables”.

We had net assets of RMB424.7 million as of December 31, 2020, compared to net assets
of RMB165.7 million as of December 31, 2019. The change was primarily due to an increase
in both non-current assets and current assets. The increase in our non-current assets was
primarily due to an increase in property, plant and equipment, which was attributable to the
increase in construction in progress (CIP) assets resulting from the progress in the construction
of our manufacturing facilities in Hangzhou. For the reasons of increase in our current assets,
please see the paragraph immediately above this paragraph.
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Selected Data of Consolidated Cash Flow Statements

The following table sets forth our cash flows for the years indicated:

For the Year ended
December 31,

2019 2020
RMB’000 RMB’000

Cash used in operating activities before changes in
working capital .. ...... ... L L L L (51,339) (68,464)
Change in working capital. . .. ................ (1,842) (14,230)
Interest received . . .. ..... ... ... . . ... 89 360
Net cash outflow from operating activities . .. ... .. (53,092) (82,334)
Net cash outflow from investing activities . ....... (90,593) (249,176)
Net cash inflow from financing activities . . .. ... .. 179,444 345,537
Net increase in cash and cash equivalents. ... ... .. 35,759 14,027
Exchange losses on cash and cash equivalents ... .. (109) (601)
Cash and cash equivalents at beginning of year . ... 10,480 46,130
Cash and cash equivalents at end of year .. ... .. 46,130 59,556

Since the commencement of our business operation, we have incurred negative cash flows
from our operations. Substantially all of our operating cash outflows have resulted from our
cash used in our operations. We expect to improve our net operating cash outflows position
through our improved R&D capabilities and revenue to be generated by sales of products we
expect to launch in 2021.

In 2020, our net cash outflow from operating activities was RMB82.3 million, which was
primarily attributable to cash used in operations of RMB82.7 million. Our cash used in
operations mainly consists of the net loss before tax of RMB100.5 million adjusted for
non-cash and non-operating item. Positive adjustments for non-cash and non-operating items
primarily include share-based compensation expenses of RMB23.1 million, depreciation and
amortization of intangible assets and right-of-use assets of RMBS5.4 million, depreciation of
property, plant and equipment of RMB4.2 million and net foreign exchange losses of RMBO0.6
million. The amount was then adjusted downward by changes in working capital, primarily

— 26—



SUMMARY

including an increase in inventories of RMB19.0 million, an increase in prepayments, other
receivables and other current assets of RMB7.6 million and a decrease in deferred income of
RMB4.5 million, partially offset by an increase in trade and other payables of RMB16.0
million.

In 2019, our net cash outflow from operating activities was RMB53.1 million, which was
primarily attributable to cash used in operations of RMB53.2 million. Our cash used in
operations mainly consists of the net loss before tax of RMB66.6 million, adjusted for non-cash
and non-operating items. Positive adjustments for non-cash and non-operating items primarily
include share-based compensation expenses of RMB7.6 million, depreciation and amortization
of intangible assets and right-of-use assets of RMB5.0 million, depreciation of property, plant
and equipment of RMB4.6 million and finance costs- net of RMBO0.9 million. The amount was
then adjusted downward by changes in working capital, primarily including an increase in
prepayments, other receivables and other current assets of RMB3.9 million, an increase in
inventories of RMB2.3 million, partially offset by an increase in deferred income of RMB4.5
million, and an increase in trade and other payables of RMBO0.4 million.

Our cash burn rate refers to the average monthly (i) net cash used in operating activities
and (ii) payments for property, plant and equipment. We had cash and cash equivalents of
RMB43.2 million as of April 30, 2021. We estimate that we will receive net proceeds of
approximately HK$2,314.0 million after deducting the underwriting fees and expenses payable
by us in the Global Offering, assuming no Over-allotment Option is exercised and assuming an
Offer Price of HK$41.25 per Offer Share, being the mid-point of the indicative Offer Price
range in this Prospectus. Assuming an average monthly net cash used in operating activities
going forward of three times the level in 2020 and same level in 2020 of the average monthly
payments for property, plant and equipment going forward, and if we take into account the
estimated net proceeds from the Listing, approximately 80 months. We will continue to monitor
our cash flows from operations closely and expect to raise our next round of financing, if
needed, with a minimum buffer of 12 months.
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KEY FINANCIAL RATIOS

The table below sets forth the key financial ratios of our Group for the years or as of the

dates indicated:

For the year ended/As of
December 31,

2019 2020
Gross margin'™ . ... ... ... L 24.2% 58.9%
Current ratio® . ... ... ... ... ... ... ...... 3.8 7.2
Gearing ratio™ . . ... ... ... 14.1% 8.1%
Notes:
(1)  Gross margin equals gross profit divided by revenue for the year.
(2)  Current ratio equals current assets divided by current liabilities as of the end of the year.
(3)  Gearing ratio equals the total sum of interest-bearing loans and lease liabilities divided by total equity

as of the end of the year.
GLOBAL OFFERING STATISTICS

The statistics in the following table are based on the assumptions that the Global Offering

has been completed and 60,000,000 Shares are issued pursuant to the Global Offering.

Based on an Based on an
Offer price of Offer price of
HK$39.80 HK$42.70
per Share per Share

Market capitalization of our Shares". ... .. .. HK$12,871 million HK$13,809 million

Unaudited pro forma adjusted consolidated

net tangible assets per Share® . ... ... .. .. HK$9.60 HK$10.18
(1)  The calculation of market capitalization is based on 323,401,001 Shares expected to be in issue

(2)

immediately upon completion of the Global Offering, assuming the Over-allotment Option is not
exercised and without taking into account the Shares to be issued under the Pre-IPO Share Option
Scheme.

The pro forma adjusted consolidated net tangible assets of the Group attributable to owners of the
Company per Share is calculated after making the adjustments referred to in “Financial Information —
Unaudited Pro Forma statement of Adjusted Net Tangible Assets” and on the 285,061,728 Shares
expected to be in issue immediately after completion of the Global Offering and without taking into
account the Shares to be issued under the Pre-IPO Share Option Scheme.
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OUR SHAREHOLDING STRUCTURE

Our Single Largest Group of Shareholders

Dr. Zhao, Dr. Zhong, Dr. Li, Ms. Wei, Zhuhai Tongqiao Investment, Hangzhou Fujiang,
Zhuhai Guichuang, Huzhou Guigiao, WEA and Nanjing Yuyihui, through the acting-in-concert
arrangement under a concert party agreement dated January 21, 2021, were together interested
in 36.55% of the total issued Shares as of the Latest Practicable Date and will be interested in
approximately 29.77% of our total issued Shares upon Listing (assuming the Over-allotment
Option is not exercised and without taking into account any Shares to be issued under the
Pre-IPO Share Option Scheme). Therefore, the aforementioned Shareholders will not be
regarded, as our Controlling Shareholders upon Listing, but they will remain as our Single
Largest Group of Shareholders upon Listing. Dr. Zhao and Dr. Li, each being an executive
Director of the Company, will also act in accordance with their fiduciary duty as Directors of
the Company and all applicable laws and regulations while exercising their rights as
Shareholders. For further details of the acting-in-concert arrangement among our Single
Largest Group of Shareholders, see “Relationship with Our Single Largest Group of
Shareholders”.

Pre-IPO Investments

Since 2015, we have entered into several rounds of financing agreements with our
Pre-IPO Investors. For further details of the identity and background of the Pre-IPO Investors,
see “History, Development and Corporate Structure — Detailed Terms of the Pre-IPO
Investments — (5) Information about our Pre-IPO Investors”.

DIVIDEND

No dividend has been paid or declared by us for the year ended December 31, 2019 and
2020. You should note that historical dividend distributions are not indicative of our future
dividend distribution policy.

After completion of the Global Offering, our Shareholders will be entitled to receive
dividends we declare. As of the Latest Practicable Date, we did not have a formal dividend
policy. The Board has approved a dividend policy, which will become effective upon Listing.
Under the dividend policy, we intend to provide our Shareholders with interim or annual
dividends as appropriate. Any declaration and payment as well as the amount of dividends will
be subject to our constitutional documents, including (where required) the approval of
Shareholders.
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PRC laws require that dividends be paid only out of our distributable profits.
Distributable profits are our after-tax profits, less any recovery of accumulated losses and
appropriations to statutory and other reserves that we are required to make. As a result, we may
not have sufficient or any distributable profits to make dividend distributions to our
Shareholders, even if we become profitable. Any distributable profits not distributed in a given
year are retained and available for distribution in subsequent years. Our dividend distribution
may also be restricted if we incur debt or losses or in accordance with any restrictive covenants
in bank credit facilities, convertible bond instruments or other agreements that we or our
subsidiaries may enter into in the future. For details, please see “Financial Information —
Dividend”.

FUTURE PLANS AND USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of approximately
HK$2,314.0 million, after deducting underwriting commissions, fees and estimated expenses
payable by us in connection with the Global Offering, assuming no Over-allotment Option is
exercised and assuming an Offer Price of HK$41.25 per Share, being the mid-point of the
indicative Offer Price range stated in this prospectus.

We intend to use the net proceeds for the following purposes, subject to changes in light

of our evolving business needs and changing market conditions:
. Approximately 37.0%, or HK$857.2 million, will be allocated to our Core Products:

o  Approximately 12.5%, or HK$289.3 million, will be allocated to the ongoing
research and development, production and commercialization of Thrombite
CRD;

o Approximately 24.5%, or HK$567.9 million, will be allocated to the ongoing
research and development, production and commercialization of Core Product
Ultrafree DCB;

. Approximately 11.0%, or HK$253.0 million, will be allocated to the ongoing
research and development, production and commercialization of our other five

major products;
. Approximately 40.0%, or HK$926.1 million, will be allocated to our other 38

products and pipeline candidates in order to develop our product portfolio to provide
total solutions.
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For further details on our future development plan, see “Business — Our Strategies —
Continue to accelerate product development and expand our product portfolio to provide total
solutions”.

. Approximately 3.0%, or HK$69.4 million, will be allocated to further upgrade our
research and development facility, including software and hardware infrastructures
in both Hangzhou and Zhuhai, and planned office expansion and upgrade in Zhuhai;

. Approximately 4.0%, or HK$92.6 million, will be allocated for potential strategic

acquisitions, investments, in-licensing or collaborations; and

. Approximately 5.0%, or HK$115.7 million, will be used for our working capital and

general corporate purposes.
For further details, see “Future Plans and Use of Proceeds”.
RISK FACTORS

We believe that there are certain risks involved in our operations, many of which are
beyond our control. These risks are set out in “Risk Factors” in this Prospectus. Some of the

major risks we face include:

. Our largest domestic distributor accounted for a material portion of our revenue in
2020. Any deterioration of our relationship with such distributor could have a
material adverse effect on our results of operations, profitability, business and
growth.

. Our revenues during the Track Record Period substantially rely on six
commercialized products.

. We face substantial competition, tendering and pricing pressure in the medical
device and the relatively mature peripheral-vascular interventional device markets,
which may result in others discovering, developing or commercializing competing
products before or more successfully than we do.

. Our future growth depends substantially on the success of our product candidates.
If we are unable to successfully complete clinical development, obtain regulatory
approval and commercialize our product candidates, or experience significant delays
in doing so, our business will be materially harmed.

. Delays in completing and receiving regulatory approvals for our manufacturing

facilities, or damage to, destruction of or interruption of production at such
facilities, could delay our development plans or commercialization efforts.
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. If we fail to increase our production capacity as planned, our business prospects

could be materially and adversely affected.

. If we are not able to obtain, or experience delays in obtaining, regulatory approvals,
we will not be able to commercialize our product candidates, and our ability to
generate revenue will be materially impaired.

. If we are unable to obtain and maintain patent protection for our products and
product candidates through intellectual property rights, or if the scope of such
intellectual property rights obtained is not sufficiently broad, third parties may
compete directly against us.

. We have incurred net losses since our inception and may incur net losses for the
foreseeable future, and you may lose substantially all your investments in us given
the high risks involved in the medical device business.

. Our operations and business plans may be adversely affected by natural disasters,
health epidemics and pandemics, civil and social disruption and other outbreaks, in
particular the COVID-19 outbreak.

LISTING-RELATED EXPENSE

The total Listing expenses (including underwriting commissions) payable by our
Company are estimated to be approximately HK$161.0 million (or approximately RMB132.9
million) assuming the Over-allotment Option is not exercised and based on an Offer Price of
HK$41.25 (being the mid-point of our Offer Price range of HK$39.80 to HK$42.70 per Offer
Share) and are estimated to account for 6.5% of the gross proceeds of the Global Offering.
These Listing expenses mainly comprise legal and other professional fees paid and payable to
the professional parties, commissions payable to the Underwriters, and printing and other
expenses for their services rendered in relation to the Listing and the Global Offering.

No such expenses were recognized or charged to our consolidated statements of profit or
loss for the years ended December 31, 2019 and 2020. We estimate that additional Listing
expenses of approximately HK$161.0 million (assuming the Over-allotment Option is not
exercised and based on the mid-point of our Offer Price range of HK$39.80 to HK$42.70 per
Offer Share) will be incurred by our Company, approximately RMB37.9 million of which is
expected to be charged to our consolidated statements of profit or loss, and approximately
RMB95.0 million of which is expected to be capitalized.

The underwriting commissions, the Hong Kong Stock Exchange trading fees and the SFC
transaction levies, are expected to be HK$74.3 million, HK$0.1 million and HK$0.1 million,
respectively, assuming the Over-allotment Option is not exercised and based on an Offer Price
of HK$41.25 (being the mid-point of our Offer Price range of HK$39.80 to HK$42.70 per
Offer Share).
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RECENT DEVELOPMENT AND NO MATERIAL ADVERSE CHANGE

Newly-approved products in 2021

In March 2021, we obtained NMPA approvals for Intracranial PTA balloon catheter (Rx)
and Distal Access Catheter, respectively. We started commercialization of these two newly-
approved products in the second quarter of 2021.

In June 2021, we obtained NMPA approval for Balloon Guiding Catheter (BGC) and we
expect to start commercialization in the third quarter of 2021.

Forecast Loss and selling price trend in 2021

We incurred losses during the Track Record Period and will continue to incur significant
losses in 2021, as we continue to invest heavily in our R&D activities to expand our
development of and seek regulatory approvals for our product candidates. For details, see
“Business — Sales and Marketing”.

Impact of COVID-19 Outbreak

We do not expect our planned commercialization in China will be adversely affected by
the COVID-19 pandemic. As the future impact of COVID-19 in Europe is still uncertain, we
expect our business operations, planned regulatory process and commercialization in Europe
will continue to be subject to the impact of the COVID-19 pandemic.

It is uncertain when and whether COVID-19 could be contained globally. We plan to
continue implementing our remedial measures and may implement additional measures as
necessary to ease the impact of the COVID-19 outbreak on our operations. However, we cannot
guarantee you that the COVID-19 pandemic will not further escalate or have a material adverse
effect on our results of operations, financial position or prospects. For more details, see “Risk
Factors — Risks relating to Our General Operations — Our operations and business plans may
be adversely affected by natural disasters, health epidemics and pandemics, civil and social
disruption and other outbreaks, in particular the COVID-19 outbreak” and ‘“Financial
Information — Recent Development and No Material Adverse Change — Impact of COVID-19
Outbreak”.

Capital increase subscribed by Huzhou Guiqgiao

Pursuant to a Board resolution of our Company dated January 19, 2021, the registered
capital of our Company was increased from RMB225,061,728 to RMB234,638,823, and
Huzhou Guiqiao agreed to subscribe for the increased registered capital of RMB9,577,095 of
our Company at a consideration of RMB20,400,000. The abovementioned capital increase was
completed on January 19, 2021. Huzhou Guiqiao is one of our Employee Incentive Platforms.
For more details, see “History, Development and Corporate Structure — Capital increase
subscribed by Huzhou Guiqiao”.
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Series C+ Financing and valuation of the Group

Pursuant to a capital increase agreement dated January 20, 2021 entered into by and
amongst LBC Sunshine Healthcare Fund II L.P. (“LBC Sunshine”), AIHC, Cormorant Global
Healthcare Master Fund, LP (“Cormorant”), Hudson Bay Master Fund Ltd. (“Hudson Bay”),
Octagon Investments Master Fund LP (“Octagon”), Fangyuan Chuangying, OAP, Homehealth
Investment Limited (“Homehealth”) and our then Shareholders, the registered capital of our
Company was increased from RMB234,638,823 to RMB263,401,001, and the abovementioned
Pre-IPO Investors agreed to subscribe for the increased registered capital of RMB28,762,178
of our Company at a total consideration of US$76,000,000 (the “Series C+ Financing”).
Following the completion of Series C+ Financing, the valuation of the Group is expected to
further increase primarily taken into account (a) the post-money valuation of the Series C+
Financing; (b) the expected capital raising during the Global Offering; (c) our business growth
since completion of the Series C+ Financing in January 2021, and (d) the difference in risks
undertaken by the pre-IPO investors investing in a private company vis-a-vis investors
investing in a public company. For more details, see “History, Development and Corporate
Structure — Series C+ Financing” and “History, Development and Corporate Structure —
Detailed Terms of the Pre-IPO Investments”.

No Material Adverse Change
Our Directors confirm that up to the date of this Prospectus, save as disclosed in this
Prospectus, there has been no material adverse change in our financial, operational or trading

positions or prospects since December 31, 2020, being the end of the period reported on as set
out in the Accountant’s Report included in Appendix I to this Prospectus.
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In this Prospectus, unless the context otherwise requires, the following terms and
expressions have the meanings set forth below. Certain other terms are explained in the

section headed “Glossary of Technical Terms” in this Prospectus.

“2019 AIC Agreement”

“2020 AIC Agreement”

“2021 AIC Agreement”

“Acotec”

“affiliate”

“APT Medical”

“Articles of Association” or
“Articles”

“associate(s)”
“Audit Committee”
“Board” or “Board of Directors”

“Business Day”

“CAGR”

a concert party agreement dated January 17, 2019 entered
into by and amongst Dr. Zhao, Dr. Zhong, Dr. Li, Ms.
Wei, Zhuhai Tongqgiao Investment, Hangzhou Fujiang,
WEA and Nanjing Yuyihui

the concert party agreement dated September 28, 2020
entered into by and amongst Dr. Zhao, Dr. Zhong, Dr. Li,
Ms. Wei, Zhuhai Tongqiao Investment, Hangzhou
Fujiang, Zhuhai Guichuang, WEA and Nanjing Yuyihui

the concert party agreement dated January 21, 2021
entered into by and amongst Dr. Zhao, Dr. Zhong, Dr. Li,
Ms. Wei, Zhuhai Tongqiao Investment, Hangzhou
Fujiang, Zhuhai Guichuang, Huzhou Guiqiao, WEA and
Nanjing Yuyihui

Acotec Scientific Holdings Limited

with respect to any specified person, any other person,
directly or indirectly, controlling or controlled by or
under direct or indirect common control with such
specified person

APT Medical Inc.

the articles of association of our Company, as amended,
which shall become effective on the Listing Date, a
summary of which is set out in Appendix VI in this
Prospectus

has the meaning ascribed thereto under the Listing Rules
the audit committee of the Board

the board of Directors of our Company

a day on which banks in Hong Kong are generally open
for normal business to the public and which is not a

Saturday, Sunday or public holiday in Hong Kong

compound annual growth rate
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“CCASS”

“CCASS Clearing Participant”

“CCASS Custodian Participant”

“CCASS EIPO”

“CCASS Investor Participant”

“CCASS Operational Procedures”

“CCASS Participant”

“CEO”

the Central Clearing and Settlement System established
and operated by HKSCC

a person admitted to participate in CCASS as a direct

clearing participant or general clearing participant

a person admitted to participate in CCASS as a custodian
participant

the application for the Hong Kong Offer Shares to be
issued in the name of HKSCC Nominees and deposited
directly into CCASS to be credited to your or a
designated CCASS Participant’s stock account through
causing HKSCC Nominees to apply on your behalf,
including by (i) instructing your broker or custodian who
is a CCASS Clearing Participant or a CCASS Custodian
Participant to give electronic application instructions via
CCASS terminals to apply for the Hong Kong Offer
Shares on your behalf, or (ii) if you are an existing
CCASS Investor Participant, giving electronic
application instructions through the CCASS Internet
System (https://ip.ccass.com) or through the CCASS
Phone System (using the procedures in HKSCC’s “An

Operating Guide for Investor Participants” in effect from
time to time). HKSCC can also input electronic
application instructions for CCASS Investor Participants
through HKSCC’s Customer Service Centre by

completing an input request

a person admitted to participate in CCASS as an investor
participant who may be an individual or joint individuals
or a corporation

the Operational Procedures of HKSCC in relation to
CCASS, containing the practices, procedures and
administrative requirements relating to operations and

functions of CCASS, as from time to time in force

a CCASS Clearing Participant, a CCASS Custodian
Participant or a CCASS Investor Participant

the chief executive officer of our Company
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“China” or “PRC”

“close associate(s)”

“Companies Ordinance”

“Companies (Winding Up and
Miscellaneous Provisions)
Ordinance”

9

“Company”, “our Company” or
“the Company”

“connected person(s)”

“connected transaction(s)”

“Controlling Shareholder(s)”

“Core Products”

“Corporate Governance Code”

“CSDCC”

“CSRC”

“Director(s)” or “our Director(s)”

the People’s Republic of China excluding, for the purpose
of this Prospectus, Hong Kong, the Macau Special
Administrative Region of the PRC and Taiwan

has the meaning ascribed thereto under the Listing Rules

the Companies Ordinance (Chapter 622 of the Laws of
Hong Kong) as amended, supplemented or otherwise
modified from time to time

the Companies (Winding Up and Miscellaneous
Provisions) Ordinance (Chapter 32 of the Laws of Hong
Kong), as amended, supplemented or otherwise modified
from time to time

Zylox-Tonbridge Medical Technology Co., Ltd. (fi@l%H
& BRI A B F]), a limited liability company
incorporated in the PRC on November 6, 2012 and
converted into a joint stock limited liability company
incorporated in the PRC on March 2, 2021, whose
predecessor was Zhejiang Zylox Medical Device Co.,

Led. (W LB A8 e oA PR 22 )
has the meaning ascribed thereto under the Listing Rules

has the meaning ascribed thereto under the Listing Rules

has the meaning ascribed to it under the Listing Rules and
unless the context otherwise requires

Thrombite CRD and Ultrafree DCB, the designated “core
products” as defined under Chapter 18A of the Listing
Rules

the Corporate Governance Code set out in Appendix 14 to
the Listing Rules

China Securities Depositary and Clearing Corporation

Limited (*FEI#EIRE G045 A A BREATA )

the China Securities Regulatory Commission (H [ #53
[ =gl =Ry

the director(s) of our Company
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“Domestic Share(s)”

“Dr. Li”

“Dr. Zhao”

“Dr. Zhong”

“EIT”

“EIT Law”

“Employee Incentive Schemes”

“Employee Incentive Platforms”

“Exchange Participant”

“Extreme Conditions”

“Frost & Sullivan”

ordinary share(s) issued by our Company, with a nominal
value of RMB1.0 each, which are subscribed for or
credited as paid in Renminbi

Dr. Zheng Li (), an executive Director, a senior vice
president of our Company, a member of the Single
Largest Group of Shareholders and the spouse of Ms. Wei

Dr. Jonathon Zhong Zhao (#H'), the chairman of the
Board, an executive Director and a member of the Single
Largest Group of Shareholders

Dr. Shengping Sam Zhong (#£f), a member of the
Single Largest Group of Shareholders

enterprise income tax

Enterprise Income Tax Law of the PRC (73 A R AL AN
ZEFT3HLEE) adopted by the Tenth National People’s
Congress on March 16, 2007, and effective on January 1,
2008

the employee incentive schemes of our Company
approved and adopted by our Board, a summary of the
principal terms of which is set forth in “Appendix VII —
Statutory and General Information — Further Information
About Our Directors, Supervisors, Management and
Substantial Shareholders — 5. Employee Incentive
Schemes”

Hangzhou Fujiang, Zhuhai Guichuang, Zhuhai Tongqiao
Investment and Huzhou Guiqiao

a person (a) who, in accordance with the Listing Rules of
the Hong Kong Stock Exchange, may trade on or through
the Hong Kong Stock Exchange; and (b) whose name is
entered in a list, register or roll kept by the Hong Kong
Stock Exchange as a person who may trade on or through
the Hong Kong Stock Exchange

extreme conditions caused by a super typhoon as

announced by the government of Hong Kong

Frost & Sullivan International Limited, an independent

market, research and consulting company
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“Frost & Sullivan Report”

“Global Offering”

“GREEN Application Form(s)”

9

“Group”, “our Group”,

“we” or “US”

“H Share(s)”

“H Share Registrar”

“Hangzhou Fujiang”

“HeartCare Medical”

“HK eIPO White Form”

“HK eIPO White Form
Service Provider”

the report commissioned by the Company and
independently prepared by Frost & Sullivan, a summary
of which is set forth in the section headed “Industry
Overview” in this Prospectus

the Hong Kong Public Offering and the International
Offering

the application form(s) to be completed by the HK eIPO
White Form Service Provider designated by the
Company

our Company and our subsidiary

overseas listed foreign share(s) in the share capital of our
Company with a nominal value of RMB1.0 each, which
is/are to be subscribed for and traded in HK dollars and
to be listed on the Hong Kong Stock Exchange

Tricor Investor Services Limited

Hangzhou Fujiang Investment Partnership (Limited
Partnership) ~ (MUMTETIHRERBAEEREY)), a
limited partnership established in the PRC on July 27,
2015, of which Hangzhou Lanshan Enterprise
Management Partnership (Limited Partnership) (FuJH B
HEE RSB AEEREY)) is the sole general
partner, one of the Employee Incentive Platforms, and a
member of the Single Largest Group of Shareholders

Shanghai HeartCare Medical Technology Corporation
Limited

the application for Hong Kong Offer Shares to be issued
in the applicant’s own name by submitting applications
online through the IPO App or the designated website at
www.hkeipo.hk

the HK eIPO White Form service provider designated
by our Company as specified in the IPO App and on the
designated website at www.hkeipo.hk
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“HKSCC”

“HKSCC Nominees”

“Hong Kong” or “HK”

“Hong Kong Offer Shares”

“Hong Kong Public Offering”

“Hong Kong Stock Exchange’
or “Stock Exchange”

“Hong Kong Underwriters”

“Hong Kong Underwriting
Agreement”

’

Hong Kong Securities Clearing Company Limited, a
wholly- owned subsidiary of Hong Kong Exchanges and
Clearing Limited

HKSCC Nominees Limited, a wholly-owned subsidiary
of HKSCC

the Hong Kong Special Administrative Region of the
PRC

the 6,000,000 H Shares offered by us for subscription at
the Offer Price pursuant to the Hong Kong Public
Offering (subject to adjustment as described in the
section headed “Structure of the Global Offering” in this
Prospectus)

the offering of the Hong Kong Offer Shares for
subscription by the public in Hong Kong (subject to
adjustment as described in the section headed “Structure
of the Global Offering” in this Prospectus) at the Offer
Price (plus brokerage, SFC transaction levy and Hong
Kong Stock Exchange trading fee), on and subject to the
terms and conditions described in the section headed
“Structure of the Global Offering” in this Prospectus

The Stock Exchange of Hong Kong Limited, a wholly-
owned subsidiary of Hong Kong Exchanges and Clearing
Limited

the underwriters listed in the paragraph headed “Hong
Kong  Underwriters” in  the  section  headed
“Underwriting” in this Prospectus, being the underwriters
of the Hong Kong Public Offering

the underwriting agreement dated June 21, 2021 relating
to the Hong Kong Public Offering entered into by our
Company, Dr. Zhao, Zhuhai Tonggiao Investment,
Hangzhou Fujiang, Zhuhai Guichuang, Huzhou Guigqiao,
Morgan Stanley Asia Limited, CLSA Capital Markets
Limited, CLSA Limited and the Hong Kong
Underwriters, as further described in “Underwriting —
Underwriting arrangements and expenses — Hong Kong
Public Offering — Hong Kong Underwriting Agreement”
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Huzhou Guiqiao

“IFRS”

“Independent Third Party(ies)”

“International Offer Shares”

“International Offering”

“International Underwriters”

“International Underwriting
Agreement”

Huzhou Guiqiao Enterprise Management Partnership
(Limited Partnership) (iG> G B AEA R
%)), a limited partnership established in the PRC on
December 31, 2020, of which Dr. Zhao is the sole general
partner, one of the Employee Incentive Platforms, and a
member of the Single Largest Group of Shareholders

the International Financial Reporting Standards, which
include standards, amendments and interpretations
promulgated by TASB and the International Accounting
Standards (IAS) and interpretations issued by the
International Accounting Standards Committee (IASC)

any entity(ies) or person(s) who is not a connected person
of our Company within the meaning of the Hong Kong
Listing Rules

the 54,000,000 H Shares offered by our Company
pursuant to the International Offering (subject to
adjustment as described in the section headed “Structure
of the Global Offering” in this Prospectus) together with
any additional H Shares which may be allotted and issued
by our Company pursuant to the exercise of the Over-
allotment Option

the offer of the International Offer Shares (a) in the
United States solely to QIBs pursuant to an exemption
from, or in a transaction not subject to, the registration
requirements of the U.S. Securities Act or (b) outside the
United States in offshore transactions in reliance on
Regulation S, at the Offer Price, in each case on and
subject to the terms and conditions of the International
Underwriting Agreement, as further described in the
section headed “Structure of the Global Offering” in this
Prospectus

the group of international underwriters who are expected
to enter into the International Underwriting Agreement to
underwrite the International Offering

the underwriting agreement relating to the International
Offering, which is expected to be entered into by, among
others, our Company, Dr. Zhao, Zhuhai Tongqgiao
Investment, Hangzhou Fujiang, Zhuhai Guichuang and
Huzhou Guiqiao, the Joint Sponsors and Joint
Representatives (for themselves and on behalf of the
International Underwriters) on or about June 25, 2021
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“IPO”

“IPO App”

“JLLH

“Joint Bookrunners”

>

“Joint Global Coordinators’

“Joint Lead Managers”

“Joint Representatives”

“Joint Sponsors”

initial public offering

the mobile application for the HK eIPO White
Form service which can be downloaded by
searching “IPO App” in App Store or Google Play
or downloaded at www.hkeipo.hk/IPOApp or

www.tricorglobal.com/IPOApp

Jones Lang LaSalle Corporate Appraisal and Advisory
Limited, the independent property valuer commissioned
by us to conduct property valuation on the properties of
our Company

Morgan Stanley Asia Limited (in relation to the Hong
Kong Public Offering only), Morgan Stanley & Co.
International plc (in relation to the International Offering
only), CLSA Limited, China Industrial Securities
International Capital Limited, Essence International
Securities (Hong Kong) Limited, ICBC International
Capital Limited and CMB International Capital Limited

Morgan Stanley Asia Limited, CLSA Limited, China
Industrial Securities International Capital Limited,
Essence International Securities (Hong Kong) Limited,
ICBC International Capital Limited and CMB
International Capital Limited

Morgan Stanley Asia Limited (in relation to the Hong
Kong Public Offering only), Morgan Stanley & Co.
International plc (in relation to the International Offering
only), CLSA Limited, China Industrial Securities
International Capital Limited, Essence International
Securities (Hong Kong) Limited, ICBC International
Securities Limited and CMB International Capital
Limited

Morgan Stanley Asia Limited (in relation to the Hong
Kong Public Offering only), Morgan Stanley & Co.
International plc (in relation to the International Offering
only) and CLSA Limited

Morgan Stanley Asia Limited and CLSA Capital Markets
Limited
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DEFINITIONS

“Latest Practicable Date”

“LifeTech Scientific”

“Listing”

“Listing Committee”

“Listing Date”

“Listing Rules” or “Hong Kong
Listing Rules”

“Main Board”

“Mandatory Provisions”

“MicroPort”

“Ministry of Finance” or “MOF”

“MOFCOM”

June 15, 2021 being the latest practicable date for the
purpose of ascertaining certain information contained in
this Prospectus prior to its publication

LifeTech Scientific Corporation

listing of the H Shares on the Main Board of the Hong
Kong Stock Exchange

the Listing Committee of the Hong Kong Stock Exchange

the date, expected to be on or about Monday, July 5,
2021, on which our H Shares are listed and from which
dealings therein are permitted to take place on the Hong
Kong Stock Exchange

the Rules Governing the Listing of Securities on the
Hong Kong Stock Exchange, as amended, supplemented
or otherwise modified from time to time

the stock exchange (excluding the option market)
operated by the Hong Kong Stock Exchange which is
independent from and operated in parallel with Growth
Enterprise Market of the Hong Kong Stock Exchange

the Mandatory Provisions for Articles of Association of
Companies to be Listed Overseas (25340 L1/ 7 Az
WMEEEK), as amended, supplemented or otherwise
modified from time to time, for inclusion in the articles of
association of companies incorporated in the PRC to be
listed overseas (including Hong Kong), which were
promulgated by the former Securities Commission of the
State Council and the former State Commission for
Restructuring the Economic Systems on September 29,
1994

MicroPort Scientific Corporation

the Ministry of Finance of the PRC (713 A [ A0 [ B L
)

the Ministry of Commerce of the PRC (3 A [ LA
P 5 )
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DEFINITIONS

“Ms. Wei”

>

“Nanjing Yuyihui’

“NDRC”

“NMPA”

“Offer Price”

“Offer Share(s)”

“Over-allotment Option”

Ms. Na Wei (##%F), a member of the Single Largest
Group of Shareholders and the spouse of Dr. Li

Nanjing Yuyihui Investment Partnership (Limited
Partnership) (MR E = EABEEEREY)), a
limited partnership established in the PRC on December
18, 2015, of which Ms. Wei is the sole general partner, a
member of the Single Largest Group of Shareholders

the National Development and Reform Commission of

the PRC (Hh3E A RILHNE B0 5 85 ANk 4% B )

National Medical Products Administration (%255, &
BHE R and its predecessor, the China Food and Drug
Administration (B & 52 i BB S ML)

the final offer price per Offer Share (exclusive of
brokerage fee of 1.0%, SFC transaction levy of 0.0027%
and Hong Kong Stock Exchange trading fee of 0.005%)
at which the Offer Shares are to be subscribed for and
issued pursuant to the Global Offering as described in the
section headed “Structure of the Global Offering” in this

Prospectus

the Hong Kong Offer Shares and the International Offer
Shares, with any additional H Shares which may be
allotted and issued pursuant to the exercise of the
Over-allotment Option

the option granted by wus to the International
Underwriters, exercisable by the Joint Representatives
(on behalf of the International Underwriters) pursuant to
the International Underwriting Agreement, to require our
Company to allot and issue up to an aggregate of
9,000,000 additional H Shares at the Offer Price,
representing 15% of the Offer Shares initially available
under the Global Offering, to cover, among other things,
over-allocations in the International Offering, if any,
exercisable at any time from the date of the International
Underwriting Agreement up to (and including) the date
which is the 30th day from the last day for lodging of
applications under the Hong Kong Public Offering
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“PBOC”

“Peijia Medical”

“PRC Company Law”

“PRC GAAP”

“PRC Government” or “State”

“PRC Legal Advisor”

“Pre-IPO Investment(s)”

“Pre-IPO Investor(s)”

“Pre-IPO Share Option Scheme”

“Price Determination Agreement”

the People’s Bank of China ([ AR #R1T), the central
bank of the PRC

Peijia Medical Limited

the Company Law of the People’s Republic of China ('
e N R 2> 7)E)

generally accepted accounting principles in the PRC

the central government of the PRC, including all
governmental  subdivisions  (including  principal,
municipal and other regional or local government
entities) and instrumentalities

Grandall Law Firm (Shanghai), our legal advisor as to
PRC laws

the investment(s) in our Company undertaken by the
Pre-IPO Investors pursuant to the respective equity
transfer agreement(s) and capital increase agreement(s),
details of which are set out in the section headed
“History, Development and Corporate Structure” in this

Prospectus

the investor(s) from whom our Company obtained several
rounds of investments, details of which are set out in the
section headed “History, Development and Corporate
Structure” in this Prospectus

the pre-IPO share option scheme of our Company
approved and adopted by our Board on January 18, 2021,
as amended from time to time, a summary of the principal
terms of which is set forth in “Appendix VII — Statutory
and General Information — Further Information About
Our Directors, Supervisors, Management and Substantial
Shareholders — 6. Pre-IPO Share Option Scheme”

the agreement to be entered into by the Joint
Representatives (for themselves and on behalf of the
Hong Kong Underwriters) and our Company on the Price
Determination Date to record and fix the Offer Price
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DEFINITIONS

“Price Determination Date”

“Property Valuation Report”

“Prospectus”

“Province”

“Qualified Institutional Buyer”
Or “QIB”

“Regulation S”

“RMB” or “Renminbi”

“Rule 144A”

“SAFE”

“SAT”

“Securities and Futures
Ordinance” or “SFO”

“SFC”

the date, expected to be on or around Friday, June 25,
2021 (Hong Kong time) on which the Offer Price is
determined, or such later time as our Company and the
Joint Representatives (for themselves and on behalf of
the Underwriters) may agree, but in any event not later
than Monday, June 28, 2021

the text of a letter, the summary of values and valuation
certificates from Jones Lang LaSalle Corporate Appraisal
and Advisory Limited, as set out in Appendix III to this
Prospectus

this prospectus being issued in connection with the Hong
Kong Public Offering

each being a province or, where the context requires, a
provincial-level autonomous region or municipality
under the direct supervision of the central government of

the PRC

a qualified institutional buyer within the meaning of Rule
144A under the U.S. Securities Act

Regulation S under the U.S. Securities Act
Renminbi, the lawful currency of the PRC
Rule 144A under the U.S. Securities Act

the State Administration of Foreign Exchange of the PRC
(H IR B R A R A B ) )

the State Administration of Taxation of the PRC (B % Fi
WA =)

the Securities and Futures Ordinance (Chapter 571 of the
Laws of Hong Kong), as amended, supplemented or

otherwise modified from time to time

the Securities and Futures Commission of Hong Kong
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DEFINITIONS

“Shanghai-Hong Kong Stock
Connect”

“Share(s)”

“Shareholder(s)”

“Shenzhen-Hong Kong Stock
Connect”

“Single Largest Group of
Shareholders”

“Sinomed”

“Sophisticated Investor(s)”

“Special Regulations”

“Stabilizing Manager”

“State Council”

“subsidiary(ies)”

“substantial shareholder(s)”

a securities trading and clearing links program developed
by the Hong Kong Stock Exchange, Shanghai Stock
Exchange, HKSCC and CSDCC for the establishment of
mutual market access between Hong Kong and Shanghai,
including Southbound Trading and Northbound Trading

ordinary share(s) in the capital of our Company with a
nominal value of RMB1.0 each

holder(s) of the Share(s)

a securities trading and clearing links program to be
developed by the Hong Kong Stock Exchange, Shenzhen
Stock Exchange, HKSCC and CSDCC for the
establishment of mutual market access between Hong
Kong and Shenzhen

refers to Dr. Zhao, Dr. Zhong, Dr. Li, Ms. Wei, Zhuhai
Tongqgiao Investment, Hangzhou Fujiang, Zhuhai
Guichuang, Huzhou Guiqiao, WEA and Nanjing Yuyihui.
See the section headed “Relationship with our Single
Largest Group of Shareholders” in this Prospectus

Sino Medical Sciences Technology Inc.

has the meaning ascribed to it under Guidance Letter
HKEX-GL92-18 issued by the Stock Exchange, and
unless the context otherwise requires, refers to OAP,
FIIF, LBC Sunshine, ATHC, Five Investment, Highlight
Medical and Ourea Biotech

the Special Regulations of the State Council on the
Overseas Offering and Listing of Shares by Joint Stock
Limited Companies (%5 B B A B0 A PR R BE s 54
Rty e B4R AR E), promulgated by the State
Council on August 4, 1994

Morgan Stanley Asia Limited

the State Council of the PRC (73 A E A0 B B %5 B¢ )

has the meaning ascribed thereto under the Listing Rules

has the meaning ascribed thereto under the Listing Rules
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DEFINITIONS

“Supervisor(s)”
“Supervisory Committee”

“Takeovers Code”

“Track Record Period”

“Underwriters”

“Underwriting Agreements”

“Unlisted Foreign Share(s)”

“U.S.” or “United States”

“U.S. dollar”, “US$” or “USD”

“U.S. FDA” or “FDA”

“U.S. Securities Act”

“WEA”

“Zhejiang Zylox”

member(s) of our Supervisory Committee
the supervisory committee of our Company

the Codes on Takeovers and Mergers and Share Buy-back
issued by the SFC, as amended, supplemented or
otherwise modified from time to time

the periods comprising the two financial years ended
December 31, 2019 and 2020

the Hong Kong Underwriters and the International
Underwriters

the Hong Kong Underwriting Agreement and/or the
International Underwriting Agreement, as the context
may require

ordinary share(s) issued by our Company, with a nominal
value of RMB1.0 each, which is/are subscribed for or
credited as paid in a currency other than Renminbi, held
by foreign investors and not listed on any stock exchange

the United States of America, its territories, its

possessions and all areas subject to its jurisdiction

United States dollar, the lawful currency of the United
States

U.S. Food and Drug Administration

the United States Securities Act of 1933, as amended and
supplemented or otherwise modified from time to time,

and the rules and regulations promulgated thereunder

WEA Enterprises, LLC, a limited liability company
incorporated in the State of Delaware, U.S., on March 31,
2015, a member of the Single Largest Group of
Shareholders

Zhejiang Zylox Medical Device Co., Ltd. (#7 VLAl 5%
AR /A 7)), the predecessor of our Company
established under the laws of the PRC on November 6,
2012
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DEFINITIONS

“Zhuhai Guichuang”

“Zhuhai Tonbridge”

“Zhuhai Tongqiao Investment”

Zhuhai Guichuang Equity Investment Center (Limited
Partnership)  CGRIGE AR EHLEREE)), a
limited partnership established in the PRC on April 27,
2020, of which Dr. Zhao is the sole general partner, one
of the Employee Incentive Platforms, and a member of
the Single Largest Group of Shareholders

Zhuhai Tonbridge Medical Technology Co., Ltd. (¥4
B AL A RN ), a limited liability company
established under the laws of the PRC on February 26,
2016 and our Company’s sole subsidiary

Zhuhai  Tongqiao  Investment Center (Limited
Partnership) (BRVFEMGHRE T LCEREE)), a limited
partnership established in the PRC on September 2, 2016,
of which Dr. Zhao is the sole general partner, one of the
Employee Incentive Platforms, and a member of the
Single Largest Group of Shareholders

For ease of reference, the names of Chinese laws and regulations, governmental

authorities, institutions, natural persons or other entities (including our subsidiary) have been

included in this Prospectus in both the Chinese and English languages and in the event of any

inconsistency, the Chinese versions shall prevail.
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GLOSSARY OF TECHNICAL TERMS

This glossary contains explanations of certain technical terms used in this
Prospectus in connection with our Company and its business. Such terminology and

meanings may not correspond to standard industry meanings or usages of those terms.

“AAA — abdominal aortic

aneurysm”

“AHA”

“AIS — acute ischemic stroke”

“AVF — arteriovenous fistula”

“BGC - balloon guiding
catheter”

“BTK”

“CDT - catheter directed

thrombolysis”

“CE Mark”

“CNIPA”

“CRC”

“CRO”

the aneurysm-like dilatation of the abdominal aorta with
permanent localized dilatation of more than 50% of the
normal vascular diameter

American Heart Association

one subtype of ischemic intracranial vascular diseases,
which is caused by thrombotic or embolic occlusion of an
intracranial artery

a mainstream vascular access method for long-term use
of HD dialysis

a large lumen catheter with a compliance balloon at the
distal tip of the catheter. intending to facilitate the
insertion and guidance of an intravascular catheter

below-the-knee

the intermittent pulse injection or continuous infusion of
thrombolytic drugs into the thrombus through the
catheter under the guidance of imaging technology to
achieve the purpose of dissolving the thrombus

a certification mark that indicates conformity with health,
safety, and environmental protection standards for
products sold within the European Economic Area

China National Intellectual Property Administration

clinical research coordinator, a specialized research
professional party that supports, facilitates and
coordinates the daily clinical trial activities of the study

contract research organization, a company that provides
support to the pharmaceutical, biotechnology, and
medical device industries in the form of research services
outsourced on a contractual basis
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GLOSSARY OF TECHNICAL TERMS

“CRD - clot retriever device”

“CVD - chronic venous disease”

“DCB - drug-coated balloon”

“DEB - drug-eluting balloon”

“DES - drug-eluting stent”

s

“DVT — deep vein thrombosis’

“EMA”

“EVLA - endovenous laser
ablation”

“GCP”

“GMP”

“hemorrhagic stroke”

a minimally invasive device to capture and remove the
clot blocking blood vessels to treat neurovascular
diseases such as acute ischemic stroke

typically occurring in lower limb veins, causing blood to
collect in the veins and lowering the return of the blood
to the heart

angioplasty balloons (usually semi-compliant) coated
with a cytotoxic chemotherapeutic agent

conventional semi-compliant angioplasty balloons
covered with drug which is released into the vessel wall
during inflation of the balloon, usually at nominal

pressures with a specific minimal inflation time

drug-eluting stent with anti-proliferation drug coated on
its surface

deep vein thrombosis, occurring when a blood clot forms
in one or more of the deep veins in the body, usually in
the leg

European Medicines Agency

a non-surgical and minimally invasive procedure of
endovenous thermal ablation

good clinical practice, an international ethical and
scientific quality standard for the performance of a
clinical trial on medicinal products involving humans

good manufacturing practices, the aspect of quality
assurance that ensures that medicinal products are
consistently produced and controlled to the quality
standards appropriate to their intended use and as
required by the product specification

a stroke that occurs when a blood vessel ruptures within
the brain (intracerebral hemorrhage, i.e. ICH) or into the
space surrounding the brain (subarachnoid hemorrhage,
i.e. SAH)
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GLOSSARY OF TECHNICAL TERMS

“ischemic stroke”

“IVC - inferior vena cava”

“IVCF - inferior vena cava
filter”

“IVCS - iliac vein compression
syndrome”

“IVT - intravenous thrombolysis”

“KOL”

“LEAD”

“LINC”

“MNC”

“mRS score”

“MT — mechanical

thrombectomy”

a stroke caused by a blockage in an artery that supplies
blood to the brain

a large vein that carries the deoxygenated blood from the
lower and middle body into the right atrium of the heart

a medical device implanted into the inferior vena cava to
prevent blood clots from moving through blood into the

lungs

a syndrome in which the iliac vein is compressed by the
iliac artery that spans from its front, resulting in changes
such as intraluminal adhesion, luminal stenosis, or
occlusion of the vein, which in turn causes obstruction of
the iliac vein flow, producing a range of clinical
symptoms

a standard treatment to ischemic stroke if administered
within a strict time window (4.5 hours) from symptom
onset

Key Opinion Leaders; renowned physicians that are able
to influence their peers’ medical practice

lower extremity artery disease, the narrowing or blockage
of leg arteries

Leipzig Interventional Course, an interdisciplinary live
course widely regarded as one of the most authoritative
industry events for the discussion of advanced
technologies used in endovascular interventions

millimeter, a unit of measure for length

multinational corporation

the modified Rankin Scale, a commonly used scale runs
from 0-5 (from fully independent to death) for measuring
the degree of disability or dependance in the daily
activities of people who have suffered a stroke or other

causes of neurological disability

an advanced minimally invasive treatment of ischemic
strokes
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GLOSSARY OF TECHNICAL TERMS

“mTICI score”

“NIHSS score”

“non-inferiority clinical trial”

“OEM”

“PAD - peripheral artery disease”

“PE — pulmonary embolism”

“PMT - percutaneous mechanical

thrombectomy”

“PTA — percutaneous
transluminal angioplasty”

“recanalization”

the modified treatment in cerebral infarction score ranges
from 0-3, where 0 means no perfusion and 3 means
complete antegrade reperfusion of the previously
occluded target artery ischemic territory, with absence of
visualized occlusion in all distal branches

the National Institutes of Health Stroke Scale, a tool used
by healthcare providers to objective quantify the
impairment caused by a stroke. The NIHSS is composed
of 11 items, each of which scores a specific ability
between a 0 and 4. For each item, a score of O typically
indicates normal function in that specific ability, while a
higher score is indicative of some level of impairment.
The maximum possible score is 42, with the minimum
score being a 0

a clinical trial that tests whether a new treatment is not
worse than an active treatment it is being compared to

Original Equipment Manufacturer, a company that
manufactures and sells products or parts of a product that
their buyer, another company, sells to its own customers
while putting the products under its own branding

peripheral artery disease, the narrowing or blockage of
arteries outside the heart or brain

a blockage in one of the pulmonary arteries in the lungs.
Caused by blood clots that travel to the lungs from deep
veins in the legs or, rarely, from veins in other parts of the
body

a percutaneous interventional procedure where a
thrombectomy device is passed to the site of DVT to
remove blood clots by different mechanical means

a percutaneous interventional procedure that can open up
blocked peripheral arteries using a catheter with a
balloon at the end of it, allowing blood to circulate
unobstructed

the process of restoring flow to or reuniting an

interrupted channel of a bodily tube (such as a blood
vessel)
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GLOSSARY OF TECHNICAL TERMS

“revascularization”

“RFA - radiofrequency ablation”

“SFA”

“SMO”

113 ’

sq.m.

“Two Invoice System”

“TAA — thoracic aorta aneurysm”

“TIA — transient ischemic attack”

“vascular intima”

“VCDs — vascular closure

device”

“vessel patency”

the restoration of the blood circulation of an organ or area

a non-surgical and minimally invasive procedure that
uses an electric current to heat up a small area of nerve
tissue to stop it from sending pain signals

superficial femoral artery

site management organization, an organization that
provides clinical trial related services to medical device
companies having adequate infrastructure and staff to
meet the requirements of the clinical trial protocol

square meter, a unit of area

on December 26, 2016, eight government departments
including the NMPA issued the Notice on Opinions on the
Implementation of the Two Invoice System in Drug
Procurement by Public Medical Institutions (for Trial
Implementation) ( BN 7E/S 37 B8 PR MG 45 O PR I h 14T
S5l 0 B e L Gi4T)) ) (the “Notice™). According to
the Notice, the “Two Invoice System” refers to issuing
invoice at the time from a pharmaceutical manufacturer
to a circulating enterprise, and issuing invoice again at
the time from a circulating enterprise to a medical
institution

abnormal dilation (more than 50% of the normal
diameter) of the arteries in the aortic sinus, ascending
aorta, aortic arch or descending aorta

a stroke lasting only a few minutes and happening when
the blood supply to part of the brain is briefly blocked

the inner layer of the blood vessel that is in contact with
blood flow

medical devices used to achieve hemostasis of the small
hole in the artery after a cardiovascular procedure of

endovascular surgery requiring a catheterization

the degree of openness of a tube, such as a blood vessel
or catheter; the relative absence of blockage
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GLOSSARY OF TECHNICAL TERMS

“vessel restenosis” restenosis is the recurrence of stenosis, a narrowing of a

blood vessel, leading to restricted blood flow

“VV — varicose vein” also known as varicoses, occurring when a superficial
vein becomes enlarged, swollen and twisted or when
faulty valves in a vein allow blood to flow in the wrong
direction or to pool
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FORWARD-LOOKING STATEMENTS

We have included in this Prospectus forward-looking statements. Statements that are not
historical facts, including but not limited to statements about our intentions, beliefs,
expectations or predictions for the future, are forward-looking statements.

This Prospectus contains forward-looking statements and information relating to us and
our subsidiary that are based on the beliefs of our management as well as assumptions made
by and information currently available to our management. When used in this Prospectus, the
words “aim”, “anticipate”, “believe”, “could”, “expect”, “going forward”, “intend”, “may”,

3 3 3

“ought to”, “plan”, “project”, “seek”, “should”, “will”, “would”, “vision”, “aspire”, “target”,
“schedules”, and the negative of these words and other similar expressions, as they relate to us
or our management, are intended to identify forward-looking statements. Such statements
reflect the current views of our management with respect to future events, operations, liquidity
and capital resources, some of which may not materialize or may change. These statements are
subject to certain risks, uncertainties and assumptions, including the risk factors as described
in this Prospectus, some of which are beyond our control and may cause our actual results,
performance or achievements, or industry results, to be materially different from any future
results, performance or achievements expressed or implied by the forward-looking statements.
You are strongly cautioned that reliance on any forward-looking statements involves known
and unknown risks and uncertainties. The risks and uncertainties facing us which could affect

the accuracy of forward-looking statements include, but are not limited to, the following:

. our operations and business prospects;

. our ability to maintain relationship with, and the actions and developments
affecting, our major customers, suppliers and subcontractors;

. future developments, trends and conditions in the industries and markets in which
we operate or plan to operate;

. general economic, political and business conditions in the markets in which we
operate;

. changes to the regulatory environment in the industries and markets in which we
operate;

. the effects of the on-going COVID-19 crisis;

. our ability to maintain the market leading positions;

. the actions and developments of our competitors;

. our ability to effectively contain costs and optimize pricing;
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FORWARD-LOOKING STATEMENTS

. the ability of third parties to perform in accordance with contractual terms and

specifications;

. our ability to retain senior management and key personnel and recruit qualified staff;

. our business strategies and plans to achieve these strategies, including our service
and geographic expansion plans;

. our ability to defend our intellectual rights and protect confidentiality;

. the effectiveness of our quality control systems;

. change or volatility in interest rates, foreign exchange rates, equity prices, trading
volumes, commodity prices and overall market trends; including those pertaining to
the PRC and the industry and markets in which we operate; and

. capital market developments.

By their nature, certain disclosures relating to these and other risks are only estimates and
should one or more of these uncertainties or risks, among others, materialize, actual results
may vary materially from those estimated, anticipated or projected, as well as from historical
results. Specifically but without limitation, sales could decrease, costs could increase, capital
costs could increase, capital investment could be delayed and anticipated improvements in
performance might not be fully realized.

Subject to the requirements of applicable laws, rules and regulations, we do not have any
and undertake no obligation to update or otherwise revise the forward-looking statements in
this Prospectus, whether as a result of new information, future events or otherwise. As a result
of these and other risks, uncertainties and assumptions, the forward-looking events and
circumstances discussed in this Prospectus might not occur in the way we expect or at all.
Accordingly, you should not place undue reliance on any forward-looking information. All
forward-looking statements in this Prospectus are qualified by reference to the cautionary
statements in this section as well as the risks and uncertainties discussed in the section headed
“Risk Factors” in this Prospectus.

In this Prospectus, statements of or references to our intentions or those of our Directors

are made as of the date of this Prospectus. Any such information may change in light of future

developments.
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RISK FACTORS

An investment in our H Shares involves significant risks. You should carefully
consider all of the information in this prospectus, including the risks and uncertainties
described below, as well as our financial statements and the related notes, and the
“Financial Information” section, before deciding to invest in our H Shares. The following
is a description of what we consider to be our material risks. Any of the following risks
could have a material adverse effect on our business, financial condition, results of
operations and growth prospects. In any such an event, the market price of our H Shares
could decline, and you may lose all or part of your investment. Additional risks and
uncertainties not presently known to us or that we currently deem immaterial also may
impair our business operations.

These factors are contingencies that may or may not occur, and we are not in a
position to express a view on the likelihood of any such contingency occurring. The
information given is as of the Latest Practicable Date unless otherwise stated, will not
be updated after the date hereof, and is subject to the cautionary statements in the section
headed “Forward-looking Statements” in this prospectus.

We believe there are certain risks and uncertainties involved in our operations, some of
which are beyond our control. We have categorized these risks and uncertainties into: (i) risks
relating to our business, comprising (a) risks relating to the development of our product
candidates, (b) risks relating to commercialization and distribution of our products, (c) risks
relating to manufacture and supply of our products, (d) risks relating to extensive government
regulations, (e) risks relating to our intellectual property rights, and (f) risks relating to our
reliance on third parties; (ii) risks relating to our financial position and need for additional
capital; (iii) risks relating to our general operations; (iv) risks relating to doing business in
China; and (v) risks relating to the Global Offering.

Additional risks and uncertainties that are presently not known to us or not expressed or
implied below or that we currently deem immaterial could also harm our business, financial
condition and operating results. You should consider our business and prospects in light of the
challenges we face, including those discussed in this section.
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RISK FACTORS

RISKS RELATING TO OUR BUSINESS

Risks Relating to the Development of Our Product Candidates

Our revenues during the Track Record Period substantially rely on six commercialized
products.

During the Track Record Period, our revenue was derived from the sales of our two
commercialized Core Products, namely Thrombite CRD, and Ultrafree DCB, and our other four
products, including intracranial support catheter, peripheral stent system, PTA balloon catheter
and high pressure PTA balloon catheter. We expect that sales of the above-mentioned products
will continue to account for a significant portion of our total revenue in the near future.

However, we cannot assure you that demand for the above-mentioned products will
continue to reach the levels as anticipated. There is also no assurance that we will be able to
achieve the expected sales and profit margin for the abovementioned products, which may be
adversely affected by many factors outside of our control, including downward pricing pressure
caused by changes in market competition, expiration of patent protection, introduction of
substitute products marketed by our competitors, disruptions in manufacturing or sales, issues
with respect to product quality or severe adverse events incurred after the procedure, coverage
of medical insurance and disputes over intellectual property or other matters with third parties.
If we are unable to achieve the expected sales volumes, pricing levels or profit margins of the
above-mentioned products, our business, financial condition and results of operations may be
materially and adversely affected. Moreover, there is no guarantee that we may be able to
develop or acquire new products that would diversify our product portfolio and reduce our
dependence on the abovementioned products or to do so in a timely or competitive manner.

Our future growth depends substantially on the success of our product candidates. If we are
unable to successfully complete clinical development, obtain regulatory approval and
commercialize our product candidates, or experience significant delays in doing so, our
business will be materially harmed.

Our business substantially depends on the successful development, regulatory approval
and commercialization of our product candidates for the treatment of patients with
neurovascular and peripheral-vascular diseases, which are still in clinical development or
design stage, and other product candidates we may develop in the future. We have invested a
significant portion of our efforts and financial resources in the development of our existing
product candidates. We incurred net losses for the years ended December 31, 2019 and 2020,
because the expenses we incurred exceeded the gross profit generated from the sales of our
current products. For example, we incurred R&D costs of RMB53.0 million and RMB72.1
million in 2019 and 2020, amounting to 1,078.5% and 260.8% of our total revenue for the same
years. Whether we can generate profit from our operating activities largely depends on the

successful commercialization of our product candidates.
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RISK FACTORS

As of the Latest Practicable Date, we had 36 product candidates at various development
stages in China including 6 at registration stage, 9 at clinical trial stage, 11 at type testing stage,
and 10 at design stage. The success of our product candidates will depend on several factors,
including but not limited to:

. successful enrollment in, and completion of, clinical trials, as well as completion of
preclinical studies;

. favorable safety and efficacy data from our clinical trials and other studies;

. receipt of regulatory approvals;

. establishing commercial manufacturing capabilities, either by building facilities

ourselves or making arrangements with third-party manufacturers;

. the performance by any third parties we may retain in a manner that complies with
our protocols and applicable laws and that protects the integrity of the resulting data;

. obtaining and maintaining patent, trade secret and other intellectual property

protection and regulatory exclusivity;

. ensuring we do not infringe, misappropriate or otherwise violate the patent, trade
secret or other intellectual property rights of third parties;

. successfully launching our product candidates, if and when approved;

. obtaining favorable governmental and private medical reimbursement for our
products, if and when approved;

. competition with other neurovascular or peripheral-vascular products; and

. continued acceptable safety profile following regulatory approval.

If we do not achieve one or more of these factors in a timely manner or at all, we could
experience significant delays or be unable to obtain approval for and/or to successfully

commercialize our product candidates, which would materially harm our business and we may
not be able to generate sufficient revenues and cash flows to continue our operations.
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We face substantial competition, tendering and pricing pressure in the medical device and
the relatively mature peripheral-vascular interventional device markets, which may result in
others discovering, developing or commercializing competing products before or more
successfully than we do.

The development and commercialization of new products is highly competitive. We face
competition, tendering and pricing pressure in the medical device and the relatively mature
peripheral-vascular interventional device markets from major medical device companies
worldwide. A number of companies in the global market currently market and sell
interventional medical device for neurovascular and peripheral-vascular diseases or are
pursuing the development of such products for the treatment of neurovascular and peripheral-
vascular diseases for which we are commercializing our products or developing our product
candidates. Potential competitors also include academic institutions, government agencies and
other public and private research organizations that conduct research, seek patent protection
and establish collaborative arrangements for research, development, manufacturing and
commercialization. According to Frost & Sullivan, MNCs have a dominant share in neuro- and
peripheral-vascular intervention market in China and we may not be able to take enough market
share from them.

Our commercial opportunities could be reduced or eliminated if our competitors develop
and commercialize products that are safer, more effective, have fewer severe adverse events,
are more convenient or are less expensive than any products that we commercialize or may
develop. Our competitors may also be applying for marketing approvals in China or other
countries for medical device products with the same intended use as our products and product
candidates. The ability of the relevant authorities, such as NMPA, to concurrently review
multiple marketing applications for the same type of innovative medical device may be limited.
When our product and its competing products are subject to the NMPA’s concurrent review, the
NMPA’s schedule may be affected, and the registration process of our product may be
prolonged. Moreover, our competitors may obtain approval from the NMPA, EMA or other
comparable regulatory authorities for their products more rapidly than we obtain approval for
ours, which could result in our competitors establishing a strong market position before we are

able to enter the market and/or slow our regulatory approval.

Many of the companies against which we are competing have significantly greater
financial resources and expertise in R&D, manufacturing, preclinical testing, conducting
clinical trials, obtaining regulatory approvals and marketing approved products than we do.
Mergers and acquisitions in the medical device industries may result in even more resources
being concentrated among a small number of our competitors. Smaller and other early-stage
companies may also prove to be significant competitors, particularly through collaborative
arrangements with large and established companies. These third parties compete with us in
recruiting and retaining qualified scientific and management personnel, establishing clinical
trial sites and patient registration for clinical trials, as well as in acquiring technologies
complementary to, or necessary for, our programs. Our business and results of operations will
suffer if we fail to compete effectively.
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If we do not introduce new products in a timely manner, our products may become obsolete
and our operating results may suffer.

The interventional medical device industry is characterized by technological changes,
frequent new product introductions, and evolving industry standards. Without the timely
introduction of new and improved products, our products could become technologically
obsolete or more susceptible to competition and our revenue and operating results would suffer.
Even if we develop new or improved products, our ability to market them could be limited by
the need for regulatory clearance, restrictions imposed on approved indications, entrenched
patterns of clinical practice, uncertainty over third-party reimbursement, or other factors. We
devote significant financial and other resources to our R&D activities. We incurred R&D costs
of RMB53.0 million and RMB72.1 million in 2019 and 2020, which accounted for 1,078.5%
and 260.8% of our total revenue for the same periods. The R&D process is lengthy and entails
considerable uncertainty. Products we are currently developing may not complete the
development process or obtain the regulatory or other approvals required to market such
products in a timely manner or at all.

Technical innovations often require substantial time and investment before we can
determine their commercial viability. We may not have the financial resources necessary to
fund all of these projects. In addition, even if we are able to successfully develop new or
improved products, they may not produce revenue in excess of the costs of development or
achieve the desired financial return, and they may be rendered obsolete or less competitive by
changing customer preferences or the introduction by our competitors of products with newer
technologies or features or other factors.

If we encounter difficulties enrolling patients in our clinical trials, our clinical development
activities could be delayed or otherwise adversely affected.

The timely completion of clinical trials in accordance with their protocols depends,
among other things, on our ability to enroll a sufficient number of patients who remain in the
trial until its conclusion. We may experience difficulties in patient enrollment in our clinical
trials for a variety of reasons, including the nature and size of the patient population and the
patient eligibility criteria defined in protocols. Our clinical development activities also depend
on the ability of our CROs and SMOs to conduct or assist in conducting our clinical trials
safely and efficiently and in accordance with our specified trial protocols. Our inability to
reach agreements on acceptable terms with prospective CROs, SMOs and hospitals as trial
centers, the terms of which can be subject to extensive negotiation and may vary significantly
among different trial centers, will delay or otherwise adversely affect our clinical development
activities.
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Our clinical trials will likely compete with other clinical trials for product candidates that
are in the same therapeutic areas as our product candidates. This competition will reduce the
number and types of patients available to us, because some patients who might have opted to
enroll in our trials may instead opt to enroll in a trial being conducted by one of our
competitors. Because the number of qualified clinical investigators and clinical trial sites is
limited, we expect to conduct some of our clinical trials at the same clinical trial sites that some
of our competitors use, which will reduce the number of patients who are available for our
clinical trials at such clinical trial sites. Even if we are able to enroll a sufficient number of
patients in our clinical trials, delays in patient enrollment may result in increased costs or may
affect the timing or outcome of the planned clinical trials, which could prevent completion of
these trials and adversely affect our ability to advance the development of our product

candidates.

Uncertainties or failures of the clinical trials of our product candidates may have a material
and adverse effect on our business operations.

Before obtaining regulatory approval for the sale of our certain product candidates, we
may be required to conduct extensive clinical trials to demonstrate the sensitivity and
specificity of our tests, and, depending on the type of our relevant product candidates, the
clinical trials may require large prospective clinical study that is far more rigorous and
expensive than other existing tests or auxiliary diagnostic products. We may experience
numerous unexpected events during, or as a result of, clinical trials that could delay or prevent
our ability to receive regulatory approval or commercialize our product candidates, including
but not limited to:

. regulators, institutional review boards (IRBs), or ethics committees may not
authorize us or our investigators to commence a clinical trial or conduct a clinical
trial at a prospective trial site;

. our inability to reach agreements on acceptable terms with prospective CROs and
hospitals as trial centers, the terms of which can be subject to extensive negotiation
and may vary significantly among different CROs and hospitals as trial centers;

. manufacturing issues, including problems with manufacturing, supply quality, or
obtaining sufficient quantities of a product candidate for use in a clinical trial;

. insufficient testing capabilities to meet the needs for clinical trials;

. failure of our product to demonstrate superior results than competing or alternative
products, if applicable;

. clinical trials of our product candidates may fail to demonstrate the sensitivity and
specificity in cancer screening as anticipated, and we may decide, or regulators may
require us, to conduct additional clinical trials or abandon product development
programs;
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. the number of subjects required for clinical trials of our product candidates may be
larger than we anticipate, enrollment may be insufficient or slower than we
anticipate or subjects may drop out at a higher rate than we anticipate;

. our third-party contractors may fail to comply with regulatory requirements or meet
their contractual obligations to us in a timely manner, or at all;

. we might have to suspend or terminate clinical trials of our product candidates for
various reasons, including a finding of a lack of clinical response or other
unexpected characteristics; and

. the initial or interim results of the clinical trial may not be predictive of the final
results.

If we are required to conduct additional clinical trials or other testing of our product
candidates beyond those that we currently contemplate, if we are unable to successfully
complete clinical trials of our product candidates or other testing, if the results of these trials
or tests are not positive or are only modestly positive or if they raise safety concerns, we may:

. be delayed in obtaining regulatory approval for our product candidates;

. not obtain regulatory approval at all;

. obtain approval for indications that are not as broad as intended;

. have the product removed from the market after obtaining regulatory approval;

. be subject to additional post-marketing testing requirements;

. be subject to restrictions on how the product is distributed or used; or

. be unable to obtain reimbursement for use of the product.

If we experience delays in the completion of, or the termination of, a clinical trial of any
of our product candidates if applicable, the commercial prospects of that product candidate will
be harmed, and our ability to generate product sales revenues from any of those product
candidates will be delayed. In addition, any delays in completing our clinical trials will
increase our costs, slow down our product candidate development and approval process, and
jeopardize our ability to commence product sales and generate related revenues for that

candidate. Any of these occurrences may harm our business, financial condition and prospects

significantly.
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We may not be successful in developing, enhancing or adapting to new technologies and
methodologies.

We must keep pace with new technologies and methodologies to maintain our competitive
position, therefore we must continue to invest significant amounts of human and capital
resources to develop or acquire new and more advanced technologies. Although technical
innovations often require substantial time and investment before we can determine their
commercial viability, we intend to continuously enhance our technical capabilities in research
and development and manufacturing. We cannot assure you that we will be able to successfully
identify new technological opportunities, enhance or adapt to new technologies and
methodologies, develop new or improved products, secure sufficient intellectual property
protection for such new or improved products, obtain the necessary regulatory approvals in a
timely and cost-effective manner, or achieve market acceptance after such products are
launched. Any failure to do so could harm our business and prospects.

Risks Relating to Commercialization and Distribution of Our Products

Our largest domestic distributor accounted for a material portion of our revenue in 2020.
Any deterioration of our relationship with such distributor could have a material adverse
effect on our results of operations, profitability, business and growth.

During the Track Record Period, in line with industry practice, we sold our products
primarily to third-party distributors who resold our products to hospitals and we did not sell
our products directly to hospitals. In 2019 and 2020, our sales to distributors accounted for
92.2% and 99.0% of our revenue, respectively.

In particular, pursuant to the distribution agreements that we entered into with our largest
domestic distributor in 2020, such distributor is authorized to sell designated products within
designated area to sub-distributors with prior written authorization. During the Track Record
Period, our sales to such distributor accounted for nil and approximately 78.3% of our revenue
in 2019 and 2020, respectively. We expect to continue to generate a significant portion of our
revenue from such distributor in the foreseeable future. If such distributor cannot effectively
and efficiently continue to operate its distribution network in the PRC, or if its sales of our
products materially decreases, we may not secure a suitable replacement in a timely manner or
at all, and the sales of our products in the PRC and our business operations, financial results
and profitability may be materially and adversely affected. In addition, we do not prohibit our
largest domestic distributor in 2020 from selling products manufactured by our competitors.
Although ultimately end hospitals decide which products to purchase based on product
specification and quality, our distributor may help to promote products manufactured by our
competitors instead of ours and therefore help our competitors’ products to establish a stronger
market position than ours in the same geographic region. In such case, our business operations,
financial results and profitability may be materially and adversely affected.
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The distributorship agreements with such distributor will expire on December 31, 2021.
For more details, See “Business — Sales and Marketing”. There is no assurance that our
business relationship with such distributor will be maintained upon expiry of our existing
distribution agreements as such distributor is not obliged to enter into new agreements with us.
If it chooses not to do so, we may not be able to find a replacement in a timely manner and
our relationship with our sub-distributors, business operations, financial results and
profitability may be materially and adversely affected.

Failure to achieve broad market acceptance or maintain good reputation among the
neurovascular and peripheral-vascular intervention industry necessary for our products and
future products would have a material adverse impact on our results of operations and
profitability.

The commercial success of our current and future products depends upon the degree of
market acceptance they achieve, particularly among hospitals and physicians. As a treatment
recently developed and introduced to the China market, neurovascular and peripheral-vascular
intervention procedure may fail to receive broad acceptance from patients or physicians as
anticipated. If our neurovascular and peripheral-vascular intervention products and any future
approved product candidates fail to gain sufficient market acceptance by physicians, patients,
third-party payors and others in the industry, the sales of our products will be adversely
affected. For example, current clot retriever devices developed by some of our competitors are
well established in the global clot retriever device industry, and doctors may continue to rely
on these treatments to the exclusion of our products and product candidates. In addition,
physicians, patients and third-party payors may prefer other novel products to ours. If our
products and product candidates do not achieve an adequate level of acceptance, we may not
generate significant product sales revenues and we may not become profitable. The degree of
market acceptance of our products and product candidates, if approved for commercial sale,
will depend on a number of factors, including:

. the clinical indications for which our products and product candidates are approved;
. physicians, hospitals, neurovascular and peripheral-vascular diseases treatment
centers and patients considering our products and product candidates as a safe and

effective treatment;

. the potential and perceived advantages of our products and product candidates over
alternative products;

. the prevalence and severity of any adverse effects or complications;

. product labeling or product insert requirements of regulatory authorities;

. limitations or warnings contained in the labeling approved by regulatory authorities;
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. the timing of market introduction of our products and product candidates as well as

competitive products;

o the cost of treatment in relation to alternative treatments;

. the availability of adequate coverage, reimbursement and pricing by third-party
payors and government authorities;

. the willingness of patients to pay out-of-pocket in the absence of coverage and

reimbursement by third-party payors and government authorities; and/or

. the effectiveness of our sales and marketing efforts.

If any products that we commercialize fail to achieve market acceptance among
physicians, patients, hospitals, neurovascular and peripheral-vascular diseases treatment
centers or others in the industry or if we fail to maintain good relationships with them, we will
not be able to generate significant revenue. Even if our products achieve market acceptance,
we may not be able to maintain that market acceptance over time if new products or
technologies are introduced that are more favorably received than our products, are more cost
effective or render our products obsolete.

We have relatively limited experience in marketing and sales of our products, and may not
be able to successfully commercialize our product candidates and generate revenue.

We have relatively limited experience in launching and commercializing our product
candidates and sales and marketing of our products. For example, we have limited track record
in building a commercial team, conducting a comprehensive market analysis, obtaining
licenses and approvals, or managing distributors and sales force for our product candidates. As
a result, our ability to successfully commercialize our product candidates may involve more
inherent risks, take more time and cost than it would if we were a company with sufficient
experience launching product candidates.

We have to compete with other medical device companies to recruit, hire, train and retain
marketing and sales personnel. There can be no assurance that we will be able to develop and
successfully maintain our in-house sales and commercial distribution capabilities or establish
or maintain relationships with physicians, hospitals and other third parties to successfully
commercialize our products, and as a result, our revenue and profitability could be materially

and adversely affected.
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If physicians and hospitals are not receptive to our products, our results of operations may
be negatively affected.

Physicians and hospitals play important roles in recommending and deciding what
products to be used. They not only provide professional advice but also offer help throughout
the entire therapeutic procedures from candidate screening, operation assistance to post-
operation follow-up visit. Our strategic marketing model provides that our in-house marketing
force actively works with physicians and hospitals. We will endeavor to convince them as to
the distinctive characteristics, advantages, safety, efficacy and cost effectiveness of our
products as compared to our competitors’ products, and train physicians in the proper
application of our products. If our products and product candidates (upon commercialization)
are not widely accepted by physician and hospital communities, our sales of our currently
commercialized products such as the two Core Products may decline, and we may not be able
to effectively market our other product candidates, such as the indication expansion of our Core
Products upon commercialization.

In addition, many of our products or product candidates represent innovative therapies in
China or even globally. Physicians face a learning process to become proficient in the use of
some of our products and product candidates, which may take a longer time than we expected.
Encouraging physicians to dedicate their time and energy necessary for adequate training
remains challenging, and we may not be successful in these efforts. If physicians are not
properly trained, they may misuse or ineffectively use our products and product candidates,
which may also result in unsatisfactory patient treatment outcomes, patient injury, negative
publicity or lawsuits against us, any of which could have a significant adverse effect on our
reputation, business, financial condition, results of operations and prospects. Following
completion of training, we also rely on trained physicians to advocate the benefits of our
products in the marketplace. If we are not able to enhance our product awareness and receive
recognition from these physicians, other physicians and hospitals may not be inclined to use
our products, and our results of operations may be adversely affected.

We rely on our in-house marketing force to promote our products. There is no guarantee that
we will succeed in expanding our sales network to cover new sales and distribution channels,
and new hospitals.

We conduct post-market clinical studies which are initiated and supervised by our clinical
affairs team to monitor the efficacy of our products. Our sales team also assists in providing
training to physicians on the application of our products in medical procedures. We incurred
selling and distribution expenses of RMB6.8 million and RMB20.5 million for the years ended
December 31, 2019 and 2020, respectively. We plan to expand our sales network to cover more
hospitals to increase our market share and penetration in the China market to drive future
growth. We may seek to expand our sales network to cover additional hospitals which are not
able to independently conduct vascular intervention procedures and hospitals in emerging

markets where we have limited experience or resources.
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The success of our marketing model depends on our ability to attract, motivate and retain
qualified and professional employees in our marketing, promotion and sales teams who have,
among other things, the sufficient expertise in the neurovascular and peripheral-vascular areas
and are able to communicate effectively with medical professionals. Competition for
experienced marketing, promotion and sales personnel is intense. If we are unable to attract,
motivate and retain a sufficient number of qualified sales personnel to support our marketing
model, sales volumes or margin of our existing and future products may be adversely affected
and we may be unable to extend our hospital coverage and deepen our market penetration as
contemplated.

If we fail to maintain an effective distribution channel for our products, our business and
sales of the relevant products could be adversely affected.

Our ability to maintain and grow our business will largely depend on our ability to
maintain relationship with our distributors who ensure timely distribution of our products to
the relevant markets where we generate market demand through our sales and marketing
activities. However, our distributors are all third parties over whom we have limited control.
We typically enter into agreements with our distributors for a prescribed term. See “Business
— Sales and Marketing”. There is no assurance that they will continue the distribution
arrangement with us, whether on similar terms as the existing arrangements or at all, and the
termination or unfavorable change in the terms of such arrangements may significantly affect
our operations and revenue. Our distributors might elect not to renew their agreements with us
or otherwise terminate their business relationships with us for reasons. For example, if PRC
price controls or other factors substantially reduce the profit margin our distributors can obtain
through the resale of our products to hospitals, our distributors may terminate their
relationships with us.

Although we monitor the inventory levels of our distributors, there is no guarantee that
the inventory information we collect is complete and accurate or that such information would
allow us to effectively manage the inventory levels of our distributors. If we fail to effectively
monitor the inventory levels of our distributors in accordance with the level of demand for our
products, our business, financial condition and results of operations could be materially and
adversely affected.

We cannot assure you that our distributors will at all time strictly adhere to the terms and
conditions under our distribution arrangements. Certain activities of the distributors or their
employees, including but not limited to, (i) selling our products outside their designated
distribution territories or to hospitals without our authorization; (ii) failing to comply with
applicable laws or regulatory requirements when marketing, promoting or selling our products,
including the anti-corruption laws of the PRC or other jurisdictions; (iii) failing to provide
timely delivery and other services to hospitals and physicians; or (iv) selling products that
compete with ours, may harm our business, results of operations or give rise to product liability
claims or customer complaints against us. If any of our distributors fails to distribute our
products in a timely or effective manner or in accordance with the terms of our sales and
distribution agreements, or at all, or if our sales and distribution agreements are suspended,
terminated or otherwise expired without renewal, our operations, revenue and profitability
could be materially and adversely affected.

—69 —



RISK FACTORS

In addition, we may not be able to identify or engage a sufficient number of distributors
with an extensive sales network. If our distributors fail to maintain or expand their sales
network, or otherwise encounter any difficulties in selling our products, our sales revenue will
decline and our business, results of operations and prospects may be materially and adversely
affected. We provide our distributors with technical support, including training in the basic
technologies of our products, participating in presentations to physicians and hospitals, and
assisting in preparing documents for contracts awarded through competitive biddings and
tenders. Our distributors face a learning process with respect to our products, particularly for
those newly introduced to the market. We cannot assure you that our distributors will be able
to gain the required knowledge in order to market our products effectively in a timely manner
or at all.

If we fail to maintain our relationship with our distributors or fail to maintain an effective
distribution channel and as a result the distribution of our products is interrupted, our sales
volumes and business prospects could be materially and adversely affected.

The growth and success of our business depends on the performance of our distributors in
hospital tender processes.

Our future growth and success significantly depend on our ability to successfully market
our products to hospitals and other medical institutions through our distributors. Hospitals and
medical institutions may organize public tenders for procurement of medical devices. The
procedures of such public tenders vary from hospital to hospital and from region to region, and
there could be uncertainties with respect to the timing of such procedures.

As a result, we are primarily dependent on experienced local distributors during such
procedures. However, we may not always be able to locate a sufficient number of experienced
local distributors to sell our products to hospitals and other medical institutions.

Furthermore, even if we could locate a sufficient number of experienced distributors, our
bids during the public tender process may not be successful and our products may not be
chosen for a number of reasons, including where: (i) our prices are not competitive; (ii) our
products fail to meet the technical or quality requirements imposed by the hospitals or are less
clinically effective than competing products; (iii) our reputation is adversely affected by
unforeseeable events; or (iv) our service quality or any other aspect of our operation fails to
meet the relevant requirements. If our distributors fail in the tender process, we may face
difficulties in maintaining the existing level of sales of our products, and we may find it
difficult to sell our product candidates (upon commercialization) and our revenue may decline,
materially adversely affecting our results of operations and financial condition.
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If our products cause, or are perceived to cause, severe adverse events, our reputation,
revenue and profitability could be materially and adversely affected.

Our current and future products may cause undesirable or unintended severe adverse
events as a result of a number of factors, many of which are outside of our control. These
factors include potential complications not revealed in clinical trials, unusual but severe
complications and adverse events in isolated cases, defective products not detected by our
quality control system or misuse of our products. Our products may also be perceived to cause
adverse events when a conclusive determination as to the cause of the adverse events is not
obtained or is unobtainable.

In addition, our products may be perceived to cause severe adverse events if one or more
regulators, such as the NMPA and/or EMA, determine that other companies’ products
containing the same or similar key parts or using the same delivery technologies as our
products’ cause or are perceived to have caused severe adverse events. If our products cause,
or are perceived to cause, severe adverse events, we may face a number of consequences,
including:

. injury or death of patients;
. a severe decrease in the demand for, and sales of, the relevant products;
. the recall or withdrawal of the relevant products;

. revocation of regulatory approvals for the relevant products or the relevant
production facilities;

. damage to the brand name of our products and the reputation of our Company;
. removal of relevant products from the relevant medical insurance coverage; and/or

. exposure to lawsuits and regulatory investigation relating to the relevant products
that result in liabilities, fines or penalties.

As a result of these consequences, our sales, profitability and prospects could be
materially and adversely affected.

If we experience delays in collecting payments from our customers, our cash flows and
operations could be adversely affected.

For our domestic distributors, we generally requirement them to make full payment
before we deliver products to them. As of December 31, 2019 and 2020, our trade receivables
were RMB1.0 million, RMBO0.1 million, respectively, and the average turnover days of our
trade receivables for the same years were 68.1 days and 7.4 days, respectively. If our
distributors’ cash flows, working capital, financial condition or results of operations deteriorate
or they experience delays in payments from the hospitals, they may be unable, or they may
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otherwise be unwilling, to make payments owed to us promptly or at all. Any substantial
defaults or delays could materially and adversely affect our cash flows, and we could be
required to terminate our relationships with distributors in a manner that will impair the
effective distribution of our products.

The policies of centralized procurement of high-value medical consumables set by the PRC
government may cover our products in the future, and the prices of our products may
experience downward changes, which in turn may have a material adverse impact on our
revenue, financial condition and results of operation.

In line with market practice, we sell our products primarily to distributors who resell our
products to hospitals. We sell our products to distributors at the price determined by us from
time to time. For details, see “Business — Sales and Marketing — Pricing”. Hospitals may gain
more bargaining power depending on the availability of alternative products, demands of
patients and the preference of physicians. If hospitals lower retail prices of our products and
therefore reduce the profitability of our distributors, our distributors may have less incentive
to purchase and promote our products, and we may need to lower the order price we set for our
distributors.

The Chinese government has implemented a number of policies to gradually increase the
affordability of medical devices, including combining a list of high-value medical
consumables, requiring public hospitals to have zero margin for high-value medical
consumables, and establishing provincial-level platforms for procurement. In particular, in
order to improve the pricing mechanism and reduce the falsely high prices of high-value
medical consumables, the General Office of the State Council issued the Reform Plan for
Governance of High-value Medical Consumables ( (VA3 {EEHAEM TS ) (the
“Reform Plan”) on July 19, 2019, exploring the classified and centralized procurement of
high-value medical consumables. Although such centralized procurement only applies to a
limited number of medical devices, and therefore would not directly affect the pricing of our
products, there are uncertainties whether the centralized procurement scope would be expanded
in the future, resulting in the inclusions of our products or product candidates (upon
commercialization). Moreover, if any products comparable or similar to our products were
included in the centralized procurement, patients’ willingness to use our products might be
materially and adversely affected and we might be forced to change our pricing strategy. If any
or all of the foregoing were to occur, our sales revenue may decrease, which in turn will have
a material adverse impact on our financial condition and results of operation.

Our sales may be affected by the level of medical insurance reimbursement patients receive
for using our products.

Our ability to sell our products is related to the availability of governmental and private
health insurance in China for treatments using our products. China has a complex medical
insurance system that is undergoing reform. The governmental insurance coverage or
reimbursement level in China for new medical device is subject to significant uncertainty and
varies from region to region, as local government approvals for such coverage must be obtained
in each geographic region in China.
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In addition, patients in China tend to be reimbursed for a higher percentage of the product
cost if they use a medical device manufactured by a Chinese domestic company as opposed to
an imported device. We cannot be certain that insurers will continue to adopt this favorable
policy in the future.

In the absence of sufficient medical insurance coverage for the use of our products,
patients may choose alternative treatment methods, and hospitals may recommend such
alternative treatments, which would reduce demand for our products and our sales which could
in turn materially and adversely affect our business, financial condition and results of

operation.

Moreover, we may need to lower the prices of our products in order to have them included
in the medical insurance reimbursement list, and such price cut and reimbursement may not
necessarily lead to increase in our sales and our results of operations may be adversely
affected.

Risks Relating to Manufacture and Supply of Our Products

Delays in completing and receiving regulatory approvals for our manufacturing facilities, or
damage to, destruction of or interruption of production at such facilities, could delay our
development plans or commercialization efforts.

Our principal manufacturing facilities are located at our headquarters in Hangzhou,
Zhejiang province, China. As of the Latest Practicable Date, we rented an aggregate area of
approximately 3,800 sq.m. for manufacturing facilities in Hangzhou and Zhuhai, China. We are
expanding our manufacturing facilities in Hangzhou with additional area of approximately
13,000 sq.m., which we plan to mainly use for the R&D, manufacture and commercialization
of our products and product candidates in China. We have completed the construction of the
new facilities and expect it to be in operation in 2021. We need to apply for a change of our
manufacture permit to include our new facilities, which requires regulatory approval. The
facilities may encounter unanticipated expenses due to a number of factors, including
regulatory requirements. Our manufacturing facilities will be subject to ongoing, periodic
inspection by the NMPA, EMA or other comparable regulatory agencies to ensure relevant
compliance. Failure to comply with applicable regulations could also result in sanctions being
imposed on us, including fines, injunctions, civil penalties, requirement to suspend or put on
hold one or more of our clinical trials, failure of regulatory authorities to grant marketing
approval of our product candidates, delays, suspension or withdrawal of approvals, supply
disruptions, license revocation, seizures or recalls of products or product candidates, operating

restrictions and criminal prosecutions, any of which could harm our business.
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Our facilities may be harmed or rendered inoperable by physical damage from fire,
floods, earthquakes, typhoons, tornadoes, power loss, telecommunications failures, break-ins,
and similar events. If our manufacturing facilities or the equipment are damaged or destroyed,
we may not be able to quickly or inexpensively replace our manufacturing capacity or replace
it at all. In the event of a temporary or protracted loss of the facilities or equipment, we might
not be able to transfer manufacturing to a third party. Even if we could transfer manufacturing
to a third party, the shift would likely be expensive and time-consuming, particularly since the
new facility would need to comply with the necessary regulatory requirements and we would
need regulatory agency approval before selling any products manufactured at that facility. Such
an event could delay our clinical trials or reduce our product sales. Any interruption in
manufacturing operations at our manufacturing facilities could result in our inability to satisfy
the demands of our clinical trials or commercialization. Any disruption that impedes our ability
to manufacture our products or product candidates in a timely manner could materially harm
our business, financial condition and operating results.

However, our insurance coverage may not reimburse us, or may not be sufficient to
reimburse us, for any expenses or losses we may suffer. We may be unable to meet our
requirements for our products and product candidates if there were a catastrophic event or
failure of our manufacturing facilities or processes.

If we fail to increase our production capacity as planned, our business prospects could be
materially and adversely affected.

To produce our products in the quantities that we believe will be required to meet
anticipated market demand for our products, we may need to increase, or scale up, the
production capacity and the utilization rate. We have two major production lines for our
balloons and stents. Utilization rate of balloon production line in 2019 and 2020 was 49.1% and
65.5% respectively, and utilization rate of stent production line was 20.5% and 41.2%
respectively for the same years. Advances in manufacturing techniques may render our
facilities and equipment inadequate or obsolete, and therefore we may also need to develop
advanced manufacturing techniques and process controls in order to fully utilize our facilities.
To enhance our production capacity, we also need to expand our production facilities, further
upgrade our automated production lines and employ more workers. If we are unable to do so,
or if the process to do so is delayed, or if the cost of the planned scale up or upgrade is not
economically feasible for us or we cannot find a third-party supplier, we may not be able to
supply our products in a sufficient quantity to meet future demand, which would limit our
development and commercialization activities and our opportunities for growth.

Our ability to successfully implement our expansion plan is subject to a number of risks,
including our ability to obtain the requisite permits, licenses and approvals for the construction
and operation of the new production facilities, the risk of construction delays, as well as our
ability to timely recruit sufficient qualified staff to support the increase in production capacity.
The expansion process may be lengthy and costly and may divert our management attentions
and development resources. Consequently, there can be no assurance that we will be able to
increase our overall production capacity or develop advanced technologies and process
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controls in the manner we contemplate, or at all. In the event we fail to increase our production
capacity or develop advanced technologies and process controls, we may not capture the
expected growth in demand for our products, or to successfully commercialize new products,
each of which could materially and adversely affect our business prospects. Moreover, our
plans to increase our production capacity require significant capital investment, and the actual
costs of our expansion plan may exceed our original estimates, which could materially and
adversely affect the realization of expected return on our expenditures. In addition, as our sales
volume grows, we will need to continue to expand our internal quality assurance program, and
extend our products to support comprehensive data analysis at a larger scale within expected
turnaround times.

There can be no assurance that our existing and future production facilities will be
sufficient in the event of any significant change in market demand. In such event, we may have
to engage third parties to meet such demand. Consequently, we are exposed to the risks of
increased pricing for our sub-contracted production and that the third parties may not comply
with our specifications or meet market demand. As a result, our sales volumes and margins for
the relevant products could be materially and adversely affected.

The manufacture of our products is highly complex and subject to strict quality controls. If
we or one of our suppliers or logistics partners encounters manufacturing, logistics, or
quality problems, including as a result of natural disasters, our business could suffer.

The manufacture of many of our products is highly complex and subject to strict quality
controls, due in part to rigorous regulatory requirements. In addition, quality is extremely
important due to the serious and costly consequences of a product failure. Problems can arise
during the manufacturing process for a number of reasons, including equipment malfunction,
failure to follow protocols and procedures, raw material problems, software problems, or
human error. Furthermore, if contaminants are discovered in our supply of our products or
product candidates or in the manufacturing facilities, such manufacturing facilities may need
to be closed for an extended period of time to investigate and remedy the contamination.
Stability failures and other issues relating to the manufacture of our products or product
candidates could occur in the future. Although closely managed, disruptions can occur during
implementation of new equipment and systems to replace aging equipment, as well as during
production line transfers and expansions. As we expand into new markets, we may face
unanticipated surges in demands for our products which could strain our production capacity.
If these problems arise or if we otherwise fail to meet our internal quality standards or those
of the NMPA or other applicable regulatory body, which include detailed record-keeping
requirements, our reputation could be damaged, we could become subject to a safety alert or
a recall, we could incur product liability and other costs, product approvals could be delayed,
and our business could otherwise be adversely affected.

In addition, our manufacturing and warehousing facilities, as well as those of our
suppliers and logistics partners, could be materially damaged by earthquakes, hurricanes,
volcanoes, fires, and other natural disasters or catastrophic circumstances, which could have a
material adverse effect on our business.
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Fluctuations in prices of our raw materials may have a material adverse effect on us.

Our production processes require substantial amounts of raw materials and components.
Some raw materials and components may be susceptible to fluctuations in price and
availability. Significant fluctuations in raw material and component prices and availability will
have a direct and negative impact on our gross margins. One of our principal raw materials is
the nitinol. We typically procure nitinol through third-party suppliers. During the Track Record
Period, nitinol were generally available and sufficient for our demands, and the price of
procuring nitinol from our suppliers was generally stable. However, we cannot assure you that
such situation will continue in the future. The prices of nitinol or other raw materials may be
affected by a number of factors, including market supply and demand, the PRC or international
environmental and regulatory requirements, natural disasters such as fires, outbreak of
epidemics or diseases such as COVID-19 and the PRC and global economic conditions. A
significant increase in the costs of raw materials may increase our costs and negatively affect
our profit margins and, more generally, our business, financial conditions, results of operation

and prospects.

We may experience supply interruptions that could harm our ability to manufacture
products.

We purchase certain of the materials and components used in the manufacture of our
products from external suppliers, and we purchase certain supplies from fixed sources or single
sources for reasons of quality assurance, cost effectiveness, availability, or constraints
resulting from regulatory requirements. Our principal raw material is nitinol. We also purchase
platinum-iridium alloy materials, 304 stainless steel wires and platinum dock wires.

General economic conditions could adversely affect the financial viability of our
suppliers, resulting in their inability to provide materials and components used in the
manufacture of our products. While we work closely with suppliers to monitor their financial
viability, assure continuity of supply, and maintain high quality and reliability, these efforts
may not be successful. In addition, due to the rigorous regulations and requirements of the
NMPA and/or foreign regulatory authorities regarding the manufacture of our products
(including the need for approval of any change in supply arrangements), we may have
difficulty establishing additional or replacement sources in a timely manner or at all if the need
arises. Certain suppliers may also elect to no longer service medical device companies due to
the high amount of requirements and regulation. Although we consider alternative supplier
options, we typically do not pursue regulatory qualifications of alternative sources due to the
strength of our existing supplier relationships and the time and expense associated with our
internal validation process. A change in suppliers could require significant effort or investment
in circumstances where the items supplied are integral to product performance or incorporate
unique technology, and the loss of any existing supply contract could have a material adverse
effect on us. A reduction in, or lack of availability of, raw materials or interruptions in the
supply chain may also impact our profitability to the extent that we are required to pay higher
prices for, or are unable to secure adequate supplies of, the necessary raw materials.
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Failure to maintain and predict inventory levels in line with the level of demand for our
products could cause us to lose sales or face excess inventory risks and holding costs, either
of which could have a material adverse effect on our business, financial condition and
results of operations.

To operate our business successfully and meet our customers’ demands and expectations,
we must maintain a certain level of inventory for our products to ensure timely delivery as
required. Furthermore, we are required to maintain an appropriate level of inventory of our raw
materials for our commercial production. For the years ended December 31, 2019 and 2020,
our average inventory turnover days were 392 days and 331 days, respectively. However, we
maintain our inventory levels based on our internal forecasts which are inherently uncertain.
If our forecast demand is lower than actual demand, we may not be able to maintain an
adequate inventory level of our products or produce our products in a timely manner, and may
lose sales and market share to our competitors. On the other hand, we may be exposed to
increased inventory risks due to accumulated excess inventory of our products or raw materials
(for example, our finished products typically have a shelf life of two to three years and are
subject to expiration). Excess inventory levels may increase our inventory holding costs, risk
of inventory obsolescence or write-offs.

Risks Relating to Extensive Government Regulations

All material aspects of our business operations are heavily regulated.

All jurisdictions in which we conduct our research, development and commercialization
activities regulate these activities in great depth and detail. We intend to focus our activities
in the major markets of China and expand globally. These geopolitical areas all have strict
regulation on medical devices, and in doing so they employ broadly similar regulatory
strategies, including regulation of product development, approval, manufacturing, sales and
marketing and distribution of medical devices. However, there are differences in the regulatory
regimes in different regions, which makes regulatory compliance more complex and costly for
companies like us that plan to operate in each of these regions.

The process of obtaining regulatory approvals and compliance with appropriate laws and
regulations require substantial time and financial resources. Failure to comply with the
applicable requirements at any time during the product development process, approval process,
or after approval process such as manufacturing, may subject an applicant to administrative or
judicial sanctions. These sanctions could include a regulator’s refusal to approve pending
applications, withdrawal of an approval, license revocation, a clinical hold, voluntary or
mandatory product recalls, product seizures, total or partial suspension of production or
distribution, injunctions, fines, refusals of government contracts, restitution, disgorgement or
civil or criminal penalties. The failure to comply with these regulations could have a material

adverse effect on our business, financial condition and prospects.
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If we are not able to obtain, or experience delays in obtaining, regulatory approvals, we will
not be able to commercialize our product candidates, and our ability to generate revenue will
be materially impaired.

Before obtaining regulatory approvals for the commercial sale of any product candidate
for a target indication, we must demonstrate in preclinical studies and well-controlled clinical
trials, and, with respect to approval in China, to the satisfaction of the NMPA, that the product
candidate is safe and effective for use for that target indication and that the manufacturing
facilities, processes and controls are adequate. Obtaining regulatory approvals is a lengthy,
expensive and uncertain process, and approvals may not be obtained. When we submit a filing
application to the NMPA, the NMPA will decide whether to accept or reject the submission for
filing. We cannot be certain that any submissions will be accepted for filing and review by the
NMPA. NMPA may also slow down, suspend or cease review of our applications and any of
these could prolong the registration process of our products.

Our product candidates could fail to receive regulatory approval for many reasons,

including:
. failure to begin or complete clinical trials due to disagreements with regulatory
authorities;
. failure to demonstrate that a product candidate is safe and effective;
. failure of clinical trial results to meet the level of statistical significance required for
approval;
. data integrity issues related to our clinical trials;

. disagreement with our interpretation of data from preclinical studies or clinical
trials;

. changes in approval policies or regulations that render our preclinical and clinical
data insufficient for approval or require us to amend our clinical trial protocols;

. regulatory requests for additional analyses, reports, data, nonclinical studies and
clinical trials, or questions regarding interpretations of data and results and the

emergence of new information regarding our product candidates or other products;

. our failure to conduct a clinical trial in accordance with regulatory requirements or
our clinical trial protocols; and/or
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. clinical sites, investigators or other participants in our clinical trials deviating from
a trial protocol, failing to conduct the trial in accordance with regulatory
requirements, or dropping out of a trial;

. rejection by the relevant authorities to approve pending applications or supplements
to approved applications filed by us or suspension, revocation or withdrawal of
approvals.

Regulatory authorities outside of China, such as the EMA, also have requirements for
approval of medical devices for commercial sale with which we must comply prior to
marketing in those areas. Regulatory requirements can vary widely from country to country and
could delay or prevent the introduction of our product candidates. Clinical trials conducted in
one country may not be accepted by regulatory authorities in other countries, and obtaining
regulatory approval in one country does not mean that regulatory approval will be obtained in
any other country. Approval processes vary among countries and can involve additional
product testing and validation and additional administrative review periods. Seeking foreign
regulatory approval could require additional nonclinical studies or clinical trials, which could
be costly and time consuming. The foreign regulatory approval process may include all of the
risks associated with obtaining NMPA approval. For these reasons, we may not obtain foreign

regulatory approvals on a timely basis, if at all.

Changes in regulatory requirements and guidance may also occur, and we may need to
amend clinical trial protocols submitted to applicable regulatory authorities to reflect these
changes. Amendments may require us to resubmit clinical trial protocols to IRBs or ethics
committees for re-examination, which may impact the costs, timing or successful completion
of a clinical trial.

The process to develop, obtain regulatory approval for and commercialize medical device
product candidates is long, complex and costly both inside and outside China. Even if our
product candidates were to successfully obtain approval from the regulatory authorities, any
approval might significantly limit the approved indications for use, or require that precautions,
contraindications or warnings be included on the product labeling, or require expensive and
time-consuming post-approval clinical trials or surveillance as conditions of approval.
Following an approval for commercial sale of our product candidates, certain changes to the
product, such as changes in manufacturing processes and additional labeling claims, may be
subject to additional review and approval by the NMPA, EMA and/or comparable regulatory
authorities. Regulatory approvals for any of our product candidates may also be withdrawn. If
we are unable to obtain regulatory approval for our product candidates in one or more
jurisdictions, or any approval contains significant limitations, our target market will be reduced
and our ability to realize the full market potential of our product candidates will be harmed.
Furthermore, we may not be able to obtain sufficient funding or generate sufficient revenue and
cash flows to continue the development of any other product candidate in the future.
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Our products and pipeline products may cause undesirable adverse events which could
interrupt, delay or halt clinical trials, delay or prevent regulatory approval, limit the
commercial profile of an approved production label, or result in significant negative
consequences following any regulatory approval.

Undesirable side effects caused by our approved products or product candidates could (i)
cause us or regulatory authorities to interrupt, delay or halt clinical trials; (ii) affect patient
recruitment or enrolled patients to complete the trial; (iii) adversely impact our ability to obtain
regulatory approval, (iv) result in a narrowed scope of indications or a more restrictive label
on our products, and/or (v) subject us to product liability claims as well as substantial
liabilities.

By their nature, clinical trials only assess a sample of the potential patient population.
Side effects may only be uncovered when a significantly larger number of patients is exposed
to the products. If undesirable side effects caused by our products are identified after we
receive regulatory approval for such products, a number of potentially significant negative
consequences could follow, including, among others:

. the relevant products may be recalled, withdrawn or seized;

. regulatory authorities may withdraw or limit their approval of our products;

. we may be required to change the way our products are distributed or administered,
conduct additional clinical trials, change the labeling or add additional warnings on
the labelling of such products;

. we may be required to develop risk evaluation and mitigation measures for the

products, or if risk evaluation and mitigation measures are already in place, to
incorporate additional requirements under the risk evaluation and mitigation

measures;

. we may be subject to regulatory investigations and government enforcement actions;

. we may be required to suspend marketing or remove relevant products from the
marketplace;

o a severe decrease in the demand for, and sales of, the relevant products;

. we could be sued and held liable for injury caused to individuals using our products;
and

. our reputation, business and prospects may be adversely affected.
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Any of these events could prevent us from achieving or maintaining market acceptance
of the particular products, and could harm our reputation, business, financial condition and
prospects significantly.

Our products and any future products will be subject to ongoing regulatory obligations and
continued regulatory review, which may result in significant additional expense and we may
be subject to penalties if we fail to comply with regulatory requirements or experience
unanticipated problems with our product candidates.

Our products and any additional product candidates that are approved by the regulators
are and will be subject to ongoing regulatory requirements with respect to manufacturing,
labeling, packaging, storage, advertising, promotion, sampling, record-keeping, conduct of
post-market studies, submission of safety, efficacy, and other post-market information, and
other requirements of regulatory authorities in China, the EU and/or other countries.

Manufacturers and manufacturers’ facilities are required to comply with extensive
regulatory requirements from the NMPA, EMA and/or other comparable authorities. As such,
we are and will be subject to continual review and inspections by the regulators in order to
assess our compliance with applicable laws and requirements and adherence to commitments
we made in any application materials with the NMPA or other authorities. Accordingly, we

must continue to devote time, money and effort in all areas of regulatory compliance.

The regulatory approvals for our products and any approvals that we receive for our
product candidates are and may be subject to limitations on the indicated uses for which our
product may be marketed. The approvals we obtain may also be subject to other conditions
which may require potentially costly post-marketing testing and surveillance to monitor the
safety and efficacy of our products or product candidates. Such limitations and conditions
could adversely affect the commercial potential of our products.

The NMPA or comparable regulatory authorities may seek to impose a consent decree or
withdraw marketing approval if we fail to maintain compliance with these ongoing regulatory
requirements or if problems occur after the product reaches the market. Later discovery of
previously unknown problems with our products or product candidates or with our
manufacturing processes may result in revisions to the approved labeling or requirements to
add new safety information; imposition of post-market studies or clinical studies to assess new
safety risks; or imposition of distribution restrictions or other restrictions. Other potential
consequences include, among other things:

. restrictions on the marketing or manufacturing of our products, withdrawal of the
product from the market, or voluntary or mandatory product recalls;

. fines, untitled or warning letters, or holds on clinical trials;
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. refusal by the NMPA or comparable regulatory authorities to approve pending
applications or supplements to approved applications filed by us or suspension or
revocation of license approvals or withdrawal of approvals;

. product seizure or detention, or refusal to permit the import or export of our
products and product candidates; and/or

. injunctions or the imposition of civil or criminal penalties.

The NMPA and other regulatory authorities strictly regulate the marketing, labeling,
advertising and promotion of products placed on the market. Products may be promoted only
for their approved indications and for use in accordance with the provisions of the approved
label. The NMPA, EMA and other regulatory authorities actively enforce the laws and
regulations prohibiting the promotion of off-label uses, and a company that is found to have
improperly promoted off-label uses may be subject to significant liability. The policies of the
NMPA, EMA and other regulatory authorities may change and additional government
regulations may be enacted that could prevent, limit or delay regulatory approval of our
product candidates. We cannot predict the likelihood, nature or extent of governmental policies
or regulations that may arise from future legislation or administrative actions in China or
abroad, where the regulatory environment is constantly evolving. If we are slow or unable to
adapt to changes in existing requirements or the adoption of new requirements or policies, or
if we are unable to maintain regulatory compliance, we may lose any regulatory approval that
we have obtained and we may not achieve or sustain profitability.

If our current and new products do not meet the quality standards required under applicable
laws, our business and reputation could be harmed, and our revenue and profitability could
be materially and adversely affected.

Our production and manufacturing processes are required to meet certain quality
standards. We have established a quality control and assurance system and adopted
standardized operating procedures in order to prevent quality issues with respect to our
products and operation processes. For further details of our quality control and assurance
system, see “Business — Quality Control”. Despite our quality control and assurance system
and procedures, we may fail to continuously upgrading or improving the systems in order to
suit the new manufacturing technologies, facilities or regulatory requirements. In addition, we
cannot eliminate the risk of product defects or failure. Quality defects may fail to be detected
or remediated as a result of a number of factors, many of which are outside of our control,
including

o manufacturing errors;

. technical or mechanical malfunctions in the manufacture process;

. human error or malfeasance by our quality control personnel;
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. tampering by third parties; and/or
. quality issues with the raw materials we produce or purchase.

In addition, failure to detect quality defects in our products or to prevent such defective
products from being delivered to end-users could result in patient injury or death, product
recalls or withdrawals, license revocation or regulatory fines, product liabilities or other
problems that could seriously harm our reputation and business, expose us to liability, and
materially and adversely affect our revenue and profitability.

Recently enacted and future legislation may increase the difficulty and cost for us to obtain
regulatory approval and commercialize our product candidates and affect the prices we may
obtain.

In China, and some other jurisdictions, a number of legislative and regulatory changes
and proposed changes regarding healthcare could prevent or delay regulatory approval of our
product candidates, restrict or regulate post-approval activities and affect our ability to
profitably sell our products and any product candidates for which we obtain regulatory
approval. In recent years, there have been and will likely continue to be efforts to enact
administrative or legislative changes to healthcare laws and policies, including measures which
may result in more rigorous coverage criteria and downward pressure on the price that we
receive for any approved product. Any reduction in reimbursement from government programs
may result in a similar reduction in payments from private payors. The implementation of cost
containment measures or other healthcare reforms may prevent us from being able to generate
revenue, attain profitability, or commercialize our products.

Legislative and regulatory proposals have been made to expand post-approval
requirements and restrict sales and promotional activities for medical devices. We cannot be
sure whether additional legislative changes will be enacted, or whether NMPA regulations,
guidance or interpretations will be changed, or what the impact of such changes on the
regulatory approvals of our product candidates, if any, may be. The revised draft amendment
to the Regulations on the Supervision and Administration of Medical Devices was issued in
February 2021 and became effective on June 1, 2021. The impact of these more specific
requirements and whether it will adversely affect the registration of our products with NMPA
is yet to be observed. Please refer to the paragraphs headed “Regulatory Overview — Laws and
Regulations Relating to Medical Devices — Regulations on the Supervision and Administration
of Medical Devices (2021 Revision)” in this document for more details. Further, on July 19,
2019, the General Office of the State Council issued the Notice on Printing and Distributing
the Reform Plan for the Management of High-value Medical Consumables (75 [ ¥/ B B i
EEE A 38 5 (1 58 F AE M 2 77 2814 A1), which encourages local governments to adopt the
“Two Invoice System” on a case-by-case basis in order to reduce the circulation of high-value
medical consumables and promote the transparency of purchase and sales. Please refer to the
paragraphs headed “Regulatory Overview — Laws and Regulations Relating to Medical Devices
— Two Invoice System” in this document for more details.
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Risks Relating to Our Intellectual Property Rights

If we are unable to obtain and maintain patent protection for our products and product
candidates through intellectual property rights, or if the scope of such intellectual property
rights obtained is not sufficiently broad, third parties may compete directly against us.

Our success depends in large part on our ability to protect our proprietary technology,
products and product candidates from competition by obtaining, maintaining and enforcing our
intellectual property rights, including patent rights. We seek to protect the technology, products
and product candidates that we consider commercially important by filing patent applications
in the PRC, relying on trade secrets or medical regulatory protection or employing a
combination of these methods. This process is expensive and time-consuming, and we may not
be able to file and prosecute all necessary or desirable patent applications at a reasonable cost
or in a timely manner and not all our ongoing patent applications may be finally granted. We
may also fail to identify patentable aspects of our R&D output before it is too late to obtain
patent protection. As a result, we may not be able to prevent competitors from developing and
commercializing competitive products in all such fields and territories.

Patents may be invalidated and patent applications may not be granted for a number of
reasons, including known or unknown prior deficiencies in the patent application or the lack
of novelty of the underlying invention or technology. We may also fail to identify patentable
aspects of our R&D output in time to obtain patent protection. Although we enter into
non-disclosure and confidentiality agreements or include such provisions in our relevant
agreements with parties who have access to confidential or patentable aspects of our R&D
output, such as our employees, consultants, advisors and other third parties, any of these parties
may breach such agreements and disclose such output before a patent application is filed,
jeopardizing our ability to seek patent protection. In addition, publications of discoveries in the
scientific literature often lag behind the actual discoveries. Patent applications in China and
other jurisdictions are typically not published until 18 months after filing, or in some cases, not
at all.

Under the Patent Law of the PRC ('3 A [ ALFE HF7%) promulgated by the Standing
Committee of the NPC, as amended, patent applications are maintained in confidence until
their publication at the end of 18 months from the filing date. The publication of discoveries
in the scientific or patent literature frequently occurs substantially later than the date on which
the underlying discoveries were made and the date on which patent applications were filed.
Therefore, we cannot be certain that we were the first to make the inventions claimed in our
patents or pending patent applications or that we were the first to file for patent protection of
such inventions.

Furthermore, the PRC has adopted the “first-to-file” system under which whoever first
files a patent application will be awarded the patent if all other patentability requirements are
met. Under the first-to-file system, even after reasonable investigation we may be unable to
determine with certainty whether any of our products, processes, technologies, inventions,
improvement and other related matters have infringed upon the intellectual property rights of
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others, because such third party may have filed a patent application without our knowledge
while we are still developing that product, and the term of patent protection starts from the date
the patent was filed, instead of the date it was issued. Therefore, the validity of issued patents,
patentability of pending patent applications and applicability of any of them to our programs
may be lower in priority than third-party patents issued on a later date if the application for
such patents was filed prior to ours and the technologies underlying such patents are the same
or substantially similar to ours. In addition, we may be involved in claims and disputes of
intellectual property infringement in other jurisdictions. In addition, under PRC patent law, any
organization or individual that applies for a patent in a foreign country for an invention or
utility model accomplished in China is required to report to the CNIPA, for confidentiality
examination. Otherwise, if an application is later filed in China, the patent right will not be
granted.

The coverage claimed in a patent application can be significantly reduced before the
patent is issued, and its scope can be reinterpreted after issuance. Even if patent applications
we license or own currently or in the future are to be issued as patents, they may not be issued
in a form that will provide us with any meaningful protection, prevent competitors or other
third parties from competing with us, or otherwise provide us with any competitive advantage.
In addition, the patent position of medical device companies generally is highly uncertain,
involves complex legal and factual questions, and has been the subject of much litigation in
recent years. As a result, the issuance, scope, validity, enforceability and commercial value of
our patent rights are highly uncertain.

The issuance of a patent is not conclusive as to its inventorship, scope, validity or
enforceability, and our patents may be challenged in the courts or patent offices in the PRC,
and other countries. We may be subject to a third-party pre-issuance submission of prior art to
the CNIPA, or other related intellectual property offices, or become involved in post-grant
proceedings such as opposition, derivation, revocation and re-examination, or inter partes
review, or interference proceedings or similar proceedings in foreign jurisdictions challenging
our patent rights or the patent rights of others. An adverse determination in any such
submission, proceeding or litigation could reduce the scope of, or invalidate, our patent rights,
allow third parties to commercialize our technology, products or product candidates and
compete directly with us without payment to us, or result in our inability to manufacture or
commercialize products and product candidates without infringing, misappropriating or
otherwise violating third-party patent rights. Moreover, we may have to participate in
interference proceedings declared by the CNIPA, or other related intellectual property offices
to determine priority of invention or in post-grant challenge proceedings, such as oppositions
in a foreign patent office, that challenge the priority of our invention or other features of
patentability of our patents and patent applications. Such challenges may result in loss of
patent rights, loss of exclusivity, or in patent claims being narrowed, invalidated, or held
unenforceable, which could limit our ability to stop others from using or commercializing
similar or identical technology and products, or limit the duration of the patent protection of
our technology, products and product candidates. Such proceedings also may result in
substantial costs and require significant time from our scientists, experts and management,
even if the eventual outcome is favorable to us. Consequently, we do not know whether any of
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our technologies, products or product candidates will be protectable or remain protected by
valid and enforceable patents. Our competitors or other third parties may be able to circumvent
our patents by developing similar or alternative technologies or products in a non-infringing
manner.

Furthermore, although various extensions may be available, the life of a patent and the
protection it affords is limited. We may face competition for any approved product candidates
even if we successfully obtain patent protection once the patent life has expired for the product.
The issued patents and pending patent applications, if issued, for our products and product
candidates are expected to expire on various dates as described in “Business — Intellectual
Property Rights” of this Prospectus. Upon the expiration of our issued patents or patents that
may issue from our pending patent applications, we will not be able to assert such patent rights
against potential competitors and our business and results of operations may be adversely
affected.

Given the amount of time required for the development, testing and regulatory review of
new product candidates, patents protecting such product candidates might expire before or
shortly after such product candidates are commercialized. As a result, our patents and patent
applications may not provide us with sufficient rights to exclude others from commercializing
products similar or identical to ours. Moreover, some of our patents and patent applications are,
and may in the future be, co-owned with third parties. If we are unable to obtain an exclusive
license to any such third-party co-owners’ interest in such patents or patent applications, such
co-owners may be able to license their rights to other third parties, including our competitors,
and our competitors could market competing products and technology. In addition, we may
need the cooperation of any such co-owners of our patents in order to enforce such patents
against third parties, and such cooperation may not be provided to us. Any of the foregoing
could have a material adverse effect on our competitive position, business, financial
conditions, results of operations and prospects.

We may not be able to protect our intellectual property rights.

Filing, prosecuting, maintaining and defending patents on products and product
candidates in all countries throughout the world could be prohibitively expensive for us, and
our intellectual property rights in some countries can have a different scope and strength from
those in some other countries. In addition, the laws of certain countries do not protect
intellectual property rights to the same extent as the laws of certain other countries do.
Consequently, we may not be able to prevent third parties from practicing our inventions in all
countries, or from selling or importing medical products made using our inventions in and into
certain jurisdictions. Competitors may use our technologies in jurisdictions where we have not
obtained patent protection to develop their own products and further, may export otherwise
infringing products to certain jurisdictions where we have patent protection but where
enforcement rights are not as strong as those in certain other countries. These products may
compete with our products and product candidates and our patent rights or other intellectual

property rights may not be effective or adequate to prevent them from competing.
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As of the Latest Practicable Date, we owned 39 patents and 43 patent applications, any
of which may be the subject of a governmental or third-party objection and not all our ongoing
patent applications may be finally granted, which could prevent the maintenance or issuance
of the same. If we are unsuccessful in obtaining trademark protection for our primary brands,
we may be required to change our brand names, which could materially adversely affect our
business. Moreover, as our products mature, our reliance on our trademarks to differentiate us
from our competitors will increase, and as a result, if we are unable to prevent third parties
from adopting, registering or using trademarks and trade dress that infringe, dilute or otherwise
violate our trademark rights, our business could be materially adversely affected.

Many companies have encountered significant problems in protecting and defending
intellectual property rights in certain jurisdictions, including China. The legal systems of some
countries do not favor the enforcement of patents, trade secrets and other intellectual property,
particularly those relating to products, which could make it difficult in those jurisdictions for
us to stop the infringement or misappropriation of our patents or other intellectual property
rights, or the marketing of competing products in violation of our proprietary rights.

We may not prevail in any lawsuits that we initiate and the damages or other remedies
awarded, if any, may not be commercially meaningful. Accordingly, our efforts to enforce our
intellectual property rights around the world may be inadequate to obtain a significant
commercial advantage from the intellectual property that we develop.

We may become involved in lawsuits to protect or enforce our intellectual property, which
could be expensive, time consuming and unsuccessful. Our patent rights relating to our
products and product candidates could be found invalid or unenforceable if challenged in
court or before the CNIPA or courts or related IP agencies in other jurisdictions.

Competitors may infringe our patent rights or misappropriate or otherwise violate our
intellectual property rights. To counter infringement or unauthorized use, litigation may be
necessary in the future to enforce or defend our intellectual property rights, to protect our trade
secrets or to determine the validity and scope of our own intellectual property rights or the
proprietary rights of others. This can be expensive and time consuming. Any claims that we
assert against perceived infringers could also provoke these parties to assert counterclaims
against us alleging that we infringe their intellectual property rights. Many of our current and
potential competitors have the ability to dedicate substantially greater resources to enforce
and/or defend their intellectual property rights than we can. Accordingly, despite our efforts,
we may not be able to prevent third parties from infringing upon or misappropriating our
intellectual property. An adverse result in any litigation proceeding could put our patents, as
well as any patents that may issue in the future from our pending patent applications, at risk
of being invalidated, held unenforceable or interpreted narrowly. Furthermore, because of the
substantial amount of discovery required in connection with intellectual property litigation,
some of our confidential information could be compromised by disclosure during this type of

litigation.
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Defendant counterclaims alleging invalidity or unenforceability are commonplace, a third
party can assert invalidity or unenforceability of a patent on numerous grounds. Third parties
may also raise similar claims before administrative bodies in China or abroad, even outside the
context of litigation. Such proceedings could result in revocation or amendment to our patents
in such a way that they no longer cover and protect our products or product candidates. The
outcome following legal assertions of invalidity and unenforceability is unpredictable. With
respect to the validity of our patents, for example, we, our patent counsel, and the patent
examiner could be unaware of invalidating prior art during prosecution. If a defendant were to
prevail on a legal assertion of invalidity and/or unenforceability, we would lose at least part,
and perhaps all, of the patent protection on our products or product candidates. Such a loss of
patent protection could have a material adverse impact on our business. We may not be able
to prevent misappropriation of our trade secrets or confidential information, particularly in

countries where the laws may not protect those rights as fully as we expect.

If we are sued for infringing intellectual property rights of third parties, such litigation
could be costly and time consuming and could prevent or delay us from developing or
commercializing our product candidates.

Our commercial success depends in part on our avoiding infringement of the patents and
other intellectual property rights of third parties. We are aware of numerous issued patents and
pending patent applications belonging to third parties that exist in fields in which we are
developing our product candidates. We may also be unaware of third-party patents or patent
applications, and given the dynamic area in which we operate, additional patents are likely to
be issued that relate to aspects of our business. There are a substantial amount of litigation and
other claims and proceedings involving patent and other intellectual property rights in the
medical device industry generally. As the medical device industry expands and more patents
are issued, the risk increases that our product candidates may give rise to claims of
infringement of the patent rights of others.

Third parties may assert that we are using technology in violation of their patent or other
proprietary rights. Defense of these claims, regardless of their merit, could involve substantial
litigation expense and divert our technical personnel, management personnel, or both from
their normal responsibilities. Even in the absence of litigation, we may seek to obtain licenses
from third parties to avoid the risks of litigation, and if a license is available, it could impose

costly royalty and other fees and expenses on us.

Obtaining and maintaining our patent protection depends on compliance with various
procedural, document submission, fee payment, and other requirements imposed by
governmental patent agencies, and our patent protection could be reduced or eliminated for
noncompliance with these requirements.

Periodic maintenance fees on any issued patent are due to be paid to the CNIPA, and other
patent agencies in several stages over the lifetime of the patent. The CNIPA, and various
governmental patent agencies require compliance with a number of procedural, documentary,
fee payment, and other similar provisions during the patent application process. Although an
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inadvertent lapse can in many cases be cured by payment of a late fee or by other means in
accordance with the applicable rules, non-compliance can result in abandonment or lapse of the
patent or patent application, resulting in partial or complete loss of patent rights in the relevant
jurisdiction. Non-compliance events that could result in abandonment or lapse of a patent or
patent application include failure to respond to official actions within prescribed time limits,
non-payment of fees, and failure to properly legalize and submit formal documents. In any such
event, our competitors might be able to enter the market, which would have a material adverse
effect on our business.

Changes in patent law could diminish the value of patents in general, thereby impairing our
ability to protect our product candidates.

Depending on decisions by the NPC and the CNIPA, the laws and regulations governing
patents could change in unpredictable ways that would weaken our ability to obtain new
patents or to enforce our existing patents and patents that we might obtain in the future. There
could be changes in the laws of relevant jurisdictions that may impact the value of our patent
rights or our other intellectual property rights. In addition to increasing uncertainty with regard
to our ability to obtain patents in the future, this combination of events has created uncertainty
with respect to the value of patents once obtained, if any.

If we are unable to protect the confidentiality of our trade secrets, our business and
competitive position would be harmed. We may be subject to claims that our employees have
wrongfully used or disclosed alleged trade secrets of their former employers.

In addition to our issued patent and pending patent applications, we rely on trade secrets,
including unpatented know-how, technology and other proprietary information, to maintain our
competitive position and to protect our products and product candidates. We seek to protect
these trade secrets, in part, by entering into non-disclosure and confidentiality agreements or
include such undertakings in the agreement with parties that have access to them, such as our
employees, corporate collaborators, outside scientific collaborators, sponsored researchers,
contract manufacturers, consultants, advisors and other third parties. We also enter into
employment agreement or consulting agreement with our employees and consultants that
includes undertakings regarding assignment of inventions and discoveries. However, any of
these parties may breach such agreements and disclose our proprietary information, and we
may not be able to obtain adequate remedies for such breaches. Enforcing a claim that a party
illegally disclosed or misappropriated a trade secret can be difficult, expensive and time-
consuming, and the outcome is unpredictable. If any of our trade secrets were lawfully obtained
or independently developed by a competitor, we would have no right to prevent them from
using that technology or information to compete with us and our competitive position would
be harmed.
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Furthermore, many of our employees, including our senior management, were previously
employed at other medical device companies, including our competitors or potential
competitors. Some of these employees, including each member of our senior management,
executed proprietary rights, non-disclosure and non-competition agreements in connection
with such previous employment. Although we try to ensure that our employees do not use the
proprietary information or know-how of others in their work for us, we may be subject to
claims that we or these employees have used or disclosed intellectual property, including trade
secrets or other proprietary information, of any such employee’s former employer. We are not
aware of any material threatened or pending claims related to these matters or concerning the
agreements with our senior management, but in the future litigation may be necessary to defend
against such claims. If we fail in defending any such claims, in addition to paying monetary
damages, we may lose valuable intellectual property rights or personnel. Even if we are
successful in defending against such claims, litigation could result in substantial costs and be
a distraction to management.

In addition, while we typically require our employees, consultants and contractors
involved in the development of intellectual property to execute agreements assigning such
intellectual property to us, we may be unsuccessful in executing such an agreement with each
party who in fact develops intellectual property that we regard as our own, which may result
in claims by or against us related to the ownership of such intellectual property. If we fail in
prosecuting or defending any such claims, in addition to paying monetary damages, we may
lose valuable intellectual property rights. Even if we are successful in prosecuting or defending
against such claims, litigation could result in substantial costs and be a distraction to our
management and scientific personnel.

Risks Relating to Our Reliance on Third Parties

If the third parties with which we contract for pre-clinical research and clinical trials do not
perform in an acceptable manner, or if we suffer setbacks in these pre-clinical studies or
clinical trials, we may be unable to develop and commercialize our product candidates as
anticipated.

We rely on third parties, including leading academic institutions, public hospitals, CROs
and CRCs, to assist us in designing, implementing and monitoring our pre-clinical research and
conducting clinical trials. As of the Latest Practicable Date, we worked with a number of
CROs, CRCs and hospitals. If any of these parties terminates its agreements with us, the
development of the product candidates covered by those agreements could be substantially
delayed. In addition, these third parties may not successfully carry out their contractual
obligations, meet expected deadlines or follow regulatory requirements, including clinical,
laboratory and manufacturing guidelines. Our reliance on these third parties may result in
delays in completing, or in failing to complete, these studies if they fail to perform in
accordance with the contractual arrangements. Furthermore, if any of these parties fail to
perform their obligations under our agreements with them in the manner specified in those
agreements, the NMPA, EMA and/or other comparable regulatory authorities may not accept

the data generated by those studies, which would increase the cost of and the development time
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for the relevant product candidate. If any of the pre-clinical studies or clinical trials of our
product candidates is affected by any of the above-mentioned reasons, we will be unable to
meet our anticipated development or commercialization timelines, which would have a
material adverse effect on our business and prospects.

If we cannot maintain or develop relationships with hospitals and physicians, our results of
operations and prospects could be adversely affected.

We collaborate with hospitals and physicians across China in many aspects of our
business, and our success in part depends on our ability to maintain our relationships with our
existing partner hospitals and physicians and continue to build relationships with additional
hospitals and physicians.

We focus on clinical utility and academic promotion to market our products to physicians
and hospitals. We have conducted clinical trials and research in cooperation with 17 scientific
institutions in China. Any deterioration or termination of our relationships with these partner
hospitals could result in temporary or permanent loss of our revenue. In addition, we will need
to continue to expand our collaboration with new hospitals, which may involve a lengthy and
costly process, including going through tender procedures, the outcome of which is subject to
uncertainties, and complying with the respective hospitals’ operating protocols. If we fail to
enter into collaboration with additional hospitals in a timely and cost-effective manner, our
business and prospects could be adversely affected. Furthermore, we rely on hospitals and
physicians to promote and raise awareness of our products to mass market. If we fail to
maintain or expand our relationships with hospitals and physicians, or if hospitals and
physicians are not receptive to our products, the development and marketing of our products
could suffer, which could have a material adverse effect on our business, financial condition,
and results of operations.

Moreover, we have, and may from time to time, seek NMPA approval for additional
products. NMPA approval involves, among other things, successful completion of clinical trials
for these products. We may rely on our partner hospitals to obtain sufficient data and samples
to cost-effectively and timely perform these clinical trials. If we fail to establish or maintain
clinical collaboration with our partner hospitals, our business and results of operations may be
harmed.

A limited number of customers accounted for a substantial portion of our revenue during the
Track Record Period, and any decreases in our future sales to them could adversely affect
our financial condition and results of operations.

For the years ended December 31, 2019 and 2020, the aggregate revenue generated from
our five largest customers were RMB4.4 million and RMB24.3 million, representing 90.0%
and 87.8% of our revenue, respectively. Sales to our largest customer for the same periods were
RMBI1.5 million and RMB21.6 million, representing 30.8% and 78.3% of our revenue,
respectively. Our five largest customers during the Track Record Period included medical
device distributors and companies in China and overseas. It is likely that we will continue to
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be dependent upon a limited number of customers for a significant portion of our revenues for
the foreseeable future and, in some cases, the portion of our revenues attributable to one single
customer may increase in the future. The loss of one or more major customers or a reduction

in purchase from any major customer would reduce our revenues.

We may establish or seek collaborations or strategic alliances or enter into licensing
arrangements in the future, and we may not realize the benefits of such collaborations,
alliances or licensing arrangements.

We may from time to time establish or seek strategic alliances, form joint ventures or
collaborations, or enter into licensing arrangements with third parties that we believe will
complement or augment our development and commercialization efforts with respect to our

product candidates and any future product candidates that we may develop.

We face significant competition in seeking appropriate strategic partners and the
negotiation process for the collaboration, alliances or licensing arrangements can be time-
consuming and complex. Moreover, we may not be successful in our efforts to establish a
strategic partnership or other alternative arrangements for our product candidates because they
may be deemed to be at too early of a development stage for collaborative effort and third
parties may not view our product candidates as having the requisite potential to demonstrate
safety and efficacy or commercial viability. If and when we collaborate with a third party for
development and commercialization of a product candidate, we can expect to relinquish some
or all of the control over the future success of that product candidate to the third party. For any
products or product candidates that we may seek to in-license from third parties, we may face
significant competition from other medical device companies with greater resources or
capabilities than us, and any agreement that we do enter may not result in the anticipated
benefits.

Further, collaborations involving our products and product candidates are subject to
numerous risks, which may include the following:

. collaborators have significant discretion in determining the efforts and resources
that they will apply to a collaboration;

. collaborators may not pursue development and commercialization of our product
candidates or may elect not to continue or renew development or commercialization
programs based on clinical trial results, or change their strategic focus due to the
acquisition of competitive products, availability of funding, or other external
factors, such as a business combination that diverts resources or creates competing
priorities;

. collaborators may delay clinical trials, provide insufficient funding for a clinical

trial, stop a clinical trial, abandon a product candidate, repeat or conduct new
clinical trials, or require a new design of a product candidate for clinical testing;

—92 _



RISK FACTORS

. collaborators could independently develop, or develop with third parties, products
that compete directly or indirectly with our products or product candidates;

. a collaborator with marketing and distribution rights to one or more products may
not commit sufficient resources to their marketing and distribution;

. collaborators may not properly maintain or defend our intellectual property rights or
may use our intellectual property or proprietary information in a way that gives rise
to actual or threatened litigation that could jeopardize or invalidate our intellectual
property or proprietary information or expose us to potential liability;

. disputes may arise between us and a collaborator that cause the delay or termination
of the research, development or commercialization of our product candidates, or that
result in costly litigation or arbitration that diverts management attention and

resources;

. collaborations may be terminated and, if terminated, may result in a need for
additional capital to pursue further development or commercialization of the
applicable product candidates; and/or

. collaborators may own or co-own intellectual property covering our products that
results from our collaborating with them, and in such cases, we would not have the

exclusive right to commercialize such intellectual property.

As a result, we may not be able to realize the benefit of current or future collaborations,
strategic partnerships or the license of our third-party products if we are unable to successfully
integrate such products with our existing operations and company culture, which could delay
our timelines or otherwise adversely affect our business. We also cannot be certain that,
following a strategic transaction or license, we will achieve the revenue or specific net income
that justifies such transaction. If we are unable to reach agreements with suitable collaborators
on a timely basis, on acceptable terms, or at all, we may have to curtail the development of a
product candidate, reduce or delay its development program or one or more of our other
development programs, delay its potential commercialization or reduce the scope of any sales
or marketing activities, or increase our expenditures and undertake development or
commercialization activities at our own expense. If we elect to fund and undertake
development or commercialization activities on our own, we may need to obtain additional
expertise and additional capital, which may not be available to us on acceptable terms or at all.
If we fail to enter into collaborations and do not have sufficient funds or expertise to undertake
the necessary development and commercialization activities, we may not be able to further
develop our product candidates or bring them to market and generate product sales revenue,
which would harm our business prospects, financial condition and results of operations.
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We rely on a limited number of suppliers and may not be able to find substitutes or
immediately transition to alternative suppliers. A significant interruption in the operations
of our suppliers could potentially affect our operations and any material misconduct or
disputes against our suppliers could potentially harm our business and reputation.

We rely on several suppliers for certain equipment and other materials which we use in
our operations. For the years ended December 31, 2019 and 2020, purchases from our five
largest suppliers in aggregate accounted for 58.1% and 51.0% of our total purchases,
respectively, and purchases from our largest supplier accounted for 50.5% and 31.0% of our
total purchases for the same periods, respectively. Certain of our suppliers are subject to
various regulations and are required to obtain and maintain various qualifications, government
licenses and approvals. If any of these suppliers loses its qualification or eligibility because of
its failure to comply with regulatory requirements, we may not be able to find alternative
suppliers in a timely manner or at all. Some of our suppliers import certain equipment and
materials from manufacturers located outside China and resell to us. As a result, trade or
regulatory embargoes imposed by foreign countries or China could also result in delays or
shortages that could harm our business. Moreover, general economic conditions could also
adversely affect the financial viability of our suppliers, resulting in their inability to provide
materials and services used in our operations. In addition, suppliers may fail to supply products
that meet our quality standards. If we are unable to identify alternative materials or suppliers
and secure approval for their use in a timely manner, our business, operations and the
development product candidates could be harmed. Any change in suppliers could require
significant effort or investment in circumstances where the items supplied are integral to
product performance or incorporate unique technology, and the loss of any existing supply
contract could have a material adverse effect on us. A significant interruption in the operations
of our suppliers could potentially affect our operations and any material misconduct or disputes
against our suppliers could potentially harm our business and reputation.

RISKS RELATING TO OUR FINANCIAL POSITION AND NEED FOR ADDITIONAL
CAPITAL

We have incurred net losses since our inception and may incur net losses for the foreseeable
future, and you may lose substantially all your investments in us given the high risks
involved in the medical device business.

We are a commercial stage medical device company. Investment in medical device
development is highly speculative and entails substantial upfront capital expenditures and
significant risk that a product candidate will fail to obtain regulatory approval or become
commercially viable.

We continue to incur significant expenses related to our ongoing operations. As a result,
we incurred losses during the Track Record Period. We incurred net losses of RMB66.6 million
and RMB100.5 million for the years ended December 31, 2019 and 2020, respectively.
Substantially all of our operating losses were resulted from costs incurred in connection with
our selling and distribution expenses, research and development expenses and administrative
expenses.
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We may continue to incur losses for the foreseeable future, and the losses may increase
as we expand our development of, and seek regulatory approvals for, our product candidates,
and commercialize our products. Typically, it takes many years to develop one new product
from the moment it is designed to when it is ready for commercialization. In addition, we will
start incurring costs associated with being and maintaining the status of a public company in
Hong Kong after the Global Offering. We will also incur costs in support of our further
development and growth. The size of our future net losses will depend, in part, on the number
and scale of our product development programs and the associated costs of those programs, the
cost of commercializing any approved products, our ability to generate revenues and other
payments we make or receive with arrangements with third parties. Even if we achieve
profitability in the future, we may not be able to sustain profitability in subsequent periods. Our
failure to become and remain profitable would decrease the value of our Company and could
impair our ability to raise capital, maintain our R&D efforts, expand our business or continue

our operations.

We may need to obtain additional financing to fund our operations, and we had net cash
outflows from our operating activities during the Track Record Period. If we are unable to
obtain that financing, we may be unable to complete the development and commercialization
of our primary product candidates.

Our product candidates will require completion of clinical development, regulatory
review, significant marketing efforts and substantial investment before they can generate
revenue. Our operations have consumed substantial amounts of cash since inception. We cannot
assure you that we will be able to generate positive cash flows from operating activities in the
future. Our liquidity and financial condition may be materially and adversely affected by
negative net cash flows, and we cannot assure you that we will have sufficient cash from other
sources to fund our operations. If we resort to other financing activities to generate additional
cash, we will incur financing costs and we cannot guarantee that we will be able to obtain the
financing on terms acceptable to us, or at all, and if we raise finance by issuing further equity
securities, your interest in our Company may be diluted. If we continue to have negative
operating cash flows in the future, our liquidity and financial condition may be materially and

adversely affected.

We expect to continue to spend substantial amounts on research and development,
advancing the clinical development of our product candidates, commercializing our products
and launching and commercializing any product candidates for which we receive regulatory
approval. Our existing cash and cash equivalents may not be sufficient to enable us to complete
all global development or commercially launch all of our current product candidates for the
anticipated uses and to invest in additional programs. Accordingly, we may require further
funding through public or private offerings, debt financing, collaboration and licensing
arrangements or other sources. We cannot assure you that our financial resources will be
adequate to support our operations. Our future funding requirements will depend on many

factors, including:

. revenue and cash generated from our commercialized products;
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. selling and marketing costs associated with our products and any existing or future
product candidates that may be approved, including the cost and timing of
expanding our marketing and sales capabilities;

. the progress, timing, scope and costs of our clinical trials, including the ability to
timely enroll subjects in our planned and potential future clinical trials;

. the outcome, timing and cost of regulatory approvals of our product candidates;

. the number and characteristics of product candidates that we may develop;

. the cost of filing, prosecuting, defending and enforcing any patent claims and other
intellectual property rights;

. the terms and timing of any potential future collaborations, licensing or other
arrangements that we may establish;

. cash requirements of any future acquisitions and/or the development of other
product candidates;

. the cost and timing of development and completion of commercial-scale internal or
outsourced, if any, manufacturing activities; and/or

. our headcount growth and associated costs.

Adequate additional funding may not be available to us on acceptable terms, or at all. If
we are unable to raise capital when needed or on attractive terms, we would be forced to delay,
reduce or eliminate our research and development programs or future commercialized efforts.

We have historically received government grants and subsidies for our R&D activities and
there can be no assurances that we will continue to receive such grants or subsidies in the
future.

We have historically received government grants in the form of subsidies for certain of
our product development projects. For the years ended December 31, 2019 and 2020, we
recognized government grants as other income of RMB6.8 million and RMB9.6 million,
respective. For further details of our government grants, see “Financial Information”.

Moreover, our growth has also been supported by favorable government policies. The
timing, amount and criteria of government grants and other favorable policies are determined
within the sole discretion of the local government authorities and cannot be predicted with
certainty before we actually receive any financial incentive. We generally do not have the
ability to influence local governments in making these decisions. Local governments may
decide to reduce or eliminate such grants or policies at any time. Our eligibility for government
grants and other favorable policies is dependent on a variety of factors, including the
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assessment of our improvement on existing technologies, relevant government policies, the
availability of funding at different granting authorities and the research and development
progress made by other peer companies. In addition, some of the government grants and
policies are on a project basis and subject to the satisfaction of certain conditions, including
compliance with the applicable financial incentive agreements and completion of the specific
projects therein. In addition, the policies under which we historically received government
grants may be halted by the relevant government entities at their sole discretion. There is no
assurance of the continued availability of the government grants and other favorable policies
currently enjoyed by us. Any reduction or elimination of such government grants and other
policies would materially adversely affect our business, financial condition, results of
operations and prospects.

Future tax payments or the discontinuation of any of the preferential tax treatments
currently available to use could reduce our profitability.

During the Track Record Period, we enjoyed preferential tax treatment, including super
deduction of 175% of qualifying research and development expenses as tax deductible
expenses, pursuant to the relevant laws and regulations promulgated by the State
Administration of Taxation of the PRC which has been effective from 2018 onwards.

Our eligibility to receive these preferential tax treatment requires that we continue to
qualify for them. The incentives are provided to us at the discretion of the central government
or relevant local government authorities, which could determine at any time to eliminate or
reduce these preferential tax treatment, generally with prospective effect. Since our receipt of
the preferential tax treatment is subject to periodic time lags and changing government
practice, as long as we continue to receive these preferential tax treatment, our net income in
a particular period may be higher or lower relative to other periods depending on the potential
changes in these preferential tax treatment in addition to any business or operational factors
that we may otherwise experience. The discontinuation of preferential tax treatment currently
available to us could have an adverse effect on our financial condition, results of operations,
cash flows and prospects.

Certain covenants under our loan agreements may have material and adverse effect on our
financial condition, results of operations, cash flows and business prospects.

Our loan agreements may contain certain covenants that impose certain restrictions on the
disposition of our assets. Such loan agreements also include, and our future loan agreements
may include, certain restrictive covenants whereby we may be required to obtain approval from
our lenders to, among other things, incur additional debt, pledge assets, undertake guarantee
obligations and dispose of or sell assets. If we are not granted such approvals, we may not be
able to obtain additional financing or conduct certain other business activities that may be
viewed as favorable to us, and we cannot assure you that our financial resources will be
adequate to support our operations, and our financial condition, results of operations, cash
flows and business prospects may be materially and adversely affected.
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Raising additional capital may cause dilution to our Shareholders, restrict our operations or
require us to relinquish rights to our technologies or product candidates.

We may seek additional funding through a combination of equity offerings, debt
financings, collaborations and licensing arrangements. To the extent that we raise additional
capital through the sale of equity or convertible securities, your ownership interest will be
diluted, and the terms may include liquidation or other preferences that adversely affect your
rights as a holder of our H Shares. The incurrence of additional indebtedness or the issuance
of certain equity securities could result in increased fixed payment obligations and could also
result in certain additional restrictive covenants, such as limitations on our ability to incur
additional debt or issue additional equity, limitations on our ability to acquire or license
intellectual property rights and other operating restrictions that could adversely impact our
ability to conduct our business. In addition, issuance of additional equity securities, or the
possibility of such issuance, may cause the market price of our H Shares to decline. In the event
that we enter into collaborations or licensing arrangements in order to raise capital, we may be
required to accept unfavorable terms, including relinquishing or licensing to a third party on
unfavorable terms our rights to technologies or product candidates that we otherwise would
seek to develop or commercialize ourselves or potentially reserve for future potential
arrangements when we might be able to achieve more favorable terms.

Share-based payment may cause shareholding dilution to our existing Shareholders and
have a material and adverse effect on our financial performance.

We adopted Employee Incentive Scheme and Pre-IPO Share Option Scheme for the
benefit of our employees (including directors) as remuneration for their services provided to
us to incentivize and reward the eligible persons who have contributed to the success of our
Company. For details, see “Appendix VII — Statutory and General Information”. In 2019 and
2020, we incurred share-based compensation of RMB7.6 million and RMB23.1 million,
respectively. To further incentivize our employees and non-employees to contribute to us, we
may grant additional share-based compensation in the future. Issuance of additional H Shares
with respect to such share-based payment may dilute the shareholding percentage of our
existing Shareholders. Expenses incurred with respect to such share-based payment may also
increase our operating expenses and therefore have a material and adverse effect on our
financial performance.
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RISKS RELATING TO OUR GENERAL OPERATIONS

Our operations and business plans may be adversely affected by natural disasters, health
epidemics and pandemics, civil and social disruption and other outbreaks, in particular the
COVID-19 outbreak.

An outbreak of a respiratory disease COVID-19 was first reported in December 2019 and
continues to expand globally. In March 2020, the World Health Organization characterized the
COVID-19 outbreak as a global pandemic. Significant rises in COVID-19 cases have been
reported since then, causing governments around the world to implement unprecedented
measures such as city lockdowns, travel restrictions, quarantines and business shutdowns. The
COVID-19 outbreak is expected to have an unprecedented impact on the global economy as it
has significantly reduced market liquidity and depressed economic activities.

The COVID-19 outbreak has caused and may continue to cause a long-term adverse
impact on the economy and social conditions in China and other affected countries, which may
have an indirect impact on our industry and cause temporary suspension of projects and
shortage of labor and raw materials, which would severely disrupt our operations and have a
material adverse effect on our business, financial condition and results of operations. We are
uncertain as to when the COVID-19 outbreak will be contained globally, and we also cannot
predict whether COVID-19 will have long-term impact on our business operations. Our
operations could also be disrupted if any of our employees or employees of our distributors,
suppliers and other business partners were suspected of contracting or contracted COVID-19,
since this could require us and our distributors, suppliers and other business partners to
quarantine some or all of these employees and disinfect facilities used for operations. In
addition, the commencement of new clinical trials for other product candidates in our
development pipeline could also be delayed or prevented by any delay or failure in subject
recruitment or enrollment. Our commercialization plan for commercial-ready or near
commercial-ready assets could also be disrupted. If we are not able to effectively and
efficiently develop and commercialize our product candidates as planned, we may not be able
to grow our business and generate revenue from sales of our product candidates as anticipated,
our business operations, financial condition and prospects may subsequently be materially and
adversely affected.

In addition, any future occurrence of force majeure events, natural disasters or outbreaks
of other epidemics and contagious diseases, including avian influenza, severe acute respiratory
syndrome, swine influenza caused by the HIN1 virus, or HIN1 influenza or the Ebola virus,
may materially and adversely affect our business, financial condition and results of operations.
Moreover, the PRC has experienced natural disasters such as earthquakes, floods and droughts
in the past few years. Any future occurrence of severe natural disasters in China may materially
and adversely affect its economy and our business. We cannot assure you that any future
occurrence of natural disasters or outbreaks of epidemics and contagious diseases or the
measures taken by the Chinese government or other countries in response to such contagious
diseases will not seriously disrupt our operations or those of our customers, which may
materially and adversely affect our business, financial condition and results of operations.
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Our future success depends on our ability to retain our executives, key personnel in our R&D
team, manufacturing, marketing team and to attract, retain and motivate qualified
personnel.

Our business and growth depend on the continued service of our senior management and
personnel in our R&D team to develop product candidates, our manufacturing team to
manufacture marketed products and our sales and marketing team to promote our products.
Although we have formal employment agreements with each of our employees, these
agreements do not prevent them from terminating their employment with us at any time. The
loss of the services of any of these persons could impede the achievement of our research,
development and commercialization objectives.

To induce valuable employees to remain at our Company, in addition to salary and cash
incentives, we have provided share awards to our employees. The value to employees of these
equity grants may be significantly affected by movements in the Share price that are beyond
our control, and may at any time be insufficient to counteract more lucrative offers from other
companies. Although we have employment agreements with our key employees, any of our
employees could leave our employment at any time, with or without notice.

In addition, we rely on consultants and advisors, including scientific and clinical advisors,
to assist us in formulating our discovery, clinical development and commercialization strategy.
The loss of the services of our executive officers or other key employees and consultants could
impede the achievement of our research, development and commercialization objectives and

seriously harm our ability to successfully implement our business strategy.

Furthermore, replacing executive officers, key employees or consultants may be difficult
and may take an extended period of time because of the limited number of individuals in our
industry with the breadth of skills and experience required to successfully develop, gain
regulatory approval of and commercialize products. Competition to hire from this limited pool
is intense, and we may be unable to hire, train, retain or motivate these key personnel or
consultants on acceptable terms given the competition among numerous medical device

companies for similar personnel.

We also experience competition for the recruiting of research and development and
clinical personnel from universities and research institutions. Our consultants and advisors may
be engaged by our competitors and may have commitments under consulting or advisory
contracts with other entities that may limit their availability to us. If we are unable to continue
to attract and retain high quality personnel, our ability to pursue our growth strategy will be
limited.
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We have a limited operating history, which may make it difficult to evaluate our current

business and predict our future performance.

We were founded in 2012. Our operations to date have focused on business planning,
raising capital, establishing our intellectual property portfolio, conducting preclinical studies
and clinical trials of our product candidates and the commercialization of our products. Other
than Thrombite CRD, Ultrafree DCB, intracranial support catheter, peripheral drug-eluting
stent system, peripheral stent system, PTA balloon catheter, snare retrieval kit for IVC filter
and high pressure PTA balloon catheter, we have not yet obtained regulatory approvals for our
other products and product candidates. We have not manufactured any products other than the
abovementioned products on a commercial scale and have only generated revenues from the
seven approved products. Our limited operating history, particularly in light of the rapidly
evolving neurovascular and peripheral-vascular field, may make it difficult to evaluate our
current business and reliably predict our future performance. We may encounter unforeseen
expenses, difficulties, complications, delays and other known and unknown factors. If we do
not address these risks and difficulties successfully, our business will suffer.

We have significantly increased the size and capabilities of our organization, and we may
experience difficulties in managing our growth.

As our development and commercialization plans and strategies evolve, we need to
recruit a significant number of additional managerial, operational, manufacturing, sales,
marketing, financial and other personnel. Our recent growth and any future growth will impose
significant added responsibilities on members of management, including:

. identifying, recruiting, integrating, maintaining and motivating additional

employees;

. managing our internal development efforts effectively, including the clinical and
regulatory authority review process for our product candidates, while complying
with our contractual obligations to contractors and other third parties; and

. improving our operational, financial and management controls, reporting systems
and procedures.

Our future financial performance and our ability to commercialize our products and
product candidates will depend, in part, on our ability to effectively manage our recent growth
and any future growth, and our management may also have to divert a disproportionate amount
of its attention away from day-to-day activities in order to devote a substantial amount of time
to managing these growth activities.
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We currently rely, and for the foreseeable future will continue to rely, in substantial part
on certain independent organizations, advisors and consultants to provide certain services.
There can be no assurance that the services of these independent organizations, advisors and
consultants will continue to be available to us on a timely basis when needed, or that we can
find qualified replacements. There can be no assurance that we will be able to manage our
existing consultants or find other competent outside contractors and consultants on
economically reasonable terms, if at all.

If we are not able to effectively manage our growth and further expand our organization
by hiring new employees and expanding our groups of consultants and contractors as needed,
we may not be able to successfully implement the tasks necessary to further develop and
commercialize our products and product candidates and, accordingly, may not achieve our

research, development and commercialization goals.

If we engage in acquisitions or strategic partnerships, this may increase our capital
requirements, dilute our shareholders, cause us to incur debt or assume contingent
liabilities, and subject us to other risks.

From time to time, we may evaluate various acquisitions and strategic partnerships,
including licensing or acquiring complementary products, intellectual property rights,
technologies or businesses. Any completed, in-process or potential acquisition or strategic
partnership may entail numerous risks, including:

. increased operating expenses and cash requirements;

. the assumption of additional indebtedness or contingent or unforeseen liabilities;

. the issuance of our equity securities;

. assimilation of operations, intellectual property and products of an acquired
company, including difficulties associated with integrating new personnel;

. the diversion of our management’s attention from our existing product programs and

initiatives in pursuing such a strategic merger or acquisition;

. retention of key employees, the loss of key personnel, and uncertainties in our
ability to maintain key business relationships;

. risks and uncertainties associated with the other party to such a transaction,
including the prospects of that party and their existing products and product
candidates and regulatory approvals; and/or

. our inability to generate revenue from acquired technology and/or products
sufficient to meet our objectives in undertaking the acquisition or even to offset the

associated acquisition and maintenance costs.
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In addition, if we undertake acquisitions, we may issue dilutive securities, assume or
incur debt obligations, incur large one-time expenses and acquire intangible assets that could
result in significant future amortization expense.

In the future we may acquire emerging assets and we may fail to achieve successful and
efficient synergy or we may fail to manage the acquired the company.

We may not achieve the operational or economic synergies expected from our future
acquisition. These synergies are inherently uncertain, and are subject to significant business,
economic and competitive uncertainties and contingencies, many of which are difficult to
predict and are beyond our control. If we achieve the expected benefits, they may not be
achieved within the anticipated time frame. Also, the synergies from our future acquisition may
be offset by costs incurred in the acquisition, increases in other expenses, operating losses or
problems in the business unrelated to our collaboration. As a result, there can be no assurance
that these synergies will be achieved.

Additionally, our future acquired target may not provide us with the intellectual property
rights, technology, R&D capability, production capacity or sales and marketing infrastructure
we had anticipated, or they may be subject to unforeseen liabilities. We may be unable to
successfully increase the efficiencies of the acquired businesses in the manner we contemplated
or devote more resources and management attention than desirable to the integration and
management of the acquired businesses. Hence, there can be no guarantee that we will be able
to enhance our post-acquisition performance or grow our business through our recent or future

acquisitions.

Product and professional liability claims or lawsuits could cause us to incur substantial
liabilities.

We face an inherent risk of product liability as a result of the commercialization of our
products in China and the clinical testing and any future commercialization of our product
candidates globally. For example, we may be sued if our products or product candidates cause
or are perceived to cause injury or are found to be otherwise unsuitable during clinical testing,
manufacturing, marketing or sale. Any such product liability claims may include allegations of
defects in manufacturing, defects in design, a failure to warn of dangers inherent in the medical
device product, negligence, strict liability or a breach of warranties. Claims could also be
asserted under applicable consumer protection acts. If we cannot successfully defend ourselves
against or obtain indemnification from our collaborators for product liability claims, we may
incur substantial liabilities or be required to limit commercialization of our products and
product candidates. Even successful defense would require significant financial and
management resources. Regardless of the merits or eventual outcome, liability claims may
result in:

. decreased demand for our products;
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. injury to our reputation;

. withdrawal of clinical trial participants and inability to continue clinical trials;

. initiation of investigations by regulators;

o costs to defend the related litigation;

. a diversion of management’s time and our resources;

. substantial monetary awards to trial participants or patients, product recalls,
withdrawals or labeling, marketing or promotional restrictions;

. loss of revenue;

. exhaustion of any available insurance and our capital resources;

. the inability to commercialize any product candidate; and/or

. a decline in our Share price.

If we are unable to obtain sufficient product liability insurance at an acceptable cost,
potential product liability claims could prevent or inhibit the commercialization of our
products and product candidates. We currently do not hold any product liability insurance
coverage, and we may be unable to acquire such insurance at a reasonable cost or in an amount
adequate to satisfy any liability that may arise, or we may not be able to obtain additional or
replacement insurance at a reasonable cost, if at all. Our insurance policies may also have
various exclusions, and we may be subject to a product liability claim for which we have no
coverage. We may have to pay any amounts awarded by a court or negotiated in a settlement
that exceed our coverage limitations or that are not covered by our insurance, and we may not
have, or be able to obtain, sufficient capital to pay such amounts. Even if our agreements with
any future collaborators entitle us to indemnification against losses, such indemnification may
not be available or adequate should any claim arise.

If we become a party to litigations, legal or contractual disputes, governmental investigations
or administrative proceedings, our management’s attention may be diverted and we may
incur substantial costs and liabilities.

We may from time to time become subject to various litigation, legal or contractual
disputes, investigations or administrative proceedings arising in the ordinary course of our
business, including but not limited to various disputes with or claims from our suppliers,
customers, contractors, business partners and other third parties that we engage for our
business operations. On-going or threatened litigation, legal or contractual disputes,
investigations or administrative proceedings may divert our management’s attention and
consume their time and our other resources. In addition, any similar claims, disputes or legal
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proceedings involving us or our employees may result in damages or liabilities, as well as legal
and other costs and may cause a distraction to our management. Furthermore, any litigation,
legal or contractual disputes, investigations or administrative proceedings which are initially
not of material importance may escalate and become important to us, due to a variety of factors,
such as the facts and circumstances of the cases, the likelihood of loss, the monetary amount
at stake and the parties involved. If any verdict or award is rendered against us or if we settle
with any third parties, we could be required to pay significant monetary damages, assume other
liabilities and even to suspend or terminate the related business projects. In addition, negative
publicity arising from litigation, legal or contractual disputes, investigations or administrative
proceedings may damage our reputation and adversely affect the image of our brands and
products. Consequently, our business, financial condition and results of operations may be
materially and adversely affected.

We may be subject, directly or indirectly, to applicable anti-kickback, false claims laws,
physician payment transparency laws, fraud and abuse laws or similar healthcare and
security laws and regulations in China and other jurisdictions, which could expose us to
criminal sanctions, civil penalties, contractual damages, reputational harm and diminished
profits and future earnings.

We may from time to time become subject to various litigation, legal or contractual
disputes, investigations or administrative proceedings arising in the ordinary course of our
business, including but not limited to various disputes with or claims from our suppliers,
customers, contractors, business partners and other third parties that we engage for our
business operations. On-going or threatened litigation, legal or contractual disputes,
investigations or administrative proceedings may divert our management’s attention and
consume their time and our other resources. In addition, any similar claims, disputes or legal
proceedings involving us or our employees may result in damages or liabilities, as well as legal
and other costs and may cause a distraction to our management. Furthermore, any litigation,
legal or contractual disputes, investigations or administrative proceedings which are initially
not of material importance may escalate and become important to us, due to a variety of factors,
such as the facts and circumstances of the cases, the likelihood of loss, the monetary amount
at stake and the parties involved. If any verdict or award is rendered against us or if we settle
with any third parties, we could be required to pay significant monetary damages, assume other
liabilities and even to suspend or terminate the related business projects. In addition, negative
publicity arising from litigation, legal or contractual disputes, investigations or administrative
proceedings may damage our reputation and adversely affect the image of our brands and
products. Consequently, our business, financial condition and results of operations may be
materially and adversely affected.
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If our employees, third-party suppliers, distributors, consultants and commercial partners
engage in bribery or corrupt practices or other improper conduct, we may be subject to
liability and our reputation and business could be harmed.

We are subject to the anti-bribery laws of various jurisdictions, particularly in China. As
our business expands, the applicability of the applicable anti-bribery laws to our operations has
increased. Our procedures and controls to monitor compliance with anti-bribery law may fail
to protect us from reckless or criminal acts committed by our employees or agents. We could
be liable for actions taken by our employees or distributors that violate anti-bribery,
anti-corruption and other related laws and regulations in China or other countries. The
government authorities may seize the products involved in any illegal or improper conduct
engaged in by our employees or distributors. We may be subject to claims, fines or suspension
of our operations. Our reputation, our sales activities or the price of our Shares could be
adversely affected if our Company is associated with any negative publicity as a result of
illegal or improper actions, or allegations of illegal or improper actions, taken by our
employees or distributors.

It is also possible that the Chinese government or other government authorities in
countries where we sell our products could adopt new or different regulations affecting the way
in which medical devices are sold to address bribery, corruption or other concerns. Any such
new or different regulations could possibly increase the costs incurred by us, our employees or
distributors in selling our products or impose restrictions on sales and marketing activities,
which could in turn increase our costs. As we currently depend substantially on distributors for
the sale of our products, any misconduct by our distributors or changes in the regulatory
environment regarding the sale of medical devices could have a material adverse impact on our
business, financial condition and results of operations.

Our employees, third-party suppliers, distributors, consultants and commercial partners may
engage in misconduct or other improper activities, including non-compliance with
regulatory standards and requirements.

We are exposed to the risk of fraud or other misconduct by our employees, third-party
suppliers, distributors, consultants and commercial partners. Misconduct by these parties could
include intentional failures to comply with the regulations of NMPA and overseas regulators
that have jurisdictions over us, comply with healthcare fraud and abuse laws and regulations
in China and abroad, report financial information or data accurately or disclose unauthorized
activities to us. In particular, sales, marketing, and business arrangements in the healthcare
industry are subject to extensive laws and regulations intended to prevent fraud, misconduct,
kickbacks, self-dealing and other abusive practices. These laws and regulations may restrict or
prohibit a wide range of pricing, discounting, marketing and promotion, sales commission,
customer incentive programs and other business arrangements. Such misconduct could also
involve the improper use of information, including sensitive information such as personal data
and other privacy, obtained in the course of clinical studies, which could result in regulatory
sanctions and cause serious harm to our reputation. We provide training to our employees on
a regular basis, but it is not always possible to identify and deter employee misconduct, and
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the precautions we take to detect and prevent this activity may not be effective in controlling
unknown or unmanaged risks or losses, or in protecting us from governmental investigations
or other actions or lawsuits stemming from a failure to comply with these laws or regulations.
If any such actions are instituted against us, and we are not successful in defending ourselves
or asserting our rights, those actions could result in the imposition of significant civil, criminal
and administrative penalties, including, without limitation, damages, monetary fines,
individual imprisonment, disgorgement of profits, contractual damages, reputational harm,
diminished profits and future earnings, additional reporting or oversight obligations if we
become subject to a corporate integrity agreement or other agreement to resolve allegations of
non-compliance with the law and curtailment or restructuring of our operations, which could
have a significant impact on our business. Whether or not we are successful in defending
against such actions or investigations, we could incur substantial costs, including legal fees and
divert the attention of management in defending ourselves against any of these claims or
investigations.

In addition, we may have disputes with our employees, third-party suppliers, consultants
and commercial partners due to such misconduct or for other reasons, such as quality of
products or services provided by these third-parties, which may result in suspension or
termination of supply of products or services to us, suspension or termination of certain of our
production or research and development activities, litigation or arbitrations, contractual
damages and other payments by us, other liabilities of ours, write off of amounts paid or
receivables, and other negative impacts on our business operations, and such results may have
a material adverse effect on our business, financial condition and results of operations.

If we fail to comply with environmental, health and safety laws and regulations, we could
become subject to fines or penalties or incur costs that could have a material adverse effect
on the success of our business.

We are subject to numerous environmental, health and safety laws and regulations,
including those governing laboratory procedures and the handling, use, storage, treatment and
disposal of hazardous materials and wastes. Our operations involve the use of hazardous and
flammable materials, including chemicals. Our operations also produce hazardous waste. We
generally contract with third parties for the disposal of these materials and wastes. We cannot
eliminate the risk of contamination or injury from these materials. In the event of
contamination or injury resulting from our use of hazardous materials, we could be held liable
for any resulting damages, and any liability could exceed our resources. We could also incur
significant costs associated with civil or criminal fines and penalties.

Although we maintain workers’ compensation insurance to cover us for costs and
expenses we may incur due to injuries to our employees resulting from the use of or exposure
to hazardous materials, this insurance may not provide adequate coverage against potential
liabilities. We do not maintain insurance for environmental liability or toxic tort claims that
may be asserted against us in connection with our storage, use or disposal of biological or
hazardous materials.
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In addition, we may be required to incur substantial costs to comply with current or future
environmental, health and safety laws and regulations. These current or future laws and
regulations may impair our research, development or production efforts. Failure to comply with
these laws and regulations also may result in substantial fines, penalties or other sanctions.

If we or our business partners fail to protect patient data and privacy, our reputation will be
damaged and we might be subject to fines or other regulatory punishments.

The personal information of patients or subjects for our clinical trials is highly sensitive
and we are subject to strict requirements under the applicable privacy protect regulations in the
relevant jurisdictions. Whilst we have adopted security policies and measures to protect our
proprietary data and patients’ privacy, privacy leakage incidents might not be avoided due to
human error, employee misconduct or system breakdown. We also cooperate with third parties
including principal investigators, hospitals, CROs and SMOs for our clinical trials. Any
leakage or abuse of patient data by our third-party partners may be perceived by the patients
as a result of our failure. Any failure or perceived failure by us to prevent information security
breaches or to comply with privacy policies or privacy-related legal obligations, or any
compromise of information security that results in the unauthorized release or transfer of
personally identifiable information or other patient data, could cause our customers to lose
trust in us and could expose us to legal claims. Whilst we have made efforts to ensure our
compliance with the applicable privacy regulations in various jurisdictions, we may not be
capable of adjusting our internal policies in a timely manner and any failure to comply with
applicable regulations could also result in regulatory enforcement actions against us.

Failure in our internal computer systems, information technology infrastructure, storage
systems or equipment may cause significant disruptions to our operations and our research
and development efforts.

Despite the implementation of security measures, our internal computer systems are
vulnerable to damage from computer viruses and unauthorized access. Although to our
knowledge we have not experienced any material system failure or security breach to date, if
such an event were to occur and cause interruptions in our operations, it could result in a
material disruption of our development programs and our business operations.

In the ordinary course of our business, we collect and store sensitive data, including,
among other things, legally protected patient health information, personally identifiable
information about our employees, intellectual property, and proprietary business information.
We manage and maintain our applications and data utilizing on-site systems and outsourced
vendors. These applications and data encompass a wide variety of business critical information
including R&D information, commercial information and business and financial information.
Because information systems, networks and other technologies are critical to many of our
operating activities, shutdowns or service disruptions at our Company or vendors that provide
information systems, networks, or other services to us pose increasing risks. Such disruptions
may be caused by events such as computer hacking, phishing attacks, ransomware,
dissemination of computer viruses, worms and other destructive or disruptive software, denial
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of service attacks and other malicious activity, as well as power outages, natural disasters
(including extreme weather), terrorist attacks or other similar events. Such events could have
an adverse impact on us and our business, including loss of data and damage to equipment and
data. In addition, system redundancy may be ineffective or inadequate, and our disaster
recovery planning may not be sufficient to cover all eventualities. Significant events could
result in a disruption of our operations, damage to our reputation or a loss of revenues. In
addition, we may not have adequate insurance coverage to compensate for any losses
associated with such events.

We could be subject to risks caused by misappropriation, misuse, leakage, falsification or
intentional or accidental release or loss of information maintained in the information systems
and networks of our Company and our vendors, including personal information of our
employees and patients, and company and vendor confidential data. In addition, outside parties
may attempt to penetrate our systems or those of our vendors or fraudulently induce our
personnel or the personnel of our vendors to disclose sensitive information in order to gain
access to our data and/or systems. Like other companies, we have on occasion experienced, and
will continue to experience, threats to our data and systems, including malicious codes and
viruses, phishing, and other cyber-attacks. The number and complexity of these threats
continue to increase over time. If a material breach of our information technology systems or
those of our vendors occurs, the market perception of the effectiveness of our security
measures could be harmed and our reputation and credibility could be damaged. We could be
required to expend significant amounts of money and other resources to repair or replace
information systems or networks. In addition, we could be subject to regulatory actions and/or
claims made by individuals and groups in private litigation involving privacy issues related to
data collection and use practices and other data privacy laws and regulations, including claims
for misuse or inappropriate disclosure of data, as well as unfair or deceptive practices.
Although we develop and maintain systems and controls designed to prevent these events from
occurring, and we have a process to identify and mitigate threats, the development and
maintenance of these systems, controls and processes is costly and requires ongoing
monitoring and updating as technologies change and efforts to overcome security measures
become increasingly sophisticated. Moreover, despite our efforts, the possibility of these
events occurring cannot be eliminated entirely. As we outsource one of our information systems
to vendors, engage in more electronic transactions with CROs, and rely more on cloud-based
information systems, the related security risks will increase and we will need to expend

additional resources to protect our technology and information systems.

If we or parties on whom we rely fail to maintain the necessary licenses for the development,
production, sales and distribution of our products, our ability to conduct our business could
be materially impaired.

We are required to obtain, maintain and renew various permits, licenses and certificates
to develop, produce, promote and sell our products. Third parties, such as research institutions,
distributors and suppliers on whom we may rely to develop, produce, promote, sell and
distribute our products, may be subject to similar requirements. We and third parties on whom
we rely may be also subject to regular inspections, examinations, inquiries or audits by
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regulatory authorities, and an adverse outcome of such inspections, examinations, inquiries or
audits may result in the loss or non-renewal of the relevant permits, licenses and certificates.
Moreover, the criteria used in reviewing applications for, or renewals of permits, licenses and
certificates may change from time to time, and there can be no assurance that we or the third
parties on whom we rely will be able to meet new criteria that may be imposed to obtain or
renew the necessary permits, licenses and certificates. Many of such permits, licenses and
certificates are material to the operation of our business, and if we or parties on whom we rely
fail to maintain or renew material permits, licenses and certificates, our ability to conduct our
business could be materially impaired. Furthermore, if the interpretation or implementation of
existing laws and regulations change, or new regulations come into effect, requiring us or
parties on whom we rely to obtain any additional permits, licenses or certificates that were
previously not required to operate our business, there can be no assurance that we or parties

on whom we rely will successfully obtain such permits, licenses or certificates.

Business disruptions could seriously harm our future revenue and financial condition and
increase our costs and expenses.

Our operations, and those of our third-party research institution collaborators, suppliers
and other contractors and consultants, could be subject to natural or man-made disasters or
business interruptions, for which we are predominantly self-insured. In addition, we partially
rely on our third-party research institution collaborators for conducting R&D of our product
candidates, and they may be affected by government shutdowns or withdrawn funding. The
occurrence of any of these business disruptions could seriously harm our operations and
financial condition and increase our costs and expenses. Damage or extended periods of
interruption to our corporate, development, research or manufacturing facilities due to fire,
natural disaster, power loss, communications failure, unauthorized entry or other events could
cause us to cease or delay development or commercialization of some or all of our product
candidates.

If we fail to effectively expand our international business, our business prospects may be
adversely affected.

During the Track Record Period, we have obtained CE Mark for six products and
commercialized four products in Europe, including Thrombite CRD, peripheral stent system,
PTA balloon catheter and high pressure PTA balloon catheter. We plan to broaden our sales and
expand our presence globally. However, our limited experience in overseas markets may
expose us to risks and uncertainties, including but not limited to the following:

. dealing with regulatory regimes, regulatory bodies and government policies which
may differ materially from those in the PRC or with which we may be unfamiliar;

. substantial time which may be required for us to obtain approval for registering and

selling our products in additional countries, especially in developed countries;
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commercializing our products in new markets where we have limited experience

with the dynamics and no sales and marketing infrastructure;

higher costs for new product development and reliance on overseas partners for the
development, commercialization and marketing of our products;

product liability litigation and regulatory scrutiny arising from the marketing and
sale of products in overseas markets and the costs incurred dealing with such
procedures, as well as our ability to obtain insurance to adequately protect us from

any resulting liabilities;

unexpected changes in tariffs, trade barriers and regulatory requirements;

economic weakness and inflation; difficulty of effective enforcement of contractual
provisions in local jurisdictions;

compliance with tax, employment, immigration and labor laws for employees
traveling abroad;

the effects of applicable foreign tax structures and potentially adverse tax

consequences;

currency fluctuations, which could result in increased operating expenses and

reduced revenue;
workforce uncertainty and labor unrest; and
business interruptions resulting from geo-political actions, including war and

terrorism, or natural disasters, including earthquakes, volcanoes, typhoons, floods,
hurricanes and fires.

Such risks are outside of our control. There is no assurance that any of these risks will

not happen. If any of the above-mentioned risk happens and as a result we fail to effectively

expand our international business, our business prospects may be adversely affected.

Our insurance coverage may not completely cover the risks related to our business and

operations.

Our operations are subject to hazards and risks associated with our research and

manufacturing operations, which may cause significant harm to persons or damage to

properties. We maintain different types of insurance policies, including social insurance for all

of our employees. For details, see “Business — Insurance”. However, there is no assurance that

our insurance policies will be adequate to cover all losses incurred. Losses incurred and

associated liabilities may have a material adverse effect on our results of operation if such

losses or liabilities are not covered by our insurance policies.
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We do not own the real property for our current major operation sites and may be subject to
risks relating to leased properties.

We do not own the real property for our current major operations. As of the Latest
Practicable Date, we lease an aggregate area of approximately 3,900 sq.m. in Hangzhou and
approximately 3,300 sq.m. in Zhuhai for our current major operations. Upon expiration of the
leases, we will need to negotiate for renewal of the leases and may have to pay increased rent.
We cannot assure you that we will be able to renew our leases on terms which are favorable
or otherwise acceptable to us, or at all. If we fail to renew any of our leases or if any of our
leases are terminated or if we cannot continue to use any of our leased property, we may need
to seek an alternative location and incur expenses related to such relocation, and our operation
and businesses may also be disrupted or even suspended if we are not able to complete the
relocation, including the reconstruction of relevant facilities in the new location, in a timely

manner.

We are subject to other risks related to our leased properties. For example, lessors for our
leased properties may be mortgaged to commercial banks in China before leasing to us. These
properties are being used as our offices, manufacturing facilities and laboratories. In case such
properties we leased are transferred due to the enforcement of mortgages, which had been set
before the properties were leased to us, we may be required to relocate. As of the Latest
Practicable Date, we had not been aware of any enforcement of the mortgages of our properties.
We cannot assure you that in the future, we may not encounter such challenges. In the event
of relocation, we may incur additional costs, which could adversely affect our daily operation

and cause an impact on our financial condition.

Pursuant to the applicable PRC laws and regulations, property lease agreements must be
registered with the local branch of the Ministry of Housing and Urban-Rural Development of
the PRC. As of the Latest Practicable Date, we had not completed the relevant property leasing
registrations for some of our leased properties. According to our PRC Legal Advisers, the
failure to complete the registration process does not affect the validity of the property lease
agreements but a maximum penalty of RMB10,000 may be imposed on us for the
non-registration of each lease. We cannot assure we will not be subject to any penalties arising
from the non-registration of lease agreements in the future. As advised by our PRC Legal
Advisor, such non-compliance does not affect the validity of the property lease agreement
according to PRC Civil Code and will not have a material adverse effect on the Global
Offering.

In addition, one of the leased properties we use for general office purpose is located on
allocated land (#|##Hl1). According to relevant laws and regulations, the lease of such property
on allocated land must be approved by and registered with the appropriate government
authorities in the PRC. In the event that the owner of the land had not obtained the necessary
approval nor completed the registration, such property lease agreement may be deemed invalid
and we may be forced to relocate our office. In addition, the lessor of the leased property is
not the property owner. At present, we have not received a confirmation from the property
owner about agreeing to the lessor to rent this property. Therefore, whether the lessor has the
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right to lease the above property cannot be effectively confirmed. As of the Latest Practicable
Date, our operation on the allocated land had not been disrupted nor were we forced to relocate
our office, however, we can give no assurance that we will not be subject to any loss in the
future. As advised by our PRC Legal Advisor, the replacement of our office on such allocated
land is easy to locate if relocation is needed and the lease of such property on allocated land
will not have a material adverse effect on the Global Offering.

The construction of our own manufacturing facilities had encountered unanticipated delays
which may result in breach of contract claims and liabilities to us.

The construction of our own manufacturing facilities had encountered unanticipated
delays which may result in breach of contract claims and liabilities to us. Pursuant to the land
use right transfer agreement entered into between the company and Yuhang Branch of
Hangzhou Municipal Bureau of Land and Resources, as well as the Industrial construction
project performance supervision agreement entered into between the company and
Administration Committee of Hangzhou Future SCI-TECH City, we were required to
commence and complete construction of our new facilities within a stipulated time period. We
were not able to comply with the commencement requirement and we completed the
construction on schedule. As of the Latest Practicable Date, we have not been required to pay
any administrative penalties. Our PRC Legal Adviser has advised that, although such delays in
the construction do not meet the criteria for constituting idle land under PRC laws and
regulations, and the breach of contract would not affect our interest in, or the term of, the land
use right, we may be asked to pay liquidated damages equal to 0.05% of the consideration for
the land use right transfer for each day of delay in commencing construction. As advised by
our PRC Legal Advisor, our delay in commencement of such construction will not have a
material adverse effect on the Global Offering.

If we fail to maintain or implement an effective internal control system, our financial
reporting accuracy and our stock price may be adversely affected.

If we fail to maintain or implement an effective internal control system over financial
reporting, we could suffer material misstatements in our financial statements and fail to meet
our reporting obligations, which would likely cause investors to lose confidence in our reported
financial information. This could, in turn, limit our access to capital markets, harm our results
of operations and lead to a decline in the trading price of our H Shares. Additionally,
ineffective internal control over financial reporting could expose us to increased risk of fraud
or misuse of corporate assets and subject us to potential penalties, regulatory investigations and
civil or criminal sanctions.
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Negative publicity and allegations involving us, our Shareholders, Directors, officers,
employees and business partners may affect our reputation and, as a result, our business,
financial conditions and results of operations may be negatively affected.

We, our Shareholders, Directors, officers, employees and business partners may be
subject to negative media coverage and publicity from time to time. Such negative coverage in
the media and publicity could threaten the perception of our reputation. In addition, to the
extent our employees and business partners were in compliant with any laws or regulations, we
may also suffer negative publicity or harm to our reputation. As a result, we may be required
to spend significant time and incur substantial costs in response to allegations and negative
publicity, and may not be able to diffuse them to the satisfaction of our investors and

customers.
We are exposed to risks in connection with the wealth management products we purchased.

Our financial assets at fair value through profit or loss increased from RMBS52.0 million
as of December 31, 2019 to RMB157.7 million as of December 31, 2020, which was primarily
attributable to our increased investment in wealth management products as a result of our
increased cash on hand. Pursuant to the Guidance on Regulating Financial Institution’s Asset
Management Business (B KR 46 Fll i A 5 e A7 PR ZE S 46 28 ) ) promulgated by the
People’s Bank of China, the China Banking and Insurance Regulatory Commission, the China
Security Regulatory Commission and the State Administration of Foreign Exchange on April
27, 2018, financial institutions selling wealth management products shall not guarantee the
returns of principal and interest of such products. As a result, the returns of our investments
on the wealth management products were not guaranteed, and therefore were measured at fair
value through profit or loss. We are exposed to credit risks in relation to these financial assets,
which may adversely affect their fair value. Net changes in their fair value are recorded as our
other income or losses, and therefore directly affect our results of operations. We may continue
to invest in wealth management products in the future when we believe that we have surplus
cash on-hand and the potential investment returns are stable and attractive. However, there can
be no assurance that our internal management and investment strategy will be effective and
adequate with respect to our purchased wealth management products. We cannot guarantee that
we will not experience losses with respect to such investments in the future or that such losses
or other potentially negative consequences due to such investments will not have material

adverse effects on our business, results of operations and prospects.
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RISKS RELATING TO DOING BUSINESS IN CHINA

The medical device industry in China is highly regulated and such regulations are subject
to change which may affect approval and commercialization of our product candidates.

We conduct the majority of our operations in China. The medical device industry in China
is subject to comprehensive government regulation and supervision, encompassing the
approval, registration, manufacturing, packaging, licensing and marketing of new devices. In
recent years, the regulatory framework in China regarding the medical device industry has
undergone significant changes, and we expect that it will continue to undergo significant
changes. Any such changes or amendments may result in increased compliance costs on our
business or cause delays in or prevent the successful development or commercialization of our
product candidates in China and reduce the benefits we believe are available to us from

developing and manufacturing interventional medical device in China.

Changes in the political and economic policies of the PRC government may materially and
adversely affect our business, financial condition and results of operations and may result
in our inability to sustain our growth and expansion strategies.

Due to our extensive operations in China, our business, results of operations, financial
condition and prospects may be influenced to a significant degree by economic, political, legal
and social conditions in China. China’s economy differs from the economies of developed
countries in many respects, including with respect to the amount of government involvement,

level of development, growth rate, control of foreign exchange and allocation of resources.

While the PRC economy has experienced significant growth over the past 30 years,
growth has been uneven across different regions and among various economic sectors of China.
The PRC government has implemented various measures to encourage economic development
and guide the allocation of resources. Some of these measures may benefit the overall PRC
economy, but may have a negative effect on us. For example, our financial condition and
results of operations may be adversely affected by government control over capital investments
or changes in tax regulations that are currently applicable to us. In addition, in the past the PRC
government implemented certain measures, including interest rate increases, to control the
pace of economic growth. These measures may cause decreased economic activity in China,
which may adversely affect our business and results of operation. More generally, if the
business environment in China deteriorates from the perspective of domestic or international

investment, our business in China may also be adversely affected.

There are uncertainties regarding the interpretation and enforcement of PRC laws, rules and
regulations.

The majority of our operations are conducted in China, and are governed by PRC laws,
rules and regulations. The PRC legal system is a civil law system based on written statutes.
Unlike the common law system, prior court decisions may be cited for reference but have

limited precedential value.
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In 1979, the PRC government began to promulgate a comprehensive system of laws, rules
and regulations governing economic matters in general. The overall effect of legislation over
the past three decades has significantly enhanced the protections afforded to various forms of
foreign investment in China. However, China has not developed a fully integrated legal system,
and recently enacted laws, rules and regulations may not sufficiently cover all aspects of
economic activities in China or may be subject to significant degrees of interpretation by PRC
regulatory agencies. In particular, because these laws, rules and regulations are relatively new
and often give the relevant regulator significant discretion in how to enforce them, and because
of the limited number of published decisions and the non-binding nature of such decisions, the
interpretation and enforcement of these laws, rules and regulations involve uncertainties and
can be inconsistent and unpredictable. In addition, the PRC legal system is based in part on
government policies and internal rules, some of which are not published on a timely basis or
at all, and which may have a retroactive effect. As a result, we may not be aware of our
violation of these policies and rules until after the occurrence of the violation.

Additionally, the reform of the medical device approval system in 2017 may face
implementation challenges. The timing and full impact of such reforms is uncertain and could
prevent us from commercializing our product candidates in a timely manner. In addition, any
administrative and court proceedings in China may be protracted, resulting in substantial costs
and diversion of resources and management attention. Since PRC administrative and court
authorities have significant discretion in interpreting and implementing statutory and
contractual terms, it may be more difficult to evaluate the outcome of administrative and court
proceedings and the level of legal protection we enjoy than in more developed legal systems.
These uncertainties may impede our ability to enforce the contracts we have entered into and
could materially and adversely affect our business, financial condition and results of
operations.

You may experience difficulties in effecting service of legal process and enforcing judgments
against us and our management.

We are incorporated under the laws of the PRC, and substantially all of our assets are
located in the PRC. In addition, a majority of our Directors, Supervisors and senior
management personnel reside within the PRC. As a result, it may not be possible to effect
service of process within the United States or elsewhere outside the PRC upon our Directors,
Supervisors and senior management personnel, including with respect to matters arising under
the U.S. federal securities laws or applicable state securities laws.

On July 14, 2006, the Supreme People’s Court of the PRC and the government of Hong
Kong Special Administrative Region entered into the Arrangement on Reciprocal Recognition
and Enforcement of Judgments in Civil and Commercial Matters by the Courts of the Mainland
and of the Hong Kong Special Administrative Region Pursuant to Choice of Court Agreements
between Parties Concerned* (B i Ay Hb B 5 47 Il 4 7 IR i 125 e AH B 58 P FISAA T8 5 N\ i
FER) R RPN HE) (the “Arrangement”). Under the Arrangement, where any
designated PRC court or any designated Hong Kong court has made an enforceable final

judgment requiring payment of money in a civil or commercial case under a choice of court
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agreement in writing, any party concerned may apply to the relevant PRC court or Hong Kong
court for recognition and enforcement of the judgment. A choice of court agreement in writing
is defined as any agreement in writing entered into between parties after the effective date of
the Arrangement in which a Hong Kong court or a PRC court is expressly selected as the court
having sole jurisdiction for the dispute. Therefore, it is not possible to enforce a judgment
rendered by a Hong Kong court in the PRC if the parties in dispute have not agreed to enter
into a choice of court agreement in writing. Although the Arrangement became effective on
August 1, 2008, the outcome and effectiveness of any action brought under the Arrangement
remain uncertain. In addition, the PRC has not entered into a treaty for the reciprocal
recognition and enforcement of court judgments with the United States, the United Kingdom,
Japan and most other western countries, and Hong Kong has no arrangement for the reciprocal
enforcement of judgments with the United States. As a result, recognition and enforcement in
the PRC or Hong Kong of judgment of a court in the United States or any other jurisdictions
mentioned above in relation to any matter that is not subject to a binding arbitration provision
may be difficult or impossible.

We are a PRC enterprise and we are subject to PRC tax on our global income, and the
dividends payable to investors and gains on the sale of our H Shares by our investors are
subject to PRC tax.

As a PRC-incorporated company, under applicable PRC tax laws, we are subject to a tax
of 25% on our global income. Under applicable PRC tax laws, regulations and statutory
documents, non-PRC resident individuals and enterprises are subject to different tax
obligations with respect to dividends received from us or gains realized upon the sale or other
disposition of our H Shares. Non-PRC individuals are generally subject to PRC individual
income tax under the Individual Income Tax Law of the PRC (H#E A R AL B E A 5B k)
with respect to PRC source income or gains at a rate of 20% unless specifically exempted by
the tax authority of the State Council or reduced or eliminated by an applicable tax treaty. We
are required to withhold related tax from dividend payments. Pursuant to applicable
regulations, domestic non-foreign-invested enterprises issuing shares in Hong Kong may
generally, when distributing dividends, withhold individual income tax at the rate of 10%.
However, withholding tax on distributions paid by us to non-PRC individuals may be imposed
at other rates pursuant to applicable tax treaties (and up to 20% if no tax treaty is applicable)
if the identity of the individual holder of shares and the tax rate applicable thereto are known
to us. There is uncertainty as to whether gains realized upon disposition of shares by non-PRC
individuals are subject to PRC individual income tax.

Non-PRC resident enterprises that do not have establishments or premises in the PRC, or
that have establishments or premises in the PRC but their income is not related to such
establishments or premises are subject to PRC EIT at the rate of 10% on dividends received
from PRC companies and gains realized upon disposition of equity interests in the PRC
companies pursuant to the EIT Law and other applicable PRC tax regulations and statutory
documents, which may be reduced or eliminated under special arrangements or applicable
treaties between the PRC and the jurisdiction where the non-resident enterprise resides.
Pursuant to applicable regulations, we intend to withhold tax at a rate of 10% from dividends
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paid to non-PRC resident enterprise holders of our H Shares (including HKSCC Nominees).
Non-PRC resident enterprises that are entitled to be taxed at a reduced rate under an applicable
income tax treaty will be required to apply to the PRC tax authorities for a refund of any
amount withheld in excess of the applicable treaty rate, and payment of such refund will be
subject to the PRC tax authorities’ verification. As of the Latest Practicable Date, there were
no specific rules on how to levy tax on gains realized by non-resident enterprise holders of
shares through the sale or transfer by other means of shares.

There remains significant uncertainty as to the interpretation and application of the
relevant PRC tax laws by the PRC tax authorities, including whether and how individual
income tax or EIT on gains derived by holders of our H Shares from their disposition of our
H Shares may be collected. If any such tax is collected, the value of our H Shares may be
materially and adversely affected.

Payment of dividends is subject to restrictions under PRC law and regulations.

Under PRC law and regulations, we may only pay dividends out of distributable profits.
Distributable profits are our after-tax profits, less any recovery of accumulated losses and
appropriations to statutory and other reserves that we are required to make. As a result, we may
not have sufficient or any distributable profit to enable us to make dividend distributions to our
Shareholders, including in periods for which our financial statements indicate we are
profitable. Any distributable profit not distributed in a given year is retained and available for
distribution in subsequent years.

Moreover, our operating subsidiary in the PRC may not have distributable profit as
determined under PRC GAAP. Accordingly, we may not receive sufficient distributions from
our subsidiary for us to pay dividends. Failure by our operating subsidiary to pay us dividends
could adversely impact our ability to make dividend distributions to our Shareholders and our
cash flow, including periods in which we are profitable.

Any failure to comply with PRC regulations regarding our employee equity incentive plans
or the mandatory social insurance may subject the PRC plan participants or us to fines and
other legal or administrative sanctions.

Our directors, executive officers and other employees who are PRC residents have
participated in our employee equity incentive plans. We also face regulatory uncertainties that
could restrict our ability to adopt additional equity incentive plans for our directors and
employees under PRC law.

According to the Social Insurance Law of the PRC implemented on December 29, 2018
and other applicable PRC regulations, any employer operating in China must open social
insurance registration accounts and contribute social insurance premium for its employees. Any
failure to make timely and adequate contribution of social insurance premium for its employees
may trigger an order of correction from competent authority requiring the employer to make
up the full contribution of such overdue social insurance premium within a specified period of
time, and the competent authority may further impose fines or penalties.
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During the Track Record Period, we did not pay social insurance and housing provident
fund in full for some of our employees based on their actual salary level. As a result, we may
be required by competent authorities to pay the outstanding amount, and could be subject to
late payment penalties or enforcement application made to the court. As of the Latest
Practicable Date, no competent government authorities had imposed administrative action, fine
or penalty to us with respect to this non-compliance incident nor had any competent
government authorities required us to settle the outstanding amount of social insurance
payments and housing provident fund contributions. We made provisions of RMB1.7 million
as of December 31, 2020 in connection with the shortfall amount of the social insurance and
housing provident fund contribution during the Track Record Period. As advised by our PRC
Legal Advisor, such non-compliance will not have a material adverse effect on our financial
condition or results of operations as a whole and the Global Offering. For details, see “Business
— Legal Proceedings and Non-compliance — Non-compliance”. We cannot assure you that the
competent local government authorities will not require us to pay the outstanding amount
within a specified time limit or impose late fees or fines on us, which may materially and
adversely affect our financial condition and results of operations.

Restrictions on currency exchange may limit our ability to utilize our revenue effectively.

The PRC government imposes controls on the convertibility of RMB into foreign
currencies and, in certain cases, the remittance of currency out of China. The RMB is currently
convertible under the “current account”, which includes dividends, trade and service-related
foreign exchange transactions, but not under the “capital account”, which includes foreign
direct investment and loans, including loans we may secure from our onshore subsidiary.
Currently, we and our PRC subsidiaries may purchase foreign currency for settlement of
“current account transactions”, including payment of dividends to us, without the approval of
SAFE by complying with certain procedural requirements. However, the relevant PRC
governmental authorities may limit or eliminate our ability to purchase foreign currencies in
the future for current account transactions. Since a portion of our revenue is denominated in
RMB, any existing and future restrictions on currency exchange may limit our ability to utilize
revenue generated in RMB to fund our business activities outside of the PRC or pay dividends
in foreign currencies to holders of our H Shares. Foreign exchange transactions under the
capital account remain subject to limitations and require approvals from, or registration with,
SAFE and other relevant PRC governmental authorities. This could affect our ability to obtain
foreign currency through debt or equity financing for our subsidiary.

Governmental control of currency conversion, and restrictions on the remittance of
Renminbi into and out of China, may adversely affect the value of your investment.

The Renminbi is not currently a freely convertible currency, as the PRC Government
imposes controls on the convertibility of Renminbi into foreign currencies and in certain cases,
the remittance of currency out of China. A substantial majority of our future revenue is
expected to be denominated in Renminbi and we will need to convert Renminbi into foreign
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currencies for the payment of dividends, if any, to holders of our H Shares. Shortages in the
availability of foreign currency may restrict our ability to remit sufficient foreign currency to
pay dividends or other payments, or otherwise satisfy our foreign currency denominated
obligations.

Under China’s current foreign exchange control system, foreign exchange transactions
under the current account conducted by us, including the payment of dividends, do not require
advance approval from SAFE, but we are required to present relevant documentary evidence
of such transactions and conduct such transactions at designated foreign exchange banks within
China that have the licenses to carry out foreign exchange business. Approval from appropriate
government authorities is required where Renminbi is to be converted into foreign currency
and remitted out of China to pay capital expenses such as the repayment of loans denominated
in foreign currencies. The PRC Government may also at its discretion restrict access in the
future to foreign currencies for current account transactions. Since 2015, in response to China’s
declining foreign currency reserves, the PRC Government has placed increasingly stringent
restrictions on the convertibility of the Renminbi into foreign currencies. If the foreign
exchange control system prevents us from obtaining sufficient foreign currencies to satisfy our
foreign currency demands, we may not be able to pay dividends in foreign currencies to our
Shareholders. Further, there is no assurance that new regulations will not be promulgated in the
future that would have the effect of further restricting the remittance of Renminbi into or out
of China.

Our business benefits from certain financial incentives and discretionary policies granted by
local governments. Expiration of, or changes to, these incentives or policies would have an
adverse effect on our results of operations.

In the past, local governments in China granted certain financial incentives from time to
time to us and our PRC subsidiary as part of our efforts to encourage the development of local
businesses. We recognized RMB6.8 million and RMB9.6 million of government grants as other
income for the years ended December 31, 2019 and 2020, respectively. The timing, amount and
criteria of government financial incentives are determined within the sole discretion of the
local government authorities and cannot be predicted with certainty before we actually receive
any financial incentive. We generally do not have the ability to influence local governments in
making these decisions. Local governments may decide to reduce or eliminate incentives at any
time. In addition, some of the government financial incentives are granted on a project basis
and subject to the satisfaction of certain conditions, including compliance with the applicable
financial incentive agreements and completion of the specific projects therein. We cannot
guarantee that we will satisfy all relevant conditions, and if we fail to satisfy any such
conditions, we may be deprived of the relevant incentives. We cannot assure you of the
continued availability of the government incentives currently enjoyed by us. Any reduction or
elimination of incentives would have an adverse effect on our results of operations.
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The political relationships between China and other countries may affect our business
operations.

During the Track Record Period, we purchased raw materials and equipment for our
products from certain overseas suppliers, and we procured the services from and were in
collaboration with entities in foreign countries and regions, in particular the United States. We
may also engage in cross-border sales of our products between the U.S. and China in the future.
Our business is therefore subject to constantly changing international economic, regulatory,
social and political conditions, and local conditions in those foreign countries and regions.
Tensions and political concerns between China and the relevant foreign countries or regions
may adversely affect our business, financial condition, results of operations, cash flows and
prospects.

China’s political relationships with those foreign countries and regions may affect the
prospects of our relationship with third parties. There can be no assurance that our existing or
potential service providers or collaboration partners will not alter their perception of us or their
preferences as a result of adverse changes to the state of political relationships between China
and the relevant foreign countries or regions.

In the event that China and/or the United States impose import tariffs, trade restrictions
or other trade barriers affecting the importation of raw materials or equipment, we may not be
able to obtain a steady supply of raw materials or equipment at competitive prices, and our
business and operations may be materially and adversely affected. Furthermore, our products
may be subject to punitive tariffs or other trade barriers, if we engage in cross-border sales
between the U.S. and China. Although as of the Latest Practicable Date, none of our products
or product candidates was subject to any punitive tariff due to the trade tension between the
U.S. and China, the governments may impose such tariff or even restrict the sales of our
products in the future.

RISKS RELATING TO THE GLOBAL OFFERING

No public market currently exists for our H Shares, and an active trading market for our H
Shares may not develop and the market price for our H Shares may decline or became
volatile.

No public market currently exists for our H Shares. The initial Offer Price for our H
Shares to the public will be the result of negotiations between our Company and the Joint
Representatives (for themselves and on behalf of the International Underwriters), and the Offer
Price may differ significantly from the market price of the H Shares following the Global
Offering. We have applied to the Hong Kong Stock Exchange for the listing of, and permission
to deal in, the H Shares. A listing on the Hong Kong Stock Exchange, however, does not
guarantee that an active and liquid trading market for our H Shares will develop, or if it does
develop, that it will be sustained following the Global Offering, or that the market price of the
H Shares will rise following the Global Offering.
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The price and trading volume of our H Shares may be volatile, which could lead to
substantial losses to investors.

The price and trading volume of our H Shares may be subject to significant volatility in
response to various factors beyond our control, including the general market conditions of the
securities in Hong Kong and elsewhere in the world. In particular, the business and
performance and the market price of the shares of other companies engaging in similar business
may affect the price and trading volume of our H Shares. In addition to market and industry
factors, the price and trading volume of our H Shares may be highly volatile for specific
business reasons, such as the results of clinical trials of our product candidates, the results of
our applications for approval of our product candidates, regulatory developments affecting our
industry, healthcare, health insurance and other related matters, fluctuations in our revenue,
earnings, cash flows, investments and expenditures, relationships with our suppliers,
movements or activities of key personnel, or actions taken by competitors. Moreover, shares
of other companies listed on the Hong Kong Stock Exchange with significant operations and
assets in China have experienced price volatility in the past, and our H Shares may be subject
to changes in price not directly related to our performance.

There will be a gap of several days between pricing and trading of our H Shares, and the
price of our H Shares when trading begins could be lower than the offer price.

The initial price to the public of our H Shares sold in the Global Offering is expected to
be determined on the Price Determination Date. However, the H Shares will not commence
trading on the Hong Kong Stock Exchange until they are delivered, which is expected to be not
more than five Business Days after the Price Determination Date. As a result, investors may
not be able to sell or otherwise deal in the H Shares during that period. Accordingly, holders
of our H Shares are subject to the risk that the price of the H Shares when trading begins could
be lower than the Offer Price as a result of adverse market conditions or other adverse
developments that may occur between the time of sale and the time trading begins.

Future sales or perceived sales of a substantial number of our H Shares in the public market
following the Global Offering could materially and adversely affect the price of our H Shares
and our ability to raise additional capital in the future, and may result in dilution of your
shareholding.

Prior to the Global Offering, there has not been a public market for our H Shares. Future
sales or perceived sales by our existing Shareholders of our H Shares after the Global Offering
could result in a significant decrease in the prevailing market price of our H Shares. Only a
limited number of the H Shares currently outstanding will be available for sale or issuance
immediately after the Global Offering due to contractual and regulatory restrictions on disposal
and new issuance. Nevertheless, after these restrictions lapse or if they are waived, future sales
of significant amounts of our H Shares in the public market or the perception that these sales
may occur could significantly decrease the prevailing market price of our H Shares and our
ability to raise equity capital in the future.
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In addition, our Shareholders would experience dilution in their shareholdings upon offer
or sale of additional share capital or share capital-linked securities by our Company in future
offerings. If additional funds are raised through our issuance of new share capital or share
capital-linked securities other than on a pro rata basis to existing Shareholders, the
shareholdings of such Shareholders may be reduced and such new securities may confer rights
and privileges that take priority over those conferred by the Offer Shares.

According to the stipulations by the State Council’s securities regulatory authority and the
Articles of Association, our Domestic Shares may be converted into H Shares and such
converted H Shares may be listed or traded on an overseas stock exchange, provided that prior
to the conversion and trading of such converted shares, the requisite internal approval
processes (but without the necessity of Shareholders’ approval by class) have been duly
completed and the approval from the relevant PRC regulatory authorities, including the CSRC,
have been obtained. In addition, such conversion, trading and listing must comply with the
regulations prescribed by the State Council’s securities regulatory authorities and the
regulations, requirements and procedures prescribed by the relevant overseas stock exchange.
We can apply for the listing of all or any portion of our Domestic Shares on the Hong Kong
Stock Exchange as H Shares in advance of any proposed conversion to ensure that the
conversion process can be completed promptly upon notice to the Hong Kong Stock Exchange
and delivery of shares for entry on the H Share register. This could increase the supply of H
Shares in the market, and future sales, or perceived sales, of the converted H Shares may
adversely affect the trading price of H Shares.

As the Offer Price of our Offer Shares is higher than our net tangible book value per share,
purchasers of our H Shares in the Global Offering may experience immediate dilution upon
such purchases. Purchasers of H Shares may also experience further dilution in

shareholdings if we issue additional H Shares in the future.

The Offer Price of the Offer Shares is higher than the net tangible asset value per Share
immediately prior to the Global Offering. Therefore, purchasers of the Offer Shares in the
Global Offering will experience an immediate dilution in pro forma net tangible asset value,
and our existing Shareholders will receive an increase in the pro forma adjusted consolidated
net tangible assets per Share of their H Shares. In order to expand our business, we may
consider offering and issuing additional H Shares in the future. Purchasers of the Offer Shares
may experience dilution in the net tangible asset value per share of their H Shares if we issue
additional H Shares in the future at a price that is lower than the net tangible asset value per
Share at that time.

Our Single Largest Group of Shareholders have significant influence over our Company and
their interests may not be aligned with the interest of our other shareholders.

Immediately following the Global Offering, our Single Largest Group of Shareholders
will hold in aggregate approximately 29.77% of our Shares, assuming the Over-allotment
Option is not exercised and without taking into account any Shares to be issued under the
Pre-IPO Share Option Scheme. Our Single Largest Group of Shareholders will, through their
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voting power at the Shareholders’ meetings and their delegates on the Board, have significant
influence over our business and affairs, including decisions in respect of mergers or other
business combinations, acquisition or disposition of assets, issuance of additional shares or
other equity securities, timing and amount of dividend payments, and our management. Our
Single Largest Group of Shareholders may not act in the best interests of our minority
Shareholders. In addition, without the consent of our Single Largest Group of Shareholders, we
could be prevented from entering into transactions that could be beneficial to us. This
concentration of ownership may also discourage, delay or prevent a change in control of our
Company, which could deprive our Shareholders of an opportunity to receive a premium for the
H Shares as part of a sale of our Company and may significantly reduce the price of our H
Shares.

Because we do not expect to pay dividends in the foreseeable future after the Global
Offering, you must rely on price appreciation of our H Shares for a return on your
investment.

We intend to retain most, if not all, of our available funds and any future earnings after
the Global Offering to fund the development and commercialization of our pipeline product
candidates. As a result, we do not expect to pay any cash dividends in the foreseeable future.
Therefore, you should not rely on an investment in our H Shares as a source for any future

dividend income.

Our Board has complete discretion as to whether to distribute dividends. Even if our
Board declares and pays dividends, the timing, amount and form of future dividends, if any,
will depend on our future results of operations and cash flow, our capital requirements and
surplus, the amount of distributions (if any) received by us from our subsidiary, our financial
condition, contractual restrictions and other factors deemed relevant by our Board.
Accordingly, the return on your investment in our H Shares will likely depend entirely upon
any future price appreciation of our H Shares. There is no guarantee that our H Shares will
appreciate in value after the Global Offering or even maintain the price at which you purchased
the H Shares. You may not realize a return on your investment in our H Shares and you may

even lose your entire investment in our H Shares.

We have significant discretion as to how we will use the net proceeds of the Global Offering,
and you may not necessarily agree with how we use them.

Our management may spend the net proceeds from the Global Offering in ways with
which you may not agree or which do not yield a favorable return to our shareholders. We plan

to use the net proceeds from the Global Offering to fund:

. ongoing and planned R&D and commercialization of our most promising product

candidates,
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. the expansion of our product portfolio through internal research and/or potential
acquisitions, and

. general working capital.
For details, see “Future Plans and Use of Proceeds — Use of Proceeds.

However, our management will have discretion as to the actual application of our net
proceeds. You are entrusting your funds to our management, whose judgment you must depend
on, for the specific uses we will make of the net proceeds from this Global Offering.

Facts, forecasts and statistics in this document relating to the neurovascular and peripheral-
vascular intervention industry may not be fully reliable.

Facts, forecasts and statistics in this document relating to the neurovascular and
peripheral-vascular interventional device industry in and outside China are obtained from
various sources that we believe are reliable, including official government publications as well
as a report prepared by Frost & Sullivan that we commissioned. However, we cannot guarantee
the quality or reliability of these sources. Neither we, the Joint Sponsors, the Joint
Representatives, the Joint Global Coordinators, the Joint Bookrunners, the Underwriters nor
our or their respective affiliates or advisers have verified the facts, forecasts and statistics nor
ascertained the underlying economic assumptions relied upon in those facts, forecasts and
statistics obtained from these sources. Due to possibly flawed or ineffective collection methods
or discrepancies between published information and factual information and other problems,
the industry statistics in this document may be inaccurate and you should not place undue
reliance on it. We make no representation as to the accuracy of such facts, forecasts and
statistics obtained from various sources. Moreover, these facts, forecasts and statistics involve
risk and uncertainties and are subject to change based on various factors and should not be
unduly relied upon.

You should read the entire document carefully, and we strongly caution you not to place any
reliance on any information contained in press articles or other media regarding us or the
Global Offering.

Subsequent to the date of this document but prior to the completion of the Global
Offering, there may be press and media coverage regarding us and the Global Offering, which
may contain, among other things, certain financial information, projections, valuations and
other forward-looking information about us and the Global Offering. We have not authorized
the disclosure of any such information in the press or media and do not accept responsibility
for the accuracy or completeness of such press articles or other media coverage. We make no
representation as to the appropriateness, accuracy, completeness or reliability of any of the
projections, valuations or other forward-looking information about us. To the extent such
statements are inconsistent with, or conflict with, the information contained in this document,
we disclaim responsibility for them. Accordingly, prospective investors are cautioned to make
their investment decisions on the basis of the information contained in this document only and
should not rely on any other information.
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You should rely solely upon the information contained in this document, the Global
Offering and any formal announcements made by us in Hong Kong in making your investment
decision regarding our H Shares. We do not accept any responsibility for the accuracy or
completeness of any information reported by the press or other media, nor the fairness or
appropriateness of any forecasts, views or opinions expressed by the press or other media
regarding our H Shares, the Global Offering or us. We make no representation as to the
appropriateness, accuracy, completeness or reliability of any such data or publication.

Accordingly, prospective investors should not rely on any such information, reports or
publications in making their decisions as to whether to invest in our Global Offering. By
applying to purchase our H Shares in the Global Offering, you will be deemed to have agreed
that you will not rely on any information other than that contained in this document and the
Global Offering.

- 126 —



INFORMATION ABOUT THIS PROSPECTUS AND THE GLOBAL OFFERING

DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full
responsibility, includes particulars given in compliance with the Listing Rules, the Companies
(WUMP) Ordinance and the Securities and Futures (Stock Market Listing) Rules (Chapter
571V of the Laws of Hong Kong) for the purpose of giving information to the public with
regard to the Group. Our Directors, having made all reasonable enquiries, confirm that to the
best of their knowledge and belief the information contained in this prospectus is accurate and
complete in all material respects and not misleading or deceptive, and there are no other
matters the omission of which would make any statement herein or this prospectus misleading.

CSRC APPROVAL

We have obtained an approval letter from the CSRC for the Global Offering on the Hong
Kong Stock Exchange dated May 28, 2021. In granting such approval, the CSRC accepts no
responsibility for the financial soundness of us or for the accuracy of any of the statements
made or opinions expressed in this prospectus.

INFORMATION ON THE GLOBAL OFFERING

This prospectus is published solely in connection with the Hong Kong Public Offering.
For applications under the Hong Kong Public Offering, this prospectus contains the terms and
conditions of the Hong Kong Public Offering. The Global Offering comprises the Hong Kong
Public Offering of initially 6,000,000 Offer Shares and the International Offering of initially
54,000,000 Offer Shares (subject, in each, to reallocation on the basis as set out in “Structure
of the Global Offering” in this Prospectus.)

The Offer Shares are offered solely on the basis of the information contained and
representations made in this prospectus and on the terms and subject to the conditions set out
herein and therein. No person is authorized to give any information in connection with the
Global Offering or to make any representation not contained in this prospectus, and any
information or representation not contained herein must not be relied upon as having been
authorized by the Company, the Joint Sponsors, the Joint Representatives, the Joint Global
Coordinators, the Joint Lead Managers, the Joint Bookrunners, the Underwriters, any of our or
their affiliates or any of their respective directors, officers, employees, advisers, agents or
representatives, or any other persons or parties involved in the Global Offering. Neither the
delivery of this prospectus nor any subscription or acquisition made under it shall, under any
circumstances, create any implication that there has been no change in our affairs since the date
of this prospectus or that the information in this prospectus is correct as of any subsequent
time.

For details of the structure of the Global Offering, including its conditions and the

arrangements relating to the Over-allotment Option and stabilization, see “Structure of the
Global Offering”.
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INFORMATION ON THE CONVERSION OF UNLISTED FOREIGN SHARES INTO H
SHARES

The Company has applied for the Conversion of Unlisted Foreign Shares into H Shares,
which involves 61,519,998 Shares held by OAP, LBC Sunshine, ATHC, Highlight Medical,
Ourea Biotech, Cormorant, Hudson Bay, Dr. Myron Samuel Scholes, Octagon and Homehealth.
Please refer to “History, Development and Corporate Structure” and “Share Capital” for details
of the aforementioned shareholders and their interests in the Company and relevant procedures
for the Conversion of Unlisted Foreign Shares into H Shares. Such H Shares to be converted
from Unlisted Foreign Shares are restricted from trading for a period of one year after the
Listing.

The Conversion of Unlisted Foreign Shares into H Shares has been approved by the CSRC
on May 28, 2021 and is still subject to the approval by the Hong Kong Stock Exchange.

PROCEDURE FOR APPLICATION FOR HONG KONG OFFER SHARES

The procedure for applying for the Hong Kong Offer Shares is set forth in “How to Apply
for Hong Kong Offer Shares” in this prospectus.

RESTRICTIONS ON OFFER AND SALE OF THE OFFER SHARES

Each person acquiring the Hong Kong Offer Shares under the Hong Kong Public Offering
will be required to, or be deemed by his acquisition of Hong Kong Offer Shares to, confirm that
he is aware of the restrictions on the offer and sale of the Hong Kong Offer Shares described
in this prospectus.

No action has been taken to permit a public offering of the Offer Shares outside Hong
Kong or the distribution of this prospectus in any jurisdiction other than Hong Kong.
Accordingly, and without limitation to the following this prospectus may not be used for the
purpose of, and does not constitute, an offer or invitation in any jurisdiction or in any
circumstances in which such an offer or invitation is not authorized or to any person to whom
it is unlawful to make such an offer or invitation for subscription. The distribution of this
prospectus and the offering and sale of the Offer Shares in other jurisdictions are subject to
restrictions and may not be made except as permitted under the applicable securities laws of
such jurisdictions pursuant to registration with or authorization by the relevant securities
regulatory authorities or an exemption therefrom. In particular, the Offer Shares have not been
offered and sold, and will not be offered and sold, directly or indirectly, in the PRC.

- 128 —



INFORMATION ABOUT THIS PROSPECTUS AND THE GLOBAL OFFERING

UNDERWRITING

The Listing is sponsored by the Joint Sponsors and the Global Offering is managed by the
Joint Representatives. The Hong Kong Public Offering is fully underwritten by the Hong Kong
Underwriters subject to the terms and conditions of the Hong Kong Underwriting Agreement.
The International Offering is expected to be fully underwritten by the International
Underwriters, subject to the agreement on the Offer Price between the Joint Representatives
(for themselves and on behalf of the Underwriters) and us. For further details on the
Underwriters and the underwriting arrangements, please refer to the section headed

“Underwriting” in this Prospectus.

APPLICATION FOR LISTING OF THE H SHARES ON THE HONG KONG STOCK
EXCHANGE

We have applied to the Listing Committee for the granting of listing of, and permission
to deal in, our H Shares to be issued pursuant to the Global Offering (including any H Shares
which may be issued pursuant to the exercise of the Over-allotment Option) and the H Shares
to be converted from Unlisted Foreign Shares. Dealings in the H Shares on the Hong Kong
Stock Exchange are expected to commence on Monday, July 5, 2021. Except as otherwise
disclosed in this prospectus, no part of our H Shares is listed on or dealt in on any other stock
exchange, and no such listing or permission to list is being or proposed to be sought in the near
future.

Under section 44B(1) of the Companies (Winding Up and Miscellaneous Provisions)
Ordinance, any allotment made in respect of any application will be invalid if the listing of,
and permission to deal in, the H Shares on the Hong Kong Stock Exchange is refused before
the expiration of three weeks from the date of the closing of the application lists, or such longer
period (not exceeding six weeks) as may, within the said three weeks, be notified to the
Company by or on behalf of the Hong Kong Stock Exchange.

H SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the granting of listing of, and permission to deal in, the H Shares on the Hong
Kong Stock Exchange and our compliance with the stock admission requirements of HKSCC,
the H Shares will be accepted as eligible securities by HKSCC for deposit, clearance and
settlement in CCASS with effect from the date of commencement of dealings in the H Shares
on the Hong Kong Stock Exchange or any other date as determined by HKSCC. Settlement of
transactions between participants of the Hong Kong Stock Exchange is required to take place
in CCASS on the second Business Day after any trading day. All activities under CCASS are
subject to the General Rules of CCASS and CCASS Operational Procedures in effect from time
to time. Investors should seek the advice of their stockbroker or other professional advisers for
the details of the settlement arrangements as such arrangements may affect their rights and
interests. All necessary arrangements have been made for the H Shares to be admitted in to
CCASS.
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REGISTER OF MEMBERS AND STAMP DUTY

All of the H Shares issued pursuant to applications made in the Global Offering and
converted from Unlisted Foreign Shares will be registered on our H Share register to be
maintained in Hong Kong by our H Share Registrar, Tricor Investor Services Limited. Our
principal register of members will be maintained by us at our headquarters in the PRC.

Dealings in the H Shares registered in our H Share register will be subject to Hong Kong
stamp duty.

DIVIDENDS PAYABLE TO HOLDERS OF H SHARES

Unless determined otherwise by the Company, dividends payable in Hong Kong dollars
in respect of our H Shares will be paid to the Shareholders as recorded on the H Share register
of the Company in Hong Kong and sent by ordinary post, at the Shareholders’ risk, to the
registered address of each Shareholder.

According to the Guide to the Program for “Full Circulation” of H shares promulgated by
China Securities Depository and Clearing Corporation Limited (“CSDC”) on February 7, 2020,
cash dividends to domestic investors of H-share “full circulation” shall be distributed through
CSDC. An H-share listed company shall transfer RMB cash dividends to the designated bank
account of the Shenzhen subsidiary of CSDC, who shall complete the clearing of cash
dividends by distributing the cash dividends to investors through domestic securities

companies.

REGISTRATION OF SUBSCRIPTION, PURCHASE AND TRANSFER OF H SHARES

We have instructed Tricor Investor Services Limited, our H Share Registrar, and it has
agreed not to register the subscription, purchase or transfer of any H Shares in the name of any
particular holder unless and until the holder delivers a signed form to our H Share Registrar
in respect of those H Shares bearing statements to the effect that the holder:

. agrees with us and each of our Shareholders, and we agree with each Shareholder,
to observe and comply with the PRC Company Law, the Special Regulations and our
Articles of Association;

o agrees with us, each of our Shareholders, Directors, Supervisors, managers and
officers, and we acting for ourselves and for each of our Directors, Supervisors,
managers and officers agree with each of our Shareholders, to refer all differences,
disputes and claims concerning our affairs and arising from any rights or obligations
conferred or imposed by our Articles of Association, the PRC Company Law or
other relevant laws, rules and regulations to arbitration in accordance with our
Articles of Association, and any reference to arbitration shall be deemed to authorize
the arbitration tribunal to conduct hearings in open session and to publish its award.
Such arbitration shall be final and conclusive;
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. agrees with us and each of our Shareholders that the H Shares are freely transferable
by the holders thereof; and

o authorizes us to enter into a contract on his behalf with each of our Directors,
Supervisors, senior officers whereby such Directors, Supervisors, senior officers
undertake to observe and comply with their obligations to our Shareholders as
stipulated in our Articles of Association. Persons applying for or purchasing H
Shares under the Global Offering are deemed, by their making an application or
purchase, to have represented that they are not close associates (as defined in the
Listing Rules) of any of the Directors, Supervisors or an existing Shareholder of the
Company or a nominee of any of the foregoing.

PROFESSIONAL TAX ADVICE RECOMMENDED

You should consult your professional advisers if you are in any doubt as to the taxation
implications of subscribing for, purchasing, holding, disposal of, dealing in or the exercise of
any rights in relation to our H Shares. None of the Company, the Joint Sponsors, the Joint
Representatives, the Joint Global Coordinators, the Joint Lead Managers, the Joint
Bookrunners, the Underwriters, any of our or their affiliates or any of their respective directors,
officers, employees, advisers, agents or representatives, or any other persons or parties
involved in the Global Offering accepts responsibility for any tax effects on, or liabilities of,
any person resulting from the subscription, purchase, holding, disposal of, dealing in, or the
exercise of any rights in relation to, our H Shares.

LANGUAGE

If there is any inconsistency between this prospectus and its Chinese translation, this
prospectus shall prevail. For ease of reference, the names of the Chinese laws and regulations,
government authorities, institutions, natural persons or other entities (including certain of our
subsidiaries) have been included in this prospectus in both the Chinese and English languages.
In the event of any inconsistency, the Chinese version shall prevail.

ROUNDING

Certain amounts and percentage figures, such as share ownership and operating data,
included in this prospectus may have been subject to rounding adjustments. Accordingly,
figures shown as totals in certain tables may not be an arithmetic aggregation of the figures
preceding them.
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CURRENCY TRANSLATIONS

Solely for your convenience, this prospectus contains translations among certain amounts
denominated in Renminbi, Hong Kong dollars and U.S. dollars.

Unless otherwise specified, this prospectus contains certain translations for the
convenience purposes at the following rates: Renminbi into Hong Kong dollars at the rate of
HK$1.00 to RMB0.8254, Renminbi into U.S. dollars at the rate of US$1.00 to RMB6.4070 and
Hong Kong dollars into U.S. dollars at the rate of US$1.00 to HK$7.7621. The RMB to HK$
and US$ to RMB exchange rates are quoted by the PBOC for foreign exchange transactions
prevailing on June 15, 2021.

No representation is made that any amounts in RMB or Hong Kong dollars can be or
could have been at the relevant dates converted at the above rate or any other rates or at all.
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In preparation for the Global Offering, we have sought the following waivers from strict
compliance with the relevant provisions of the Listing Rules and the Companies (Winding Up
and Miscellaneous Provisions) Ordinance:

WAIVER IN RESPECT OF MANAGEMENT PRESENCE IN HONG KONG

Pursuant to Rule 8.12 of the Listing Rules, our Company must have a sufficient
management presence in Hong Kong. This normally means that at least two of our executive
Directors must be ordinarily resident in Hong Kong. Rule 19A.15 of the Listing Rules further
provides that the requirement in Rule 8.12 of the Listing Rules may be waived by having regard
to, among other considerations, our arrangements for maintaining regular communication with
the Hong Kong Stock Exchange, including but not limited to compliance by us with Rules
19A.05 to 19A.07 of the Listing Rules.

Our headquarters are based, and most of the business operations of our Company and our
subsidiary are managed and conducted in the PRC. Our executive Directors ordinarily reside
in the PRC and they play very important roles in our Company’s business operations, it is in
our best interests for them to be based in places where our Group has significant operations.
We consider it practically difficult and commercially unreasonable for us to arrange for two
executive Directors to be ordinarily resident in Hong Kong, either by means of relocation of
existing our executive Directors or appointment of additional executive Directors. Therefore,
our Company does not have, and does not contemplate in the foreseeable future that we will
have sufficient management presence in Hong Kong for the purpose of satisfying the
requirements under Rules 8.12 of the Listing Rules.

Accordingly, pursuant to Rule 19A.15 of the Listing Rules, we have applied to the Hong
Kong Stock Exchange for, and the Hong Kong Stock Exchange has granted us, a waiver from
strict compliance with Rule 8.12 and Rule 19A.15 of the Listing Rules subject to the following
conditions:

1.  We have appointed Dr. Zhao and Mr. Kai Cheong Willie Cheung (“Mr. Cheung”)
as our authorized representatives (“Authorized Representatives”) pursuant to
Rules 3.05 and 19A.07 of the Listing Rules. The Authorized Representatives will act
as our Company’s principal channel of communication with the Hong Kong Stock
Exchange. The Authorized Representatives will be readily contactable by phone,
facsimile and email to promptly deal with enquiries from the Hong Kong Stock
Exchange, and will also be available to meet with the Hong Kong Stock Exchange
to discuss any matter within a reasonable period of time upon request of the Hong
Kong Stock Exchange;
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2. When the Hong Kong Stock Exchange wishes to contact our Directors on any
matter, each of the Authorized Representatives will have all necessary means to
contact all of our Directors (including our independent non-executive Directors)
promptly at all times. Our Company will also inform the Hong Kong Stock
Exchange promptly in respect of any changes in the authorized representatives. We
have provided the Hong Kong Stock Exchange with the contact details (i.e. mobile
phone number, office phone number and email address) of all Directors to facilitate
communication with the Hong Kong Stock Exchange;

3.  All Directors who do not ordinarily reside in Hong Kong possess or can apply for
valid travel documents to visit Hong Kong and can meet with the Hong Kong Stock
Exchange within a reasonable period upon the request of the Stock Exchange;

4.  We have appointed Rainbow Capital (HK) Limited as our compliance advisor (the
“Compliance Advisor”) upon listing pursuant to Rule 3A.19 of the Listing Rules
for a period commencing on the Listing Date and ending on the date on which we
comply with Rule 13.46 of the Listing Rules in respect of our financial results for
the first full financial year commencing after the Listing Date. The Compliance
Advisor will have access at all times to our Authorized Representatives, our
Directors and our senior management as prescribed by Rule 19A.05(2) of the Listing
Rules, who will act as the additional channel of communication with the Hong Kong
Stock Exchange when the Authorized Representatives are not available; and

5. We have provided the Hong Kong Stock Exchange with the names, mobile phone
numbers, office phone numbers, fax numbers and email addresses of at least two of
the Compliance Advisor’s officers who will act as our Compliance Advisor’s contact
persons between the Hong Kong Stock Exchange and our Company pursuant to Rule
19A.06(4) of the Listing Rules.

WAIVER IN RESPECT OF APPOINTMENT OF JOINT COMPANY SECRETARY

Pursuant to Rules 3.28 and 8.17 of the Listing Rules, we must appoint a company
secretary who, by virtue of his/her academic or professional qualifications or relevant
experience, is, in the opinion of the Hong Kong Stock Exchange, capable of discharging the
functions of the company secretary. Note 1 to Rule 3.28 of the Listing Rules provides that the
Hong Kong Stock Exchange considers the following academic or professional qualifications to
be acceptable:

(a) a member of The Hong Kong Institute of Chartered Secretaries;

(b) a solicitor or barrister as defined in the Legal Practitioners Ordinance (Chapter 159
of the Laws of Hong Kong); and
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(c) a certified public accountant as defined in the Professional Accountants Ordinance
(Chapter 50 of the Laws of Hong Kong).

Note 2 to Rule 3.28 of the Listing Rules further provides that the Hong Kong Stock
Exchange considers the following factors in assessing the ‘“relevant experience” of the
individual:

(a) length of employment with the issuer and other issuers and the roles he/she played;

(b) familiarity with the Listing Rules and other relevant laws and regulations including
the SFO, the Companies Ordinance, the Companies (Winding Up and Miscellaneous
Provisions) Ordinance and the Takeovers Code;

(c) relevant training taken and/or to be taken in addition to the minimum requirement
under Rule 3.29 of the Listing Rules; and

(d) professional qualifications in other jurisdictions.

Our Company has appointed Mr. Quanwei Yuan (“Mr. Yuan”), our Chief Financial
Officer, as one of our joint company secretaries. He has extensive experience in board and
corporate management matters but presently does not possess any of the qualifications under
Rules 3.28 and 8.17 of the Listing Rules, and may not be able to solely fulfill the requirements
of the Listing Rules. Therefore, we have appointed Mr. Cheung, a fellow member of the Hong
Kong Institute of Certified Public Accountants and the Association of Chartered Certified
Accountants in the United Kingdom, who fully meets the requirements stipulated under Rules
3.28 and 8.17 of the Listing Rules to act as the other joint company secretary and to provide
assistance to Mr. Yuan for an initial period of three years from the Listing Date to enable Mr.
Yuan to acquire the “relevant experience” under Note 2 to Rule 3.28 of the Listing Rules so
as to fully comply with the requirements set forth under Rules 3.28 and 8.17 of the Listing
Rules.

Since Mr. Yuan does not possess the formal qualifications required of a company
secretary under Rule 3.28 of the Listing Rules, we have applied to the Hong Kong Stock
Exchange for, and the Hong Kong Stock Exchange has granted, a waiver from strict compliance
with the requirements under Rules 3.28 and 8.17 of the Listing Rules such that Mr. Yuan may
be appointed as a joint company secretary of our Company. Pursuant to the Guidance Letter
HKEX-GL108-20, the waiver will be for a fixed period of time (“Waiver Period”) and on the
following conditions: (i) the proposed company secretary must be assisted by a person who
possesses the qualifications or experience as required under Rule 3.28 (“Qualified Person”)
and is appointed as a joint company secretary throughout the Waiver Period; and (ii) the waiver
can be revoked if there are material breaches of the Listing Rules by the issuer. The waiver is
valid for an initial period of three years from the Listing Date, and is granted on the condition
that Mr. Cheung will work closely with Mr. Yuan to jointly discharge the duties and
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responsibilities as company secretary and assist Mr. Yuan in acquiring the relevant experience
as required under Rules 3.28 and 8.17 of the Listing Rules. Mr. Cheung will also assist Mr.
Yuan in organizing Board meetings and Shareholders’ meetings of our Company as well as
other matters of our Company which are incidental to the duties of a company secretary. Mr.
Cheung is expected to work closely with Mr. Yuan and will maintain regular contact with Mr.
Yuan, the Directors, the Supervisors and the senior management of our Company. The waiver
will be revoked immediately if Mr. Cheung ceases to provide assistance to Mr. Yuan as a joint
company secretary for the three-year period after the Listing or where there are material
breaches of the Listing Rules by our Company. In addition, Mr. Yuan will comply with the
annual professional training requirement under Rule 3.29 of the Listing Rules and will enhance
his knowledge of the Listing Rules during the three-year period from the Listing. Mr. Yuan will
also be assisted by (a) Compliance Advisor of our Company, particularly in relation to
compliance with the Listing Rules; and (b) the Hong Kong legal advisors of our Company, on
matters concerning our Company’s ongoing compliance with the Listing Rules and the
applicable laws and regulations.

Before the expiration of the initial three-year period, the qualifications of Mr. Yuan will
be re-evaluated to determine whether the requirements as stipulated in Rules 3.28 and 8.17 of
the Listing Rules can be satisfied and whether the need for ongoing assistance will continue.
We will liaise with the Hong Kong Stock Exchange to enable it to assess whether Mr. Yuan,
having benefited from the assistance of Mr. Cheung for the preceding three years, will have
acquired the skills necessary to carry out the duties of company secretary and the relevant
experience within the meaning of Note 2 to Rule 3.28 of the Listing Rules so that a further

waiver will not be necessary.

WAIVER FROM PRINTED PROSPECTUSES

Pursuant to Rules 12.04(3), 12.07 and 12.11 of the Hong Kong Listing Rules, we are

required to make available copies of the Prospectus in printed form.

The waiver from the requirements to make available printed copies of the Prospectus is
in line with recent amendments to the Hong Kong Listing Rules relating to environmental,
social and governance (“ESG”) matters. As the Hong Kong Stock Exchange noted on page 1
of its Consultation Conclusions on Review of the Environmental, Social and Governance
Reporting Guide and Related Listing Rules dated December 2019, such amendments relating
to ESG matters “echo the increasing international focus on climate change and its impact on
business”. Electronic, in lieu of printed, prospectuses and application forms will help mitigate
the environmental impact of printing, including the exploitation of precious natural resources
such as trees and water, the handling and disposal of hazardous materials, air pollution, among
others. In July 2020, the Stock Exchange also published a consultation paper in relation to the
introduction of a paperless listing and subscription regime and in December 2020, the Stock

Exchange published conclusions to its consultation on paperless listing and subscription
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regime that effective on July 5, 2021, all listing documents in a new listing must be published
solely in an electronic format and new listing subscriptions, where applicable, must be made
through online electronic channels only.

It is noted that in light of the severity of the ongoing COVID-19 pandemic, the provision
of printed prospectuses and printed white and yellow application forms will elevate the risk of
contagion of the virus through printed materials. As of the Latest Practicable Date, the
government of Hong Kong had put in place social distancing measures to restrict public
gatherings. It is possible that stricter social distancing measures may be necessary later if the
number of cases of infection in the territory dramatically increases. In any event, it is
impossible to accurately predict the development of the COVID-19 pandemic as of the Latest
Practicable Date. In this uncertain environment, an electronic application process with a
paperless prospectus will reduce the need for prospective investors to gather in public,
including branches of the receiving bank(s) and other designated points of collection, in
connection with the Hong Kong Public Offering.

We propose to adopt a fully electronic application process for the Hong Kong Public
Offering and we will not provide printed copies of the Prospectus or printed copies of any
application forms to the public in relation to the Hong Kong Public Offering.

We also anticipate that our H Share Registrar appointed in connection with the Listing and
the Hong Kong Public Offering will implement enhanced measures to support the HK eIPO
White Form service, including increasing its server capacity and making available a telephone
hotline to answer investors’ queries in connection with the fully electronic application process.

For details of the telephone hotline and the application process, please see “How to Apply
for Hong Kong Offer Shares”. We will adopt additional communication measures to inform
potential investors that they can only subscribe for the Hong Kong Offer Shares electronically,
including: (i) advertising through the HK eIPO White Form service the electronic methods for
subscription of the Hong Kong Offer Shares; (ii) the enhanced support provided by our H Share
Registrar in relation to the Hong Kong Public Offering; and (iii) issuing a formal notice with
respect to the Hong Kong Public Offering on the official websites of the Hong Kong Stock
Exchange and our Company and in selected English and/or Chinese local newspapers
describing the fully electronic application process including the available channels for share
subscription and the enhanced support provided by our Company’s appointed H Share
Registrar in relation to the Hong Kong Public Offering to remind investors that no printed
prospectuses or application form will be provided.

We have applied for, and the Hong Kong Stock Exchange has granted, a waiver from strict

compliance with Rules 12.04(3), 12.07 and 12.11 of the Hong Kong Listing Rules in respect
of providing copies of the Prospectus in printed form.
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EXEMPTION FROM COMPLIANCE WITH SECTION 342(1) OF THE COMPANIES
(WINDING UP AND MISCELLANEOUS PROVISIONS) ORDINANCE AND
PARAGRAPH 27 OF PART I AND PARAGRAPH 31 OF PART II OF THE THIRD
SCHEDULE TO THE COMPANIES (WINDING UP AND MISCELLANEOUS
PROVISIONS) ORDINANCE

Section 342(1)(b) of the Companies (Winding Up and Miscellaneous Provisions)
Ordinance requires all prospectuses to include matters specified in Part I of the Third Schedule
to the Companies (Winding Up and Miscellaneous Provisions) Ordinance (the “Third
Schedule”), and set out the reports specified in Part II of the Third Schedule.

Paragraph 27 of Part I of the Third Schedule requires a company to include in its
prospectus a statement as to the gross trading income or sales turnover (as the case may be)
of the company during each of the three financial years immediately preceding the issue of the
prospectus, including an explanation of the method used for the computation of such income
or turnover and a reasonable breakdown between the more important trading activities.

Paragraph 31 of Part II of the Third Schedule further requires a company to include in its
prospectus a report by the auditors of the company with respect to (i) the profits and losses of
the company for each of three financial years immediately preceding the issue of the prospectus
and (ii) the assets and liabilities of the company of each of the three financial years
immediately preceding the issue of the prospectus.

Section 342A(1) of the Companies (Winding Up and Miscellaneous Provisions)
Ordinance provides that the SFC may issue, subject to such conditions (if any) as the SFC
thinks fit, a certificate of exemption from the compliance with the relevant requirements under
the Companies (Winding Up and Miscellaneous Provisions) Ordinance if, having regard to the
circumstances, the SFC considers that the exemption will not prejudice the interest of the
investing public and compliance with any or all of such requirements would be irrelevant or
unduly burdensome, or would otherwise be unnecessary or inappropriate.

Rule 4.04(1) of the Listing Rules requires that the consolidated results of the issuer and
its subsidiaries in respect of each of the three financial years immediately preceding the issue
of the listing document be included in the accountants’ report to this prospectus.

Our Company is a Biotech Company as defined under Chapter 18A of the Listing Rules
and is seeking a listing under Chapter 18A of the Listing Rules. Rule 18A.03(3) of the Listing
Rules requires that a Biotech Company must have been in operation in its current line of
business for at least two financial years prior to listing under substantially the same
management. Rule 18A.06 of the Listing Rules requires that a Biotech Company must comply
with Rule 4.04 of the Listing Rules modified so that references to “three financial years” or
“three years” in Rule 4.04 shall instead be references to “two financial years” or “two years”,
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as the case may be. Further, pursuant to Rule 8.06 of the Listing Rules, the latest financial
period reported on by the reporting accountants for a new applicant must not have ended more
than six months from the date of the listing document.

In compliance with the abovementioned requirements under the Listing Rules, the
accountant’s report of our Company set out in Appendix I to this Prospectus is currently
prepared to cover the two financial years ended December 31, 2019 and 2020.

As such, the Joint Sponsors have applied, on behalf of our Company, to the SFC for a
certificate of exemption from strict compliance with section 342(1)(b) of the Companies
(Winding Up and Miscellaneous Provisions) Ordinance in relation to the requirements of
paragraph 27 of Part I and paragraph 31 of Part II of the Third Schedule regarding the inclusion
of the accountant’s report covering the full three financial years immediately preceding the
issue of this Prospectus on the following grounds:

(a) our Company is primarily engaged in the discovery, development, manufacturing
and commercialization of biotech products, and falls within the scope of Biotech
Company as defined under Chapter 18A of the Listing Rules. Our Company will
fulfill the additional conditions for listing required under Chapter 18A of the Listing
Rules;

(b) given that our Company is only required to disclose its financial results for each of
the two financial years ended December 31, 2019 and 2020 under Chapter 18A of
the Listing Rules and preparation of the financial results for the year ended
December 31, 2018 would require additional work to be performed by our Company
and our auditors, strict compliance with section 342(1)(b) of the Companies
(Winding Up and Miscellaneous Provisions) Ordinance in relation to the
requirements of paragraph 27 of Part I and paragraph 31 of Part II of the Third

Schedule would be unduly burdensome for our Company;

(c) notwithstanding that the financial results set out in this Prospectus are only for the
two financial years ended December 31, 2019 and 2020 in accordance with Chapter
18A of the Listing Rules, other information required to be disclosed under the
Listing Rules and the Companies (Winding Up and Miscellaneous Provisions)
Ordinance has been adequately disclosed in this Prospectus pursuant to the relevant
requirements; and

(d) the Accountant’s Report covering the two financial years ended December 31, 2019
and 2020 (as set out in Appendix I to this Prospectus), together with other
disclosures in this Prospectus, have already provided adequate and reasonable
up-to-date information in the circumstances for the potential investors to make an
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informed assessment of the business, assets and liabilities, financial position,
management and prospects and to form a view on the track record of our Company.
Therefore, the exemption would not prejudice the interest of the investing public.

The SFC has granted a certificate of exemption under section 342A of the Companies
(Winding Up and Miscellaneous Provisions) Ordinance exempting our Company from strict
compliance with section 342(1)(b) in relation to paragraph 27 of Part I and paragraph 31 of Part
IT of the Third Schedule on the condition that particulars of the exemption are set out in this
Prospectus and that this Prospectus will be issued on or before June 22, 2021.

CORNERSTONE SUBSCRIPTION BY EXISITNG SHAREHOLDERS AND THEIR
CLOSE ASSOCIATE

Rule 10.04 of the Listing Rules provides that a person who is an existing shareholder of
the applicant may only subscribe for or purchase securities for which listing is sought if no
securities will be offered to them on a preferential basis and no preferential treatment will be
given to them in the allocation of securities.

Paragraph 5(2) of Appendix 6 to the Listing Rules provides, inter alia, that without the
prior written consent of the Stock Exchange, no allocations will be permitted to directors or
existing shareholders of the applicant or their close associates, whether in their own names or
through nominees, unless any actual or perceived preferential treatment arising from their
ability to influence the applicant during the allocation process can be addressed.

Guidance Letter HKEX-GL-92-18 (Suitability for Listing of Biotech Companies)
provides that the Stock Exchange permits existing shareholders or their close associates to
participate in the IPO of a biotech company provided that the issuer complies with Rules
8.08(1) and 18A.07 in relation to shares held by the public. In the case of subscription as a
cornerstone investor, the applicant and its sponsor must confirm that no preference was given
to the existing shareholder other than the preferential treatment of assured entitlement at the
IPO price and the terms must be substantially the same as other cornerstone investors.

Our Company has applied for a waiver from strict compliance with the requirements
under Rule 10.04, and a consent under paragraph 5(2) of Appendix 6 of the Listing Rules, to
allow the existing shareholders, including AIHC Master Fund, Hudson Bay Master Fund Ltd.,
and Octagon Investments Master Fund LP, and certain close associates of our existing
shareholders, namely LBC Sunshine Healthcare Fund II L.P. and Cormorant Global Healthcare
Master Fund, LP (collectively, the “Participating Shareholders”) to subscribe for Shares in
the Global Offering as cornerstone investors.
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The Stock Exchange has granted the request waiver and consent subject to the conditions

that:

(A)

(B)

©

(D)

For

the Company will comply with the public float requirements of Rules 8.08(1) and
18A.07 of the Listing Rules;

the Offer Shares to be subscribed by and allocated to the Participating Shareholders
under the Global Offering will be at the same Offer Price and on substantially the
same terms as other cornerstone investors in the Global Offering;

the Company and the Joint Sponsors confirm that no preferential treatment has been,
nor will be, given to the Participating Shareholders by virtue of their relationship
with the Company in any allocation in the placing tranche other than the preferential
treatment of assured entitlement under the cornerstone investment which follows the
principles set out in the Guidance Letter HKEX-GL51-13, that the cornerstone
investment agreements of the Participating Shareholders do not contain any material
terms which are more favourable to them than those in other cornerstone investment

agreements; and
details of the allocation of Offer Shares to the Participating Shareholders in the
Global Offering as cornerstone investors will be disclosed in the Prospectus and the

allotment results announcement of the Company.

further information about the cornerstone investments of the Participating

Shareholders, please refer to the section headed “Cornerstone Investors” in this Prospectus.

~ 141 -



DIRECTORS, SUPERVISORS AND PARTIES INVOLVED IN THE GLOBAL OFFERING

DIRECTORS
Name
Executive Directors

Dr. Jonathon Zhong Zhao
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Mr. Yang Xie (#{F%)

Dr. Zheng Li (Z=I)

Non-Executive Directors
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Dr. Hai Lu (F£#)

Dr. Steven Dasong Wang
EN/

Address
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Liangzhu Subdistrict
Yuhang District
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Room 2003, Building 3

500 Zhong Shan Nan Yi Road
Huangpu District

Shanghai, China

Room 2308, Building 2
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DIRECTORS, SUPERVISORS AND PARTIES INVOLVED IN THE GLOBAL OFFERING

Name Address Nationality
Independent Non- Executive Directors

Dr. Jian Ji (F1#1) 24-401 Gangwan Jiayuan Chinese
866 Yuhangtang Road
Xihu District
Hangzhou, China

Mr. Hongze Liang (Z27tE) Flat A, 36/F, Block 1 Chinese
The Leighton Hill (Hong Kong)
2B Broadwood Road
Causeway Bay
Hong Kong

Ms. Yun Qiu (ER4R) Room 401, No.101, Building 33 Chinese
Tianshui Jiayuan
Jiangbei District
Ningbo, China

SUPERVISORS
Name Address Nationality
Ms. Jie Liang (Z24#) Yingyuetai Residential Zone Chinese
Hangzhou Future SCI-TECH City
Yuhang District
Hangzhou, China
Mr. Chunhui Men (") Room 404, Building 1 Chinese
73 Lingjiao City
Qinhuai District
Nanjing, China
Ms. Hongbo Wang (F 7 ) No. 17 Fengshanli Tangjiawan Chinese

Xiangzhou District Zhuhai, China

For details with respect to our Directors and Supervisors, see the section headed
“Directors, Supervisors and Senior Management” in this Prospectus.
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Hong Kong

Morgan Stanley & Co. International plc
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~ 146 -



DIRECTORS, SUPERVISORS AND PARTIES INVOLVED IN THE GLOBAL OFFERING

Legal Advisors to our Company As to Hong Kong law and United States law

Davis Polk & Wardwell
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The Hong Kong Club Building
3A Chater Road

Hong Kong

As to PRC law

Grandall Law Firm (Shanghai)
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Shanghai, China

Legal Advisors to the Joint Sponsors As to Hong Kong law and United States law
and the Underwriters
Clifford Chance
27/F, Jardine House
One Connaught Place
Hong Kong

As to PRC law

JunHe LLP

26/F, HKRI Centre One

HKRI Taikoo Hui 288 Shimen Road (No. 1)
Shanghai, PRC

Reporting Accountant and PricewaterhouseCoopers
Independent Auditor Certified Public Accountants and Registered
Public Interest Entity Auditor
22/F, Prince’s Building
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Hong Kong
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The information and statistics set out in this section and other sections of this
prospectus were extracted from different official government publications, available
sources from public market research and other sources from independent suppliers,
and from the independent industry report prepared by Frost & Sullivan. We engaged
Frost & Sullivan to prepare the Frost & Sullivan Report, an independent industry
report, in connection with the Global Offering. We believe that the sources of the
information in this section and other sections of this prospectus are appropriate
sources for such information, and we have taken reasonable care in extracting and
reproducing such information. We have no reason to believe that such information is
false or misleading in any material respect or that any fact has been omitted that would
render such information false or misleading in any material respect. The information
from official and non-official sources has not been independently verified by us, the
Joint Representatives, the Joint Global Coordinators, Joint Sponsors, Joint
Bookrunners, Joint Lead Managers, any of the Underwriters, any of their respective
directors and advisers, or any other persons or parties involved in the Global Offering
(except Frost & Sullivan), and no representation is given as to its accuracy.
Accordingly, the information from official and non-official sources contained herein
may not be accurate and should not be unduly relied upon. For discussion of risks
related to our industry, please see the section headed “Risk Factors — Risks Relating to
our Business”.

CHINA VASCULAR INTERVENTIONAL MEDICAL DEVICE MARKET

Overview of Vascular Interventional Treatment

Vascular diseases generally refer to the conditions that affect the circulatory system,
typically consisting of neurovascular, coronary vascular and peripheral-vascular diseases.
According to Frost & Sullivan, neurovascular disease is one of the leading cause of death in
China which accounted for over 20% of the total mortality in 2019 in China and such
percentage continues to rise. Peripheral-vascular diseases can lead to severe neuro- and
cardio-vascular conditions such as heart attacks and strokes. Driven by a pressing clinical need
for less invasive treatment to patients and more convenience to physicians, technology
breakthroughs have been made in terms of minimally invasive endovascular interventional
therapies, which generally involve transcatheter technique with fewer post-operative
complications, which allows faster recovery and shorter hospital stay.

In recent years, interventional therapies are progressing quickly as a replacement of
traditional surgeries. Within the domain of interventional therapy, neuro-intervention and
peripheral-intervention markets in China are at emerging stage and are expected to experience
rapid growth with accelerated expansion and technology evolvement, driven by the increasing
health awareness, escalating incidence of cardiovascular diseases, enhancing patient
affordability, improving clinical practice of physicians, and favorable policies to promote
domestic products.
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In early 2020, the COVID-19 pandemic imposed a temporary negative influence on the
medical device industry in China. As the COVID-19 situation has been contained and business
operations have gradually resumed, China’s medical device market has also recovered to
normal levels and the demand for various medical devices have been growing steadily.
According to Frost & Sullivan, the estimates demonstrated in this prospectus have taken into
account the potential influence of COVID-19 pandemic till 2022.

From 2020 to 2022, the total number of neuro- and peripheral-interventional vascular
procedures are estimated to be 482.1 thousand, 605.5 thousand and 750.5 thousand,
respectively, according to Frost & Sullivan. The general growth rate of neuro- and
peripheral-vascular interventional procedures performed in China showed a decreasing trend in
2020 due to COVID-19 pandemic and is recovering in 2021. Considering the current situation,
it is expected that the general growth rate of neuro- and peripheral- vascular interventional
procedures performed in China’s healthcare institutions will fully recover in the year of 2022.
The CAGR of neuro- and peripheral- vascular interventional procedures in 2015-2019 was
24.8%. In 2020, the outbreak of COVID-19 pandemic imposed a negative impact on elective
surgical procedures in the first half of 2020. Although normal operations gradually recovered
in the second half of 2020, the overall growth rate of the neuro- and peripheral- vascular
interventional procedures in 2020 decreased to 4.3%. In 2021, it is expected that neuro- and
peripheral- vascular interventional procedures will show a significant rebound at a growth rate
of 25.6%. It is further estimated that in the year of 2022, with rising vaccination rate, the
general growth rate will recover to the level before the outbreak of COVID-19 pandemic,
reaching 23.9%.

Growth Drivers and Future Trends for Vascular Interventional Medical Devices in China

The China interventional medical device market is expected to grow significantly in the
future due to the following factors:

Increasing prevalence and treatment rate along with aging population and public awareness

Most vascular diseases are age-related disease with an increased prevalence among the
elderly group. Given the growth of the aging population in China, an increasing prevalence of
vascular diseases is expected in the future. Through an emphasis on promoting healthy
lifestyle, public health awareness and early screening for chronic diseases including vascular
disease, the treatment rate for vascular disease will gradually increase. Neuro and peripheral
vascular interventional device markets are still at early development stage in China. For
example, mechanical thrombectomy (MT) is an advanced minimally invasive treatment of
ischemic strokes, which is a major neurovascular disease. While MT procedure had a
penetration rate of 3% in the U.S., its penetration rate in China was only 0.6% in 2019. While
the penetration rate of peripheral artery diseases related surgery was 5.4% in the U.S., such
penetration rate was only 0.2% in China in 2019.
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Substitution of imported devices by domestic devices

Domestic vascular interventional devices currently account for a relatively smaller
market share in China as compared to imported devices. However, domestic interventional
devices will gradually replace the imported devices and such substitution is expected to
accelerate mainly driven by (i) government policy support such as priority marketing approval
through the Special Approval Procedures of Innovative Medical Devices promulgated by the
NMPA and (ii) focus on technology innovation by domestic companies as a result of more
research and development talents coming back to China from abroad and timely access and
knowledge to the latest innovative technologies overseas. For example, domestic clot-
retrieving stents have been approved by the NMPA with good clinical results to capture and
remove the thrombi blocking blood vessels and domestic flow diverter stents have also been
approved by the NMPA to treat intracranial aneurysm with an advantageous braided design
structure and high compliance rate. In 2019, international players accounted for a market share
of 93.3% in the neuro-interventional device market in China, and accounted for a market share
of 90.3% in the peripheral artery interventional device market in China, indicating significant
growth potential for domestic players and huge market space for domestic substitution. In the
field of neuro- and peripheral-vascular interventional devices, international leading players
including Boston Scientific, Johnson & Johnson, Medtronic, Stryker and Microvention.
Domestic leading players including Microport, LifeTech Scientific and Zylox-Tonbridge
Medical, who are gradually expanding their market share in China. During early 2020, the
overall sales, after-sales services, number of new patent applications or registrations, and
trainings offered to physicians of neuro- and peripheral-vascular interventional medical
devices in China decreased due to the disruption (e.g. travel restrictions and social distancing
polices) caused by COVID-19 pandemic, according to Frost & Sullivan. As the COVID-19
situation has been contained and business operations have gradually resumed, such sales,
after-sales services, number of new patent applications or registrations, and trainings offered
to physicians of neuro- and peripheral-vascular interventional medical devices have recovered
to normal levels. According to Frost & Sullivan, there is no significant difference in the
COVID-19 pandemic’s influence on domestic products and imported products.

Increasing patient affordability supported by rising disposable income and price advantage
of domestic products

In China, patient affordability to interventional procedures is improving primarily due to
increase of basic medical insurance subsidies and continuous growth of disposable income,
which has promoted the market penetration of interventional procedures in lower-tier cities and
significantly increased the demands for interventional procedures from primary healthcare
market. In addition, with more domestic products being approved and marketed in China,
which have relatively lower prices compared to imported medical devices, vascular
interventional device products are expected to be more affordable, providing more accessibility
to patients in need. It will further propel the growth of vascular interventional device market
in China.
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Improving accessibility of vascular interventional therapy powered by the development of
imaging technology

In recent years, the development of imaging technology and its increasing use in clinical
practice have led to better visualization of the intravascular environment and higher detection
rates of vascular diseases such as unruptured intracranial aneurysms, intermittent claudication
and limb-threatening ischemia. Moreover, technological innovation such as ischemic penumbra
has enabled the screening and prevention of stroke at an early stage, identifying more eligible
patients at high risk of stroke and enlarging the patient pool. With the increasing use of Al
algorithms, the back-end automation of imaging systems and analysis software will be
accelerated in the next few years and assist physicians to achieve more efficient diagnosis.

Continuing technological innovation of vascular interventional industry

Vascular interventional devices are typically high-end products that require continuous
technological advances. The continuing emergence and iteration of interventional medical
devices will promote the development of China interventional medical device market. For
example, surface coating of implantable and interventional medical devices, such as ultrasonic
spray coating system, have emerged in the drug-eluting stents (DES) or drug coated balloons
(DCB). The technological innovation of vascular intervention robots and navigation systems
are also pushing the development of vascular intervention forward improving the safety,
accuracy and efficiency of procedures. Technological advancement such as ischemic penumbra
has enabled the screening and prevention of stroke at an early stage, identifying more eligible
patients at high risk of stroke and enlarging the patient pool.

Increase in qualified practitioners

Vascular interventional therapy is a relatively new and highly complicated operation that
has high requirements on practitioners’ professional knowledge and training experience. In recent
years, qualified practitioners are increasing because of the nationwide establishment of stroke
centers, as well as the standardized training of physicians’ intervention treatment in Chinese
College of Interventionalists (CCI), driving the amount of vascular interventional procedures
conducted in China. For example, the Consensus of Chinese Experts on Endovascular
Interventional Therapy for Intracranial Aneurysms ( B A BRI I 8 A A JE e B 35 4L
%) ) was released in November 2013 to promote the development of endovascular coiling
practice in China. In 2015, nine ministries of the PRC government, including the National Health
and Family Planning Commission, jointly released national guidelines < [#* b & SR} B Fifi A
e 50 R et B 48 B L) (B R #088[20151975%) for a pilot project that standardizes the
training for specialists, which greatly improved the training for physicians specialize in stroke
treatment. Many hospitals in China have carried out standardized training for endovascular
coiling, which will cultivate more specialists in endovascular coiling procedures.
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Favorable policy support

Innovative medical device has made an enormous contribution to public health.
Guidelines on the Development Plan of the Pharmaceutical Industry ( (B %E T.25%% )@ i #45
Fg) ) was issued in 2016 to encourage the R&D and commercialization of innovative medical
devices. Moreover, Thirteenth Five-year Plan of Health and Wellness ( A = fh A B R
Hi#]) )issued in 2017 contemplates to implement an expanded national reimbursement list for
innovative medical devices. Policies such as the Health China Initiative (2019-2030) ( {fg@F
HETTHE)(2019-20304F)) ) issued in 2019 and the Guiding Principles for Construction and
Management of Hospital Stroke Centers (Trial) ( €8 [gZcH rpor E B4 FLHS 45 IR I Git
17)) ) issued in 2016 support the research and development of neurovascular disease
treatments. Chinese government has also been promoting clinical infrastructures for stroke
treatment by establishing outpatient departments for strokes and green channels for stroke
emergency in provincial, municipal and local primary hospitals. These government policies
will sustain the further development of the vascular interventional medical device market. In
addition, vascular interventional medical devices are currently not covered by the public
medical insurance in China. Inclusion of vascular interventional medical devices under the
public medical insurance in the future will also promote the growth of vascular interventional

medical device market in China.
NEUROVASCULAR DISEASES AND NEURO-INTERVENTIONAL DEVICE MARKET
Overview of Neurovascular Disease

The neurovascular diseases mainly include ischemic neurovascular diseases and
hemorrhagic stroke, which nowadays can be treated with neuro-interventional procedural
methods as a result of technology innovation. Neuro-interventional procedure is normally
performed with intravascular surgery technology to diagnose and treat neurovascular diseases
through selective angiography, embolization, dilation, mechanical clearance, drug delivery,

and other specific methods.

Neuro-interventional surgery is a minimally invasive operation to dredge and repair
cerebral vascular access. It refers to the treatment of the diseased blood vessels by means of
thrombus removal, dilation and embolization through femoral artery puncture with the support
of digital subtraction angiography, including endovascular coiling, clot-retrieving stents,
expansion support, dense braided stent, suction catheter, balloon dilatation catheter.
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China Neuro-Interventional Device Market

The market size of China neuro-interventional medical device increased from RMB2.6
billion in 2015 to RMB4.9 billion in 2019 at a CAGR of 17.3% and is expected to further
increase to RMB37.1 billion in 2030 at a CAGR of 20.2% from 2019 to 2030. The diagram
below shows the historical and forecasted market size of neuro-interventional medical device
in China for the periods indicated:

Historical and Forecasted Market Size of Neuro-interventional Devices in China,

2015-2030E
Period CAGR
2015-2019 17.3%
2019-2030E 20.2%
Billion RMB 37.1

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

. Market size refers to the exfactory price of devices.

Source: Literature Research, Expert Interview and Frost & Sullivan Analysis
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ISCHEMIC NEUROVASCULAR DISEASE AND CHINA ISCHEMIC STROKE NEURO-
INTERVENTIONAL DEVICE MARKET

Ischemic neurovascular disease occurs when the blood vessel becomes blocked, usually
from a clot formed from fat and cholesterol. In this case, blood cannot reach the brain, and the
neurons suffer from the lack of nutrients and oxygen. In general, the ischemic neurovascular
diseases can be categorized into subtypes based on clinical manifestations, which comprise
ischemic stroke or acute ischemic stroke (AIS), transient ischemic attack (TIA), steal
syndrome, intracranial atherosclerotic disease, and intracranial stenosis, a narrowing of an

artery inside the brain which may lead to AIS and TIA.
Overview of Acute Ischemic Stroke

Acute ischemic stroke (AIS) is responsible for almost 90% of all strokes. AIS, caused by
thrombotic or embolic occlusion of a cerebral artery, is characterized by the sudden loss of
blood circulation to an area in the brain, resulting in a corresponding loss of neurologic
function. With the growing and aging population, the number of new cases of acute ischemic
stroke (AIS) is increasing steadily. The incidence of AIS in China grew from 2.8 million in
2015 to 3.4 million in 2019, and is estimated to reach 5.8 million in 2030 with a CAGR of
5.0%.

Treatment of Ischemic Stroke

Intravenous thrombolysis (IVT) has been proven to be an effective treatment to ischemic
stroke if administered within a strict time window (4.5 hours) from symptom onset. However,
the effect of IVT is limited on large vessel occlusions thrombi. Mechanical thrombectomy
(MT) is an advanced treatment of ischemic strokes with longer treatment window up to 24
hours and wider indications. Stent retrieving thrombectomy procedure and aspiration
thrombectomy are the two major subcategories of MT treatment.

Stent retrieving thrombectomy procedure (SZZ2HUH2) serves as the first-line neuro-
interventional treatment for ischemic stroke, with Level I recommendation and Level A
evidence recognized by Chinese Medical Association. Stent retrieving thrombectomy was
newly recommended as the first-line treatment for AIS within 6 hours of symptom onset and
receiving IVT within 4.5 hours of onset, according to American Heart Association (AHA)
guideline published in 2015. Stent retrieving thrombectomy is a minimally invasive procedure
in which interventional devices are used to remove a blood clot from a patient’s cerebral artery.
Using fluoroscopy or continuous x-ray, the physician pushes the devices into the patient’s
arteries through a set of catheters to the clot and then extracts the clot from the patient’s artery.
Medical devices used in stent retrieving thrombectomy procedures generally include clot
retrieving stents and balloon guiding catheters, as well as general access devices such as
microcatheters, distal access catheters and micro guidewires.

— 158 —



INDUSTRY OVERVIEW

Aspiration thrombectomy (Iil#24#1") is experiencing fast development in recent years
with great efficacy. It is a type of neuro-interventional therapy using the negative pressure to
pump out the blood clot in a patient’s intracranial vessel through an aspiration catheter. It can
be performed alone or in combination with other therapies such as stent retrieving
thrombectomy procedures. Medical devices used in aspiration thrombectomy procedures
generally include aspiration catheters and aspiration pumps as well as general access devices
such as microcatheters, distal access catheters and micro guidewires.

China Ischemic Stroke Neuro-Interventional Device Market

The number of ischemic stroke treatment procedures in China increased from 13.5
thousand in 2015 to 45.8 thousand in 2019 and is estimated to further increase to 881.3
thousand in 2030, at a CAGR of 30.8% from 2019 to 2030. The diagram below shows the
historical and forecasted volume of ischemic stroke treatment procedures in China for the
periods indicated:

Historical and Forecasted Volume of Ischemic Stroke Treatment procedures in China,

2015-2030E

Period CAGR
2015-2019 35.7%
2019-2030E 30.8%

881.3

Thousand

237 327

17.6

13.5

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

Source: Literature Research, Expert Interview and Frost & Sullivan Analysis
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Competitive Landscape of Clot Retriever Device in China

Clot retriever device is a minimally invasive device using microcatheter technology to

capture and remove the thrombi blocking blood vessels to relieve cerebrovascular diseases

such as AIS. Clot retriever device is a Class III and non-implantable medical device. As of the

Latest Practicable Date, there were 12 major marketed clot retriever devices in China, which

were manufactured by four international companies and four domestic companies, the details

of which are set forth below:

Manufacturer

Product

Johnson & Johnson

Medtronic

Stryker
Neurovascular

Acandis

Minitech Medical

HeartCare Medical

Zylox-Tonbridge
Medical

Skynor Medical

* The device price is based on the latest regional bidding price from public information.

ReVive SE (Self-Expanding)
Thrombectomy Device

EmboTrap Revascularization
System

Solitaire FR Revascularization
Device

Solitaire 2 Revascularization
Device

Solitaire Platinum
Revascularization Device

Trevo ProVue
Thrombectomy Device

Trevo XP ProVue
Thrombectomy Device

Thrombectomy Device APERIO

Reco Thrombectomy Device

Captor Thrombectomy Device

Thrombite Clot Retriever Device

Skyflow Thrombectomy Device

Approved Indication

Establish temporary bypass
Non-surgical removal of embolism and thrombus

Restore blood flow (<8 hours)
Thrombus removal
Blood flow recovery

Thrombus removal (<8 hours)
Blood flow recovery

Thrombus removal in blood vessels (<6 hours)
Thrombus removal in large intracranial vessels
(<8 hours)

Thrombus removal (<8 hours)
Blood flow recovery (<8 hours)

Suitable for patients who cannot use IV t-PA or IV
t-PA treatment fails

Thrombus removal (<8 hours)
Blood flow recovery (<8 hours)

Thrombus removal (<8 hours)
Blood flow recovery (<8 hours)

Thrombus removal (<8 hours)
Blood flow recovery (<8 hours)

Thrombus removal

Source: ClinicalTrials.gov, CMDE, Company Website, Frost & Sullivan Analysis

- 160 -

NMPA
Approval Price*
ew (RMB)
2014 00
2020 ~56,250
2013 ~32,124
2015 ~38,900
2019 55,000
2015 ~39,600
2020 45000
2016 ~47.500
2018 ~28,600
2020 ~32,000
2020 ~33,000
2021 N/A
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Overview of Intracranial Stenosis

Intracranial stenosis is a narrowing of an artery inside the brain, which causes decreased
blood flow to the area of the brain that the affected vessels supply. Intracranial stenosis occurs
when blood flow is restricted by narrowed arteries of plaque buildup, namely atherosclerosis,
in the small twisting vessels deep within the brain, which may lead to strokes. Without
treatment, intracranial stenosis can greatly increase a person’s chance of suffering from AIS
and TTA. There are three ways in which intracranial stenosis can result in a stroke: (i) the
plaque can grow larger, severely narrowing the artery and reducing blood flow to the brain and
it can eventually completely block the artery; (ii) the plaque can roughen and deform the artery
wall, causing blood clots to form and blocking blood flow to the brain; (iii) the plaque can
rupture and break away, traveling downstream to lodge in a smaller artery and blocking blood
flow to the brain.

30% to 50% of ischemic stroke cases are related to intracranial stenosis. The prevalence
of intracranial stenosis in China increased from 14.4 million in 2015 to 17.3 million cases in
2019, and is estimated to further increase to 27.9 million in 2030 at a CAGR of 4.5% from 2019
to 2030.

Treatment of Intracranial Stenosis

Treatments options for intracranial stenosis vary according to the severity of the stenosis
and whether the patient is experiencing stroke-like symptoms. Patients are first treated with
medication and are encouraged to make lifestyle changes to reduce their risk of stroke.
Procedure treatment for intracranial stenosis is usually recommended when stenosis of an
artery is greater than 50% and is performed to prevent stroke by removing or reducing the

plaque buildup and enlarging the artery lumen to allow more blood flow to the brain.

Balloon/stent angioplasty procedure (FRZE/ZZLIMETEHLM) is an important procedure
treatment for intracranial stenosis, and it is a minimally invasive endovascular procedure that
compresses the plaque and widens the lumen of the artery, using a balloon dilatation catheter
or a carotid stent. A set of access devices including microcatheter, distal access catheter and
micro guidewire, are also used in balloon/stent angioplasty procedures for intracranial stenosis.

Drug-coated/eluting device (ZEW) ¥ JE/UE L4 ) is a stent or a balloon catheter carrying
anti-proliferative drug, which is placed in the narrowed or diseased artery to release the drug
to the artery wall. The purpose is to prevent fibrosis and thrombi, especially in the case of
restenosis where a stent has been deployed. Most of the drug-coated or drug-eluting devices,
including drug-coated balloon (DCB) and drug-eluting stent (DES), are currently used in
coronary or peripheral arteries. They are expected to be the mainstream devices used in future

intracranial stenosis treatment due to great efficiency and safety in current application.
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DES includes a stent and a polymer coating that binds the drug to the stent. The drug is
an anti-proliferative drug which is released from the stent to the vessel wall. An assisting
balloon on DES supports the stent to expand and the stent will be left in the vessel to keep its
function. DES can deal with acute elastic retraction after balloon extension and the release of

the anti-proliferative drug is relatively more controllable.

DCB uses a catheter with a balloon covered with anti-proliferative drug which is released
to the vessel after inflation of the balloon. The balloon must extend beyond the lesion at both
proximal and distal edges to wholly cover the lesion. It generally takes approximately 60
seconds for the drug to diffuse through the vessel wall and take effect on the cells. DCB allows
homogeneous anti-proliferative drug coverage of the whole lesion surface and does not use a
metal frame, creating minor damage to the vessel wall. No residual foreign body is left in the

vessel, resulting in less late adverse material-tissue reaction.

China Intracranial Stenosis Interventional Device Market

The number of intracranial stenosis interventional procedures in China increased from
13.1 thousand in 2015 to 27.6 thousand in 2019 and is estimated to further increase to 349.5
thousand in 2030, at a CAGR of 26.0% from 2019 to 2030. The diagram below shows the
historical and forecasted volume of intracranial stenosis interventional procedures in China for

the periods indicated:

Historical and Forecasted Volume of Intracranial Stenosis Intervention Procedures in
China, 2015-2030E

Period CAGR
2015-2019 20.5%
2019-2030E 26.0% 349.5

Thousand

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

Source: Literature research, Expert Interview and Frost & Sullivan Analysis
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HEMORRHAGIC NEUROVASCULAR STROKE AND CHINA INTRACRANIAL
ANEURYSM INTERVENTIONAL DEVICE MARKET

A hemorrhagic stroke occurs when a blood vessel ruptures within the brain (intracerebral
hemorrhage, i.e. ICH) or into the space surrounding the brain (subarachnoid hemorrhage, i.e.
SAH). Hemorrhagic stroke accounts for about 20% of all stroke. One of the major causes of
hemorrhagic stroke is intracranial aneurysm.

Overview of Intracranial Aneurysm

Intracranial aneurysm is an abnormal dilatation on the arterial wall of the cerebral vessels
and fills with blood, usually near a bifurcation point of a vessel segment and it is most
prevalent among people aged from 35 to 60. The bulging aneurysm can put pressure on the
nerves or brain tissue, manifested as fatigue, peripheral visual impairment, thinking problems,
verbal complications, loss of balance and coordination, etc. The most serious sequela of
intracranial aneurysms is aneurysm rupture and subsequent SAH, with a mortality rate of 50%
and a 30%-50% probability of causing a neurological disease in 2019. Currently, the cause of
intracranial aneurysms is not clearly understood. The ultimate cause of an intracranial
aneurysm is an abnormal degenerative change, i.e. a break down or weakening, in the wall of
an artery and the effects of pressure from the pulsations of blood being pumped forward
through the arteries in the brain.

The prevalence of unruptured intracranial aneurysms has been estimated to be about 2%
in the general population. The prevalence of intracranial aneurysm in China was 51.1 million
in 2019 and is estimated to increase to 57.9 million in 2030.

Treatment of Intracranial Aneurysm

Recommended treatment paradigm of aneurysm subarachnoid hemorrhage in China
mainly includes general medical management, neurosurgical clipping and endovascular
coiling.

Neurosurgical clipping (F-fii#EFH) is a technique that blocks the blood supply into an
intracranial aneurysm using a metal clip. Neurosurgical clipping should be performed as early
as feasible to reduce the rate of rebleeding and is performed during a craniotomy procedure,
which carries more surgical risk and post-operative complications.
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Neuro-interventional products for treatment of intracranial aneurysms are mainly divided
into coils and intracranial stents. Endovascular coiling is considered the first choice for narrow
necked aneurysms, while coil-assisted stents and flow diverter stents are usually selected for
wide necked aneurysms.

Endovascular coiling (Ifil % A58 % [ #2 ZE7l7) is a minimally invasive procedure performed
to block blood flow into an aneurysm. All aneurysms except for contraindications can be
treated with endovascular coiling, but it is considered the first choice for narrow necked
aneurysms as multiple coils or coiling procedures need to be used for treatment of wide necked
aneurysm. The endovascular coiling technology is relatively mature and widely adopted by
physicians. Compared to traditional electrolytic detachable coils, the detaching time of
mechanical detachable coils is relatively short and there is no need of other special instruments
to assist its detachment. Mechanical detachable coils are softer than the electrolytic detachable
coils with a wide range of rotating angles, ensuring a smoother release inside the vascular.

Flow diverter stent (Il (744 %) is an emerging minimally invasive device used to
treat intracranial aneurysm. It has a suitable metal and mesh coverage, which is capable of
changing the hemodynamics in the intracranial artery and promoting formation of the
thrombosis inside the tumor cavity and repair of the vascular intima at the tumor neck. The
dense mesh of the stent greatly reduces the blood flow into the aneurysm and causes the
embolization inside the aneurysm, leading to its occlusion. Flow diverter stents are favorable
to treat wide necked aneurysm as a one-stop treatment. However, its treatment cycle is longer
as compared to endovascular coiling and the cost is much higher.

Due to their respective advantages and limitations, endovascular coiling and flow diverter
stents will coexist and complement each other in combination treatments. In the longer term,
flow diverter stents may become the mainstream treatment for intracranial aneurysms with the
development of technology and decreasing price.
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China Intracranial Aneurysm Interventional Device Market

The number of intracranial aneurysm interventional procedures in China increased from
30.6 thousand in 2015 to 60.0 thousand in 2019 and is estimated to further increase to 443.7
thousand in 2030, at a CAGR of 19.9% from 2019 to 2030. The diagram below shows the
historical and forecasted volume of intracranial aneurysm interventional procedures in China
by types of product for the periods indicated:

Historical and Forecasted Volume of Intracranial Aneurysm Intervention Procedures
in China, 2015-2030E

Period Coil + Stent Only Coils Flow Diverter Stent Others Total
2015-2019 19.4% 14.8% 27.8% 1.1% 18.3%
2019-2030E 20.7% 16.3% 24.4% 12.5% 19.9%
Thousand
443.7
Others 397.3
M Flow Diverter Stent 3525

B Only Coils
B Coils + Stent

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

Source: Literature research, Expert Interview and Frost & Sullivan Analysis
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Competitive Landscape of China Intracranial Aneurysm Interventional Device Market

Neurovascular Embolization Coil

Neurovascular embolization coil is used for endovascular coiling procedure, a minimally
invasive technique using a catheter to reach the aneurysm in the brain and block the blood flow

into the aneurysm, thus reducing the risk of aneurysm rupture.

Intracranial aneurysm embolization coil is a Class III and implantable medical device. As
of the Latest Practicable Date, there were 21 major marketed intracranial aneurysm
embolization coils in China, which were manufactured by five international companies and
four domestic companies, including 8 mechanical detachable embolization coils, the details of

which are set forth below:

Intracranial Aneurysm Mechanical Detachable Coil (Marketed)

NMPA Price*
Manufacturer Product Approved Indication Approval Year (RMB)
Axium PGLA Detachable Coil 2014 ~16,200
Axium Detachable Coil Endovascular embolization of intracranial 2015 ~9,580
aneurysms
Embolization of other neurovascular
Axium Prime Detachable Coil malformations including arteriovenous 2016 ~14,000
malformations and arteriovenous fistulas
Medtronic Axium Detachable Coil 2017 ~8,024
Axium Nylon Detachable Coil 2017 ~13,000
Axium Prime Detachable Coil Embolization of intracranial aneurysms and other 2018 ~17.020
System neurovascular malformations such as arteriovenous ?
malformations and arteriovenous fistulas
Axium Prime Detachable Coil Arterial and venous embolization of peripheral
2019 ~18,800
System blood vessels
Peijia Medical Presgo Spring Coil Embolization of intracranial aneurysms and dural 2018 ~12.000

arteriovenous fistulas

*

Source: ClinicalTrials.gov, CMDE, Company Website, Frost & Sullivan Analysis
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Intracranial Aneurysm Non-Mechanical Detachable Coil (Marketed)

Manufacturer

Product

Approved Indication

NMPA
Approval Year

Price*
(RMB)

Embolization of intracranial aneurysms

Boston Scientific Matrix2 Detachable Coil Shape and location of intracranial aneurysm or the 2006 ~9,967
general medical condition of the patient
Endovascular embolization on intracranial
aneurysms and other neurovascular abnormalities
HydroCoil Embolic System Block the blood vessels of the neurovascular system 2005 ~12,400
Embolize the arteries and veins of the peripheral
vascular system
) ) MicroPlex Platinum Detachable Embolization of intracranial aneurysms and other 2005 ~9.405
Microvention Embolization Coils neurovascular abnormalities ’
HydroCoil Embolic System with Endovascular embolization on intracranial 2014 ~12,400
V-Trak Delivery System aneurysms and other neurovascular abnormalities
Block the bl ssels of thy scular sys
Cosmos Platinum Coil ock the blood vessels of the neurovascular system 2015 11,640
Embolize the arteries and veins of the peripheral
VFC Specialty Coil vascular system 2015 ~16,020
Peijia Medical Jasper Detachable Coil Embolization of intracranial aneurysms and dural 2009 ~6,600
arteriovenous fistulas
Visee Albuca Electrolytic Spring Coil Embolization of intracranial aneurysms 2011 ~7,000
Embolize intracranial aneurysms and other vascular
Johnson & Johnson ORBIT GALAXY Detachable Coil malformat}ons . ) ) 2013 ~15210
System Embolization of intracranial aneurysms with super
flexible detachable coils
Endovascular embolization of intracranial aneurysm,
2D/3D Perdenser arteriovenous fistula and other neurovascular 2015 ~9,700
diseases
TIWY Medical 1seases
Perlﬁller Expansible Embolic Suitable for endovascular embolization of 2020 ~15.600
Coil System cerebral aneurysms
. Blood flow in vascular abnormalities that block or
Stryker Target Detachable Coils block nerves and peripheral blood vessels 2016 ~19,800
MicroPort Numen Coil Embolization System Embolization of intracranial aneurysms 2020 ~13,500
* The device price is based on the latest regional bidding price from public information.

Source: ClinicalTrials.gov, CMDE, Company Website, Frost & Sullivan Analysis

As of the Latest Practicable Date, there were 6 neurovascular embolization coil

candidates under clinical or registration stage in China, which are being developed by one

international company and two domestic companies, including 2 mechanical detachable

embolization coils, the details of which are set forth below:

Intracranial Aneurysm Mechanical Detachable Coil Candidates

Manufacturer Product Stage

Wallaby Medical Avenir Clinical

Zyl()f( Tonbridge Neurovascular Embolization Coils Registrational
Medical

Source: CMDE, Frost & Sullivan Analysis
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Intracranial Aneurysm Non- Mechanical Detachable Coil Candidates

Manufacturer Product Stage
Chshmere Clinical
Deltapaq Clinical
Johnson & Johnson
Micrusphere Clinical
Presidio Clinical

Source: CMDE, Frost & Sullivan Analysis

Flow Diverter Stent

Flow diverter stent is a new kind of stent with high mesh density, which increases the
metal coverage of the aneurysm neck. It can induce thrombosis in the aneurysm by interfering
with the hemodynamic changes in the neck of the aneurysm and in the aneurysm, which can
achieve a thorough and lasting embolization effect.

Flow diverter stent is a Class III and implantable medical device. As of the Latest
Practicable Date, there were 4 major marketed flow diverter stents in China, which were
manufactured by two international companies and one domestic company, the details of which
are set forth below:

NMPA Price*
Approval Year (RMB)

Manufacturer Product Approved Indication

Large intracranial aneurysms (IAS) removal from

Pipeline Embolization Device N N 2014 ~180,000
the petrous segment of the internal carotid artery
Medtronic -
Pipeline Flex Embolization Device Divert flow away from the aneurysm neck 2017 ~155,000
Reconstruct the parent artery
. ) Suitable for patients with unruptured cystic
MicroPort Tubridge Vascular aneurysms of internal carotid artery and vertebral 2018 ~139,000

Reconstruction Device
artery

For patients aged 18 years and above with
Stryker Surpass Streamline Flow Diverter aneurysms whose target vessels were the petrous 2020 ~168,000
bone segment of internal carotid artery or above

* The device price is based on the latest regional bidding price from public information.
Source: ClinicalTrials.gov, CMDE, Literature Review, Frost & Sullivan Analysis
As of the Latest Practicable Date, there were 2 flow diverter stent candidates in clinical

stage in China, both of which are being developed by domestic companies, the details of which
are set forth below:

Manufacturer Product Stage

TIWY Medical Nuva Dense Braided Stent Clinical

Zylox-Tonbridge

Medical Flow Diverter Clinical

Source: CMDE, Frost & Sullivan Analysis
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PERIPHERAL-VASCULAR DISEASE AND CHINA PERIPHERAL-VASCULAR
DEVICE MARKET

The peripheral-vascular disease include peripheral artery diseases and peripheral venous
diseases.

Overview of Peripheral Artery Disease

Peripheral artery disease (PAD) refers to diseases of blood vessels located outside of the
heart or brain, which develops when plaque clogs or narrows arteries that deliver blood to the
arms, legs and internal organs such as the stomach or kidneys. The common causes of PAD are
atherosclerosis, inflammation, trauma or injury and unusual anatomy of ligaments or muscles,
or radiation exposure. PAD is the third leading cause of atherosclerotic vascular morbidity after
coronary heart disease and stroke. In China, there is an increasing prevalence of PAD driven
by the aging population and increasing public awareness. Early detection and treatment can
prevent heart attacks, strokes, mini-strokes (or transient ischemia, which is lack of oxygen to
the brain), leg ischemia and possible amputation.

With the improvement of the overall living standards of the society and the aging
population, PAD has gradually become a severe health issue in China. Along with the
improvement on the diagnostic technology and knowledge, the prevalence of PAD in China
increased from 44.8 million in 2015 to 49.5 million in 2019. It is projected that the total
number will reach 62.3 million in 2030.

PAD can happen in any blood vessel outside the heart and the brain. It can happen in the
thoraco-abdominal aortae, but it occurs more often in lower limbs. For PAD that occurs in the
lower limbs, it is referred to as lower extremity peripheral artery disease (LEAD), which
accounts for approximately 80% of all PAD cases. In China, around 4% of the LEAD patients
may present with critical limb ischemia, while over 3% of the LEAD patients may progress to
acute limb ischemia.

Treatments of PAD
With the development of peripheral interventional procedures, vascular intervention has

become the first choice or combination therapy for many specific diseases. The current
interventional treatments include balloon, stent and atherectomy.
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Balloon Dilatation Catheter (FREEWEREE)

Peripheral balloon dilatation catheter is an interventional device designed for
percutaneous transluminal angioplasty for patients with stenosis or occlusion in femoral artery
and popliteal artery. The size, shape and length of the delivery system of the balloon are
selected according to the anatomical size. Balloon dilatation catheter is mainly composed of
balloon, catheter and guide wire.

Structure

Catheter

Balloon

Guide wire

Source: Literature Review, Frost & Sullivan Analysis

Drug coated balloons (DCB) are angioplasty balloons (usually semi-compliant) coated
with a cytotoxic chemotherapeutic agent. Paclitaxel is commonly used in the majority of
commercially available DCBs. The first DCB product in the world was launched in Europe in
20009.

In recent years, as a new interventional therapy technology, DCB has gradually been
widely used in the field of coronary and peripheral interventions in Europe. In the United
States, DCB therapy represents a frontier therapy and several DCB products have gained FDA
breakthrough device designation as medical devices that provide the potential for a more
effective treatment option for life-threatening or irreversibly debilitating diseases. In China,
DCBs are now approved by the NMPA for the treatment of coronary artery diseases, lower
extremity artery diseases (LEAD) and hyperplasia in arteriovenous access in dialysis patients.
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The DCB is delivered to the location of the vascular disease, and the narrowed part of the
blood vessel is mechanically expanded by balloon inflation. After angioplasty, it is easy to have
restenosis due to factors such as excessive proliferation of the vascular intima. Therefore,
anti-proliferative drugs are sprayed on the surface of the balloon to prohibit intimal
hyperplasia.

i l

Narrowed Vessel Drug-coated Balloon Treated Vessel

Source: Literature Research and Frost & Sullivan Analysis

DCB can also be used in BTK interventional procedures. In more advanced stages of
LEAD such as critical and acute limb ischemia, revascularization through intervention
procedures or bypass surgeries is necessary to reduce the risk of amputation. In recent years,
lower extremity intervention procedures have developed rapidly and are increasingly preferred
by physicians and patients over bypass surgeries as they generally cause fewer complications
and allow faster recoveries. Categorized by the anatomical location of target lesions, lower
extremity intervention procedures include above-the-knee interventions and below-the-knee
interventions. Below-the-knee (BTK) interventions primarily target lesions in tibial artery,
fibular artery and dorsalis pedis artery. These BTK arteries generally have smaller diameter
than above-the knee arteries and the BTK lesions are normally longer than the SFA/PPA
lesions. As a result, stenting is normally not suitable for the treatment of BTK lesions. PTA
balloon is currently the mainstream therapy for the treatment of BTK lesions. Driven by the
large patient pool and the increasing awareness of the benefits of DCB therapy among
physicians and patients, below-the-knee interventions using DCB products are expected to
grow rapidly in China. The number of BTK DCB procedures in China is estimated to grow to
153.5 thousand in 2030.

DCB can also be used in interventional procedures for the treatment of stenosis caused
by arteriovenous fistula (AVF) used for hemodialysis (HD). End-stage renal failure is the final,
permanent stage of chronic kidney disease, where kidney function has declined to the point that
the kidneys can no longer function on their own. A patient with end-stage renal failure must
receive dialysis or kidney transplantation in order to survive for more than a few weeks.
Dialysis artificially removes waste products and extra fluid from blood when kidneys can no
longer do this. Hemodialysis (HD) is a main method of dialysis, where through vascular access
a machine filters waste and excess fluids from the blood. AVF is a mainstream vascular access
method for long-term use of HD dialysis. An AVF is a connection, made by a vascular surgeon,
of an artery to a vein. Arteries carry blood from the heart to the body, while veins carry blood
from the body back to the heart. An AVF causes extra pressure and extra blood to flow into the
vein, making it grow large and strong. The larger vein provides easy, reliable access to blood
vessels. Without this kind of access, regular hemodialysis sessions would not be possible.
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Untreated veins cannot withstand repeated needle insertions, because they would collapse the
way a straw collapses under strong suction. Common complications include infections, the
development of an aneurysm and/or false aneurysm, fistula vein stenosis, ischemic neuropathy
and thrombosis,among which stenosis is the most common complication of AVFs with an
incidence rate of 14-42% in chronical patients. The number of interventional procedures for the
treatment of HD AVF stenosis in China increased from 7.7 thousand in 2015 to 39.1 thousand
in 2019 and is estimated to increase to 994.5 thousand in 2030.

Peripheral Artery Stents

Peripheral artery stent is mainly used to treat peripheral artery stenosis or occlusion
including the iliac, femoral, subclavian, and renal arteries to restore blood supply and distal
vessels. It is a small, expandable metal tube that can be used to open the stenosis and occlusion
of blood vessels. Peripheral artery stents are usually divided into balloon-expandable stent and
self-expandable stent.

The application for balloon-expandable stent is mainly for vascular sites that usually do
not have significant deformations including renal arteries. The balloon-expandable stent is
composed of stainless steel and cobalt based alloys. The balloon-expandable stent reaches the
lesion position along the guidewire via the balloon delivery system, which is inflated by

balloon inflation to a defined size, and then distracting.

The application for self-expandable stent is mainly for lower extremity arteries and
carotid arteries. Self-expandable stent is the laser sculpting of nitinol superalloy tubes. The
self-expandable stent is treated to the required size beforehand, and then is pressed into the
delivery sheath. After the delivery sheath reached the target vessel, it is withdrawn to release
the stent, and the stent restores its shape spontaneously, while the site of stenosis is held out.

Atherectomy (BEHEIEVIN)

Intravascular rotational atherectomy is an emerging technology for peripheral artery
diseases enabling percutaneous coronary intervention for complex, calcified coronary lesions.
During an atherectomy procedure, the catheter with rotary cutting blade is put into the lesion
artery cavity, and more plaques are removed at one time through high-speed rotation, and the
blood flow is directly restored. There is no residual foreign body after operation, and the
restenosis caused by the growth of vascular intima is reduced to the greatest extent.
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China PAD Interventional Device Market

The market size of the China PAD interventional device increased from RMB1.4 billion
in 2015 to RMB2.4 billion in 2019 at a CAGR of 15.7% and is expected to further increase to
RMB12.2 billion in 2030 at a CAGR of 15.7% from 2019 to 2030. The diagram below shows
the historical and forecasted market size of PAD medical device in China for the periods
indicated:

Historical and Forecasted Market Size of Intervention Devices for the Treatment of
Peripheral Artery Diseases in China, 2015-2030E

Period CAGR
2015-2019 15.7%
2019-2030E 15.7%

Billion RMB

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E
* Market size refers to the exfactory price of devices.
Source: Literature research, Expert Interview and Frost & Sullivan Analysis
Competitive Landscape of China PAD Interventional Device Market
Peripheral Drug-coated Balloon
Peripheral drug-coated balloon is a Class III and non-implantable medical device. As of
the Latest Practicable Date, there were 5 peripheral drug-coated balloons in China, which were

manufactured by one international company and three domestic companies, the details of
which are set forth below:

NMPA Price*
Manufacturer Product Approved Indication Approval Year (RMB)
AcoArt-Orchid/Dhal PTA for femoral and popliteal arteries 2016 ~27,000
Acotec
AcoArt-Tulip/Litos PTA for inferior popliteal artery 2020 ~36,000
Endovastec Reewarm PTX BalloonAdl}atAanon of femoral popliteal artery 2020 ~24.800
(except inferior genicular artery)
Superficial femoral artery (SFA) and proximal
Medtronic IN.PACT Admiral popliteal artery (PPA) peripheral arterial occlusive 2020 ~35,000
diseases
Zylox Tonbrige UltraFree™ Drug Coated PTA Stenosis or occlusion of femoral artery and 2020 24,500
Medical Balloon Catheter popliteal artery >
* The device price is based on the latest regional bidding price from public information.

Source: CMDE, Public Information, Frost & Sullivan Analysis
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Peripheral Vascular Stent

Peripheral vascular stent is a Class III and implantable medical device. As of the Latest
Practicable Date, there were 12 major marketed peripheral vascular stents in China, which were
manufactured by six international companies and one domestic company, the details of which
are set forth below:

Manufacturer

Product

Approved Indication

NMPA

Price*

Approval Year (RMB)

SMART Control Vascular Stent

2008 ~9,310
System
Cordis Treatment of peripheral atherosclerotic diseases
SMART Vascular Stent System 2008 ~14,872
Stenosis or occlusion of iliac and femoral arteries
Endovastec CROWNUS Peripheral Vascular Subclavu'm artery slgnosm or occlusm.nA 2009 ~5.725
Stent System Restenosis or occlusion after PTA of iliac, femoral
and subclavian arteries
Innova Self-Expanding Stent Peripheral vascular disease 2014 ~22,950
System
Boston Scientific ELUVIA QVER"THE'WIRE . . .
Drug-Eluting Vascular Stent Treatment of symptomatic SFA or PPA stenosis 2020 ~48,800
System
Assurant Cobalt Over-the-Wire Maintain the openness of restenosis lesions in the
. o 2014 ~14,608
Tliac Stent System iliac artery
Medtwonie EverFlex Self-Expanding Improve lumen diameter in the treatment of
Peripheral Stent with Entrust P . . . ) 2019 ~26,300
. symptomatic primary or restenosis lesions
Delivery System
Peripheral Self-Expanding Nitinol For patients with atherosclerotic disease of
R . 2015 ~25,000
Stent system femoral artery and inferior genicular artery
Biotronik ; - - ' blood f
. mprove poor angiographic results or blood flow B
Peripheral Vascular Stent System limiting dissection after PTA 2016 12,805
Supera Peripheral Stent System Improve thg lumen diameter of patients with SFA or 2016 27,500
PPA stenosis
Abbott
Absolute Pro Vascular Self- Improving the lumen diameter of common iliac
. . . 2017 ~10,000
Expanding Stent System artery and external iliac artery atherosclerosis
C.R.BD Lifestream Balloon Expandable Atherosclerotic lesions of iliac artery 2020 ~35,000
Vascular Covered Stent
* The device price is based on the latest regional bidding price from public information.

Source: CMDE, Frost & Sullivan Analysis

As of the Latest Practicable Date, there were 3 peripheral vascular stent candidates at

clinical stage in China, which are all being developed by domestic companies, the details of

which are set forth below:

Manufacturer Product Stage

LeoMed Peripheral Arterial Stent Clinical
Skynor Medical SkyNova Peripheral Vascular Stent Clinical
Zylox-Tonbridge Peripheral Drug Eluting Stent Clinical

Medical

Source: CMDE, Frost & Sullivan Analysis
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Overview of Peripheral Venous Diseases

Peripheral venous diseases are divided into two categories including chronic venous
disease (CVD) and acute venous disease. CVD refers to a syndrome characterized by a
constellation of symptoms and signs caused by abnormal structure or function of veins that
provide poor venous return and excessive venous pressure, with lower limb heaviness, fatigue
and flatulence, edema, varicose veins, altered skin nutrition, and venous ulceration as the main
clinical manifestations. The most common peripheral venous diseases consist of deep vein
thrombosis, iliac compression syndrome and varicose vein.

Deep Vein Thrombosis

Venous thromboembolism refers to a group of diseases in which blood is abnormally
coagulated in the venous system due to various causes (such as venous blood stagnation,
venous intima injury, or hypercoagulable blood), such as deep vein thrombosis (DVT).

DVT occurs when a blood clot (thrombus) forms in one or more of the deep veins in
human body, often in legs. DVT can develop if the patient has certain medical conditions that
affect how blood clots. It can also happen if a person does not move for a long time, such as
after surgery or an accident, or when a person is confined to bed. Pulmonary embolism is
usually a consequence of DVT and is associated with greater mortality. Acute pulmonary
embolism is prone to misdiagnosis and missed diagnosis, with a mortality rate of 20% — 30%.

DVT refers to a clinical syndrome in which the blood in the deep veins coagulates and
forms an emboli, causing difficulties in the backflow of the corresponding vascular blood.
When the emboli falls off, it can enter the pulmonary artery along the bloodstream, causing
pulmonary embolism, where gas exchange disorder, pulmonary hypertension, right heart
insufficiency happen and for severe cases there will be breathing difficulties, shock or even
death.

The number of DVT incidence in China increased from 1.1 million in 2015 to 1.5 million
in 2019 at a CAGR of 8.3%. It is estimated to increase to 3.3 million in 2030 at a CAGR of
7.3% from 2019 to 2030.

Treatment of DVT

Interventional procedures has become the first choice for DVT of lower extremity in
China, which mainly consists of four types of procedures: Catheter Directed Thrombolysis
(CDT) CEEH2T), Percutaneous Mechanical Thrombectomy (PMT) (£8 Rz BAR M A2 2% B i),
Percutaneous Transluminal Angioplasty (PTA) (£8RZ eI BJEM) combined with stent
implantation, and Inferior Vena Cava Filter (IVCF) (N EERIRIESS).

. CDT refers to the intermittent pulse injection or continuous infusion of thrombolytic
drugs into the thrombus through the catheter under the guidance of imaging
technology to achieve the purpose of dissolving the thrombus.

. PMT is the procedure where thrombectomy devices are passed to the site of DVT
and blood clots are removed by different mechanical means, including crushing,
rotary cutting or aspiration. Compared to CDT, PMT can be conducted in a shorter
time with reduced use of thrombolytic drugs and shorter hospital stay.
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PTA uses balloons to expand the stenosis/occluded blood vessels and thus restores
the original lumen shape. Stent implantation is where the stent is put at the
stenosis/occlusion site and is released and expanded to a set caliber, supporting the
vascular wall for a long time and maintaining the patency of the blood vessel. Such
procedure is used when there is lumen stenosis after thrombolysis or thrombectomy
procedures. Among the several DVT treatment methods, PTA shows favorable
effects in removing the ridge generated in the iliac vein lumen, thus reducing
adhesion and stenosis in the venous lumen, maintaining smooth blood flow in the
iliac vein. PTA is suggested as a one-stage surgery and the need for secondary stent
implantation should be determined based on follow-up results.

IVCEF is a filter inserted into a large vein, such as the vena cava, to trap large clot
fragments and prevent them from traveling through the vena cava vein to the heart
and lungs. IVCF therapy reduces the risk of PE-related mortality and is more
suitable for acute DVT. Retrievable IVCF is a recently developed type of IVCF for
temporary and short-term implantation until the thrombus is dissolved as compared
to the traditional IVCF which is permanently left inside the human body, eliminating
the risks of post-procedure displacement, embolism or perforation.

China IVCF Interventional Device Market

The number of IVCF interventional procedures in China increased from 41.0 thousand in
2015 to 85.7 thousand in 2019 and is estimated to further increase to 673.7 thousand in 2030,
at a CAGR of 20.6% from 2019 to 2030. The diagram below shows the historical and
forecasted volume of IVCF interventional procedures in China for the periods indicated:

Historical and Forecasted Volume of IVCF Intervention Procedures in China,

2015-2030E
Period CAGR
2015-2019 20.3%
2019-2030E 20.6% 673.7
Thousand 585.8
502.8

41.0 492 365

106.2
72.9 85.7 90.0

426.1

355.1
286.4 I

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

Source: Literature research, Expert Interview and Frost & Sullivan Analysis
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Competitive Landscape of Retrievable Vena Cava Filter in China

Retrievable vena cava filter is a Class III and implantable medical device. As of the Latest
Practicable Date, there were 7 major marketed retrievable vena cava filters in China, which
were manufactured by five international companies and two domestic companies, the details of
which are set forth below:

NMPA Price*

Manufacturer Product Approved Indication Approval Year (RMB)

Put inferior vena cava to prevent pulmonary
Cook Medical Gunther Tulip Vena Cava Filter infarction caused by thrombosis during thrombolytic 2005 ~5,438
therapy of deep vein thrombosis

X Percutaneous placement of inferior vena cava in the
OptEase Retrievable Vena

Cordis ) high-risk group of pulmonary embolism to prevent 2008 ~16,240
Cava Filter pulmonary embolism
. Crux Vena Cava Prevention of pulmonary embolism by venous .
Volcano Corporation Filter System thrombosis 2015 Not Applicable

Permanent placement of the vena cava can prevent
C.R.BD Vena Cava Filter the occurrence or recurrence of pulmonary embolism 2016 ~21,250
in the selected cases

. . Percutaneous placement in the inferior vena cava is
Option Retrievable Vena Cava P

Rex Medical Filter System used to prevent recurrent pulmonary embolism in the 2016 ~25,500
! 4 selected cases
Visee Vena Cava Filter System Prevgmon of pulmonary embohspﬂ (PE) caused by 2016 ~15,960
inferior vena cava embolus shedding
LifeTech Scientific ~ Aegisy™ Vena Cava Filter L‘L’:&i‘x}f‘},":‘z&iﬂz‘“ vena cava to prevent 2017 ~11,449
* The device price is based on the latest regional bidding price from public information.

Source: ClinicalTrials.gov, Company Website, Frost & Sullivan Analysis

As of the Latest Practicable Date, there were 3 retrievable vena cava filter candidates at
clinical stage in China, all of which are being developed by domestic companies, the details

of which are set forth below:

Manufacturer Product Stage

APT Medical Vena Cava Filter Clinical
Zy103(-T0nhrldge Retrievable Inferior Vena Cava Filter Clinical
Medical

Kossel Medical Octopams Vena Cava Filter Registrational

Source: CMDE, Frost & Sullivan Analysis

Iliac Vein Compression Syndrome

Iliac vein compression syndrome (IVCS) refers to a syndrome in which the iliac vein is
compressed by the iliac artery that spans from its front, resulting in changes such as
intraluminal adhesion, luminal stenosis, or occlusion of the vein, which in turn causes
obstruction of the iliac vein flow, producing a range of clinical symptoms.

The incidence of IVCS in China was 0.7 million in 2019, and it is expected to reach 2.0
million in 2030 with a CAGR of 10.1% from 2019 to 2030.
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Treatments of Iliac Vein Compression Syndrome

The main treatment methods of iliac vein compression syndrome include surgery and
interventional therapy. With the continuous development of minimally invasive technology,
interventional therapy using iliac vein stents has become the main way to treat iliac vein
occlusion. Surgery is only used in the cases of stent failure or re obstruction after stent
implantation.

Endovascular interventional therapy with iliac vein stents has been widely used because
of its advantages of minimally invasive, safe, good effect and in line with the normal anatomy
and physiology of the human body. Iliac vein stent implantation can cover the spines formed
in the vein cavity, and can expand the compressed iliac vein to its original size to maintain the
smooth flow of venous blood. It can also avoid the elastic retraction of iliac vein due to
external compression. The long-term patency rate of vessel was more than 90% after iliac vein
stent implantation, and the incidence of re-obstruction was low.

China IVCS Interventional Device Market

The number of iliac vein stent interventional procedures in China increased from 293 in
2016 to 2,207 in 2019 and is estimated to further increase to 182,746 in 2030, at a CAGR of
49.4% from 2019 to 2030. The diagram below shows the historical and forecasted volume of
iliac vein stent interventional procedures in China for the periods indicated:

Historical and Forecasted Volume of Iliac Vein Stent Intervention Procedures
in China, 2015-2030E

Period CAGR
2015-2019 NA
2019-2030E 49.4%

Units

182,746

143,894

106,588

25,007
1226 2207 3200 4480 6362 9413

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

Source: Literature research, Expert Interview and Frost & Sullivan Analysis
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Competitive Landscape of Iliac Vein Stent in China

Iliac vein stent is a Class III and implantable medical device. As of the Latest Practicable
Date, two iliac vein stent products were approved in China, which were manufactured by two
international companies. As of the Latest Practicable Date, no domestic product was approved
in China.

NMPA Price*
Manufacturer Product Approved Indication Approval Year (RMB)
. Zilver Vena Venous Self- Expected to be used in iliofemoral vein for the
Cook Medical Expanding Stent treatment of symptomatic venous outflow obstruction 2016 ~28,000
BD Medical Venovo Venous Stent SP601ﬁcally d§51gned and developed for the 2021 N/A
iliofemoral veins
* The device price is based on the latest regional bidding price from public information.

Source: Company Website, CMDE, Frost & Sullivan Analysis

As of the Latest Practicable Date, there were 5 iliac vein stent candidates at clinical stage
in China, among which two are being developed by an international company and three are
being developed by domestic companies, the details of which are set forth below:

Manufacturer Product Stage

Boston Scientific Symbiot Clinical
INNOMED Inno-Xmart Clinical
Venmedtech Iliac Vein Stent Clinical
Vinnova Grency Clinical

Zylox-Tonbridge

Medical Peripheral Venous Stent System Clinical

Source: Company Website, CMDE, Frost & Sullivan Analysis

Varicose Veins

Varicose veins (VV) are known as the most common disorder of the venous system.
Varicose veins are formed primarily because of congenital thin vessel walls or little change in
maintaining the same posture for a prolonged period of time, accumulation of blood in the
lower extremities, venous overpressure from disruption of the venous valves in the case of
accumulation of day to day, and symptoms on prominent skin surfaces of the vessels. Varices
mostly occur in the lower extremities, other scrotal spermatic cords, celiac veins and
gastroesophageal veins.

Epidemiological studies show that CVD has a considerable socioeconomic impact in
western countries due to its high prevalence, cost for investigations and treatment, and lost
working days. VV is one of the most common CVDs, which are present in 25-33% of female
and 10-40% of male adults. The prevalence of VV in China was 399.4 million in 2019, which
accounted for 28.5% of the total population. It is expected to reach 476.6 million in 2030.
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Treatments of VV

The clinical benefit of drug therapy is limited, and vascular interventional therapy has
become the preferred or recommended treatment for a variety of specific peripheral arterial
diseases.

A mild case of VVs does not usually require a doctor’s care. Over-the-counter (OTC)
anti-inflammatory drug such as aspirin or ibuprofen can also alleviate occasional swelling and
pain by a superficial VV.

If the condition of VV is more severe, open surgery, foam sclerotherapy (FLIRMEALEEE)
or endovenous thermal ablation (JH RlI%) may be recommended to eliminate the VVs. Foam
sclerotherapy is an injection of a solution (generally a salt solution) directly into the vein. The
solution irritates the lining of the blood vessel, causing it to collapse and for a blood clot.

Endovenous thermal ablation is an emerging intervention technology that use heat with
lasers, microwaves or radiofrequency waves to destroy and ultimately close the vein. It is a
minimally invasive procedure which generally would not leave cuts or scars. Both the
American Venous Forum (AVF) and the National Institute of Clinical Excellence (NICE) in the
UK have recommended endovenous thermal ablation as first line treatment of VVs for its

superior effectiveness and lower recurrence rate as compared to other treatment methods.

Radiofrequency Ablation (RFA) and Endovenous Laser Ablation (EVLA) are the two
evidence-recommended treatment methods under endovenous thermal ablation, with RFA
accounting for over 70% of endovenous thermal ablation procedures in 2019 in China.

. RFA is the introduction of a radiofrequency ablation catheter into a lesional vein
through a skin puncture port (approximately 2 mm) under ultrasound guidance. The
catheter delivers energy thermally to the vein wall. The venous wall is then retracted
and occluded. After the occlusion of the diseased vein, the blood of the lower
extremity changes the path and returns to the heart via other healthy veins.

. EVLA is the procedure where a catheter is placed into the long saphenous vein. A
laser fiber is passed through it and positioned below the saphenofemoral junction.
An anaesthetic agent is then injected, and the fiber is slowly withdrawn while energy
from a diode laser is applied in short pulses. This is repeated along the entire length
of the vein until the long saphenous vein is closed from the saphenofemoral junction
to the point of access.
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China RFA Catheter Medical Device Market

The number of RFA procedures for the treatment of VV in China increased from 2.7
thousand in 2015 to 26.3 thousand in 2019 at a CAGR of 76.9%, and is estimated to further
reach 384.3 thousand in 2030 at a CAGR of 27.6% from 2019 to 2030. The diagram below
shows the historical and forecasted volume of RFA procedures for the treatment of VV in China
for the periods indicated:

Historical and Forecasted Volume of RFA Procedures for the Treatment of
Varicose Vein in China, 2015-2030E

Period CAGR
2015-2019 76.9%
2019-2030E 27.6%

Thousand

384.3

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

Source: Literature research, Expert Interview and Frost & Sullivan Analysis

Competitive Landscape of RFA Catheter in China
Peripheral RFA catheter is a Class III and non-implantable medical device. As of the

Latest Practicable Date, there were 3 major marketed peripheral RFA catheters in China, all of
which were manufactured by international companies, the details of which are set forth below:

NMPA

Manufacturer Product Approved Indication Approval Year

Closure Fast V.an.cose veins of tbe lovyer extremities 2014 ~9.500
(limited to superficial veins)

Medtronic

Closure RFS V'arl'cose veins of l(.)wer gxtremllles 2014 ~13.000
(limited to perforating veins)

EVRF Endovenous Radiofrequency Varicose veins of the lower extremities

F stems NV
Care Systems Closure System (limited to superficial veins)

2018 ~12,500

* The device price is based on the latest regional bidding price from public information.

Source: CMDE, Frost & Sullivan Analysis
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As of the Latest Practicable Date, there were 3 peripheral RFA catheter candidates at
clinical trial stage in China, all of which are being developed by domestic companies, the
details of which are set forth below:

Manufacturer Product Stage
Acotec Endovenous Radiofrequency Closure Catheter Clinical
Hengrui Medical Endovenous Radiofrequency Ablation Closure System Clinical

Zylox-Tonbridge

Medical Endovenous Radiofrequency Ablation (RFA) Catheter Clinical

Source: CMDE, Frost & Sullivan Analysis
AORTIC ANEURYSM AND CHINA AORTA STENT GRAFT SYSTEM MARKET
Overview of Aortic Aneurysms

Aortic aneurysm is the pathological dilation of aorta and classified into two types by the
maximum diameter of normal aorta: thoracic aortic aneurysms (TAA) and abdominal aortic
aneurysm (AAA). TAA refers to abnormal dilation (more than 50% of the normal diameter) of
the arteries in the aortic sinus, ascending aorta, aortic arch or descending aorta. AAA refers to
the aneurysm-like dilatation of the abdominal aorta with permanent localized dilatation of
more than 50% of the normal vascular diameter.

The prevalence of TAA in China increased from 215.1 thousand in 2015 to 234.2 thousand
in 2019 while the prevalence of AAA in China grew from 645.3 thousand in 2015 to 702.7
thousand in 2019. Driven by the aging population, the prevalence of TAA in China is expected
to reach 290.8 thousand in 2030, and that of AAA is expected to reach 873.2 thousand by 2030.

Treatments of Aortic Aneurysms
TAA

Among TAA patients, different treatments are recommended based on aneurysm
locations. Direct resection of the aneurysm by cardiac surgical treatment is recommended for
ascending aortic aneurysm, which is the most common type. Aortic arch repair should be
considered for patients with an aneurysm in the ascending or descending aorta adjacent to the
aortic arch. Thoracic Endovascular Aortic Repair (TEVAR) with stent intervention is more
desirable for descending aortic aneurysms.

Stent intervention has a bright application prospect in future as compared with the
long-term and high-risk thoracotomy surgical treatment. With the improvement of China’s
medical level and the further introduction of advanced medical equipment, the penetration rate
of TEVAR procedures in China will continue to grow, driving the demand for aortic stents,
which brings less trauma and faster postoperative recovery as a minimally invasive device to
assist TEVAR procedures. With the development of policy and technology in China, the release
mechanism has been constantly improving and makes the positioning and release of aortic stent
more accurate and steady.
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AAA

For AAA patients, physicians choose corresponding treatment based on whether the
patient is asymptomatic. Surgical or interventional treatment including AAA repair, open aortic
repair (aneurysm resection), endovascular abdominal aortic aneurysm repair (EVAR) are
considered for asymptomatic AAA patients if the aneurysm is oversized or rapidly progressed.
If AAA rupture is suspected in symptomatic patients, abdominal CT or abdominal ultrasound
shall be conducted immediately. Once AAA rupture is confirmed, surgical treatments including
open repair and EVAR shall be performed at earliest feasibility.

China Aorta Stent Graft System Market

Aorta stent graft systems are used in stent intervention procedures for treatment of TAA.
The number of aortic intervention procedures in China increased from 18.4 thousand in 2015
to 36.0 thousand in 2019 at a CAGR of 18.3%. It is estimated to reach 116.8 thousand in 2030
at a CAGR of 11.3% from 2019 to 2030. The diagram below shows the historical and
forecasted volume of aortic intervention procedures for TAA and AAA treatments in China for
the periods indicated:

Historical and Forecasted Volume of Aortic Intervention Procedures in China,
2015-20130E

Period CAGR
2015-2019 18.3%
2019-2030E 11.3%
Thousand 116.8

107.3

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

I Thoracic Aortic Intervention Abdominal Aortic Intervention

Source: Literature research, Expert Interview and Frost & Sullivan Analysis
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Competitive Landscape of Aorta Stent Graft Systems in China

Aorta stent graft system is a Class III and implantable medical device. As of the Latest

Practicable Date, there were 10 major marketed aorta stent graft systems for treatment of TAA

in China, which were manufactured by five international companies and four domestic

companies, the details of which are set forth below:

NMPA Pric
Manufacturer Product Approved Indication Approval Year (RMB)
Cook Medical Zenith EndO\{ascula.r ex'clusu?n of thoracic aortic aneurysm, 2006 ~82,000
thoracic aortic dissection and pseudoaneurysm
Medtronic Valiant Isolation of aneurysm, false lumen or rupture site 2006 ~99,000
Aneurysm
Bolton Medical RELAY Thor'fu:lc Stent Graft with Artery d}ssectlon 2007 ~79.800
Transport Delivery System Penetrating ulcer
Intramural hematoma
Aortec Thoracic Endovascular Stent Graft Desc}end}mg' thoracic aortic aneurysm 2008 ~55,400
Aortic dilation
LifeTech Scientific Ankura Thoracic aortic aneurysm 2008 ~50,800
Hercules Low Profile /?lortlcen]eurysms limited to the straight segment of 2011 65,000
Endovastec the vesse
Castor Thoracic aortic dissection 2017 ~51,800
W.L. Qore & GORE TAG Endovascular repair of descending thoracic aorta 2011 ~107,900
Associates, Inc.
Jotec GmbH E-vita thoracic Aortic dissection 2013 ~130,000
Penetrating aortic ulcer (PAU) ’
Huamaitaike Thoracic aortic covered stent Endov.ascule.lr tr'eatme_nt of Stanford type B 2019 90,000
system thoracicaortic dissection
* The device price is based on 