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IMPORTANT: If you are in any doubt about any of the contents of this prospectus, you should seek independent professional advice.
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Hong Kontg Exchanges and Clearing Limited, The Stock Exchange of Hong Kong Limited and Hong Kong Securities Clearing Company Limited take no responsibility for the
contents of this prospectus, make no representation as to its accuracy or completeness, and expressly disclaim any liability whatsoever for any loss howsoever arising from or in
reliance upon the whole or any part of the contents of this prospectus.

A copy of this prospectus, having attached thereto the documents specified in “Appendix VII—Documents Delivered to the Registrar of Companies and Available for Inspection”
to this prospectus, has been registered by the Registrar of Companies in Hong Kong as required by section 342C of the Companies (Winding Up and Miscellaneous Provisions)
Ordinance (Chapter 32 of the Laws of Hong Kong). The Securities and Futures Commission and the Registrar of Companies in Hong Kong take no responsibility for the contents
of this prospectus or any other document referred (o above.

The Offer Price is expected to be fixed by agreement between the Joint Global Coordinators (on behalf of the Underwriters) and us on the Price Determination Date. The Price
Determination Date is expected to be on or around Monday, February 1, 2021 (Hong Kong time) and, in any event, not later than Tuesday, February 2, 2021 (Hong Kong time).
The Offer Price will be not more than HK$27.36 per Offer Share and is currently expected to be not less than HK$26.36 per Offer Share. If, for any reason, the Offer Price is not
agﬁ:eld by Tuesday, February 2, 2021 (Hong Kong time) between the Joint Global Coordinators (on behalf of the Underwriters) and us, the Global Offering will not proceed and
will lapse.

Afpflicams for Hong Kong Offer Shares are required to pay, on application, the maximum Offer Price of HK$27.36 for each Hong Kong Offer Share together with brokera%e fee
of 1%, SFC transaction levy of 0.0027% and Hong Kong Stock Exchange trading fee of 0.005%, subject to refund if the Offer Price as finally determined is less than HK$27.36.

We are incor%oraled, and a majority part of our businesses are located, in the PRC. Potential investors should be aware of the differences in the legal, economic and financial systems
between the PRC and Hong Kong and that there are different risk factors relating to investment in PRC-incorporated businesses. Potential investors should also be aware that the
regulatory framework in the PRC is different from the regulatory framework in Hong Kong and should take imto consideration the different market nature of the H Shares. Such
differences and risk factors are set out in the sections headed “Risk Factors,” “Appendix IV—Summary of Principal Legal and Regulatory Provisions” and “Appendix V—Summary
of Articles of Association” to this prospectus.

The obligations of the Hong Kong Underwriters under the Hong Kong Underwriting Agreement to subscribe for, and to procure applicants for the subscription for, the
Hong Kong Offer Shares, are subject to termination by the Joint Global Coordinators (on behalf of the Hong Kong Underwriters) iF certain grounds arise prior to 8:00
a.m. on the day that trading in the Shares commences on the Hong Kong Stock Exchange. Such grounds are set out in the section headed “Underwriting—Underwriting
Arr and Expenses—Hong Kong Public Offering—Grounds for termination” in this prospectus.

The Offer Shares have not been and will not be registered under the Securities Act or any state securities law in the United States and may not be offered, sold, pledged or transferred
within the United States or to, or for the account or benefit of U.S. persons, except in transactions exempt from, or not subject to, the registration requirements of the Securities
Act. The Offer Shares are being offered and sold (1) solely to QIBs as defined in Rule 144A pursuant to an exemption from registration under the Securities Act and (2) outside
the United States in offshore transactions in reliance on Regulation S to investors.
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EXPECTED TIMETABLEY

If there is any change in the following expected timetable, we will issue an announcement
on the respective websites of our Company at www.basecare.cn and the Hong Kong Stock
Exchange at www.hkexnews.hk.

Latest time for completing electronic applications
under White Form eIPO service through the
designated website www.eipo.com.hk® . .. ... .. ... .. ... ... 11:30 a.m. on Monday,
February 1, 2021

Application lists open™ . . . ... ... 11:45 a.m. on Monday,
February 1, 2021

Latest time for lodging WHITE and
YELLOW Application Forms .. .......... . ... ... ....... 12:00 noon on Monday,
February 1, 2021

Latest time for completing payment of
WHITE FORM eIPO applications by
effecting internet banking transfer(s) or
PPS payment transfer(s). ... ......... ... 12:00 noon on Monday,
February 1, 2021

Latest time for giving electronic application
instructions to HKSCC™ .. ... .. ... ... .. .. ............ 12:00 noon on Monday,
February 1, 2021

Application lists close™ .. ... ... ... ... ... ... .. ... ... 12:00 noon on Monday,
February 1, 2021

Expected Price Determination Date'® .. ..... ... .. ... ... ... ... ........... Monday,

February 1, 2021
(1) Announcement of
o the Offer Price,
o the level of indications of interest in the International Offering,
. the level of applications in the Hong Kong Public Offering,

. basis of allocation of the Hong Kong Offer Shares under the Hong Kong Public
Offering,

to be published in the South China Morning Post

(in English) and the Hong Kong Economic Times

(in Chinese) on or before. . . ... ... . . . . e Friday,
February 5, 2021



EXPECTED TIMETABLEY

(2)

(3)

Results of allocations in the Hong Kong Public Offering

(with successful applicants’ identification document numbers,

where appropriate) to be available through a variety of

channels as described in “How to Apply for Hong Kong

Offer Shares—Publication of Results” in this prospectus from.............. Friday,
February 5, 2021

A full announcement of the Hong Kong Public Offering

containing (1) and (2) above to be published on the website

of the Hong Kong Stock Exchange at www.hkexnews.hk

and our website at www.basecare.cn on or before. . ............. ... ..... Friday,
February 5, 2021

Results of allocations in the Hong Kong Public

Offering will be available at www.iporesults.com.hk

(alternatively: English https://www.eipo.com.hk/en/Allotment;

Chinese https://www.eipo.com.hk/zh-hk/Allotment)

with a “search by ID” function from . .......... ... .. ... ... .. ... ... ..... Friday,

February 5, 2021

Despatch/collection of H Share certificates or

deposit of the H Share certificates into CCASS in respect of wholly

or

partially successful applications pursuant to the

Hong Kong Public Offering on or before” .. ....... ... ... ... ............ Friday,

February 5, 2021

Despatch/collection of refund cheques and White Form

e-Refund payment instructions in respect of wholly or

partially successful applications (if applicable) or

wholly or partially unsuccessful applications pursuant to

©)(7)

the Hong Kong Public Offering on or before™" .. ... .. ... .. ....... ... ... Friday,

February 5, 2021

Dealings in the H Shares on the Hong Kong
Stock Exchange expected to commence at . ................... 9:00 a.m. on Monday,

Notes:

€y
(€3

3)

February 8, 2021

All times refer to Hong Kong local time, except as otherwise stated.

You will not be permitted to submit your application through the designated website at www.eipo.com.hk after
11:30 a. m. on the last day for submitting applications. If you have already submitted your application and
obtained an application reference number from the designated website prior to 11:30 a.m., you will be
permitted to continue the application process (by completing payment of application monies) until 12:00
noon on the last day for submitting applications, when the application lists close.

If there is/are a tropical cyclone warning signal number 8 or above, a “black” rainstorm warning and/or
Extreme Conditions in force in Hong Kong at any time between 9:00 a.m. and 12:00 noon on Monday,
February 1, 2021, the application lists will not open on that day. For further details, see “How to Apply for
Hong Kong Offer Shares—Effect of Bad Weather on the Opening of the Application Lists”.
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EXPECTED TIMETABLEY

C))

(%)

(6)

(N

Applicants who apply for the Hong Kong Offer Shares by giving electronic application instructions to
HKSCC should refer to the section headed “How to Apply for Hong Kong Offer Shares—Applying by Giving
Electronic Application Instructions to HKSCC via CCASS” in this prospectus for further details.

The Price Determination Date is expected to be on or about Monday, February 1, 2021 and, in any event, not
later than Tuesday, February 2, 2021. If, for any reason, the Offer Price is not agreed by Tuesday, February
2, 2021 between us and the Joint Global Coordinators (for themselves and on behalf of the Hong Kong
Underwriters), the Global Offering will not proceed and will lapse.

e-Refund payment instructions/refund cheques will be issued in respect of wholly or partially unsuccessful
applications pursuant to the Hong Kong Public Offering and also in respect of wholly or partially successful
applications in the event that the final Offer Price is less than the price payable per Offer Share on application.

Applicants who have applied on WHITE Application Forms or through the White Form eIPO service for
1,000,000 or more Hong Kong Offer Shares and have provided all information required by the Application
Form may collect any refund cheques (if applicable) and/or H Share certificates in person from our Company’s
H Share Registrar, Computershare Hong Kong Investor Services Limited, at Shops 1712-1716, 17th Floor,
Hopewell Centre, 183 Queen’s Road East, Wanchai, Hong Kong between 9:00 a.m. and 1:00 p.m. on Friday,
February 5, 2021 or such other date as notified by our Company in the newspapers as the date of
despatch/collection of H Share certificates/e-Refund payment instructions/refund cheques. Applicants being
individuals who is eligible for personal collection may not authorize any other person to collect on their behalf.
Applicants being corporations who is eligible for personal collection must attend through their authorized
representatives bearing letters of authorization from their corporation stamped with the corporation’s chop.
Both individuals and authorized representatives of corporations must produce evidence of identity acceptable
to our H Share Registrar at the time of collection.

Applicants who have applied for Hong Kong Offer Shares by giving electronic application instructions to
HKSCC via CCASS should refer to section headed “How to Apply for the Hong Kong Offer Shares—Personal
Collection—(iv) If you apply via Electronic Application Instructions to HKSCC” in this prospectus for further
details.

Applicants who have applied through the White Form eIPO service and paid their application monies through
single bank accounts may have refund monies (if any) despatched to the bank account in the form of e-Refund
payment instructions. Applicants who have applied through the White Form eIPO service and paid their
application monies through multiple bank accounts may have refund monies (if any) despatched to the address
as specified in their application instructions in the form of refund cheques by ordinary post at their own risk.

Uncollected H Share certificates and/or refund cheques will be despatched by ordinary post, at the applicants’
risk, to the addresses specified on the relevant Application Forms.

Further details are set out in the section headed “How to Apply for the Hong Kong Offer Shares—13. Refund

of Application Monies” and “How to Apply for the Hong Kong Offer Shares—14. Despatch/Collection of
H Share Certificates and Refund Monies” in this prospectus.

H Share certificates for the Hong Kong Offer Shares are expected to be issued on Friday,

February 5, 2021 but will only become valid certificates of title provided that the Global

Offering has become unconditional in all respects, and neither of the Underwriting Agreements

has been terminated in accordance with its terms, prior to 8:00 a.m. on the Listing Date, which

is expected to be on or around Monday, February 8, 2021. Investors who trade H Shares on the

basis of publicly available allocation details before the receipt of H Share certificates or before

the H Share certificates becoming valid certificates of title do so entirely at their own risk.

For details of the structure of the Global Offering, including its conditions, and the

procedures for applications for Hong Kong Offer Shares, see “Structure of the Global

Offering” and ‘“How to Apply for Hong Kong Offer Shares” in this prospectus,

respectively.
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SUMMARY

This summary aims to give you an overview of the information contained in this
prospectus. As this is a summary, it does not contain all the information that may be
important to you. You should read this prospectus in its entirety before you decided to
invest in the Offer Shares. There are risks associated with any investment. Some of the
particular risks in investing in the Offer Shares are set out in “Risk Factors” of this
prospectus. You should read that section carefully before you decide to invest in the
Offer Shares. In particular, we are a biotechnology company seeking to list on the Main
Board of the Stock Exchange under Chapter 18A of the Listing Rules on the basis that
we are unable to meet the requirements under Rule 8.05(1), (2) or (3) of the Listing
Rules. There are unique challenges, risks and uncertainties associated with investing
in companies such as ours. Your investment decision should be made in light of these
considerations.

OVERVIEW

We are an innovative platform of genetic testing solutions for assisted reproduction in
China, according to Frost & Sullivan. Our PGT-A kit, which screens for aneuploidy, a
chromosomal disorder frequently associated with implantation failure in in vitro fertilization,
or IVF, in embryos prior to implantation, is the first and only third-generation IVF genetic test
kit which has been approved by the NMPA, compare to other PGT-A products based on
fluorescence in situ hybridization (FISH) and quantitative polymerase chain reaction (qPCR)
technologies. The NMPA registration of our PGT-A kit, in February 2020, as a Class III
“innovative medical device,” marked the birth of a regulated third-generation IVF market in
China in which we are, to date, the only approved kit maker. There are other PGT-A kits in
China that are in the process of applying for the NMPA registration certificate and sold for
limited scientific research purposes.

We are developing two other pre-implantation genetic testing, or PGT, products, namely,
PGT-M and PGT-SR kits, which, together with our PGT-A kit, would form a complete test kit
lineup to occupy the PGT field, all based on next-generation sequencing, or NGS, technologies.
We expect to obtain NMPA registration approval for these kits in 2022 and 2024, respectively,
which we anticipate would further our dominance in the third-generation IVF genetic test kit
market in China, well ahead of potential competition.

Leveraging our core strength in PGT, we have positioned ourselves to become an
innovative platform in China’s broader reproductive genetics market. We have extended our
reach beyond the pre-implantation stage to the prenatal and postnatal stages, and are
developing one kit in each stage, which makes us a company in China with a genetic test kit
pipeline that covers the full reproductive cycle, according to Frost & Sullivan. Beyond test kits,
we have developed a number of innovative devices and instruments that can improve work flow
in molecular genetic laboratories with our kits. In addition to our self-developed products, we
also distribute DA8600, the only NGS sequencer approved by the NMPA for PGT, on which
our test kits are designed to run, and a number of other test kits.



SUMMARY

We have pioneered a solution model under which we provide our clients, which are
hospitals and reproductive clinics in China offering the relevant assisted reproductive services,
with one-stop, customized integrated solutions, including not only consumables (test kits) and
hardware devices and instruments but also comprehensive services, such as providing guidance
and advice on laboratory design, operation and management, pre-sale and after-sale technical
support, on demand based on specific individual needs, to help them establish from scratch,
and further enhance, their reproductive genetic testing, analysis and counseling capabilities.
Through our comprehensive solutions, we aspire to empower our clients to better serve
reproductive patients in China in ways that did not exist before.

Third-generation IVF is only beginning to develop in China. The large population base,
growing awareness and acceptance of PGT as part of IVF treatments, and a PGT penetration
rate that is significantly lower than that in the United States suggest significant growth
potential. Based on our dominant leadership in PGT, we believe we are strategically positioned
to serve the larger reproductive genetics medical devices market.

We have strong R&D capabilities based on a clinically driven R&D model to develop
one-stop, customized integrated reproductive genetics solutions to address unmet clinical
needs in China, tailored to overcome the challenges specific to the Chinese patient population.
We focus on developing intellectual property—a combination of patents, copyrights,
proprietary know-how and trade secrets—for products and solutions that we believe have
mass-market demand potential and clear regulatory pathway visibility. In addition to
conducting internal R&D programs, we partner with key business partners in many aspects of
our business, such as major hospitals and reproductive clinics in China, global life sciences and
biotechnology companies in the industry, such as Thermo Fisher, and academic institutions,
such as the Chinese University of Hong Kong. We maintain solid relationships with influential
KOLs and physicians in the assisted reproduction medical field and establish joint laboratories
with major hospitals and reproductive clinics in China, so that we understand the most acute
needs of frontline clinical care. We believe our holistic R&D approach and comprehensive

capabilities have been the foundation of our industry position.

We have a dedicated management team with deep industry experience and firm
commitment to the reproductive genetics cause, led by our founder and chairman of the Board,
Dr. Liang. With over ten years of experience in bioinformatics, Dr. Liang has not only led the
development of successful products and technologies in the genetic testing field, but also
enjoyed a good reputation in the academic community, having co-published over 20 academic
papers in respected scientific journals. Our R&D team has a stable core of industry veterans,
including Dr. Liang, who have worked together in the reproductive science industry for almost
a decade.
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THE IVF PROCESS

At the beginning of an IVF cycle, patients are treated with synthetic hormones to
stimulate the production of multiple eggs. After one to two weeks of ovarian stimulation, eggs
are retrieved and fertilized. Fertilized embryos are usually developed in the laboratory for two
to six days. Prior to the implantation of embryos, patients of certain characteristics may be
recommended to undergo PGT to detect potential genetic diseases. Within 14 days after embryo
implantation, a blood test will be conducted to detect whether the IVF was successful. The

following diagram illustrates the major steps in the IVF process.

Egg Frozen - - - - - -

A
1
1
1

Ovarian Egg Egg Embryo Embryo Embryo Pregnancy Live Birth

Stimulation Retrieval Fertilization Development Selection Implantation Test

A A ,t\
1
1
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1 1

1 1

1 1
Preparation

N
J
N
J

—— Typical IVF process
- - > Alternative process

(1)  PGT is performed before the implantation of an embryo to screen for genetic abnormalities. The launch of
NMPA-approved PGT kits could reduce the costs of PGT and enables hospitals to provide PGT services to
patients with higher efficiency and at more affordable prices.

(2)  CNV testing is typically used at the prenatal stage on abortive tissues for a comprehensive panel of genes
commonly associated with miscarriage to assess and lower the risk of future miscarriage.

(3)  WES is conducted on newborns and parents as early intervention, which could significantly reduce the severity
and control the heredity of genetic diseases in future pregnancies.
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OUR PRODUCT PORTFOLIO

The following table sets forth selected details of our product portfolio as of the Latest

Practicable Date:

Product Reproductive Planned

‘ Development Stage

Stage of Approved /

‘ Preclinical Studies . .
Registration Clinical Obtain Registration
‘ Testing*+* Trial##++ Certification

Cycle Indications

Design and Development® Design Validation and Verification*™
Genetic test kits
777777777777777777777777777777777777777777777777777777777777777777
| PGT-A Ancuploidy’ NNMPA Class I1T medical device registration certificate obained in February 2020 |
{ - - - A .
) : Monogenic Entered registration testing and expected to obtain NMPA Class Ill medical device
ECIA e onaeed defects? registration certificate in 2022
Chromosome
9 Expected to obtain NMPA Class 11T medical registration
PGT-SR structural cerificate in 2024
rearrangement®
Copy number Expected to obtain NMPA Class IIT medical device
@w Prenatal variation® registration certificate in 2023
‘ Expected o obtain NMPA
WES Postnatal Batdt Class Il medical device

diseases® registration certificate in 2025

ks

ocksk

sestoskosk

Includes principal raw material selection, manufacturing process validation and reaction system development
Includes analytical performance evaluations and stability study

Refers to tests conducted by NMPA-recognized institutions to evaluate the performance of a medical device
candidate. Passing the tests is a prerequisite to commencing the clinical trial

Unlike drugs, only one clinical trial is required for a medical device candidate, without phasing

For women undergoing IVF treatment who are 35 years old or older, couples who have experienced three or
more IVF failures, couples who have experienced three or more spontaneous miscarriages or abnormal
pregnancies, couples who have previously given birth to a child with chromosomal abnormalities or couples
with chromosomal numerical alternations

For carriers of thalassemia

For carriers of chromosomal reciprocal translocation, Robertsonian translocation or inversion

For patients who have experienced miscarriage

For carriers of over 200 genetic diseases
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Our Genetic Test Kit Products
Pre-implantation Genetic Test Kit Products
PGT-A Kit

Our PGT-A kit is designed to detect aneuploidy, i.e., an abnormal number of
chromosomes in embryos in the IVF process before they are implanted into mothers. Our
PGT-A kit is the first and only NMPA-approved genetic test kit for aneuploidy, having obtained
a Class III medical device registration certificate in February 2020. It is approved for women
who are 35 years or older, couples who have experienced three or more IVF failures, couples
who have experienced three or more spontaneous miscarriages or abnormal pregnancies,
couples who have previously given birth to a child with chromosomal abnormalities or couples
who have chromosomal abnormalities. Our PGT-A kit has following advantages: (i) only
NMPA-approved PGT product in China; (ii) comprehensive chromosome sequencing
capabilities; (ii1) uniformed WGA and accurate chromosome screening results; and (iv) higher
sensitivity and specificity.

We conducted a multi-center, prospective, blinded clinical trial to evaluate the
effectiveness of our PGT-A kit in identifying aneuploidy. 1,482 couples undergoing IVF
treatment in six reproductive clinics in China were enrolled in the clinical trial. A total of 6,282
embryo samples were collected from the enrolled couples, with at least two embryos from each
enrolled couple. The embryos were then biopsied and tested using our PGT-A kit. Of the 6,282
embryo samples, our PGT-A kit identified 1,672 as positive embryos and 4,483 as negative
embryos. 381 positive embryo tested as positive were validated by FISH and demonstrated a
100% sensitivity (95% CI: 99.00%-100%), meaning that our PGT-A kit was able to correctly
identify all embryos that were aneuploid. 291 embryos tested as negative were validated by
chromosome karyotyping, counting the number of the chromosomes under the microscope after
staining the chromosomes. Our PGT-A kit demonstrated a 100% specificity (95% CI:
98.70%-100%), meaning that our PGT-A kit was able to correctly identify all embryos that
were euploid, or normal. As of the Latest Practicable Date, we did not have any approved
patents relating to our PGT-A kit and had filed four patent applications in China relating to our
PGT-A kit, which were pending approval from the relevant authorities.

We started to develop our PGT-A kit in 2014. We received a Class III medical device
registration certificate from the NMPA in February 2020 and began to initiate commercial sales
of our PGT-A product in April 2020. Previously, during the Track Record Period, we made
research use only sales of our PGT-A kit. During the same period, the average selling price and
sales volume of our PGT-A kit was approximately RMB1,253 per unit and 32,388 units,
respectively. We are required to collect more clinical data from at least ten reproductive clinics
to monitor the accuracy and effectiveness of our PGT-A kit and submit these data to the NMPA
to renew our registration certificate in 2025.

We manufacture our PGT-A kit in our manufacturing facility in Suzhou. In terms of
commercialization strategy, we plan to focus our marketing and sales efforts on major hospitals
and reproductive clinics in China licensed to provide IVF treatments. We will also cooperate
with marketing agents to expand our coverage of more reproductive clinics.
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PGT-M Kit

PGT-M looks for single-gene, or monogenic, defects in pre-implantation IVF embryos.
We have developed a PGT-M kit with improved sensitivity and specificity. It eliminates the
need for patient-specific pre-exam validation, offering a standardized solution with mass
clinical appeal that significantly shortens results turnaround time from approximately two
months to around two weeks, thereby reducing testing costs for patients as well. To date our
PGT-M kit is the first and only product of its kind that has completed the registration testing
in China. We believe our PGT-M kit has the following potential advantages: (i) faster and lower

cost with no pre-examination process; and (ii) more accurate data analysis and interpretation.

We have completed NMPA registration testing in November 2020 and are under ethical
review of the hospitals in order to obtain the hospitals’ ethical approval. With the satisfactory
results from the registration testing, we plan to commence our clinical trial in early 2021 and

expect to receive a Class III medical device registration certificate from the NMPA in 2022.

PGT-SR Kit

PGT-SR looks for chromosomal structural rearrangements, including deletions,
duplications, inversions and translocations, in pre-implantation IVF embryos. There have been
no effective clinical solutions for this test due to the many kinds of potential structural
rearrangements occurring on different chromosomes, which requires clinicians to design
non-standardized, bespoke tests, making mass clinical application difficult. Our PGT-SR kit
may become the first standardized commercial product of its kind in China with potential for
mass clinical application, at affordable prices. Our PGT-SR kit has high mass-market potential,
offering one test with broad disease detectability and eliminating the need for patient-specific
pre-exam validation, which translates to faster result turnaround time from three to six months
to just two weeks and significantly lower costs for patients. We believe our PGT-SR kit has the
following advantages: (i) effective clinical solution for testing chromosomal structural
rearrangement; and (ii) shorter turnaround time with lower costs.

As of the Latest Practicable Date, we were preparing documents and materials for
registration testing, which we planned to enter in late 2021. We expect to commence our
clinical trial in early 2022 subject to satisfactory results from the registration testing and expect
to receive a Class III medical device registration certificate from the NMPA in 2024.

Prenatal Test Kit Products
CNV Kit

Leveraging our advanced proprietary sequencing technologies and genetic testing
capabilities for PGT-A, we have developed a CNV kit for prenatal testing, which can identify

genetic variations in genes commonly associated with miscarriage. Copy number variation is
the variation in the number of particular genetic sequences that are lost or gained, which can
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identify chromosomal variations commonly associated with miscarriage copy number variation
is the variation in the number of particular genetic sequences that are loss or gain. We believe
our CNV kits have advantages of higher sensitivity and test success rates.

As of the Latest Practicable Date, we were preparing technical requirements and standard
product samples for NMPA registration testing. We plan to file for registration testing in early
2021 and commence our clinical trial in mid-2021. We plan to conduct a multi-center clinical
trial involving more than 3,000 abortive tissues in three clinical study centers. We expect to
receive registration approval from the NMPA in 2023.

Postnatal Test Kit Product

WES Kit

We are developing a postnatal genetic testing product, the whole exome sequencing, or
WES, kit, which is to identify genetic reasons for certain diseases. Our WES kit sequences the
exons, introns and mitochondrial regions, with potentially the widest genetic disease coverage,

according to Frost & Sullivan.

As of the Latest Practicable Date, we were preparing materials for NMPA registration
testing. We plan to file for registration testing in mid-2022 and commence a multi-center
clinical trial for our WES kit in late 2022. We expect to obtain NMPA registration approval in
2025.

Genetic Testing Devices and Instruments

As of the Latest Practicable Date, we were developing four genetic testing devices and
instruments, namely, our liquid nitrogen storage dewar (BCT38A/B), cryostorage system
(BSG800A), automated workstation (BS1000) and NGS sequencer (DAS500).

. BCT38A/B. The liquid nitrogen storage dewar (BCT38A/B) is designed for safe and
convenient liquid nitrogen storage and handling. Embryos developed during IVF
treatments are required to be stored in liquid nitrogen to maintain their viability for
future use. Our BCT38A/B can provide superior vacuum performance and decrease
evaporation rate of liquid nitrogen. The design of dual displays of real-time
temperature and liquid level and the GPS technology promotes the accessibility of
our dewar. One dewar can keep up to 1,000 to 3,000 samples. In May 2020, we
obtained the CE certificate from the European Union for our BCT38A/B, a gold
standard for health and safety. We plan to apply for registration testing in early 2021
and expect to receive a class II medical device registration certificate from Jiangsu
MPA in late 2022.

. BSGB800A. Our cryostorage system (BSG800A) is an intelligent, fully automated
and fully digitalized cryostorage system for embryos storage. Our BSG800A
provides a fully automated cryostorage systems that can store up to 50,000 samples

i
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at -196°C, the boiling point of liquid nitrogen. Our cryostorage system is equipped
with a unique QR code tagging system, automated data recording and storage
system, and intelligent temperature detection, sample extraction and storage and
liquid nitrogen replenishment capabilities. In May 2020, our BSG800A received CE
certificate. We expect to apply for registration testing in late 2021 and expect to
receive a class II medical device registration certificate in Jiangsu NMPA in late
2023.

. BS1000. Our automated workstation (BS1000) is a fully intelligent and automated
workstation developed by us and Beckman Coulter. It is designed to simplify the
process of handling and managing embryo samples, which can simplify the
operation process, reduce human error and decrease the administrative and
preparatory work involved in NGS. We plan to apply for registration testing in mid
2021 and expect to receive a Class II medical device registration certificate from

Jiangsu MPA for our automated workstation in late 2023.

. DAS00. We are in the early states of developing a NGS sequencer, DA500, with
higher throughput to further shorten testing turnaround time for our test kits. By
changing the way of aligning chips, our DA500 is designed to have a throughput of
500M reads per run, therefore increasing the processing ability of the sequencer
provide comprehensive resolution for many kinds of genetic test kits. We expect to
receive NMPA Class III medical device registration certificate for our DA500 in
2022.

Products We Distribute

We distribute the following products:

. NIPT Kit. NIPT (noninvasive prenatal testing) is designed to analyze DNA
fragments in maternal blood during pregnancy to identify the likelihood of genetic
abnormalities of the fetus. We are one of distributors of Da An’s NIPT kit (later
transferred to Guangzhou Darui) in China, which was approved by the NMPA as a
Class III medical device in November 2014.

. DA8600. DA8600 is developed and manufactured by Da An, and is the only NGS
sequencer approved by the NMPA for PGT on which our kits and several types of
test kits developed by third parties are designed to run. It has obtained a Class III
medical device registration certificate from the NMPA since 2014.

. Other Products. During the Track Record Period, we also distributed three
metagenomic genetic detection (MGD) kits, namely respiratory virus nucleic acid
detection kit, respiratory pathogens nucleic acid detection kit and novel coronavirus
(2019-nCoV) nucleic acid detection kit.
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COMPETITIVE STRENGTHS

We believe that the following are our competitive strengths and investment highlights: (i)
an innovative platform of genetic testing solutions for assisted reproduction in China, with the
first and only NMPA-approved third-generation IVF genetic test kit; (ii) comprehensive
portfolio of genetic testing products with prominent technological advantages covering the full
reproductive cycle; (iii) innovative service model with clinical support capabilities; (iv) strong
R&D capabilities based on clinically driven R&D model and expertise with proven track record
of success; (v) visionary management team with deep industry experience and firm
commitment to cause; and (vi) dominant leadership in PGT and strategic vision on larger
markets.

BUSINESS STRATEGIES

We intend to implement the following business strategies: (i) continue to capture and
solidify sales channels and customer base for PGT-A; (ii) rapidly commercialize product
portfolio to occupy full reproductive cycle; (iii) develop next-generation automated and
intelligent hardware to upgrade industry infrastructure; and (iv) maintain technological
leadership by leveraging advancements of global leaders.

OUR INDUSTRY, MARKET OPPORTUNITIES AND COMPETITIVE LANDSCAPE

The reproductive genetics medical devices market in China is relatively nascent and
rapidly growing. For details, see “Industry Overview.”

. PGT. The demands for PGT, driven by the development of third-generation IVF
treatments, is growing rapidly in China. The number of PGT cycles increased from
approximately 3,700 in 2015 to approximately 30,400 in 2019, representing a CAGR
of 69.4%, and is expected to reach approximately 270,000 in 2024, representing a
CAGR of 55.3% from 2019 to 2024, according to Frost & Sullivan. Assuming the
standard six embryos per cycle, this translates to approximately 0.2 million embryos
in 2019 and 1.6 million in 2024. Driven by the commercial launch of PGT reagents,
the PGT reagents market in China is expected to increase rapidly in the next few
years, with its market size in terms of sales revenue (based on ex-factory prices)
growing from RMB95.9 million in 2020 to RMB3.4 billion in 2025, representing a
CAGR of 103.8%, and further to RMB14.7 billion in 2030, representing a CAGR of
34.2% from 2025 to 2030.

As of the Latest Practicable Date, the PGT-A kit of the Company is the only PGT
reagent product approved by the NMPA for commercial sale in China and our
potential domestic and international competitors are still years away from receiving
regulatory approval for their product candidates, according to Frost & Sullivan. For
details, see “Industry Overview — The Reproductive Genetics Reagents Market in
China — PGT Reagent Market in China — Competitive Landscape.”
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CNV. Driven by the improvement of CNV testing accuracy and speed, and the more
affordable price, the CNV service market is expected to experience significant
growth, with its market size, in terms of total expenditures of patients on CNV
service, expecting to reach RMBO0.9 billion in 2024 and RMB1.3 billion in 2030,
representing a CAGR of 35.2% from 2019 to 2024 and a CAGR of 5.7% from 2024
to 2030.

As of the Latest Practicable Date, no CNV kits developed by domestic or
international competitors had been approved by the NMPA in China. The first CNV
kit is expected to be approved by the NMPA in 2021 in China. For details, please see
“Industry  Overview—The Reproductive Genetics Reagents Market in
China—Prenatal Reproductive Genetic Reagents Market in China—Competitive

Landscape.”

WES. Driven by growing awareness of genetic diseases and the benefits of genetic
testing, as well as the affordability of WES, parents are more likely to undertake
WES testing for newborns and themselves, resulting an increase in the penetration
rate of WES in recent years, which increased from 0.01% in 2015 to 0.55% in 2019,
is expected to reach 2.79% in 2024.

As of the Latest Practicable Date, no WES kits developed by domestic or
international competitors had been approved for marketing by the NMPA in China
or had entered into clinical trials or registrations stages in China. The first WES kit
is expected to be approved by the NMPA in 2025 in China. For details, please see
“Industry  Overview—The Reproductive Genetics Reagents Market in
China—Postnatal Reproductive Genetic Reagents Market in China—Competitive

Landscape.”

Reproductive Genetics Medical Equipment. With the development of technology, the
medical equipment market is undergoing significant changes where traditional
manual operation equipment is gradually replaced by more intelligent and
automated equipment. In particular, the storage equipment segment, driven by the
development of cryostorage equipment, is expected to increase faster than the
overall market in the foreseeable future, with its market size in terms of sales
revenue (based on ex-factory prices) expected to increase from RMB90.0 million in
2019 to RMB1.6 billion in 2024, representing a CAGR of 77.8% from 2019 to 2024,
with a sharp increase from RMB111.9 million in 2021 to RMB711.4 million in 2022.

As of the Latest Practicable Date, 16 types of genetic sequencers had been approved
by the NMPA, among which DA8600 is the only NGS sequencer approved by the
NMPA for PGT in China. For details, please see “Industry Overview—The
Reproductive Genetics Reagents Market in China—Reproductive Genetics Medical

Equipment Market in China—Competitive Landscape.”
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RESEARCH AND DEVELOPMENT

We believe that our continued research and development is the key driver of our business
growth and competitiveness. Our R&D efforts are primarily driven by unmet clinical demand
in reproductive genetics with a mission of developing and launching innovative genetic testing
solutions that are specifically designed for the Chinese population and that address unmet
clinical needs in China, from early screening of genetic diseases to testing for newborns. As
a result of our R&D efforts, we have built a robust portfolio of in-house developed products
to cover the full reproductive cycle, including genetic test kits for pre-implantation embryos,
namely, our PGT-A, PGT-M and PGT-SR products, and our CNV and WES kits. We are also
developing four devices and instruments to complement our genetic test kit products, with a
focus on enabling more efficient, automated and intelligent storage and management of
embryos and other reproductive materials. In particular, we are developing an intelligent, fully
automated and fully digitalized cryostorage system for embryos storage in China, which is also
an embryos storage equipment that has obtained the CE mark from the European Union, a gold
standard for health and safety.

MANUFACTURING

We manufacture and assemble all of our in-house developed products in our
manufacturing facility in Suzhou. Our manufacturing facility is designed in compliance with
the GMP requirements of China with an annual production capacity of 400,000 reactions. We
are accredited in accordance with 1SO13485:2016 quality standard, an international quality
control standard for the medical device industry. We have two ISO Class 7 cleaning rooms that
are in compliance with ISO14644-1 cleaning grades standard, an international cleaning grades
classification standard. We have commenced optimizing our production process to prepare us
for commercial-scale manufacturing of our PGT-A kits after we had obtained a Class III
medical device registration certificate from the NMPA. Our production lines are designed to be
highly automated. As of the Latest Practicable Date, we had a manufacturing team of 14

employees.

SALES MODEL

Of our five in-house developed genetic test kit products, our PGT-A kit has obtained
NMPA Class III medical device registration certificate while the other four are in registration
testing or preclinical stages. During the Track Record Period, we sold these products to
hospitals and reproductive clinics for limited scientific research purposes. During the Track
Record Period, we sold a significant portion of products directly to hospitals and reproductive
clinics. To a lesser extent, we also sold our genetic test kits to distributors, who in turn sell our
products to hospitals and reproductive clinics.

—11 —-
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Direct Sales

We enter into sales agreements directly with hospitals, reproductive clinics and
third-party medical laboratories for our direct sales. For the year ended December 31, 2018,
2019 and the nine months ended September 30, 2020, 47%, 33% and 63% of our total revenue
were derived from sales of test kits directly to hospitals and reproductive clinics, respectively.
For our direct sales, our in-house sales marketing team are focused on serving key customers,
which are primarily the hospitals and reproductive clinics in China that are licensed to provide
third-generation IVF treatments. We also rely on third-party promoters to increase our
penetration in third-party medical testing laboratories and to provide non-technical pre-sale

and after-sale assistance to our customers.

Sales Through Distributors

During the Track Record Period, we sold a modest amount of products through
distributors, who in turn sell our products to hospitals and reproductive clinics. For the year
ended December 31, 2018 and 2019 and the nine months ended September 30, 2020, 14.2%,
11.4% and 15.1% of our total revenue were derived from sales of test kits to distributors,
respectively. For the years ended December 31, 2018 and 2019 and the nine months ended
September 30, 2020, we had engaged two, five and thirteen distributors in ten provinces across
China. During the Track Record Period and as of the Latest Practicable Date, all of our
distributors were Independent Third Parties, and none were controlled by our current or former
employees or had received any material advance or financial assistance from us.

We conduct annual review of our distributors, based on their financial performance,
business performance and regulatory compliance. We set minimum retail prices to hospitals
and other reproductive centers which may adjust based on market conditions. We may grant
special discount prices, different rewards and provide study opportunities to our distributors
based on the review, and we retain the discretion to adjust their credit terms, renegotiate order
prices and certain other commercial terms with them based on the review results. We generally
do not allow distributors to engage sub-distributors within their designated geographic area
unless with our prior review and consent.

Pricing

For our in-house products and DA8600, there were no tender or bidding process or
guidance price set by relevant PRC government authorities as of the Latest Practicable Date.
For our direct sales to hospitals and reproductive clinics, we negotiate the price with each
hospital and reproductive clinic directly. For our sales through distributors, we and our
distributors negotiate and set retail prices directly with hospitals and reproductive clinics. We
generally set a fixed purchase price of our in-house products in the distribution agreements. We
take into account a number of factors in determining product prices, which primarily include
our costs and expenses, market conditions in different regions and the competitive landscape
for each product. The price of Da An’s NIPT products we distributed as an exclusive distributor
was set during the tender or bidding process of the relevant local governments.
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OUR CUSTOMERS

During the Track Record Period, our customers primarily included (i) domestic
reproductive clinics; (ii) women and children hospitals; and (iii) hospitals with assisted
reproduction capabilities. For the year ended December 31, 2018 and 2019, and the nine
months ended September 30, 2020, the aggregate sales to our five largest customers were
RMB21.0 million, RMB24.4 million and RMB26.4 million, respectively, representing 64.4%,
43.8% and 46.1% of our revenue, respectively. Sales to our largest customer for the same
periods were RMB6.2 million, RMB6.6 million and RMB6.7 million, respectively,
representing 18.9%, 11.9% and 11.7% of our revenue for the same periods, respectively. As of
the Latest Practicable Date, none of our Directors, their associates or any shareholders which,
to the knowledge of our Directors, owned more than 5% of the issued share capital of the
Company as of the Latest Practicable Date, had any interest in any of our five largest customers
during the Track Record Period.

OUR SUPPLIERS

During the Track Record Period, our major suppliers primarily consisted of suppliers of
raw materials and machinery and equipment and service providers. For the year ended
December 31, 2018 and 2019, and the nine months ended September 30, 2020, purchases from
our five largest suppliers were RMB23.7 million, RMB21.7 million and RMB21.2 million,
respectively, representing 67.5%, 58.1% and 41.6% of our total purchases, respectively.
Purchases from our largest supplier for the same periods were RMB11.0 million, RMBS.8
million and RMB10.0 million, respectively, representing 31.2%, 23.7% and 19.7% of our total
purchases for the same periods, respectively. As of the Latest Practicable Date, none of our
Directors, their associates or any shareholders which, to the knowledge of our Directors, owned
more than 5% of the issued share capital of the Company as of the Latest Practicable Date, had
any interest in any of our five largest suppliers during the Track Record Period.

OUR CONTROLLING SHAREHOLDERS

As of the Latest Practicable Date, Dr. Liang, directly and through Basecare Investment,
was entitled to exercise the voting rights attaching to approximately 45.66% of the total issued
Shares of our Company. Immediately following the completion of the Global Offering
(assuming that the Over-allotment Option is not exercised), directly and through Basecare
Investment, Dr. Liang will be entitled to exercise the voting rights attaching to approximately
34.25% of the total issued Shares of our Company. Accordingly, Dr. Liang and Basecare
Investment will continue to be our Controlling Shareholders upon the Listing.
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PRE-TPO INVESTMENT

Our Company underwent several rounds of Pre-IPO Investments since our establishment.
Our Pre-IPO Investors include certain Sophisticated Investors, such as dedicated healthcare
funds and biotech funds as well as established funds with a focus on investments in the
healthcare sector. For details of our Pre-IPO Investments, please see the section headed
“History and Corporate Structure—Pre-IPO Investments.”

RISK FACTORS

We are a biotechnology company seeking to list on the Main Board of the Stock Exchange
under Chapter 18A of the Listing Rules. There are unique challenges, risks and uncertainties
associated with investing in companies such as ours, including the following: (i) we have
incurred significant net losses since inception and expect to continue to incur losses, and may
never achieve or maintain profitability; (ii) we may need to obtain substantial additional
financing to fund our operations; (iii) our financial prospects depends on the success of our
product portfolio; (iv) our historical sales mainly relied on two products, our self-developed
PGT-A kit and NIPT kit we distributed, and it may be difficult to evaluate our future prospects;
(v) if we cannot maintain relationships with our key business partners, or cannot establish or
seek more collaborations and strategic alliances in the future, our results of operations and
prospects could be adversely affected; (vi) our products and product candidates may fail to
achieve market acceptance for commercial success; (vii) the market opportunities for our
products may be smaller than we anticipate, which could render some products ultimately
unprofitable even if commercialized; and (viii) we invest substantial resources in research and
development in order to develop our products and enhance our technologies, which we may not
be able to do successfully. See “Risk Factors” of this prospectus for details of our risk factors,
which you should read carefully and in full before you decide to invest in the Offer Shares.

SUMMARY OF KEY FINANCIAL INFORMATION

This summary of key financial information set forth below has been derived from, and
should be read in conjunction with, our historical financial information, set forth in the
Accountants’ Report set out in Appendix I to this prospectus, as well as the information set
forth in “Financial Information” of this prospectus. Our financial information was prepared in
accordance with IFRS.
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Summary of Consolidated Statements of Profit or Loss and Other Comprehensive Income

Continuing operations
Revenue
Cost of sales

Gross profit

Other income

Other losses

Distribution costs

Administrative expenses

Research and development
expenses

Loss from operations

Finance costs

Share qf (loss)/profit of
associates

Changes in the carrying
amount of financial
instruments issued to
investors

Loss before taxation
Income tax

Loss for the year/period
from continuing
operations

Discontinued operations

Loss for the year/period
from discontinued
operations

Loss for the year/period

Other comprehensive
income

Total comprehensive
income for the
year/period

For the year ended December 31,

For the nine months ended September 30,

2018 2019 2019 2020
(RMB 000, except for percentages)
(unaudited)

32,609 100.0% 55,685  100.0% 41,863  100.0% 57,243  100.0%
(24472)  (75.00% (29,432)  (52.9)% (23,141) (55.3)% (36,766)  (64.2)%
8,137 25.0% 26,253 471% 18,722 44.7% 20,477 35.8%
3,999 12.3% 3,958 7.1% 2,684 6.4% 1,721 3.0%
(26)  (0.H)% (55) 0.1)% (50)  (0.)%  (3,455) (6.0)%
(10,866) (33.3)% (11,011)  (198)%  (8,577) (20.5%  (7,024)  (12.3)%
(34,243) (105.00%  (7,990)  (14.3)%  (6,503) (15.5)% (14,745)  (25.8)%
(18,817)  (57.7% (19,885)  (35.7)% (14,384) (344)% (21,967)  (38.4)%
(51,816) (158.9%  (8,730)  (15.7)%  (8,108) (19.4)% (24,993)  (43.1)%
927  2.8)%  (1,316) (2.4)% 94 22)%  (1,153) (2.0)%
(174)  (0.5)% (76) (0.1)% (76)  (0.2)% 250 0.4%
(104,088) (319.2)% (520,448) (934.6)% (362,527) (866.0)% (826,828) (1,444.4)%
(157,005) (481.5)% (530,570) (952.8)% (371,652) (887.8)% (852,724) (1,489.7)%
5,069 15.5% 2,290 4.1% 2,568 6.1% 4,268 7.5%
(151,936) (465.9)% (528,280) (948.7)% (369,084) (881.7)% (848,456) (1,482.2)%
(5,764)  (17.1%  (5,717)  (10.3)%  (3,781)  (9.00%  (3,839) (6.7)%
(157,700) (483.6)% (533,997) (959.0)% (372,865) (890.7)% (852,291) (1,488.9)%
(157,700) (483.6)% (533,997) (959.0)% (372,865) (890.7)% (852,291) (1,488.9)%
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Loss for the year/period
attributable to equity
shareholders of the
Company:

- from continuing
operations

- from discontinued
operations

Loss for the year/period
attributable to equity
shareholders of the
Company

Loss for the year/period
attributable to non-
controlling interests:

— from continuing
operations

— from discontinued
operations

Loss for the year/period
attributable to non-
controlling interests

Loss for the year/period

Other comprehensive
income

Total comprehensive
income for the
year/period

Total comprehensive
income for the

year/period attributable

to:

Equity shareholders of the
Company
Non-controlling interests

Total comprehensive
income for the
year/period

For the year ended December 31, For the nine months ended September 30,

2018 2019 2019 2020
(RMB’000, except for percentages)
(unaudited)

(151,936) (465.9)% (528,280) (948.7)% (369,084) (881.7)% (848,456) (1,482.2)%

2,941)  (9.00% (3,056  (5.5% (1,978)  (4D% (2928  (5.1)%

(154.877) (475.0)0% (531,336) (954.2)% (371,062) (886.4)% (851,384) (1,487.3)%

(2,823)  (8.7%  (2,661) 4.8% (1,803) (4.3)% 907)  (1.6)%

(2,823)  (871)%  (2,661) 4.8% (1,803)  (4.3)% 907y (1.6)%

(157,700) (483.6)% (533,997) (959.0)% (372,865) (890.7)% (852,291) (1,488.9)%

(157,700) (483.6)% (533,997) (959.0)% (372,865) (890.7)% (852,291) (1,488.9)%

(154.877) (475.00% (531,336) (954.2)% (371,062) (886.4)% (851,384) (1,487.3)%
(2,823)  (8.7%  (2,661) 4.8% (1,803)  (4.3)% 907)  (1.6)%

(157,700) (483.6)% (533,997) (959.0)% (372,865) (890.7)% (852,291) (1,488.9)%
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We have not been profitable and incurred a net loss in each period comprising the Track
Record Period. Our net losses during the Track Record Period were mainly attributable to
changes in carrying amount of financial instruments issued to our Series A, Series B and Series
C Pre-IPO Investors pursuant to their respective investment agreements, which were
recognized as financial instruments issued to investors. See “Financial Information—Key
Factors Affecting Our Results of Operations—Carrying Amount of Financial Instruments
Issued to Investors.” Our net losses were also partly attributable to our operating costs, which
are expected to increase in the foreseeable future. During the Track Record Period, our
operating costs primarily consisted of cost of sales, costs incurred in connection with our R&D
programs and distribution and administrative expenses associated with our operations.

Summary of Consolidated Statements of Financial Position

As of

As of December 31, September

2018 2019 30, 2020

(RMB’000)

Non-current assets 39,984 36,187 35,851

Current assets 108,274 114,941 340,975

Current liabilities 54,300 52,161 68,867

Net current assets 53,974 62,780 272,108

Non-current liabilities 505,857 1,044,863 956

Net (liabilities)/assets (411,899) (945,896) 307,003
Total equity attributable to equity

shareholders of the Company (407,517) (938,853) 307,003

Non-controlling interests (4,382) (7,043) -

Total equity (411,899) (945,896) 307,003

The Directors are of the opinion that, taking into account (i) the financial resources
available to our Group, including cash and cash equivalents of RMB201.5 million as of
November 30, 2020, available financing facilities and the estimated net proceeds from the
Global Offering, (ii) the planned commercialization of our PGT-A kit, and (iii) our cash burn
rate, which is our cash and cash equivalents balance divided by average monthly net cash used
in operating activities plus payments for property, plant and equipment, we have sufficient
working capital to cover at least 125% of our costs, including research and development
expenses, selling and distribution expenses, administrative expenses, finance costs and other
expenses for at least the next 12 months from the date of this prospectus. Without taking into
account the estimated net proceeds from the Global Offering, our Directors believe that we
have sufficient working capital for approximately 12 months from the date of this prospectus.
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During the Track Record Period, we had net liabilities primarily due to significant amount
of financial instruments issued to our Series A, Series B and Series C Pre-IPO Investors
pursuant to their respective investment agreements, which were recorded as financial
instruments issued to investors in our non-current liabilities. During the Track Record Period,
changes in the carrying amount of financial instruments issued to investors resulted in
increases in our total loss from continuing operations. On July 23, 2020, we entered into
supplementary investment agreements with the Pre-IPO Investors, pursuant to which the
Pre-IPO Investors waived certain priority rights. These agreements enabled these financial
instruments to be classified into our equity on July 23, 2020, after which we no longer
recognized these financial instruments as financial liabilities or any changes in the carrying
amount of such financial liabilities in our statements of profit or loss. We began to record a net
asset position following the supplementary investment agreements.

Summary of Consolidated Statements of Cash Flows

For the year ended For the nine months
December 31, ended September 30,
2018 2019 2019 2020
RMB’000
(unaudited)
Operating loss before changes in
working capital (22,711) (7,141) (6,451) (21,903)
Total changes in working capital (3,984) (31,004) (27,824) (25,200)
Net cash used in operating activities (26,695) (38,145) (34,275) (47,103)
Net cash (used in)/generated from
investing activities (54,716) 16,765 5,852 27,229
Net cash generated from financing
activities 82,118 26,494 22,421 221,125
Net increase/(decrease) in cash and
cash equivalents 707 5,114 (6,002) 201,251
Cash and cash equivalents at
beginning of year/period 18,334 19,041 19,041 24,155
Cash and cash equivalents at
end of year/period 19,041 24,155 13,039 225,406

During the Track Record Period, we had net cash flows used in operating activities
primarily attributable to loss before taxation from continuing operations, as adjusted by
non-cash items, which primarily include changes in carrying amount of financial instruments
issued to investors. For the nine months ended September 30, 2020 and the year ended
December 31, 2019, such amounts of operating cash flows were further adjusted by changes
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in working capital, which primarily include changes in operating receivables and operating
payables. For the year ended December 31, 2018, amount of operating cash flows were further
adjusted by changes in working capital, which primarily included changes in inventories.

In view of our net operating cash outflows throughout the Track Record Period, we plan
to improve our operating cash flow position by (i) adopting comprehensive measures to
effectively control cost and operating expenses, primarily including cost of sales, research and
development expenses, distribution costs and administrative expenses; (ii) expanding sales of
our NMPA-approved PGT-A kit, (iii) rapidly advancing our portfolio product candidates
towards commercialization to generate revenue from product sales; and (iv) enhancing working

capital management efficiency.
Key Financial Ratios

As of/for
the nine
As of/for the year ended months ended

December 31, September 30,

2018 2019 2020

Gross profit margin‘" 25.0% 47.1% 35.8%
Current ratio® 2.0 2.2 5.0
Quick ratio®® 1.8 2.0 4.8

(1)  Gross profit margin represents gross profit divided by revenue for the same period and multiplied by 100%.
(2)  Current ratio represents current assets divided by current liabilities as of the same date.

(3)  Quick ratio represents current assets less inventories divided by current liabilities as of the same date.

FUTURE PLANS AND USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of approximately
HK$1,684.7 million, after deducting underwriting commissions, fees and estimated expenses
payable by us in connection with the Global Offering, and assuming an Offer Price of
HK$26.86 per Share, which is the mid-point of the indicative Offer Price range stated in this
prospectus.

We intend to apply these net proceeds for the following purposes, subject to changes in
light of our evolving business needs and changing market conditions: (i) approximately 30%,
or HK$505.4 million, will be allocated to our Core Product, the PGT-A kit; (ii) approximately
20%, or HK$336.9 million, will be used for the clinical trial, registration filing and
commercialization of our PGT-M Kkit; (iii) approximately 30%, or HK$505.4 million, will be
allocated to the development, clinical trials and registration filings of our other products; (iv)
approximately 10%, or HK$168.5 million, will be used for improving our research and
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development capabilities and enhancing our technologies; and (v) approximately 10%, or
HKS$168.5 million, will be used for our working capital and general corporate purposes. See

“Future Plans and Use of Proceeds” for details.

GLOBAL OFFERING STATISTICS

The statistics in the following table are based on the assumptions that 66,667,000
H Shares will be issued pursuant to the Global Offering, 7,407,418 Unlisted Foreign Shares
will be converted into H Shares and the Over-allotment Option is not exercised:

Market capitalization of our Shares”

Market capitalization of our H Shares®
Unaudited pro forma adjusted consolidated

net tangible assets per Share”

Based on an
Offer price of
HK$26.36
per Share

7,029.3 million
1,952.6 million

HK$7.58

Based on an
Offer price of
HK$27.36
per Share

7,296.0 million
2,026.7 million

HK$7.82

(1)  The calculation of market capitalization is based on 266,667,000 Shares expected to be in issue
immediately upon completion of the Global Offering.

2) The calculation of the market capitalization of our H Shares is based on the 74,074,418 H Shares,
comprising 66,667,000 H Shares to be issued under the Global Offering and 7,407,418 H Shares to be
converted from Unlisted Foreign Shares, expected to be in issue immediately upon completion of the
Global Offering.

(3)  The unaudited pro forma adjusted consolidated net tangible assets per Share is calculated based on
266,667,000 Shares immediately following the completion of the Global Offering and does not take into
account of any Shares which may be issued upon the exercise of the Over-allotment Option. The
unaudited pro forma adjusted consolidated net tangible assets per Share is converted into Hong Kong
dollars at an exchange rate of HK$1.00 to RMBO0.83363 prevailing on January 15, 2021.

DIVIDENDS

No dividend was paid or declared by the Company during the Track Record Period. The
determination of whether to pay a dividend and in which amount is based on factors the Board
may deem relevant. Any dividend distribution will also be subject to the approval of the
Shareholders in the Shareholder’s meeting. Under the PRC law and the Articles of Association,
the general reserve requires annual appropriations of 10% of after-tax profits at each year-end
until the balance reaches 50% of the relevant PRC entity’s registered capital. In view of our
accumulated losses, as advised by our PRC Legal Advisors, according to the relevant PRC laws
and regulations and the Articles of Association, we shall not declare or pay dividend until the
accumulated losses are covered by our after-tax profits and sufficient statutory common reserve

are drawn in accordance with the relevant laws and regulations.
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LOSS ESTIMATE FOR THE YEAR ENDED DECEMBER 31, 2020
Our Directors estimate, on the bases set out in Appendix IIA to this prospectus, and in the
absence of unforeseen circumstances, the estimated consolidated loss attributable to equity

shareholders of our Company for the year ended December 31, 2020 as follows:

Estimated consolidated loss attributable to equity

shareholders of our Company for the year ended Not more than RMB8&80
December 31, 20207, ... ... ... million
Note:

(1)  The basis on which the above estimate has been prepared is set out in Appendix IIA to this prospectus.

LISTING EXPENSES

Listing expenses to be borne by us are estimated to be approximately RMB90.8 million
(including underwriting commissions, assuming an Offer Price of HK$26.86 per H Share,
which is the mid-point of the indicative Offer Price range stated in this prospectus and
assuming that the Over-allotment Option is not exercised), of which approximately RMB9.1
million is expected to be charged to our consolidated statements of profit or loss and other
comprehensive income, and approximately RMBS81.7 million is expected to be accounted for
as a deduction from equity upon the Listing. During the Track Record Period, we incurred
Listing expenses of RMB2.5 million. Our Listing expenses as a percentage of gross proceeds
is 6.1%, assuming an Offer Price of HK$26.86 per H Share, which is the mid-point of the
indicative Offer Price range stated in this prospectus and assuming that the Over-allotment
Option is not exercised. The listing expenses above are the latest practicable estimate for
reference only, and the actual amount may differ from this estimate. Our Directors do not
expect such listing expenses to have a material adverse impact on our results of operations for
the year ended December 31, 2020.

RECENT DEVELOPMENTS

Since the end of the Track Record Period, we have continuously developed our business,
but we expect that our net losses for the year ended December 31, 2020 will increase as
compared to the year ended December 31, 2019, primarily because (i) we have continued to
incur significant costs and expenses as we further our business development efforts, (ii) we
have continued the clinical development of, and sought regulatory approval for, our product
candidates, (iii) we will incur Listing expenses in 2020, and (iv) we may incur changes in the
carrying amount of financial instruments issued to investors. For the year ended December 31,
2020, we anticipate (i) our distribution cost including the cost of commercializing our PGT-A
kit would increase by about 70%; and (ii) our research and development cost would increase
by about 75% as compared to the year ended December 31, 2019.
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As we further our research and development and commercialization for our products in
2020, we expect to incur increasing research and development costs and marketing expenses,
which may impact our results of operations for the year ending December 31, 2021. We expect
to incur significant expenses and operating losses in the future as we further the clinical
development and/or pre-clinical studies of our product pipeline, and grow our business. In
particular, we will need to conduct a series of highly sophisticated and time/money-consuming
work to first establish such infrastructure and systems, before our PGT-A kit could be
considered a fully commercialized product. We plan to allocate 20% of the net proceeds from
the Global Offering, approximately HKS$336.9 million, for our PGT-A’s planned
commercialization. Our work plan to commercialize our PGT-A kit comprises five major
components: price code application, bidding/tender admission, provision of training, PGT-A
awareness increase and sales network expansion. We expect we would record the same level
of revenue in the year ending December 31, 2021. Having taking out the impact of one time
expenses, including Listing expenses and changes in carrying amount of our financial
instruments in the year ending December 31, 2021, we expect our net losses in the year ending
December 31, 2021 compared to the year ended December 31, 2020 to substantially increase
because (i) we expect our distribution cost including the cost of commercializing our PGT-A
kit would increase by over 1200%; and (ii) our research and development cost would increase
by about 170%. We expect that our financial performance will fluctuate from period to period
due to the status of the development, the regulatory approval process and commercialization

of our products.

Impact of the COVID-19 Outbreak

In December 2019, a respiratory illness known as COVID-19 caused by a novel strain of
coronavirus emerged and has spread globally since then. We have employed various measures
to mitigate any impact the COVID-19 outbreak may have on our operations in China or the
development of our products, including offering personal protection equipment such as masks
to our employees, regularly check the body temperature of our employees and closely
monitoring their health conditions.

As of the Latest Practicable Date, the COVID-19 outbreak did not have a material and
adverse impact on our business, financial condition and results of operations. Moreover, we
currently do not expect the COVID-19 outbreak to have any material long-term impact on our

operations or cause us to deviate from our overall development plans, based on the following:

. Production and supply chain. As of the Latest Practicable Date, we did not experience
any material production suspension, decrease in production volume of our manufacturing
facility in Suzhou or disruption of our supply chain due to the COVID-19 outbreak. We
experienced some delays in our production plan as the lead times for raw materials from
our overseas suppliers increased from approximately 1.5 months to three months.
However, we have adjusted for such lengthened lead times and currently do not expect our
supply chain to be materially and negatively impacted by the COVID-19 outbreak.
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Research and development. We did not have any ongoing clinical trials in the first half
of 2020. Our in-house R&D team has resumed working and our R&D activities have
generally progressed as planned.

Product registration. To the knowledge of our Directors, since the COVID-19 outbreak
and up to April 2020, the NMPA had allocated a significant portion of its resources to
evaluate and register products that may benefit the prevention and treatment of
COVID-19, and the evaluation process for other drug and medical device candidates had
been delayed. To the knowledge of our Directors, the NMPA resumed normal review of
other drug and medical device candidates in April 2020. We had not planned to submit any
applications for NMPA approval in the first half of 2020, so we do not expect the delay
in review by the NMPA would have a material adverse impact on our product registration
efforts.

Sales and marketing. Starting in January 2020, in response to the COVID-19 outbreak in
China, the PRC government has introduced a series of measures, such as extending the
Chinese New Year holiday to early February and encouraging residents to work from
home, in efforts to contain the outbreak. Prior to February 2020, our sales and marketing
efforts, including our pre-approval sales of in-house developed genetic test kits for
limited scientific research purposes, had not been materially affected by the COVID-19
outbreak, as we prearranged and completed our sales and marketing activities before the
Chinese New Year holiday and did not arranged any sales plan during the holiday. To the
knowledge of our Directors, since the COVID-19 outbreak and up to April 2020, most
hospitals in China had allocated its resources to the prevention and treatment of
COVID-19 and the tendering processes of hospitals for reproductive genetic medical
devices had been delayed. Our sales and marketing efforts were temporarily affected from
February 2020 to April 2020 because (i) our employees were unable to go on business
trips or to communicate with physicians face to face due to travel restrictions and other
disease containment measures in China; and (ii) the tendering processes of hospitals for
reproductive genetic medical devices had been delayed. As of the Latest Practicable Date,
all of our employees had returned to work and we had resumed normal operations in
China. Therefore, the outbreak of COVID-19 did not have a material impact on our sales
and marketing.

Financial outlook. Our Directors are of the opinion that, taking into account the financial
resources available to our Group, including cash and cash equivalents of RMB201.5
million as of November 30, 2020 based on the management account of the Group for the
11 months ended November 30, 2020, available financing facilities and the estimated 10%
of our total net proceeds from the Global Offering for working capital and general
corporate purposes based on the low-end of the indicative Offer Price range, we will have
sufficient working capital to remain financially viable for at least 12 months from the date
of this prospectus, assuming that (i) we will maintain operations with the prospective
level of monthly net cash used in operating activities plus prospective payments for
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property, plant and equipment; (ii) we settle our trade and other payables and receive our
trade and other receivables based on historical turnover days; and (iii) we will not have
any additional bank facilities or financing activities or obtain any external financial
assistance.

It is uncertain when and whether COVID-19 could be contained globally. We cannot
guarantee you, however, that the COVID-19 outbreak will not further escalate or have a
material adverse effect on our results of operations, financial position or prospects. For more
details, please refer to the section headed “Risk Factors—Risks Relating to Our Business and
Industry—Risks relating to Our Operations—We face risks related to natural disasters, health
epidemics, civil and social disruption and other outbreaks, which could significantly disrupt
our operations. In particular, the COVID-19 outbreak in China and worldwide has adversely
affected, and may continue to adversely affect, our business, results of operations and financial

condition.” in this prospectus.

NO MATERIAL ADVERSE CHANGE

Our Directors confirm that, up to the date of this prospectus, there has been no material
adverse change in our financial or trading position since September 30, 2020 (being the date
on which the latest audited consolidated financial statements of our Group was prepared) and
there is no event since September 30, 2020 which would materially affect the information
shown in our consolidated financial statements included in the Accountants’ Report in
Appendix I to this prospectus. As of the Latest Practicable Date, there had not been any
material unexpected or adverse change since the date we received the relevant regulatory

approvals for our PGT-A Kkit.
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DEFINITIONS AND ACRONYMS

In this prospectus, unless the context otherwise requires, the following terms shall
have the meanings set out below. Certain other terms are explained in the section
headed “Glossary of Technical Terms” in this prospectus.

DEFINITIONS

“Accountants’ Report”

“Application Form(s)”

“Articles of Association” or
“Articles”

“associate(s)”

“Basecare Intelligent

Manufacturing”

“Basecare Investment”

the Accountants’ Report for the years ended December
31, 2018, 2019 and the nine months ended September 30,
2020 prepared by KPMG, the text of which is set out in
Appendix I to this prospectus

WHITE Application Form(s), YELLOW Application
Form(s) and GREEN Application Form(s), or where the
context so requires, any of them, relating to the Hong
Kong Public Offering

articles of association of our Company adopted on August
31, 2020, which shall become effective as of the date on
which the H Shares are listed on the Stock Exchange, as
amended from time to time, a summary of which is set
out in “Appendix V—Summary of Articles of
Association” to this prospectus

has the meaning ascribed to it under the Listing Rules

Suzhou Basecare Intelligent Manufacturing Co., Ltd. (#£
I H R RE R #E A FR/A A]), a company established in the
PRC with limited liability on April 10, 2019 and a
wholly-owned subsidiary of our Company

Suzhou Basecare Investment Management Enterprise
(Limited Partnership) (#fRN HREBEEHBEARE
%)), a limited partnership established on May 23, 2016,
through which, certain former employees, employees and
advisors of our Group were indirectly beneficially
interested in approximately 18.05% of the equity
interests in our Company as of the Latest Practicable
Date. Basecare Investment is one of our Controlling
Shareholders
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“Basecare Medical Device”

“Benxi Medical Laboratory”

“Board”

“Broad Vision Harmony”

t3]

“Broad Vision Investment

“Business Day”

“CCASS”

“CCASS Clearing Participant”

“CCASS Custodian Participant”

“CCASS Investor Participant”

Suzhou Basecare Medical Device Co., Ltd. (#f/ HFEE
PELR A FR/A ), a company established in the PRC with
limited liability on February 25, 2015 and a wholly-
owned subsidiary of our Company

Benxi Shengjing Medical Laboratory Co., Ltd. (4<% B
5 B4 B3 U A BR/A 7]), a company established in the PRC
with limited liability on February 4, 2017 and a
connected person of our Company

the board of directors of our Company

Zhangjiagang Broad Vision Harmony Shareholding
Investment Fund (Limited Partnership) (5 Z#5 #2113
R E G B A RAY)), a limited partnership
incorporated in the PRC on July 2, 2020 and a Pre-IPO
Investor

Zhangjiagang Broad Vision Investment Fund (Limited
Partnership) (GRFGHIEFEREES B LEEREE)),
previously known as Ningbo Meishan Free
Trade Port Area Bohua Guangzheng Venture
Capital Partnership (Limited Partnership) (&£ 111 fRFL
I O AERE SRR RE)), a limited
partnership incorporated in the PRC on May 11, 2018 and
a Pre-IPO Investor

a day on which banks in Hong Kong are generally open
for normal banking business to the public and which is
not a Saturday, Sunday or public holiday in Hong Kong

the Central Clearing and Settlement System established
and operated by HKSCC

a person admitted to participate in CCASS as a direct
clearing participant or general clearing participant

a person admitted to participate in CCASS as a custodian
participant

a person admitted to participate in CCASS as an investor

participant who may be an individual or joint individuals
or a corporation
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“CCASS Participant”

“China” or “PRC”

“close associate(s)”

“Companies Ordinance”

“Companies (Winding Up and
Miscellaneous Provisions)
Ordinance”

“Company”

“Company Law” or

“PRC Company Law”

“connected person(s)”

“connected transaction(s)”

“Controlling Shareholder(s)”

a CCASS Clearing Participant, a CCASS Custodian
Participant or a CCASS Investor Participant

People’s Republic of China, but for the purpose of this
prospectus and for geographical reference only and
except where the context requires otherwise, references
in this prospectus to “China” and the “PRC” do not apply
to Hong Kong Special Administrative Region, Macau
Special Administrative Region and Taiwan

has the meaning ascribed thereto under the Listing Rules

the Companies Ordinance (Chapter 622 of the Laws of
Hong Kong) as amended, supplemented or otherwise
modified from time to time

the Companies (Winding Up and Miscellaneous
Provisions) Ordinance (Chapter 32 of the Laws of Hong
Kong) as amended, supplemented or otherwise modified
from time to time

Suzhou Basecare Medical Corporation Limited (#£N 5
FREEBEA A BR/AF]), previously known as Jiangsu
Double Helix Biology Science and Technology Co., Ltd.
(LR E YR A PR A F]), Saiye Health Research
Center (Taicang) Co., Ltd. (EEZE@RF I H.OCKE) B IR
ZvH]) or Saiye (Suzhou) Biological Information
Technology Co., Ltd. (BEHEERM)AWEBHMABRA
Al), a company incorporated in the PRC with limited
liability on December 14, 2010 and converted into a joint
stock company with limited liability on August 27, 2020

the Company Law of the People’s Republic of China ("
# N RALFE A FEE), as amended, supplemented or
otherwise modified from time to time

has the meaning ascribed thereto under the Listing Rules
has the meaning ascribed thereto under the Listing Rules
has the meaning ascribed thereto under the Listing Rules,

and unless the context otherwise requires, refers to
Dr. Liang and/or Basecare Investment
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“Core Product” has the meaning ascribed to it in Chapter 18A of the
Listing Rules; for the purposes of this prospectus, our
Core Product refers to our PGT-A kit

“Da An” Da An Gene Co., Ltd. of Sun Yat-sen University (7 111K
BRI APRAF]), a joint stock company
incorporated in the PRC with limited liability on August
17, 1988, which is listed on the Shenzhen Stock
Exchange (Stock Code: 002030)

“Director(s)” the directors of our Company, including all executive,
non-executive and independent non-executive directors

“Domestic Share(s)” ordinary Shares issued by the Company in the PRC with
a nominal value of RMB1.00 each, which are subscribed
for and paid for in RMB

“Dr. Liang” Dr. LIANG Bo (#1%), our founder, executive Director,
chairman of the Board, general manager and Controlling
Shareholder

“EIT Law” the PRC Enterprise Income Tax Law (H % A\ RN 1>

1 8iT%), as enacted by the NPC on March 16, 2007
and effective on January 1, 2008, as amended,
supplemented or otherwise modified from time to time

“Extreme Conditions” any extreme conditions or events, the occurrence of
which will cause interruption to the ordinary course of
business operations in Hong Kong and/or that may affect
the Price Determination Date or the Listing Date

“Frost & Sullivan” Frost & Sullivan (Beijing) Inc., Shanghai Branch Co., a
global market research and consulting company, which is
an Independent Third Party

“F&S Report” an independent market research report commissioned by
us and prepared by Frost & Sullivan for the purpose of

this prospectus

“Global Offering” the Hong Kong Public Offering and the International
Offering
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“GREEN Application Form(s)”

“Groupn

“Guangzhou Darui”

“H Share(s)”

“H Share Registrar”

“Hillhouse HK”

“HK$”

“HKSCC”

“HKSCC Nominees”

“Hong Kong”

“Hong Kong Offer Shares”

the application form(s) to be completed by the White
Form eIPO Service Provider, Computershare Hong
Kong Investor Services Limited

our Company and all of our subsidiaries

Guangzhou Darui Biotechnology Co., Ltd. (5 P T 8 B
EYFEMRAARA ),  previously — known  as
Guangzhou Darui Antibody Engineering Technology Co.,
Ltd. (EM T 2EmpHE TR MA RAR)), a joint stock
company incorporated in the PRC with limited liability
on August 11, 2003, which is listed on National Equities
Exchange and Quotations with the stock code: 832705
and was owned as to approximately 46.33% by Da An as
of the Latest Practicable Date

overseas listed foreign share(s) in the share capital of the
Company, with a nominal value of RMB1.00 each, which
are to be listed on the Stock Exchange and traded in Hong
Kong dollars

Computershare Hong Kong Investor Services Limited

HH SPR-XIV HK Holdings Limited, a limited company
incorporated in Hong Kong on July 12, 2018 and a
Pre-IPO Investor

Hong Kong dollars, the lawful currency of Hong Kong

Hong Kong Securities Clearing Company Limited, a
wholly-owned subsidiary of Hong Kong Exchanges and
Clearing Limited

HKSCC Nominees Limited, a wholly-owned subsidiary
of HKSCC

the Hong Kong Special Administrative Region of the
PRC

the 6,667,000 new H Shares being initially offered by our
Company for subscription at the Offer Price pursuant to
the Hong Kong Public Offering (subject to reallocation as
described in the section headed “Structure of the Global
Offering” in this prospectus)
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“Hong Kong Public Offering”

“Hong Kong Stock Exchange”
or “Stock Exchange”

“Hong Kong Takeovers Code”
or “Takeover Code”

“Hong Kong Underwriters”

“Hong Kong Underwriting
Agreement”

“IFRS”

“Independent Third Party(ies)”

“International Offer Shares”

the offer for subscription of the Hong Kong Offer Shares
to the public in Hong Kong at the Offer Price, subject to
and in accordance with the terms and conditions set out in
this prospectus and the Application Forms

The Stock Exchange of Hong Kong Limited, a wholly
owned subsidiary of Hong Kong Exchange and Clearing
Limited

the Codes on Takeovers and Mergers and Share Buy-
backs issued by the SFC, as amended, supplemented or
otherwise modified from time to time

the underwriters of the Hong Kong Public Offering
whose names are set out in the section headed
“Underwriting—Hong Kong Underwriters” in this

prospectus

the underwriting agreement dated January 26, 2021
relating to the Hong Kong Public Offering entered into
by, among other parties, our Company, our Controlling
Shareholders, the Joint Global Coordinators and the
Hong Kong Underwriters

International Financial Reporting Standards, which as
collective term includes all applicable individual
International Financial Reporting Standards,
International Accounting Standards and Interpretations
issued by the TASB

an individual or a company which, to the best of our
Directors’ knowledge, information, and belief, having
made all reasonable enquiries, is not a connected person

of our Company within the meaning of the Listing Rules

the 60,000,000 H Shares being offered for subscription
under the International Offering, together, where
relevant, with any additional Shares which may be issued
pursuant to the exercise of the Over-allotment Option,
subject to reallocation as described in the section headed
“Structure of the Global Offering” in this prospectus
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“International Offering”

i)

“International Underwriters’

“International Underwriting
Agreement”

“Jiangsu MPA”

“Joint Bookrunners”

“Joint Global Coordinators”

“Joint Lead Managers”

the offer of the International Offer Shares at the Offer
Price, in the United States to QIBs only in reliance on
Rule 144A and outside the United States in offshore
transactions in accordance with Regulation S or any other
available exemption from registration under the U.S.
Securities Act, as further described in “Structure of the
Global Offering” of this prospectus

the group of international underwriters expected to enter
into the International Underwriting Agreement relating to
the International Offering

the international underwriting agreement relating to the
International Offering to be entered into by, among other
parties, our Company, our Controlling Shareholders, the
Joint Global Coordinators, Joint Lead Managers, Joint
Bookrunners and the International Underwriters on or

about the Price Determination Date

Jiangsu Provincial Medical Products Administration

CLSA Limited, Citigroup Global Markets Asia Limited
(in relation to the Hong Kong Public Offering), Citigroup
Global Markets Limited (in relation to the International
Offering), China International Capital Corporation Hong
Kong Securities Limited, Haitong International
Securities Company Limited, CMB International Capital
Limited, ICBC International Capital Limited, SPDB
International Capital Limited

CLSA Limited, Citigroup Global Markets Asia Limited
and China International Capital Corporation Hong Kong
Securities Limited

CLSA Limited, Citigroup Global Markets Asia Limited
(in relation to the Hong Kong Public Offering), Citigroup
Global Markets Limited (in relation to the International
Offering), China International Capital Corporation Hong
Kong  Securities Limited, Haitong International
Securities Company Limited, CMB International Capital
Limited, ICBC International Securities Limited, SPDB
International ~ Capital  Limited, Futu  Securities
International (Hong Kong) Limited
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“KOL(s)”

“Latest Practicable Date”

“Listing”

“Listing Committee”

“Listing Date”

“Listing Rules”

“Main Board”

“MING Bioventures”

“MOFCOM” or “Ministry of
Commerce”

“Non-competition Undertaking”

key opinion leaders, being physicians with influence on
their peers’ medical practice, such as prescribing
behavior, surgical procedures preference and residency
training focus

January 17, 2021, being the latest practicable date for the
purpose of ascertaining certain information contained in
this prospectus prior to its publication

the listing of our H Shares on the Main Board
the listing committee of the Hong Kong Stock Exchange

the date, expected to be on or about February 8, 2021 on
which dealings in our H Shares first commence on the
Main Board

the Rules Governing the Listing of Securities on The
Stock Exchange of Hong Kong Limited, as amended or
supplemented from time to time

the stock exchange (excluding the option market)
operated by the Stock Exchange which is independent
from and operated in parallel with the Growth Enterprise
Market of the Stock Exchange

Suzhou MING Bioventures Fund I Venture Capital,
L.P. (RN BI BT RIS BE BB R REH)), a
limited partnership incorporated in the PRC on July 26,
2018 and a Pre-IPO Investor

the Ministry of Commerce of the PRC (H' 3 A\ R LA
P5EB)

the non-competition undertaking dated January 18, 2021
and entered into by the Controlling Shareholders in favor
of our Company, details of which are set out in
“Relationship with our Controlling Shareholders” of this
prospectus
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“Nanjing Fanghua”

“Offer Price”

“Offer Shares”

“OPM”

“Oriza Seed”

>

“Over-allotment Option’

“PRC Legal Advisors”

“Pre-IPO Investment(s)”

Nanjing Fanghua Heli Gene Technology Co., Ltd. (Bt
G 1A B A FR/A F]), a company incorporated in
the PRC with limited liability on August 7, 2012, was
owned by Ms. Sun Ruisheng (£%&7J) and Mr. Wang
Tengfei (FHET) as to 95% and 5%, respectively, and an
Independent Third Party

the final offer price per Offer Share (exclusive of
brokerage fee of 1.0%, SFC transaction levy of 0.0027%
and Stock Exchange trading fee of 0.005%) of not more
than HK$27.36 and expected to be not less than
HK$26.36, such price to be agreed upon by our Company
and the Joint Global Coordinators (on behalf of the
Underwriters) on or before the Price Determination Date

the Hong Kong Offer Shares and the International Offer
Shares

OrbiMed Partners Master Fund Limited, an exempted
company incorporated under the laws of Bermuda and a
Pre-IPO Investors

Suzhou Industrial Park Seed Zhengze Yihao Venture
Capital Enterprise (Limited Partnership) (ff T.£ [ i
JRBSIERI S SRAIE R E R EGH),  a  limited
partnership incorporated in the PRC on November 19,
2013 and a Pre-IPO Investor

the option to be granted by us to and exercisable by the
Joint Global Coordinators, pursuant to which we may be
required to allot and issue up to an aggregate of
10,000,000 additional H Shares (representing 15% of our
Shares initially being offered under the Global Offering)
at the Offer Price to cover over-allocations in the
International Offering, details of which are described in
the section headed “Structure of the Global
Offering—The International Offering—Over-allotment
Option” in this prospectus

Tian Yuan Law Firm, our legal advisor as to PRC laws
the pre-IPO investment(s) in our Company, the details of

which are set out in the section headed “History and
Corporate Structure—Pre-IPO Investments”
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“Pre-1PO Investor(s)”

“Price Determination Agreement”

“Price Determination Date”

“Regulation S”

“Renminbi” or “RMB”

“Remuneration Committee”

“Rule 144A”

“Series A Pre-IPO Investors”

“Series B Pre-IPO Investors”

“Series C Pre-IPO Investors”

“Series D Pre-IPO Investors”

“Share(s)”

“Sole Sponsor”

“Sophisticated Investor(s)”

the investor(s) of the Pre-IPO Investments

the agreement to be entered into between our Company
and the Joint Global Coordinators (for themselves and on
behalf of the Underwriters) on the Price Determination
Date to record and fix the Offer Price

the date, expected to be on or about February 1, 2021 on
which the Offer Price is to be fixed by agreement
between us and the Joint Global Coordinators (on behalf
of the Underwriters)

Regulation S under the U.S. Securities Act
the lawful currency of the PRC

the remuneration committee of the Board
Rule 144A under the U.S. Securities Act

Oriza Seed and Zhejiang Shuangjing Investment Co., Ltd
(WL BOE A PR F])

Zhongcheng Fangyuan Phase II, Suzhou Sungent and
Guangzhou DaAn Jinghan Medical Health Industry
Investment Enterprise (Limited Partnership) (J& JH% % 5t
R R R E R EERER))

Broad Vision Investment, MING Bioventures and
Yingtan Jinhu Jiayi Hongsheng Investment Management

Limited Partnership Corporation (JEH 4 [E 5 G50 RILE
EHARGBARZ)

Hillhouse HK, Broad Vision Harmony and OPM

ordinary share(s) with par value RMB1.00 each in the
share capital of the Company

CLSA Capital Markets Limited

has the meaning ascribed to it under Guidance Letter
HKEX-GL92-18 issued by the Stock Exchange
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“Shandong Medical Laboratory”

“Shareholder(s)”

“Stabilizing Manager”

“State Council”

“subsidiary(ies)”

“Substantial Shareholder(s)”

“Supervisor(s)”

“Suzhou Chaoyun”

“Suzhou Double Helix”

k]

“Suzhou Medical Laboratory’

“Suzhou Sungent”

“Thermo Fisher”

Shandong Beikang Medical Laboratory Co., Ltd. (LI H
B EL A58 T A PR F]), a company incorporated in the
PRC with limited liability on August 3, 2016 and a
connected person of our Company

holder(s) of our Share(s)
CLSA Limited

the State Council of the PRC (3 A R 37 B B %5 ¢ )

has the meaning ascribed to it in section 15 of the

Companies Ordinance
has the meaning ascribed to it under the Listing Rules
the supervisor(s) of our Company

Suzhou Chaoyun Life Intelligence Industry Research
Institute Co., Ltd. (ffJHHEEAL M8 GeE EM R A RA
Al), a company incorporated in the PRC with limited
liability on February 8, 2018 and an Independent Third
Party

Suzhou Double Helix Medical Laboratory Co., Ltd. (#f/H
P B e B S A 5 T A FRZA 7)), a company incorporated in
the PRC with limited liability on April 1, 2020 and a
connected person of our Company

Suzhou Beikang Medical Laboratory Co., Ltd. (f£ H 5
BB EREA/AA), a company incorporated in
the PRC with limited liability on August 9, 2018 and a
connected person of our Company

Suzhou Industrial Park Sungent Bio-Venture Capital
Investment Enterprise (Limited Partnership) (/1 T.2&%
R T E YRR E A IRE)),  a  limited
partnership incorporated in the PRC on October 28, 2013
and a Pre-IPO Investor

Thermo Fisher Scientific Inc., a company established in

2006 that provides scientific instrumentation, reagent
consumables and software and services
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“Track Record Period”

“Underwriters”

“Underwriting Agreements”

“Unlisted Foreign Share(s)”

“U.S.” or “United States”

“U.S. persons”

“U.S. Securities Act”

“Zhongcheng Fangyuan Phase 11"

“WHITE Application Form(s)”

113 LE TS

we”, “us” or “our”

“White Form eIPO”

“White Form eIPO Service
Provider”

“YELLOW Application Form(s)”

the years ended December 31, 2018 and 2019 and the
nine months ended September 30, 2020

the Hong Kong Underwriters and the International
Underwriters

the Hong Kong Underwriting Agreement and the
International Underwriting Agreement

unlisted ordinary Share(s) issued by the Company, with a
nominal value of RMB1.00 each, which are subscribed
for in a currency other than RMB

the United States
possessions and all areas subject to its jurisdiction

of America, its territories, its

U.S. persons as defined in Regulation S

United States Securities Act of 1933,
supplemented or otherwise modified from time to time

as amended,

Beijing Zhongcheng Fangyuan Phase II Investment
Center (Limited Partnership) (It 958 77 B — A&
L(HMRAE%)), a limited partnership incorporated in the
PRC on August 25, 2015 and a Pre-IPO Investor

the application form(s) for use by the public who
require(s) such Hong Kong Offer Shares to be issued in

the applicant’s/applicants’ own name
the Company or the Group, as the context requires

the application for Hong Kong Offer Shares to be issued
in the applicant’s own name by submitting applications
online through the designated website of White Form
eIPO at www.eipo.com.hk

Computershare Hong Kong Investor Services Limited

the application form(s) for use by the public who
require(s) such Hong Kong Offer Shares to be deposited
directly into CCASS
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ACRONYMS

“CCASS” the Central Clearing and Settlement System established
and operated by HKSCC

“CNIPA” National Intellectual Property Administration of the PRC
(2 22 Al 2 R e )

“CAGR” compounded annual growth rate, which is calculated by
dividing the amount at the end of the period by the
amount of the beginning of that period, raising the result
to an exponent of one divided by the number of years in
the period, and subtracting one from the subsequent
result

“CSRC” China Securities Regulatory Commission (9 [3 55 75 Bs &
EHZEA®)

“HKSCC” Hong Kong Securities Clearing Company Limited, a
wholly owned subsidiary of Hong Kong Exchanges and
Clearing Limited

“IASB” International Accounting Standards Board

“NMPA” the National Medical Products Administration of the PRC
(B 8E T B B )) and its predecessor, the China
Food and Drug Administration ([ 2 & i 8 i B B8 2

A=)

“NPC” the National People’s Congress of the PRC (3 A &1k
A AN RACR K E

“PBOC” the People’s Bank of China ([ AR#R1T), the central
bank of the PRC

“QIB” a qualified institutional buyer within the meaning of Rule
144A

“SAFE” the State Administration of Foreign Exchange of the PRC
(R AN R B [ S A1 HE A LRy )

“SFC” the Securities and Futures Commission of Hong Kong
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“SFO” the Securities and Futures Ordinance, Chapter 571 of the
Laws of Hong Kong, as amended, supplemented or
otherwise modified from time to time

“STA” the State Taxation Administration of the PRC (F#E AR
AN [ (B 5 AR
“VAT” value-added tax; all amounts are exclusive of VAT in this

prospectus except where indicated otherwise

For ease of reference, the names of Chinese laws and regulations, governmental
authorities, institutions, natural persons or other entities (including certain of our
subsidiaries) have been included in the prospectus in both the Chinese and English languages
and in the event of any inconsistency, the Chinese versions shall prevail. English translations
of company names and other terms from the Chinese language are provided for identification

purposes only.
For the purpose of this prospectus, references to “provinces” of China include provinces,

municipalities under direct administration of the central government and provincial-level

autonomous regions.
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GLOSSARY OF TECHNICAL TERMS

In this prospectus, unless the context otherwise requires, explanations and
definitions of certain terms used in this prospectus in connection with our Group and
our business shall have the meanings set out below. The terms and their meanings may
not correspond to standard industry meaning or usage of these terms.

“95% CI”

“adapters”

“adenine (A)”

“allele”

“amino acids”

“amniotic fluid”

“amplicon”

“aneuploidy”

“assisted reproductive treatment
(ART)”

“autosome”

“bioinformatics”

95% confidence interval, a commonly used concept in
biostatistics, meaning that in approximately 95 out of 100
times the interval will contain the true mean value

the short, double-stranded fragment of DNA which can
bond to each DNA fragment in a library as part of NGS
library preparation

one of four chemical bases in DNA

the corresponding pairs of genes located at specific
positions in the chromosomes

organic compounds composed of nitrogen, carbon,
hydrogen and oxygen, along with a variable side chain

group

the liquid surrounding an the unborn baby in a mother’s
womb

a segment of chromosomal DNA that undergoes
amplification and contains replicated genetic material
after PCR

the state of having chromosomes in a number that is not
an exact multiple of the haploid number

medical procedures used to address the problem of
infertility, including ICSI and third-generation IVF

a chromosome that is not a sex chromosome
an interdisciplinary field of science that combines
biology, computer science, information engineering,

mathematics and statistics to analyze and interpret the
biological data
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“biopsyn

“blastocyst”

“base pair (bp)”

“chromosome”

“chromosome structural
rearrangement”

“Class III Grade A hospital”

“comprehensive chromosome
screening (CCS)”

“copy number variation (CNV)

“cytosine (C)”

“diploid”

“DNA”

“DNA library” or “library”

2

a sample of tissue taken from the body for close
examination

a stage of the embryo’s development usually occurring
around 5-6 days, containing a fluid-filled inner cavity
(blastocoel), an outer layer of cells (trophectoderm) and
an inner group of cells (inner cell mass)

a fundamental unit of double-stranded nucleic acids; also
used as a unit of length

a threadlike structure of nucleic acids and protein found
in the nucleus of most living cells

mutations that cause the change in structure of the
chromosome

the largest and best regional hospitals in China
designated as Class III hospitals by the NHFPC hospital
classification system, typically having more than 500
beds, providing high-quality professional healthcare
services covering a wide geographic area and undertaking
higher academic and scientific research initiatives. Class
IIT hospitals are divided into Special, A, B and C grades

a technique for detecting all chromosomal in embryos

the variation of the number of particular genetic
sequences that are repeated or lost multiple times

one of four chemical bases in DNA

a cell that contains paired chromosomes

a double-stranded molecule that contains the genetic
information to instruct an organism to develop, live or
reproduce

the processed sample DNA that serves as the input
materials for NGS applications. A DNA library is
obtained by fragmenting and sorting DNA to obtain
fragments of a predefined length, attaching adapters to
the ends of the fragments to enable sequencing and
quantifying the final product for either targeted NGS
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“embryo”

“euploidy”

“exome”

“exonu

“fetus”

“fluorescence in situ
hybridization (FISH)”

“fluorescent probe”

“gametes”

“gene”

“GMP”

“guanine (G)”

“haploid”

“haplotype”

an early developmental stage of a mammal

the normal condition in humans in which a cell has two
sets of chromosomes, being 22 pairs of autosomes and
two sex chromosomes

the sum total of the exons in a genome, regarded as the
most functionally relevant DNA

the part of gene that codes for amino acids

an unborn or unhatched young of a mammal that develops

from an embryo

a laboratory technique for detecting and locating a
specific DNA sequence on a chromosome by fluorescent
probes

small single-stranded molecules containing dyes that
respond directly to light

reproductive cells
sections of DNA that contain hereditary information

Good Manufacturing Practice, guidelines and regulations
from time to time issued pursuant to the PRC Drug
Administration Law ( {HraE A RLANE 85 5 H ) )
as part of quality assurance which aims to minimize the
risks of contamination, cross contamination, confusion
and errors during the manufacture process of
pharmaceutical  products and to ensure that
pharmaceutical products subject to these guidelines and
regulations are consistently produced and controlled in
conformity to quality and standards appropriate for their
intended use

one of four chemical bases in DNA
a cell that contains a single set of chromosomes

a group of alleles in an organism that are inherited
together from a single parent
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“haplotype linkage analysis”

“heterozygous”

)

“high-throughput sequencing’

“homozygous”

“intracytoplasmic sperm injection
Icsn”

“introns”

“in vitro fertilization (IVF)”

“Ion Proton System”

“kilobase (kb)”

“locus (plural: loci)”

“mitochondria”

“monogenic disorder”
“mtDNA”
“multiple displacement

amplification (MDA)”

“next-generation sequencing
(NGS)”

analysis to determine the parent-of-origin of a
chromosome and detect carriers of chromosomal
translocations

the condition where a gene has two different alleles
also known as NGS technologies are capable of
sequencing multiple DNA molecules in parallel, enabling
hundreds of millions of DNA molecules to be sequenced
at a time

the condition where a gene has two identical alleles

a procedure in which a single spermatozoon is injected
into the oocyte cytoplasm

non-transcriptional regions of DNA in a gene

a procedure in which a single spermatozoon is injected
into the oocyte cytoplasm

a sequencing system capable of human-scale genome,
exome, or transcriptome sequencing developed by

Thermo Fisher

a measurement in molecular biology, 1kb equals to 1,000
base pairs of DNA

the place where a base pair is on the chromosome

organelles in a cell outside the nucleus that generate most

of the chemical energy needed to power the cell

a genetic disorder caused by single gene mutation
mitochondrial DNA, the DNA located in mitochondria
a DNA amplification technique that can rapidly amplify
minute amounts of DNA samples to a reasonable quantity
for genomic analysis

a high throughput, massively parallel sequencing method

used to determine the nucleotide sequence of genome in
a single biochemical reaction volume
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“nucleotide”

“polymerase chain reaction
(PCR)”

“polypeptide”

“picomoles per litre (pmol/L)”

“pre-implantation genetic testing
(PGT)”

“primers”

“QR code”

“quantitative polymerase chain

reaction (QPCR)”

“recurrent miscarriage”

“reproductive genetics”

“restriction enzymes”

“Robertsonian translocation”

a basic unit composed of a base and its sugar and
phosphate

a technology to make numerous copies of specific DNA
fragments rapidly through repetitive thermal cycle

a single linear chain of many amino acids

a measure of amount-of-substance concentration

a test performed before the implantation of an embryo to
screen and diagnose the DNA from embryos for
determining genetic abnormalities. These include PGT
for aneuploidy (PGT-A), PGT for monogenic defects
(PGT-M) and PGT for chromosomal rearrangements
(PGT-SR)

short single stranded molecules that counterpart the
targeted genes

a type of matrix barcode

a collection of methods for estimating the number of
copies of a specific DNA template in a sample

two or more pregnancy losses before 24 weeks of
gestation

a branch of science that focuses on the relationship
between genetic condition and reproductive and fertility
issues, such as genetic risks or conditions that can be
passed from parent to child through their genes during a

pregnancy

proteins that can recognize specific short DNA fragments
and cut double-stranded DNA to shorter fragments

a chromosomal translocation where a certain type of

chromosome becomes attached to another at their centric
ends
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“Sanger sequencing”

“sensitivity”

“single nucleotide polymorphisms
(SNP)”

“specificity”

“thalassemia”

“third-generation IVF”

“thymine (T)”

“translocations”

“trisomy”’

“trophoblast”

“uniparental disomy”

“whole exome sequencing

(WES)”

“whole genome amplification
(WGA)”

“Zygote”

a traditional method for determining nucleotide
sequences of DNA by identifying different DNA
fragments through fluorescent signal first developed by
Frederick Sanger and his colleagues in 1970s, also known
as the “chain-terminal method”

a measurement of the ability of a test to identify true
positives

a variation at a single position in a DNA sequence among
individuals

a measurement of the ability of a test to identify true
negatives

an inherited blood disorder

a procedure which uses PGT to select embryos before
implantation

one of four chemical bases in DNA
a type of chromosomal abnormality in which a
chromosome breaks and a portion of it reattaches to a

different chromosome

the condition where there are three copies of
chromosomes instead of two

cells that form the outer layer of a blastocyst and are
present four days post fertilization in humans

the condition when two copies of chromosomes came
from the same parent instead of one from each parent

a sequencing method that targets the protein-coding
region of the genome (the exome)

a method for amplification of an entire genome

a fertilized egg
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FORWARD-LOOKING STATEMENTS

We have included in this prospectus forward-looking statements. Statements that
are not historical facts, including statements about our intentions, beliefs, expectations
or predictions for the future, are forward-looking statements.

This prospectus contains certain forward-looking statements and information relating to
our Company and our subsidiaries that are based on the beliefs of our management as well as
assumptions made by and information currently available to our management. When used in
this prospectus, the words “aim”, “anticipate”, “believe”, “could”, “expect”, “going forward”,
“intend”, “may”, “ought to”, “plan”, “project”, “seek”, “should”, “will”, “would” and the
negative of these words and other similar expressions, as they relate to our Group or our
management, are intended to identify forward-looking statements. Such statements reflect the
current views of our management with respect to future events, operations, liquidity and capital
resources, some of which may not materialize or may change. These statements are subject to
certain risks, uncertainties and assumptions, including the other risk factors as described in this
prospectus. You are strongly cautioned that reliance on any forward-looking statements
involves known and unknown risks and uncertainties. The risks and uncertainties facing our
company which could affect the accuracy of forward-looking statements include, but are not
limited to, the following:

. the timing of initiation and completion, and the progress of our research and
development programs;

. the timing and likelihood of regulatory filings and approvals;

. our ability to advance our product candidates into products, and the successfully
completion of clinical trials;

. the approval, pricing and reimbursement of our product candidates;

. the commercialization of our product candidates;

. the market opportunities and competitive landscape of our product candidates;

. estimates of our costs, expenses, future revenues, capital expenditures and our needs

for additional financing;

. our ability to attract and retain senior management and key employees;

. our operations and business prospects;

. future developments, trends, conditions and competitive landscape in the industry

and markets in which we operate;
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. our strategies, plans, objectives and goals and our ability to successfully implement
these strategies, plans, objectives and goals;

. our ability to continue to maintain our market position in China’s reproductive
genetics medical devices industry;

. our financial condition and operating results and performance;

. industry trends and competition;

. our ability to attract customers and build our brand image;

. general political and economic conditions;

. changes to regulatory and operating conditions in the industry and markets in which

we operate;

. our dividend policy;

. the amount and nature of, and potential for, future development of our business;

. certain statements in the sections headed “Business” and “Financial Information” of
this prospectus with respect to trends in prices, operations, margins, overall market
trends, and risk management; and

. other statements in this prospectus that are not historical facts.

Subject to the requirements of applicable laws, rules and regulations, we do not have any
and undertake no obligation to update or otherwise revise the forward-looking statements in
this prospectus, whether as a result of new information, future events or otherwise. As a result
of these and other risks, uncertainties and assumptions, the forward-looking events and
circumstances discussed in this prospectus might not occur in the way we expect or at all.
Accordingly, you should not place undue reliance on any forward-looking information. All
forward-looking statements in this prospectus are qualified by reference to the cautionary
statements in this section.

In this prospectus, statements of or references to our intentions or those of our Directors

are made as of the date of this prospectus. Any such information may change in light of future

developments.
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RISK FACTORS

You should carefully consider all of the information in this prospectus, including
the risks and uncertainties described below, before making an investment in our
Shares. Our business, financial condition and results of operations could be materially
and adversely affected by any of these risks and uncertainties. The trading price of our
Shares could decline due to any of these risks, and you may lose all or part of your
investment. Additional risks and uncertainties not presently known to us, or not
expressed or implied below, or that we deem immaterial, could also harm our business,
financial condition and results of operations.

RISKS RELATING TO OUR BUSINESS AND INDUSTRY

Risks Relating to Sales and Distribution of Our Products

Our historical sales mainly relied on two products, our self-developed PGT-A kit and NIPT
kit we distributed, and it may be difficult to evaluate our future prospects.

During the Track Record Period, a substantial amount of our revenue was derived from
the sales of two products, our self-developed PGT-A kit and NIPT kit we distributed. Sales of
our self-developed PGT-A kit and NIPT kit we distributed accounted for 78.0%, 59.2%, 54.4%
and 52.2% of our total revenue for the years ended December 31, 2018 and 2019 and for the
nine months ended September 30, 2019 and 2020, respectively. We received NMPA approval
of our PGT-A kit in February 2020, which allowed us to commence commercial sales. Prior to
receiving registration approval, we generated limited revenue from sales of PGT-A kits for
limited scientific research purposes. We expect that sales of our self-developed PGT-A kits and
NIPT kits we distribute will continue to account for a significant portion of our total sales in
the near future. However, we cannot assure you that demand for our self-developed PGT-A kit
and NIPT kit we distribute will continue to grow as anticipated. There is also no assurance that
we will be able to maintain our sales and profit margin for our self-developed PGT-A kit and
NIPT kit we distribute, which may be adversely affected by many factors outside of our
control, including downward pricing pressure caused by changes in market competition,
expiration of patent protection, introduction of substitute products marketed by our
competitors, disruptions in manufacturing, supply or sales, issues with respect to product
quality and disputes over intellectual property or other matters with third parties. If we are
unable to maintain the sales volumes, pricing levels or profit margins of our self-developed
PGT-A kit and NIPT kit we distribute, our business, financial condition and results of
operations may be materially and adversely affected. Moreover, we may not be able to develop
or acquire new products that would diversify our product portfolio and reduce our dependence
on our self-developed PGT-A kit and NIPT kit we distribute, or do so in a timely or competitive
manner.
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If we cannot maintain relationships with our key business partners, or cannot establish or
seek more collaborations and strategic alliances in the future, our results of operations and

prospects could be adversely affected.

We may from time to time establish or seek strategic alliances, form joint ventures or
collaborations, or enter into licensing arrangements with third parties that we believe will
complement or augment our development and commercialization efforts with respect to our
products and any future products that we may develop. We collaborate with certain key
business partners in many aspects of our business, such as major hospitals and reproductive
clinics in China, global life sciences and biotechnology companies in the industry, such as
Thermo Fisher, and academic institutions, such as the Chinese University of Hong Kong. Our
success in part depends on our ability to maintain our relationships with our key business
partners and establish new collaborations in the future. Collaborations with our key business

partners are subject to numerous risks, which may include the following:

. our key business partners may no longer be as competitive in the market as they are

now;

. our key business partners have significant discretion in determining the efforts and
resources that they will apply to a collaboration;

. our key business partners may not pursue development and commercialization of our
products or may elect not to continue or renew development or commercialization
programs based on clinical trial results, or change their strategic focus due to the
acquisition of competitive products, availability of funding, or other external
factors, such as a business combination that diverts resources or creates competing

priorities;

. our key business partners may delay clinical trials, provide insufficient funding for
a clinical trial, stop a clinical trial, abandon a product, repeat or conduct new clinical
trials, or require a new design of a product for clinical testing;

. our key business partners could independently develop, or develop with third
parties, products that compete directly or indirectly with our products;

. our key business partners with marketing and distribution rights to one or more

products may not commit sufficient resources to their marketing and distribution;

. our key business partners may not properly maintain or defend our intellectual
property rights or may use our intellectual property or proprietary information in a
way that gives rise to actual or threatened litigation that could jeopardize or
invalidate our intellectual property or proprietary information or expose us to
potential liability;
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. disputes may arise between us and key business partners that cause the delay or
termination of the research, development or commercialization of our products, or
that result in costly litigation or arbitration that diverts management attention and
resources; and

. collaborations may be terminated and, if terminated, may result in a need for
additional capital to pursue further development or commercialization of the

applicable products.

We rely on third-party promoters to market and promote our products. There is no guarantee
that we will succeed in expanding our sales network.

We maintain a small in-house sales and marketing team. As of the Latest Practicable Date,
we had 16 sales and marketing personnel. Our in-house sales and marketing team focuses on
serving key customers and conducting academic marketing activities to interact with KOLs as
well as other industry professionals. We rely on third-party promoters to market our products
to hospitals and reproductive clinics and to provide non-technical pre-sale and after-sale
assistance to our customers. The performance of our third-party promoters to provide
assistance and their ability to market our products and our brand are crucial to the growth of
our sales network and may affect our hospital coverage and profitability. Moreover, our ability
to engage and retain qualified and professional third-party promoters is important because we
rely on third-party promoters to market and promote our products. We rely on third-party
promoters to expand our sales network to cover more hospitals and reproductive clinics to
increase our market share and penetration in the China market to drive future growth. This
sales and marketing strategy could require us to engage third-party promoters with a wider
coverage of licensed hospitals and reproductive clinics in China, and we may not be able to do
so. If we are unable to expand our sales network effectively, our sales volumes and business
prospects could be materially and adversely affected.

If we cannot maintain or develop clinical collaborations and relationships with KOLs,
physicians and experts, our results of operations and prospects could be adversely affected.

Our relationships with KOLs, physicians and experts play an important role in our R&D
and marketing activities. We implement a clinical demand-oriented and highly responsive R&D
strategy by establishing extensive interaction channels with KOLs, physicians and experts to
gain first-hand knowledge of unmet clinical needs and clinical practice trends, which is critical
to our ability to develop new market-responsive products and improve our existing products.
Moreover, our in-house marketing team promotes our products to hospitals and reproductive
clinics through academic marketing activities, and facilitates interaction with KOLs as well as
other industry professionals. However, we cannot assure you that we will be able to maintain
or strengthen our clinical collaborations and relationships with members of our medical
advisory board and other KOLs, physicians and experts, or that our efforts to maintain or
strengthen such relationships will yield the successful development and marketing of new
products. These industry participants may leave their roles, change their business or practice
focus, choose to no longer cooperate with us or cooperate with our competitors instead. Even
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if they continue to cooperate with us, their market insights and perceptions, which we take into
account in our R&D process, may be inaccurate and lead us to develop products that do not
have significant market potential. Even if their insights and perceptions are correct, we may
fail to develop commercially viable products. Moreover, we cannot assure you that our
academic promotion and marketing strategy will continue to serve as an effective marketing
strategy. Industry participants may no longer want to collaborate with us or attend our
conferences, and our marketing strategy may no longer be able to yield larger hospital coverage
or increased sales commensurate to our efforts spent. If we are unable to develop new products
or generate returns from our relationships with industry participants as anticipated, or at all,
our business, financial condition and results of operations may be materially and adversely
affected.

Our products may fail to achieve market recognition and acceptance for commercial success.

The commercial success of our current and future products depends upon the degree of
market recognition and acceptance they achieve, particularly among hospitals, reproductive
clinics and medical laboratories. Our products may fail to receive or maintain broad acceptance
from patients or physicians. If our genetic testing products and any future approved products
fail to gain sufficient market recognition and acceptance by hospitals, reproductive clinics,
medical laboratories, physicians, patients, third-party payors and others in the industry, the
sales of our products will be adversely affected. For example, products developed by our
competitors may become more preferred than ours, and physicians may rely on these
competing products to the exclusion of ours. In addition, physicians, patients and third-party
payors may prefer other products to ours. If our products do not achieve an adequate level of
acceptance, we may not generate significant product sales revenues and we may not become
profitable. The degree of market acceptance of our products, if approved for commercial sale,
will depend on a number of factors, including but not limited to:

. hospitals, reproductive clinics, medical laboratories, physicians and patients considering
our products as effective products that produce accurate results;

. the potential and perceived advantages of our products over alternative products;
. limitations or warnings contained in the labeling approved by regulatory authorities;
. the timing of commercial sales of our products as well as competitive products;
. the cost of treatment in relation to alternative treatments; and
. the effectiveness of our sales and marketing efforts.
If any products that we commercialize fail to achieve market acceptance among hospitals,

reproductive clinics, medical laboratories, physicians, patients or others in the industry or if we
fail to maintain good relationships with them, we will not be able to generate significant
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revenue. Even if our products achieve market acceptance, we may not be able to maintain that
market acceptance over time if new products or technologies are introduced that are more
favorably received than our products, are more cost effective or render our products obsolete.

The market opportunities for our products may be uncertain, which could render some
products ultimately unprofitable even if commercialized.

We estimate the incidence and prevalence of target patient populations, demand for
assisted reproduction, and penetration rate of genetic testing based on various third-party
sources, such as scientific literature, surveys of clinics or market research, as well as internally
generated analysis, and we use such estimates in making decisions regarding our product
development strategy, including determining on which candidates to focus our resources for
preclinical studies or clinical trials. As the reproductive genetics medical devices market in
China is relatively nascent and rapidly growing and changing, these estimates may be
inaccurate or based on imprecise data and the future growth in the market opportunities may
be unpredictable. The total addressable market opportunity will depend on, among other things,
acceptance of the product by the medical community, ethical, legal and social concerns on the
products, patient access and product pricing. The number of patients in the addressable markets
may turn out to be lower than expected, which could have a material adverse effect on our
business, financial condition and results of operations.

We are exposed to concentration risk of customers and subject to credit risk of our
customers.

For the years ended December 31, 2018 and 2019 and the nine months ended September
30, 2020, we recorded revenue of RMB32.6 million, RMBS55.7 million and RMBS57.2 million,
of which 64.4%, 43.8% and 46.1% were generated from our top five customers, respectively.
As of December 31, 2018, 2019 and September 30, 2020, 70.3%, 55.8% and 36.3% of our total
trade receivables were due from our top five largest customers in each period. See
“Business—Our Customers” and “Financial Information—Quantitative and Qualitative
Disclosure about Market Risk—Credit Risk.” Although we assess the credit qualities of our
customers, taking into account their financial positions, past experiences and other factors, we
cannot assure you that no default will arise from our customers in the future. We cannot assure
you that our customers could settle trade receivables in a timely manner, or at all, or that we
can properly assess and respond in a timely manner to changes in their credit profile and
financial condition. Adverse changes in their financial conditions may negatively affect the
length of time that it will take us to collect associated trade receivables or impact the likelihood
of ultimate collection. If our largest or any of our top customers fails to fulfill its obligations,
our financial condition and results of operations could be materially and adversely affected. In
addition, if any contract with our major customers expires or is otherwise terminated and is not
renewed or renewed on less favorable terms, or a principal customer decreases the amount of
purchases from us, our operating results could be materially adversely affected. Any of the
foregoing could materially and adversely affect our financial condition and results of
operations.
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We may fail to maintain or renew relationship with existing distributors, or further expand
our network of distributors.

We sell a portion of our products to licensed distributors, which on-sell our products to
hospitals and reproductive clinics. For the years ended December 31, 2018 and 2019 and the
nine months ended September 30, 2020, 14.2%, 11.4% and 15.1% of our total revenue were
from sales of test kits to distributors.

As we sell and distribute a portion of our products through distributors and such portion
may be increased in the future, certain events may cause fluctuations or decline in our revenue
and may have an adverse impact on our business, results of operations and financial condition,
such as (i) delay or cancellation of orders from one or more of our distributors, (ii) our inability
to timely renew distribution agreements and maintain relationship with our existing
distributors, or (iii) our inability to timely identify and appoint additional or replacement
distributors upon loss of one or more of our distributors. In addition, there can be no assurance
that we will be successful in detecting and preventing any non-compliance by our distributors
regarding the provisions of their distribution agreements. Non-compliance by our distributors

may, among other things, negatively affect our relationship with other distributors.

Furthermore, we also rely on our distributors to expand our distribution network which
is subject to the availability of suitable and capable distributors and our ability to negotiate
favorable terms with these distributors. We cannot assure you that we will be able to further
expand our distribution network as expected or effectively integrate any new capable
distributors into our existing network to achieve our expansion goals. Such difficulties we
might encounter in expanding our distribution network might restrict our growth prospects and

adversely affect our business performance.

Risks Relating to Our Financial Position and Prospects

We have incurred significant net losses since inception and expect to continue to incur
losses, and may never achieve or sustain profitability.

We follow a clinically driven R&D model to develop innovative reproductive genetics
solutions to address unmet clinical needs in China. Our product development involves
substantial capital expenditures. We have incurred and are expected to continue to incur
significant expenses related to our ongoing operations. We incurred net losses of RMB157.7
million, RMB534.0 million, RMB372.9 million and RMB852.3 million for the years ended
December 31, 2018 and 2019 and the nine months ended September 30, 2019 and 2020,
respectively, of which RMB151.9 million, RMB528.3 million, RMB369.1 million and
RMB848.5 million were from continuing operations, respectively. During the Track Record
Period, our net losses were mainly attributable to changes in carrying amount of financial
instruments issued to our Series A, Series B and Series C Pre-IPO Investors pursuant to their
respective investment agreements, which were recognized as financial instruments issued to
investors. See “Financial Information—Key Factors Affecting our Results of
Operations—Carrying Amount of Financial Instruments Issued To Investors.” Our net losses
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also partly attributable to our operating costs, which are expected to continue to incur and to
increase in the foreseeable future. During the Track Record Period, our operating costs
primarily consisted of cost of sales, costs incurred in connection with our R&D programs and
distribution and administrative expenses associated with our operations.

We expect to incur net losses for the foreseeable future, and the losses may increase as
we expand our development of, and seek regulatory approvals for, our products, and
commercialize our products. Typically, it takes a long time to develop one new product from
the time it is designed to when it is available for commercialization. We will also incur costs
to support commercialization of our products. The issuance of NMPA’s registration certificate
marked the commencement of an initial commercialization period of our PGT-A kit, which we
expect will last for a number of years. We will need to conduct a series of highly sophisticated
and time/money-consuming work to first establish such infrastructure and systems, before our
PGT-A kit could be considered a fully commercialized product. We plan to allocate 20% of the
net proceeds from the Global Offering for our PGT-A’s planned commercialization. For our
other in-house developed products, we need to put comparable efforts and resources to their
commercializations as well. Having taking out the impact of one time expenses, including
Listing expenses and changes in carrying amount of our financial instruments in the year
ending December 31, 2021, we expect our net losses in the year ending December 31, 2021
compared to the year ended December 31, 2020 to substantially increase because (i) we expect
our distribution cost including the cost of commercializing our PGT-A kit would increase by
over 1200%; and (ii) our research and development cost would increase by about 170%. The
size of our future net losses will depend, in part, on the number and scope of our product
development programs and the associated costs of those programs, the pace of our
commercialization and the cost of commercializing any approved products and our ability to
generate revenues. Even if we received registration approvals to commercially sell our
products, given substantial commercialization requires a lot of time/money consuming efforts,
we may never become profitable. Even if we achieve profitability in the future, we may not be
able to maintain profitability in subsequent periods. Our failure to become and remain
profitable would decrease the value of our Company and could impair our ability to raise
capital, maintain our R&D efforts, expand our business and/or continue our operations.

We may need to obtain substantial additional financing to fund our operations.

Our products require completion of identification of unmet clinical needs, preclinical
research and development, product registration testing, clinical trial and clinical registration.
Our operations have consumed substantial amounts of cash since inception. Net cash used in
our operating activities was RMB26.7 million, RMB38.1 million, RMB34.3 million and
RMB47.1 million for the years ended December 31, 2018 and 2019 and for the nine months
ended September 30, 2019 and 2020, respectively. We cannot assure you that we will be able
to generate positive cash flows from operating activities in the future. Our liquidity and
financial condition may be materially and adversely affected by negative net cash flows, and
we cannot assure you that we will have sufficient cash from other sources to fund our
operations. The cost of continuing operations could further reduce our cash position, and an
increase in our net cash outflow from operating activities could adversely affect our operations
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by reducing the amount of cash available to meet the cash needs for operating our business and
to fund our investments in our business expansion. Although we had net current assets of
RMB272.1 million as of September 30, 2020, we cannot guarantee that we will not have a net
current liabilities position in the future, which would expose us to liquidity risk. We may not
be able to renew existing bank facilities or obtain other sources of financing. If we resort to
other financing activities to generate additional cash, we will incur financing costs and we
cannot guarantee that we will be able to obtain the financing on terms acceptable to us, or at
all.

We expect to continue to spend substantial amounts on R&D, advancing the development
of our products and commercializing our products. Our existing cash and cash equivalents may
not be sufficient to enable us to complete all development or commercially launch all of our
current products and to invest in additional programs. Accordingly, we may require further
funding through public or private offerings, debt or equity financing, collaboration and
licensing arrangements or other sources. We cannot assure you that our financial resources will
be adequate to support our operations. Our future funding requirements will depend on many
factors, including but not limited to:

. the progress, timing, scope and costs of our clinical trials, including the ability to
timely procure requisite test samples in our planned and potential future clinical
trials;

. the outcome, timing and cost of regulatory approvals of our products;

. the number and characteristics of products that we may develop;

. the cost of filing, prosecuting, defending and enforcing any patent claims and other
intellectual property rights;

. distribution costs associated with our products and any existing or future products
that may be approved, including the cost and timing of expanding the marketing and
sales activities of our products;

. the terms and timing of any potential future collaborations, licensing or other
arrangements that we may establish;

. cash requirements of any future acquisitions and/or the development of other
products;
. the cost and timing of development and completion of commercial-scale internal or

outsourced, if any, manufacturing activities; and

. our headcount growth and associated costs.
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If we are unable to raise capital when needed or on attractive terms, we would be forced

to delay, reduce or eliminate our R&D programs or commercialization efforts.

Our financial prospects depends on the success of our product portfolio.

Our business substantially depends on the successful development, regulatory approval
and commercialization of the products in our existing product portfolio and other products we
may develop in the future. We have invested a significant portion of our efforts and financial
resources in the development of our existing product portfolio. We incurred net losses for the
years ended December 31, 2018 and 2019 and the nine months ended September 30, 2019 and
2020, because the expenses we incurred exceed the gross profit generated from the sales of our
current products, with R&D costs amounting to 57.7%, 35.7%, 34.4% and 38.4% of our total
revenue for the same periods, respectively. Whether we can generate profit from our operating
activities largely depends on the successful commercialization of our product portfolio.

For example, for PGT-M kit, one of our core genetic testing reagent products, we expect
to commence our clinical trial in late 2020. We are also plan to commence clinical trials for
PGT-SR, CNV and WES kits between 2021 and 2022. The successful commercial launch of our
products will depend on several factors, including but not limited to:

. successful procurement of test samples, and completion of, clinical trials, as well as
completion of preclinical studies;

. favorable clinical trial data from our clinical trials and other studies;
. receipt of regulatory approvals;
. maintaining sufficient commercial manufacturing capabilities, either by building

facilities ourselves or making arrangements with third-party manufacturers;

. the performance by any third parties we may retain in a manner that complies with
our protocols and applicable laws and that protects the integrity of the resulting data;

. obtaining and maintaining patent, trade secret and other intellectual property
protection and regulatory exclusivity;

. ensuring we do not infringe, misappropriate or otherwise violate the patent, trade
secret or other intellectual property rights of third parties;

. successful commercialization of our products, if and when approved;

. obtaining favorable governmental and private medical reimbursement for our
products, if and when approved; and

. competition with other genetic testing products.

55—



RISK FACTORS

If we do not achieve one or more of these factors in a timely manner or at all, we could
experience significant delays or be unable to obtain approvals for and/or to successfully
commercialize our products, which would materially harm our business and we may not be able
to generate sufficient revenues and cash flows to continue our operations.

Our deferred tax assets may not be recovered.

As of September 30, 2020, our deferred tax assets amounted to RMB16.7 million,
representing approximately 4.4% of our total assets. We periodically assess the probability of
the realization of deferred tax assets, using accounting judgments and estimates with respect
to, among other things, historical operating results, expectations of future earnings and tax
planning strategies. In particular, these deferred tax assets can only be recognized to the extent
that it is probable that future taxable profits will be available against which the unused tax
credits can be utilized. However, we cannot assure you that our expectation of future earnings
will materialize, due to factors beyond our control such as general economic conditions or,
negative development of a regulatory environment, in which case we may not be able to
recover our deferred tax assets which in turn could have a material adverse effect on our

financial condition and results of operations.
Risks Relating to Government Regulations

Any failure to comply with relevant laws and regulations may adversely affect the business
and results of operations of our Group.

Due to the relatively short history of PGT in the PRC, a comprehensive regulatory
framework has not been established. In recent years, the PRC government has consistently
emphasized the importance and necessity of quality control in hospitals and reproductive
clinics offering such services, which indicates more strict regulations may be implemented in
the future. In accordance with current applicable PRC laws and regulations, including the
Administrative Measures for the Registration of IVD Reagents ( <#84M2 Bl st it 5 2L
%) ) and the Regulations on the Supervision and Administration of Medical Devices ( {E§%%
PRI B E B AA]) ), certain instruments, equipment, [IVD reagents and calibrators, materials
and other similar or related articles for the purposes of medical treatment or diagnosis of
human patients that are intended to be used for medical treatment or diagnosis by testing a
human body’s samples are regulated as medical devices. The manufacture and sales of these
products require various certificates, licenses and permits. including but not limited to medical
device manufacturing licenses, medical device registration certificates and medical device
operation licenses. According to the Notice on Further Strengthening the Supervision of the
Use of IVD Reagents Managed by Medical Devices (B8 % — 45 i1 #2550 AU/ 34 1 1 41
i Bl A (1 F B2 928 ) ) issued by the Beijing Municipal Medical Products Administration
At T gE 5 BB FER)) on December 17, 2018, medical institutions shall not use IVD
reagents for scientific research or clinical trials purposes in clinical diagnosis. Because certain
of our products are categorized as medical devices under the foregoing regulations, we are
required to comply with these regulatory requirements.

— 56 -



RISK FACTORS

Although we have obtained a Class III medical device registration certificate for our
PGT-A kit in February 2020, it is uncertain whether we can successfully obtain medical device
registration certificates for our product candidates and how long it will take us to obtain such
registration certificates. There is however a degree of uncertainty whether our PGT kits sold
for the purpose other than medical treatment or diagnosis are “medical devices” and therefore
subject to the above mentioned laws and regulations. As confirmed by our Directors, during the
Track Record Period and up to the Latest Practicable Date, we had not been subject to any
penalties from the relevant authorities for the manufacture and sale of our product candidates.
As confirmed by our PRC Legal Advisors, the pre-approval sales of our in-house developed
genetic test kit products for limited scientific research purposes did not violate any applicable
PRC laws and regulations and the risk of us being penalized by the authorities for our
pre-approval sales is remote. However, we cannot assure you that the competent authorities
will not take different views or interpretations from us or enact new detailed or more restrictive
rules and regulations that materially adversely affect our business. Failure to comply with these
laws or regulations may subject us to penalties, including fines, confiscation of our PGT Kkits,
disgorgements of illegal gains or even suspension of our business. Any of the foregoing could
materially adversely affect our business, financial condition, results of operations and

prospects.

Any adverse change in the regulatory regime relating to the PRC reproductive genetics
medical device industry or the medical device industry in general may limit our ability to
provide products and any lack of requisite licenses or certificates applicable to our business.

Government policies relating to the reproductive genetics medical device industry and the
medical device industry in the PRC generally are still in a preliminary stage of development
and may change significantly in the future, depending on the objectives prioritized by the
Chinese government, as well as the political and social climate, public opinion and media
coverage at any given time and the continued development of the PRC reproductive genetics
medical device industry and medical device industry. Such future changes, if adopted and
implemented, may increase the cost of revenue, intensify competition, or otherwise negatively
affect us disproportionately compared to competitors. Unfavorable public opinion or negative
media coverage of the reproductive genetics medical device industry or medical device
industry may also trigger implementation of more stringent policies and heightened scrutiny on
quality of medical devices. If we fail to keep up with new policies or best practices, our
standard of operation may fall short of the latest standard and we could become more prone to
non-compliance, resulting in increased cost of compliance and operation.

In addition, the regulatory framework for the IVD reagents industry in China has evolved
in recent years, and we expect it will continue to evolve. For example, the regulatory
framework in China for sales and use of IVD products has undergone significant changes,
including, with respect to research and development, filing and registration procedures and
quality control for IVD products. Our ability to develop and commercialize genetic testing
products may be limited, and our business, financial condition and results of operations may
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be materially and adversely affected, by such differences in interpreting, implementing and
enforcing and changes in government policies or regulations, which may then affect our
business, results of operations and financial condition.

If we are not able to obtain or maintain, or experience delays in obtaining or maintaining,
required regulatory approvals, we will not be able to commercialize our products, and our
ability to generate revenue will be materially impaired.

Before obtaining regulatory approvals for the commercial sale of any product, we must
demonstrate in preclinical studies and well-controlled clinical trials, and, with respect to
approval in China, to the satisfaction of the NMPA, that the product is effective for use for the
approved purposes and that the manufacturing facilities, processes and controls are adequate.
Obtaining regulatory approvals is a lengthy, expensive and uncertain process, and approvals
may not be obtained. When we submit a filing application to the NMPA, the NMPA will decide
whether to accept or reject the submission for filing. We cannot be certain that any submissions
will be accepted for filing and review by the NMPA. NMPA may also slow down, suspend or
cease review of our applications and any of these could prolong the registration process of our

products.

Our products could fail to receive regulatory approval for many reasons, including but not
limited to:

. failure to begin or complete clinical trials due to disagreements with regulatory
authorities;

. failure to demonstrate that a product is effective;

. failure of clinical trial results to meet the level of statistical significance required for

approval;

. data integrity issues related to our clinical trials;

. disagreement with our interpretation of data from preclinical studies or clinical

trials;

. changes in approval policies or regulations that render our preclinical and clinical

data insufficient for approval or require us to amend our clinical trial protocols;
o regulatory requests for additional analyses, reports, data, nonclinical studies and
clinical trials, or questions regarding interpretations of data and results and the

emergence of new information regarding our products or other products;

. our failure to conduct a clinical trial in accordance with regulatory requirements or
our clinical trial protocols;
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. clinical sites, investigators or other participants in our clinical trials deviating from
a trial protocol, failing to conduct the trial in accordance with regulatory
requirements, or dropping out of a trial; and

. rejection by the relevant authorities to approve pending applications or supplements
to approved applications filed by us or suspension, revocation or withdrawal of
approvals.

The NMPA approved our PGT-A kit in February 2020 with the condition of collecting
post-approval clinical data to continuously validate the production performance. We need to
submit the clinical trial reports to the NMPA before we getting our registration certificate
renewed. See “Regulatory Overview—Laws and Regulations Relating to Medical
Devices—Regulations Relating to Medical Device Production and Operation.” We may not be
able to successfully complete or timely finish the required post approval clinical trial and may
result in postponement or non-renewal of our registration certificate. Moreover, the criteria
used in reviewing applications for, or renewals of permits, licenses and certificates may change
from time to time, and there can be no assurance that we will be able to meet new criteria that

may be imposed to obtain or renew the necessary permits, licenses and certificates.

Changes in regulatory requirements and guidance may also occur, such as the introduction
of simplified approval procedures, or a relaxation in clinical trial requirements, which would
lower the entry barrier for potential competitors, or increased stringency in regulatory
requirements, which may increase the difficulty for us to satisfy such requirements. Any of
such changes may have a material adverse impact on our business, financial condition, results
of operations and prospects, and we may need to amend clinical trial protocols submitted to

applicable regulatory authorities to reflect these changes.

Risks Relating to the Research and Development of Our Products

We invest substantial resources in research and development in order to develop our
products and enhance our technologies, which we may not be able to do successfully.

The PRC reproductive genetics medical device industry is constantly evolving, and we
must keep pace with new technologies and methodologies to maintain our competitive position.
For the years ended December 31, 2018 and 2019 and the nine months ended September 30,
2019 and 2020, our R&D expenses amounted to RMBI18.8 million, RMB19.9 million,
RMB14.4 million and RMB22.0 million, respectively. We expect to continue to invest
significant amounts of human and capital resources to develop our products and enhance our
technologies that will allow us to advance our pipeline products. We intend to continue to
strengthen our technical capabilities in the development and manufacture of our products,
which are capital and time intensive. We cannot assure you that we will be able to develop,
improve or adapt to new technologies and methodologies, successfully identify new
technological opportunities, develop and bring new or enhanced products to market, obtain
sufficient or any patent or other intellectual property protection for such new or enhanced
products or obtain the necessary regulatory approvals in a timely and cost-effective manner, or,
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if such products are introduced, that those products will achieve or maintain market
acceptance. Any failure to do so may render our efforts obsolete, which could significantly
reduce demand for our products and harm our business and prospects.

If we encounter difficulties procuring requisite test samples or collect samples in our clinical
trials, our research and development activities could be delayed or otherwise adversely
affected.

The timely completion of clinical trials in accordance with protocols depends, among
other things, on our ability to procure a sufficient number of test samples for our clinical trial.
We may experience difficulties in doing so for a variety of reasons, including but not limited
to:

. the number and nature of the samples;

. the qualified samples defined in the protocol;

. the size of the study required for analysis of the trial’s primary endpoints;

. perceived risks and benefits of our products;

. the design of the trial; and

. our ability to obtain and maintain required consent to use the samples.

In addition, our clinical trials may compete with our competitors’ clinical trials. Such
competition will reduce the number and types of samples available to us. Even if we are able
to procure a sufficient number of test samples in our clinical trials, delays in patient enrolment
may result in increased costs or may affect the timing or outcome of the planned clinical trials,
which could prevent completion of these trials and adversely affect our ability to advance the
development of our products.

Clinical development involves a time- and cost-consuming process with an uncertain
outcome, and results of earlier studies and trials may not be predictive of future trial results.

Clinical development is expensive and can take years to complete, and its outcome is
inherently uncertain. These trials or procedures may not be completed in a timely or
cost-effective manner or result in a commercially viable product. Failure to successfully
complete these trials or procedures in a timely and cost-effective manner could have a material
adverse effect on our prospects. Clinical trials or procedures may experience significant
setbacks even after earlier trials have shown promising results. Failure can occur at any time
during the clinical trial process. The results of preclinical studies may not be predictive of the
results of clinical trials, and initial or interim results of a trial may not be predictive of the final
results. Products in later stages of clinical trials may fail to show the desired effectiveness

despite having progressed through preclinical studies and initial clinical trials. In addition,
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there can be significant variability in the results between different trials of the same product
due to numerous factors, including changes in trial procedures set forth in protocols and
differences in the size and type of the patient populations. In the case of any trials we conduct,
results may differ from earlier trials due to the larger number of clinical trial sites involved in
such trials.

We may not be able to successfully complete product registration testing or clinical trials in
a timely manner and at acceptable costs, or at all.

Our products are required to go through product registration testing to demonstrate the
safety and effectiveness before obtaining a product registration testing report to conduct
clinical trial. Such testing is conducted by third-party testing institutions recognized by the
NMPA. The product registration testing schedule of these testing institutions are beyond our
control, and we cannot assure you that our pipeline products will pass these tests in a timely

manner, or at all.

Before obtaining regulatory approval for the sale of our products, we must conduct
clinical trials to demonstrate the effectiveness of our products. We may experience numerous
unexpected events during, or as a result of, clinical trials that could delay or prevent our ability
to receive regulatory approval or commercialize our products, including but not limited to:

. regulators or ethics committees may not authorize us to commence a clinical trial or

conduct a clinical trial at a prospective trial site;

. our inability to reach agreements on acceptable terms with prospective hospitals as
trial centers, the terms of which can be subject to extensive negotiation and may
vary significantly among different hospitals as trial centers;

. manufacturing issues, including problems with manufacturing, supply quality, or
obtaining sufficient quantities of a product for use in a clinical trial;

. clinical trials of our products may produce negative or inconclusive results, and we
may decide, or regulators may require us, to conduct additional clinical trials or

abandon product development programs;

. the number of patients required for clinical trials of our products may be larger than
we anticipate, and test samples procured may be insufficient or slower than we
anticipate;

. our third-party contractors may fail to comply with regulatory requirements or meet
their contractual obligations to us in a timely manner, or at all;

. we might have to suspend or terminate clinical trials of our products for various
reasons, including a finding of a lack of clinical response or other unexpected

characteristics;
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. regulators or ethics committees may require that we suspend or terminate clinical
research or not rely on the results of clinical research for various reasons, including
non-compliance with regulatory requirements;

. the cost of clinical trials of our products may be greater than we anticipate; and

. the supply or quality of our products or other materials necessary to conduct clinical
trials of our products may be insufficient or inadequate.

If we are required to conduct additional clinical trials or other testing of our products
beyond those that we currently contemplate, if we are unable to successfully complete clinical
trials of our products or other testing, if the results of these trials or tests are not positive or

are only modestly positive, we may:

. be delayed in obtaining regulatory approval for our products;

. not obtain regulatory approval at all;

. obtain approval for indications that are not as broad as intended;

. have the product removed from the market after obtaining regulatory approval;

. be subject to restrictions on how the product is distributed or used; and/or

. be unable to obtain reimbursement for use of the product.

If we experience delays in the completion of, or the termination of, a clinical trial of any
of our products, the commercial prospects of that product may be harmed, and our ability to
commence commercial sales of products will be delayed. In addition, any delays in completing
our clinical trials will increase our costs, slow down our product development and approval
process, and jeopardize our ability to commence commercial sales. Any of these occurrences
may harm our business, financial condition and prospects significantly.

If we fail to commercialize our pipeline products or new products, we may not be able to
maintain long-term competitiveness and our business prospects could be adversely affected.

Our long-term competitiveness depends on our ability to enhance our existing products
and to commercialize new products. We may not be able to successfully commercialize the new
products we develop. We are developing four genetic testing devices and instruments in-house,
namely, our liquid nitrogen storage dewar (BCT38A/B), cryostorage system (BSG800A),
automated workstation (BS1000) and NGS sequencer (DA500) products, to complement our
genetic test kit products, with a focus on enabling more efficient, automated and intelligent
storage and management of embryos and other reproductive materials. The competitive
landscape for products we develop may change significantly over the development period,
particularly because the approval process for new products is increasingly lengthy, and our

— 62 —



RISK FACTORS

products may lose the competitive advantages in pricing or effectiveness that we have
anticipated during their development. We could also fail to develop and implement an effective
marketing strategy with respect to those products we are able to successfully develop. In the
event we fail to successfully commercialize new products, our business prospects could be
adversely affected.

Risks Relating to Manufacture and Supply of Our Products

If our products are not manufactured to the necessary quality standards, it could harm our
business and reputation, and our revenue and profitability could be adversely affected.

Our products and manufacturing processes are required to meet certain quality standards.
We have established a quality control management system and standard operating procedures
to help prevent quality issues in respect of our products. Please refer to “Business—Quality
Control” for further details of our quality control management system and standard operating
procedures. Despite our quality control system and procedures, we cannot eliminate the risk of
errors, defects or failure. We may fail to detect or cure quality defects as a result of a number
of factors, many of which are outside our control, including but not limited to:

o manufacturing errors;
. technical or mechanical malfunctions in the manufacture process;
. human error or malfeasance by our quality control personnel;

. tampering by third parties; and

. quality issues with the raw materials we purchase or produce.

In addition, when we expand our manufacturing capacity in the future, we may not be able
to ensure consistent quality between products manufactured in the existing and new facilities,
or need to incur substantial costs for doing so. Furthermore, if we acquire other companies, we
may not be able to immediately ensure that their manufacturing facilities and processes will
meet our own quality standards.

Our products are designed to address the unmet needs and demands for genetic testing in
the context of reproductive genetics, and any quality defect may result in misdiagnosis and
product liability claims. Product liability claims against us may include allegations of defects
in design and manufacturing, improper handling or transportation of products, negligence,
strict liability and a breach of warranties. We may be subject to product liability claims if our
products have latent quality issues that were undetected during our inspections and quality
control. Even if our products do not have latent defects, other factors that are out of our control,
such as the quality and skill of clinicians using our products, may affect the outcome of the
testing. Patients may still initiate legal proceedings against hospitals, reproductive clinics and
us, and the hospitals and reproductive clinics may claim, with or without merit, that our
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products have latent defects. Failure to detect quality defects in our products or to prevent such
defective products from being delivered to customers could result in product recalls or
withdrawals, license revocation or regulatory fines, or other problems that could seriously
harm our reputation and business, expose us to liability, and adversely affect our revenues and
profitability.

If we suffer substantial disruption to our production site or encounter problems in
manufacturing our products, our business and results of operations could be adversely
affected.

During the Track Record Period, we manufactured and assembled all of our in-house
developed products in our manufacturing facility in Suzhou. The continued operation of our
production site and our production safety may be substantially interrupted and materially and
adversely affected due to a number of factors, many of which are outside of our control. These
may include fire, flood, earthquakes, power outages, fuel shortages, mechanical breakdowns,
terrorist attacks and wars, or other natural disasters, as well as loss of licenses, certifications
and permits, changes in governmental planning for the land underlying the facility or its
vicinity and regulatory changes.

If the operation of our production site is substantially disrupted, we may not be able to
replace the equipment or inventories at such facility, or use different sites or a third-party
contractor to continue our production in a legal, timely and cost-effective manner or at all.
Although we maintain property insurance for our production facility and material equipment,
the amount of our insurance coverage may not be sufficient to cover our losses in the event of
a significant disruption to our production site. Problems may also arise during manufacturing
for a variety of reasons, including equipment malfunction, failure to follow specific protocols
and procedures, problems with raw materials, the expansion of our existing production site,
implementing changes in production site and limits to manufacturing capacity due to regulatory
requirements, changes in the types of products produced, physical limitations that could inhibit
continuous supply, man-made or natural disasters and environmental factors. As a result of
disruption to our production site or any problems in manufacturing our products, we may fail
to fulfill contract obligations or meet market demand for our products, and our business,
revenues and profitability could be adversely affected.

We depend on third-party suppliers to supply raw materials to manufacture our products. If
these suppliers can no longer provide satisfactory products to us on commercially reasonable
terms, our business and results of operations could be adversely affected.

We depend on third parties for different aspects of our business, such as supplying raw
materials for our production. Our raw materials for our genetic test kits primarily include
chemical and biochemical materials, such as cell lysates, pre-amplification enzymes,
amplification enzymes, fragmenting enzymes, terminal repair enzymes, DNA ligases, PCR
enzyme mixtures and PCR primer mixtures, and packaging materials. Our raw materials for our
liquid nitrogen storage dewar and cryostorage system are primarily insulation champers, circuit
boards and temperature control devices. We mainly rely on third-party suppliers to supply such
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raw materials with consistently high quality and in sufficient volumes. Selecting, managing
and supervising these third-party suppliers requires significant resources and expertise. Any
disruption in production or inability of our suppliers to produce adequate quantities to meet our
needs could impair our ability to manufacture products as scheduled and to operate our
business on a day-to-day basis. Moreover, we expect our demand for such raw materials to
increase as we expand our business scale and commercialize our products, and we cannot
guarantee that current suppliers have the capacity to meet our demand. We are also exposed to
the possibility of increased raw material costs, which we may not be able to pass on to
customers, and as a result, lower our profitability. In addition, although we have implemented
quality inspection procedures on such materials before they are used in our manufacturing
process and require our suppliers to maintain high quality standards, we cannot guarantee that
we will be able to detect all quality issues in the supplies we use. These third parties may not
be able to maintain and renew all licenses, permits and approvals necessary for their operations
or comply with all applicable laws and regulations. Failure to do so by them may lead to
interruption in their business operations, which in turn may result in shortage of the raw
materials supplied to us. If they are unable to do so and the quality of our products suffers as
a result, we may have to delay manufacturing and sales, recall our products, be subject to
product liability claims, fail to comply with continuing regulatory requirements and incur
significant costs to rectify such issue, which may have a material and adverse effect on our
business, financial condition and results of operations.

We rely on a limited number of suppliers for our products and may not be able to find
replacements or immediately transition to alternative suppliers.

We source raw materials used in our production and procure manufacturing machinery
and equipment from a limited number of suppliers. Our production may be interrupted if we
encounter delays or difficulties in securing these supplies, or if we become unable to procure
supplies from any of these suppliers due to their lack of required licenses, permits or
certifications. If we cannot timely obtain an acceptable substitute, our business, financial
condition, results of operations and reputation could be adversely affected.

We believe that a number of replacement suppliers are capable of supplying all of the raw
materials necessary for our production and machinery and equipment. However, transitioning
to a new supplier may be time consuming and expensive, and may result in interruptions in our
production. In addition, there can be no assurance that replacement suppliers will meet our
quality control and performance requirements. If we encounter delays or difficulties in
procuring equipment and supplies we require, our business, financial condition, results of
operations and reputation could be adversely affected.
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If we fail to increase our production capacity, our business prospects could be adversely
affected.

Although we believe we have adequate production capacity to meet our current business
plans, we may be required to scale up our production capacity in the future. There are
uncertainties inherent in expanding our manufacturing and service capabilities, and we may not
be able to sufficiently increase our capacity in a timely manner. We currently manufacture all
of our in-house developed products at our manufacturing facility located in Suzhou, China,
which is designed with an annual production capacity of 400,000 reactions. Our ability to
expand our production capacity is subject to a number of risks and uncertainties, including our
ability to obtain the requisite permits, licenses and approvals for the construction and operation
of the new production facilities and production lines, the risk of construction delays and delays
in equipment procurement, as well as our ability to timely recruit sufficient qualified staff to
support the increase in our production capacity. Consequently, we may not be able to increase
our production capacity in the manner we contemplate, or at all. In the event we fail to increase
our production capacity, we may not be able to capture the expected growth in demand for our
existing products, or to successfully commercialize additional products, each of which could
adversely affect our business prospects. Moreover, our plans to increase our production
capacity require significant capital investment, and the actual costs of our expansion plan may
exceed our original estimates, which could adversely affect the return on our expenditure. In
addition, manufacturing and product quality issues may arise as we increase production rates
at our manufacturing facilities and launch new products. We may also not manufacture the right
product mix to meet customer demand, especially as we introduce new products. All of these
could adversely affect our business, financial condition, or results of operations.

Failure to maintain and predict inventory levels in line with demand for our products could
cause us to lose sales or face excess inventory risks and holding costs.

Our inventories primarily consist of raw materials, finished goods and devices and
instruments we distribute. For our in-house products, we generally purchase raw materials
based the orders received. We maintain a finished goods inventory for the NIPT kits we
distribute. We also maintain a device and instrument inventory for DA8600 we distribute. For
the years ended December 31, 2018 and 2019 and the nine months ended September 30, 2020,
our inventory turnover days were 101 days, 122 days and 76 days, respectively. We cannot
guarantee that we will be able to maintain proper inventory levels for our raw materials,
finished goods and instrument and equipment as we continue to expand our sales network.
Inventory levels in excess of product demand may result in inventory write-downs, expiration
of products and increase in inventory holding costs. Conversely, we may experience inventory
shortages if we underestimate demand for our products or products we distribute, which may
result in unfilled orders and have a negative impact on our relationship with distributors,
hospitals and doctors. To manage our inventory level, we implemented certain measures. See
“Business—Inventory Control Measures.” However, we cannot assure you that these measures
will be effective. If we fail to maintain and predict inventory levels in line with the level of
demand for our products, our financial condition and cash flow could be materially and
adversely affected.
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Risks Relating to the Reproductive Genetics Medical Device Industry

The reproductive genetics medical device industry in which we participate is competitive, and
if we do not continue to compete effectively, our results of operations could be harmed.

The reproductive genetics medical device industry in China is relatively nascent and
rapidly growing. While the NMPA registration of our PGT-A kit gives us a first-mover
advantage in the third-generation IVF market, we face potential competition from many
different entities, including international and domestic biotechnology companies. We compete
primarily based on our product portfolio, technologies, ability to commercialize products and
brand recognition. Our key competitors vary by genetic test kits types. Most of our genetic test
kits currently do not have competing products that have obtained NMPA Class III medical
device registration certificates in China. However, any products that we successfully develop
and commercialize may face competition in the future.

Our commercial opportunities could be reduced or eliminated if our competitors develop
and commercialize products that are more effective, more convenient or are less expensive than
any products that we commercialize or may develop. Our competitors may also be applying for
marketing approvals in China for products with the same intended use as our products. Our
competitors may obtain approval from the NMPA or other comparable regulatory authorities
for their products more rapidly than we obtain approval for ours, which could result in our
competitors establishing a strong market position before we are able to enter the market and/or
obtain our regulatory approval.

In the future we may compete with companies that with significantly greater financial
resources and expertise in R&D, manufacturing, preclinical testing, conducting clinical trials,
obtaining regulatory approvals and marketing approved products than we do. Mergers and
acquisitions in the medical device industries may result in even more resources being
concentrated among a small number of companies that could compete with us. Smaller and
other early-stage companies may also prove to be significant competitors, particularly through
collaborative arrangements with larger and established companies. These third parties may
compete with us in recruiting and retaining qualified scientific and management personnel,
establishing clinical trial sites and obtaining samples for clinical trials. Our business and
results of operations will suffer if we fail to compete effectively.

Ethical, legal and social concerns, unfavorable patient perception, or negative developments
and news related to the use of reproductive genetics medical devices and technologies could
reduce demand for our products, and thus may adversely affect our business, financial
condition and results of operations.

Patient sentiment and distrust of the use of genetic testing medical devices may lead to
less demand for our products. For example, genetic testing has raised ethical, legal and social
issues regarding privacy and the appropriate uses of the resulting information. Government
authorities could, for social or other purposes, limit or regulate the use of genetic information
or genetic testing or prohibit testing for genetic predisposition to certain conditions, for
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example those that have no known cure. Similarly, these concerns may lead patients to refuse
to use, or physicians to be reluctant to order, genetic tests even if permissible. These and other
ethical, legal and social concerns may limit market acceptance of genetic testing medical
devices or reduce patient demand for such products, either of which could have a material
adverse effect on the business, financial condition and results of operations of the medical
facilities in our network, and us.

The reproductive genetics medical device industry in the PRC in still under development, and
any material unwanted events connected with effectiveness may erode public confidence in
our products and have an adverse effect on our business and financial condition.

China’s reproductive genetics medical device market is a developing market and expect
to be driven by, among others, rising infertility rates and demand for assisted reproduction
treatments (such as IVF), rising health awareness in China, increasing affordability and
availability of genetic testing and the advancement of technologies. Any material unwanted
events questioning the effectiveness of genetic testing devices, such as quality defects and
human error in testing process, may have the potential to erode public confidence in genetic
testing products and developers, manufacturers and authorities delivering them. Any future
negative publicity may lead to a slowdown of the overall development and harm the reputation
of the PRC reproductive genetics medical device industry, and in turn reduce the demand of our
products and cause adverse effect on our business and financial results. In addition, there could
be future negative publicity in the PRC reproductive genetics medical device industry related
to its effectiveness, which may continue have a material adverse impact on our business and
financial condition.

Risks Relating to Our Intellectual Property Rights

We may not be able to obtain or maintain sufficient intellectual property rights for our
products.

Our success depends in large part on our ability to protect our proprietary technology and
products from competition by obtaining our intellectual property rights, including patent rights.
We seek to protect the products and technology that we consider commercially important by
filing patent applications in China. As of the Latest Practicable Date, we owned 18 patents and
had made 48 patent applications in China relating to our product portfolio. See
“Business—Intellectual Property.” However, as of the same date, we did not have any approved
patents in relation to our Core Product, the PGT-A kit. If we are unable to obtain patent
protection with respect to our products and technologies, third parties could develop and
commercialize products and technologies similar or identical to ours and compete directly
against us. Our ability to successfully commercialize any product or technology may be
adversely affected, and our business, financial condition, results of operations and prospects

could be materially harmed.
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The patent prosecution process is expensive, time-consuming and complex, and we may
not be able to file, prosecute, maintain, enforce or license all necessary or desirable patent
applications at a reasonable cost or in a timely manner in all desirable territories. In addition,
patent applications may not be granted for a number of reasons, including known or unknown
prior art, deficiencies in the patent application, lack of novelty or inventiveness of the
underlying invention or technology, or failure to comply with the confidentiality examination
requirement. In China, the National Intellectual Property Administration of the PRC (B Z %
ik HEJR), or the CNIPA, may require us to amend our patent applications after substantive
examinations, including reducing the patentable coverage, and if we fail to respond within a
specified period, our applications will be deemed to be withdrawn. Furthermore, the CNIPA
may still reject the patent applications after our amendment.

We may also fail to develop patentable technologies or products or identify patentable
aspects of our research and development output in time to obtain patent protection. Although
we enter into non-disclosure and confidentiality agreements with parties who have access to
confidential or patentable aspects of our research and development output, such as our
employees, collaborators, consultants, advisors and other third parties, any of these parties may
breach such agreements and disclose such output before a patent application is filed, thereby
jeopardizing our ability to obtain patent protection of such output. In addition, China has
adopted the “first-to-file” system under which whoever first files a patent application on an
invention will be awarded the patent if all other patentability requirements are met. Under the
first-to-file system, third parties may be granted a patent relating to a technology which we
invented.

Patent protection depends on compliance with various procedural, regulatory and other
requirements, and our patent protection could be reduced or eliminated due to non-
compliance.

Periodic maintenance fees, renewal fees, annuity fees and various other governmental
fees on patents and patent applications are due to be paid to the CNIPA and other patent
agencies in several stages over the lifetime of a patent. The CNIPA and other governmental
patent agencies require compliance with a number of procedural, documentary, fee payment,
and other similar provisions during the patent application process. We are required to take the
necessary action to comply with these requirements with respect to our intellectual property.
Although an inadvertent lapse can in many cases be cured by payment of a late fee or by other
means in accordance with the applicable rules, non-compliance can result in abandonment or
lapse of the patent or patent application, resulting in partial or complete loss of patent rights
in China. Non-compliance events that could result in abandonment or lapse of a patent or
patent application include failure to respond to official actions within prescribed time limits,
non-payment of fees, and failure to properly legalize and submit formal documents. In any such
event, our competitors might be able to enter the market, which would have a material adverse
effect on our business.
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Intellectual property rights do not necessarily protect us from all potential threats to our
competitive advantage.

The degree of future protection afforded by our intellectual property rights is uncertain
because intellectual property rights have limitations, and may not adequately protect our
business, or permit us to maintain our competitive advantage. The following examples are

illustrative.

. others may be able to independently develop similar or alternative technologies or
designs that are similar to our services and products but that are not covered by the
claims of the patents that we own, or duplicate any of our technologies without
infringing our intellectual property rights;

. we might not have been the first to make the inventions covered by the issued
patents or pending patent applications that we own or may in the future exclusively
license, which could result in the patent applications not issuing or being invalidated
after issuing;

. we might not have been the first to file patent applications covering certain of our
inventions, which could result in the patent applications not issuing or being
invalidated after issuing;

. our pending patent applications may not lead to issued patents;

. issued patents that we own may not provide us with any competitive advantages, or
may be held invalid or unenforceable, as a result of legal challenges by our
competitors;

. our competitors might conduct research and development activities in countries
where we do not have patent rights and then use the information learned from such
activities to develop competitive services and products for commercialization in our
major markets;

. we may fail to develop additional proprietary technologies that are patentable;

. we may fail to apply for or obtain adequate intellectual property protection in all the

jurisdictions in which we operate; and

. the patents of others may have an adverse effect on our business, for example by

preventing us from commercializing one or more of our products candidates.

Any of the aforementioned threats to our competitive advantage could have a material
adverse effect on our business.
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Intellectual property and other laws and regulations are subject to change, which could
diminish the value of our intellectual property and impair the intellectual property protection
of our products.

Intellectual property laws, including patent laws, are continuing to change and evolve,
and we cannot guarantee that changes to these laws would not adversely affect our intellectual
property protection. In China, intellectual property laws are constantly evolving, with efforts
being made to improve intellectual property protection in China. For example, the Patent Law
of the PRC was amended by the Standing Committee on October 17, 2020 and will come into
effect from June 1, 2021, which may have potential impact on our existing patent rights and
future patent applications. We also cannot guarantee that other changes to PRC intellectual
property laws would not have a negative impact on our intellectual property protection.

Moreover, changes in other laws and regulations in our target markets, as well as changes
in the geopolitical environment in China and globally may adversely affect our intellectual
property protection. For example, stricter enforcement of intellectual property laws in China
has been a source of disagreement between China and the United States in the ongoing trade
war. It is uncertain as to how the trade war will develop, and whether and how it will affect
intellectual property laws, enforcement and protection in China.

If we are unable to protect the confidentiality of our trade secrets, including unpatented
know-how, technology and other proprietary information, our business and competitive
position would be harmed.

In addition to patents and pending patent applications, we rely on trade secrets and
confidential information, including unpatented know-how, technology and other proprietary
information, to maintain our competitive position and to protect our products. Protection of our
unpatented proprietary information is especially important for our product portfolio. We seek
to protect our trade secrets and confidential information, in part, by entering into non-
disclosure and confidentiality agreements with parties that have access to them, such as our
employees, corporate collaborators, hospital collaborators, outside scientific collaborators,
sponsored researchers, consultants, advisors and other third parties. In addition, each of our
employees is required to sign a confidentiality agreement upon joining our company and key
members of our in-house R&D team are required to sign an invention assignment agreement
with us. Nevertheless, an employee or a third party could make an unauthorized disclosure of
our proprietary confidential information. This might happen intentionally or inadvertently. It
is possible that a competitor will make use of such information, and that our competitive
position will be compromised, in spite of any legal action we might take against persons
making such unauthorized disclosures. In addition, to the extent that our employees,
consultants or contractors use intellectual property owned by others in their work for us,
disputes may arise as to the rights in related or resulting know-how and inventions.
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Trade secrets are difficult to protect. Although we use reasonable efforts to protect our
trade secrets, our employees, consultants, contractors or business partners might intentionally
or inadvertently disclose our trade secret information to competitors or our trade secrets may
otherwise be misappropriated. Enforcing a claim that a third party illegally obtained and is
using any of our trade secrets is expensive and time consuming, and the outcome is
unpredictable.

Granted patents covering one or more of our major products or technologies could be found
invalid or unenforceable if challenged in court.

Despite measures we take to obtain patent protection with respect to our product
portfolio, any of our granted patents could be challenged or invalidated. For example, if we
were to initiate legal proceedings against a third party to enforce a patent covering one of our
products, the defendant could counterclaim that our patent is invalid and/or unenforceable.
Although we believe that we have conducted our patent prosecution in accordance with the
duty of candor and in good faith, the outcome following legal assertions of invalidity and
unenforceability during patent litigation is unpredictable. If a defendant were to prevail on a
legal assertion of invalidity and/or unenforceability, we would lose at least part, and perhaps
all, of the patent protection on a product. Even if a defendant does not prevail on a legal
assertion of invalidity and/or unenforceability, our patent claims may be construed in a manner
that would limit our ability to enforce such claims against the defendant and others. Any loss
of patent protection could have a material adverse impact on our product portfolio and our
business.

We may be subject to intellectual property infringement or misappropriation claims by third
parties, which may force us to incur substantial legal expenses and, if determined adversely
against us, could disrupt our business.

The validity, enforceability and scope of intellectual property rights protection in China
are uncertain and still evolving. We cannot be certain that our products, tests and technologies
do not or will not infringe patents, software copyrights, trademarks or other intellectual
property rights held by third parties. From time to time, we may be subject to legal proceedings
and claims alleging infringement of patents, trademarks or copyrights, or misappropriation of
creative ideas or formats, or other infringement of proprietary intellectual property rights. Any
such proceedings and claims could result in significant costs to us and divert the time and
attention of our management and technical personnel from the operation of our business. These
types of claims could also potentially adversely impact our reputation and our ability to
conduct business and raise capital, even if we are ultimately absolved of all liability. Moreover,
third parties making claims against us may be able to obtain injunctive relief against us, which
could block our ability to offer one or more devices or tests and could result in a substantial
award of damages against us. Intellectual property litigation can be very expensive, and we
may not have the financial means to defend ourselves or our customers or collaboration

partners.
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Because patent applications can take many years to issue, there may be pending
applications, some of which are unknown to us, that may result in issued patents upon which
our products, tests or proprietary technologies may infringe. Moreover, we may fail to identify
issued patents of relevance or incorrectly conclude that an issued patent is invalid or not
infringed by our technology or any of our devices or tests. A substantial amount of litigation
involves patents and other intellectual property rights in our industry. If a third-party claims
that we infringe upon a third-party’s intellectual property rights, we may have to:

. seek to obtain licenses that may not be available on commercially reasonable terms,
if at all;

. abandon any product alleged or held to infringe, or redesign our products or
processes to avoid potential assertion of infringement;

. pay substantial damages including, in exceptional cases, treble damages and
attorneys’ fees, if a court decides that the device, test or proprietary technology at
issue infringes upon or violates the third-party’s rights;

. pay substantial royalties or fees or grant cross-licenses to our technology; and/or

. defend litigation and/or administrative proceedings that may be costly whether we
win or lose, and which could result in a substantial diversion of our financial and
management resources.

Intellectual property litigation may lead to unfavorable publicity that harms our reputation
and causes the market price of our common stock to decline.

During the course of any intellectual property litigation, there could be public
announcements of the results of hearings, rulings on motions, and other interim proceedings in
the litigation. If securities analysts or investors regard these announcements as negative, the
perceived value of our products, programs or intellectual property could be diminished.
Accordingly, the market price of our H Shares may decline. Such announcements could also
harm our reputation or the market for our products, which could have a material adverse effect
on our business.

If our trademarks and trade names are not adequately protected, then we may not be able to
build name recognition in our markets of interest and our business may be adversely

affected.

We own a number of trademarks and trademark applications in China and in other
jurisdictions. Our registered or unregistered trademarks or trade names may be challenged,
infringed, circumvented or declared generic or determined to be infringing on other marks. We
may not be able to protect our rights to these trademarks and trade names, which we need to
build name recognition among potential partners or customers in our markets of interest. At

times, competitors may adopt trade names or trademarks similar to ours, thereby impeding our
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ability to build brand identity and possibly leading to market confusion. In addition, potential
trade name or trademark infringement claims could be brought by owners of other registered
trademarks or trademarks that incorporate variations our registered or unregistered trademarks
or trade names. Over the long term, if we are unable to establish name recognition based on
our trademarks and trade names, then we may not be able to compete effectively and our
business may be adversely affected. Our efforts to enforce or protect our proprietary rights
related to trademarks, trade secrets, domain names, copyrights or other intellectual property
may be ineffective and could result in substantial costs and diversion of resources and could
adversely affect our competitive position, business, financial condition, results of operations,

and prospects.

Risks Relating to Our Operations

Our historical financial and operating results may not be indicative of our future
performance, and we may not be able to achieve and sustain the historical level of revenue
growth and profitability.

Our past performance is not necessarily indicative of future results. In addition, our
financial and operating results may not meet the expectations of public market analysts or
investors, which could cause the future price of our H Shares to decline. The effects of
changing regulatory, economic, public health, environmental, competitive conditions and
future expansion of our manufacturing facility, and many other factors cannot be fully
predicted and may have a material adverse effect on our business, financial condition, results
of operations and prospects. As we continue our business integration and expansion, we cannot
assure you that we will achieve the expected results or maintain the same levels of revenue
growth and profitability as we have achieved historically. We believe that period-to-period
comparisons of our operating results during the Track Record Period may not be indicative of
our future performance and you should not rely on them to predict the future performance of
our operating results.

We recorded negative cash flows from operating activities and had net liabilities during the
Track Record Period.

We have experienced significant cash outflow from operating activities since our
inception. We had net cash used in operating activities of RMB26.7 million, RMB38.1 million
and RMB47.1 million for the years ended December 31, 2018, 2019 and the nine months ended
September 30, 2020, respectively. The cost of continuing operations could further reduce our
cash position, and an increase in our net cash outflow from operating activities could adversely
affect our operations by reducing the amount of cash available to meet the cash needs for
operating our business and to fund our investments in our business expansion. While we
believe we have sufficient working capital to fund our current operations, we may, however,

experience net cash outflows from our operating activities for the foreseeable future. If we are
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unable to maintain adequate working capital, we may default in our payment obligations and
may not be able to meet our capital expenditure requirements or pursue our growth strategies,
which may have a material adverse effect on our business, financial condition, results of
operations and prospects.

As of December 31, 2018 and 2019 and September 30, 2020, we had net liabilities of
RMB411.9 million, RMB945.9 million and net assets of RMB307.0 million, respectively. Our
net liabilities during the Track Record Period were primarily due to significant amount of
financial instruments issued to our Series A, Series B and Series C Pre-IPO Investors pursuant
to their respective investment agreements, which were recorded as financial instruments issued
to investors in our non-current liabilities. On July 23, 2020, we entered into supplementary
investment agreements with the Pre-IPO Investors, pursuant to which the Pre-IPO Investors
waived certain priority rights. These agreements enabled these financial instruments to be
classified into our equity on July 23, 2020, after which we no longer recognized these financial
instruments as financial liabilities or any changes in the carrying amount of such financial
liabilities in our statements of profit or loss.

The discontinuation of any preferential tax treatment or government grants currently
available to us could adversely affect our financial position, results of operations, cash flows
and prospects.

During the Track Record Period, certain of our subsidiaries are entitled to preferential tax
treatment as a high and new technology enterprise and as a small to medium scientific
enterprise. See “Financial Information—Description of Certain Consolidated Statements of
Profit or Loss and Other Comprehensive Income Items—Income Tax.” Our eligibility to
receive preferential tax treatment requires that we continue to qualify for them. The
preferential tax treatment are provided to us at the discretion of the central government or
relevant local government authorities, which could determine at any time to eliminate or reduce
such preferential tax treatment, generally with prospective effect. Such government authorities
may also choose to discontinue or refuse to renew such preferential tax treatment. The
discontinuation of the preferential tax treatment currently available to us could have a material
adverse effect on our financial condition, results of operations, cash flows and prospects.

Our business benefits from certain financial incentives and discretionary policies granted by
local governments. Expiration of, or changes to, these incentives or policies would have an
adverse effect on our results of operations.

During the Track Record Period, local governments in China granted government grant
from time to time to us and our PRC subsidiaries as part of our efforts to encourage the
development of local businesses. We recognized RMB2.9 million, RMB2.4 million, RMB2.0
million and RMBO0.8 million of government grants as other income for the years ended
December 31, 2018 and 2019 and the nine months ended September 30, 2019 and 2020,
respectively. The timing, amount and criteria of government financial incentives are
determined within the sole discretion of the local government authorities and cannot be
predicted with certainty before we actually receive any financial incentive. We generally do not
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have the ability to influence local governments in making these decisions. Local governments
may decide to reduce or eliminate incentives at any time. In addition, some of the government
financial incentives are granted on a project basis and subject to the satisfaction of certain
conditions, including compliance with the applicable financial incentive agreements and
completion of the specific projects therein. We cannot guarantee that we will satisfy all
relevant conditions, and if we fail to satisfy any such conditions, we may be deprived of the
relevant incentives. We cannot assure you of the continued availability of the government
incentives currently enjoyed by us. Any reduction or elimination of incentives would have an
adverse effect on our results of operations.

If we fail to comply with applicable anti-bribery laws, our reputation may be harmed and we
could be subject to penalties and significant expenses that have a material adverse effect on
our business, financial condition and results of operations.

We are subject to the anti-bribery laws in China that generally prohibits companies and
their intermediaries from making payments to government officials for the purpose of
obtaining or retaining business or securing any other improper advantage. As our business
expands, the applicability of the applicable anti-bribery laws to our operations has increased.
Although we have policies and procedures designed to ensure that we, our employees, our
agents or any persons working on our behalf comply with anti-bribery laws, there is no
assurance that such policies or procedures will prevent them from engaging in bribery activities
and our procedures and controls to monitor compliance with anti-bribery law may fail to
protect us from reckless or criminal acts committed by our employees or agents. If we fail to
comply with the applicable anti-bribery laws due to either our own deliberate or inadvertent
acts or those of others, our reputation could be harmed and we could incur criminal or civil
penalties, other sanctions and/or significant expenses, which could have a material adverse
effect on our business, including our financial condition, results of operations, cash flows and
prospects.

If we fail to implement our expansion strategies effectively, our business, financial condition
and results of operations may suffer.

As part of our business strategy, we intend to further expand our sales of our PGT-A kits
in China and advance our product portfolio towards commercial sales. We also plan to develop
new products and technologies and build an ecosystem for genetic testing for reproductive
genetics in China. For more details, see “Business—Business Strategies.” Generally, we are
subject to the following risks associated with our expansion strategy:

. significant demands on our management’s time and attention and diversion of
resources from our expansion may be costly and time-consuming and may require
us to obtain third party financing, which may not be available on commercially

acceptable terms;

. uncertainties associated with the local rules and regulations which we may not be
familiar with;
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. failure to achieve the expected operating levels, target return on investment or

intended benefits or operating synergies from new business opportunities; and/or

. our due diligence may not uncover all unknown or contingent liabilities or other
negative developments with respect to acquired targets.

There is no assurance that our expansion strategies will be successful. To manage and
support our growth, we may need to improve our existing operational and administrative
systems, as well as our financial and management controls. If we fail to expand at our expected
pace, we may face capacity constraints in the future which may adversely affect our business
and financial condition. We also need to continue to properly maintain our relationships with
our suppliers and customers. All of these endeavors will require substantial management
attention and efforts and significant additional expenditures.

We cannot assure you that we will be able to manage any future growth effectively and
efficiently, and any failure to do so may materially and adversely affect our ability to capitalize
on new business opportunities, which in turn may have a material and adverse effect on our

business, financial condition and results of operations.

Our future success depends on our ability to retain key personnel in our R&D team, sales
and marketing team and executives and to attract, retain and motivate qualified personnel.

Our business and growth depend on the continued service of our senior management and
personnel in our R&D team to develop products and our sales and marketing team to promote
our products. Although we have formal employment agreements with each of our employees,
these agreements do not prevent them from terminating their employment with us at any time.
We do not maintain key person insurance for any of our executives or other employees. The
loss of the services of any of these persons could impede the achievement of our research,
development and commercialization objectives.

To incentivize valuable employees to remain at our Company, in addition to salary and
cash incentives, we have granted equity interests to certain eligible employees. The value to
employees of these equity grants may be significantly affected by movements in the Share price
that are beyond our control, and may at any time be insufficient to counteract more lucrative
offers from other companies. Although we have employment agreements with our key
employees, any of our employees could leave our employment at any time, with or without
notice. In addition, we rely on consultants and advisors, including our medical advisory board,
to assist us in formulating our clinical development and commercialization strategy. The loss
of the services of our executive officers or other key employees and consultants could impede
the achievement of our research, development and commercialization objectives and seriously

harm our ability to successfully implement our business strategy.
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Furthermore, replacing executive officers, key employees or consultants may be difficult
and may take an extended period of time because of the limited number of individuals in our
industry with the breadth of skills and experience required to successfully develop, gain
regulatory approval of and commercialize products. Competition to hire from this limited pool
is intense, and we may be unable to hire, train, retain or motivate these key personnel or
consultants on acceptable terms given the competition among numerous medical device

companies for similar personnel.

We also experience competition for the hiring of R&D and clinical personnel from
universities and research institutions. Our consultants and advisors may be engaged by our
competitors and may have commitments under consulting or advisory contracts with other
entities that may limit their availability to us. If we are unable to continue to attract and retain
high quality personnel, our ability to pursue our growth strategy will be limited.

We have significantly increased the size and capabilities of our organization, and we may
experience difficulties in managing our growth.

As our development and commercialization plans and strategies evolve, we need to
recruit a significant number of additional managerial, R&D, manufacturing, sales, marketing,
financial and other personnel. Our recent growth and any future growth will impose significant
added responsibilities on members of management, including but not limited to:

. identifying, recruiting, integrating, maintaining and motivating additional

employees;

. managing our internal development efforts effectively, including the clinical and
regulatory authority review process for our products, while complying with our
contractual obligations to contractors and other third parties; and

. improving our operational, financial and management controls, reporting systems
and procedures.

Our future financial performance and our ability to commercialize our products will
depend, in part, on our ability to effectively manage our recent growth and any future growth,
and our management may also have to divert a disproportionate amount of its attention away
from day-to-day activities in order to devote a substantial amount of time to managing these

growth activities.

If we are not able to effectively manage our growth and further expand our organization
by hiring new employees and expanding our groups of consultants and contractors as needed,
we may not be able to successfully implement the tasks necessary to further develop and
commercialize our products and, accordingly, may not achieve our research, development and

commercialization goals.
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If we become subject to litigation, legal or contractual disputes, governmental investigations
or administrative proceedings, our management’s attention may be diverted and we may
incur substantial costs and liabilities.

We may from time to time become subject to various litigation, legal or contractual
disputes, investigations or administrative proceedings arising in the ordinary course of our
business, including but not limited to various disputes with or claims from our suppliers,
customers, contractors, business partners and other third parties that we engage for our
business operations. On-going or threatened litigation, legal or contractual disputes,
investigations or administrative proceedings may divert our management’s attention and
consume their time and our other resources. In addition, any similar claims, disputes or legal
proceedings involving us or our employees may result in damages or liabilities, as well as legal
and other costs and may cause a distraction to our management. Furthermore, any litigation,
legal or contractual disputes, investigations or administrative proceedings which are initially
not of material importance may escalate and become important to us, due to a variety of factors,
such as the facts and circumstances of the cases, the likelihood of loss, the monetary amount
at stake and the parties involved. If any verdict or award is rendered against us or if we settle
with any third parties, we could be required to pay significant monetary damages, assume other
liabilities and even to suspend or terminate the related business projects. In addition, negative
publicity arising from litigation, legal or contractual disputes, investigations or administrative
proceedings may damage our reputation and adversely affect the image of our brands and
products. Consequently, our business, financial condition and results of operations may be
materially and adversely affected.

Fair value changes for our financial assets measured at fair value through profit or loss may
materially affect our financial condition and results of operations.

During the Track Record Period, we purchased wealth management products, which were
recorded as financial assets at fair value through profit or loss. As of December 31, 2018 and
2019 and September 30, 2020, we had financial assets at fair value through profit or loss of
RMB50.1 million, RMB32.1 million and nil, respectively. The fair value of such financial
assets is estimated by discounting the future contractual cash flows at the market interest rate
available to us for similar financial instruments. The estimation of our financial assets at fair
value through profit or loss primarily uses unobservable inputs, such as the expected rate of
return of the wealth management products. This requires our management to make estimates
about expected future cash flows, credit risk, volatility and discount rates, and hence they are
subject to uncertainty. As a result, such treatment of carrying amounts of our financial assets
measured at fair value through profit or loss may cause significant volatility in or materially
and adversely affect our period-to-period earnings, financial condition and results of
operations.
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We have limited insurance coverage, and any claims beyond our insurance coverage may
result in our incurring substantial costs and a diversion of resources.

We maintain insurance policies that are required under PRC laws and administrative
regulations as well as based on our assessment of our operational needs and industry practice.
In line with industry practice in the PRC, we have elected not to maintain certain types of
insurance, such as business interruption insurance or key man insurance. Our insurance
coverage may be insufficient to cover any claim for product liability, damage to our fixed
assets or employee injuries. Any liability or damage to, or caused by, our facilities or our
personnel beyond our insurance coverage may result in our incurring substantial costs and a
diversion of resources.

Our products could become the subject of litigation and other claims, and we may not be
adequately insured against these liabilities.

We rely on the physicians and other medical professionals to correctly use our products
in testing process to obtain accurate test results. However, we do not have full and direct
control over every step of clinical activities undertaken at each of the hospitals, reproductive
clinics and medical laboratories using our products. Any incorrect clinical decision or
malpractice on the part of physicians and other medical professionals, or any failure by the
medical facilities in our network to properly manage their clinical activities may result in
unsatisfactory testing outcomes, which could lead to disputes with patients and/or their
families or the medical professionals. Any dispute or legal proceeding with patients and/or
their families or the medical professionals, regardless of its merit or eventual outcome, could
result in significant legal costs and reputational damage to our products, and further affect our

business, financial condition and results of operations.

Security breaches, loss of data, and other disruptions could compromise sensitive
information related to our business or prevent us from accessing critical information and
expose us to liability, which could adversely affect our business and our reputation.

In the ordinary course of our business, we collect and store sensitive data, including
protected health information, personally identifiable information, financial information,
intellectual property, and proprietary business information owned or controlled by ourselves or
our customers and other parties. We manage and maintain our applications and data utilizing
on-site systems. These applications and data encompass a wide variety of business-critical
information, including research and development information, commercial information, and
business and financial information. We face a number of risks relative to protecting this critical
information, including loss of access risk, inappropriate use or disclosure, inappropriate
modification, and the risk of our being unable to adequately monitor, audit, and modify our
controls over our critical information.
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The secure processing, storage, maintenance, and transmission of this critical information
are vital to our operations and business strategy, and we devote significant resources to
protecting such information. Although we take measures to protect sensitive data from
unauthorized access, use or disclosure, our information technology and infrastructure may be
vulnerable to attacks by hackers or viruses or breached due to employee error, malfeasance, or
other malicious or inadvertent disruptions. In addition, while we have implemented security
measures and a formal, dedicated enterprise security program to prevent unauthorized access
to sensitive data, such data is currently accessible through multiple channels, and there is no
guarantee we can protect our data from breach. Unauthorized access, loss, or dissemination
could also result in delays of our services and products development and commercialization as
well as damage our reputation, including our ability to conduct research and development
activities, collect, process, and prepare company financial information, provide information
about patient and physician education and outreach efforts through our website, and manage
the administrative aspects of our business. Any such unauthorized access, loss or dissemination
of information could also result in legal claims or proceedings, liabilities under PRC laws and
regulations in relation to the protection of personal information and cybersecurity as well as
those specifically governing patient and medical data. We shall establish, maintain and execute
such internal system to safeguard relevant personal healthcare data. Any failure to comply with
above-mentioned regulation would result in administrative liabilities including but not limited

to informed criticism.

We face risks related to natural disasters, health epidemics, civil and social disruption and
other outbreaks, which could significantly disrupt our operations. In particular, the
COVID-19 outbreak in China and worldwide has adversely affected, and may continue to
adversely affect, our business, results of operations and financial condition.

We are vulnerable to social and natural catastrophic events that are beyond our control,
such as natural disasters, health epidemics, and other catastrophes, which may materially and
adversely affect our business. Since December 2019, a novel strain of coronavirus or
COVID-19, has become widespread in China and around the world. In March 2020, the World
Health Organization declared the COVID-19 a pandemic, given its threat beyond a public
health emergency of international concern that the organization had declared in January 2020.
Since early 2020, China and many other countries have taken various restrictive measures to
contain the virus’ spread, such as quarantines, travel restrictions and home office policies. In
response to this pandemic, hospitals and physicians across China focused their efforts on
treating COVID-19 patients and prioritized resources toward containing the virus, resulting in
many diagnostic procedures of genetic testing being deferred.

While COVID-19 has begun to show signs of stabilizing in China and our business has
started to recover, the downturn brought by and the duration of the COVID-19 outbreak is
difficult to assess or predict and the full impact of the virus on our operations will depend on
many factors beyond our control. Our business operations could be disrupted if any of our
employees is suspected of contracting COVID-19, since our employees could be quarantined
and/or our offices be shut down for disinfection. Our business operations may also be adversely
affected if our suppliers, partner hospitals or other business partners continue to be affected by

— 81 —



RISK FACTORS

COVID-19. The extent to which the COVID-19 outbreak impacts our business, results of
operations and financial condition remains uncertain, and we are closely monitoring its impact
on us. Our business, results of operations, financial condition and prospects could be materially
adversely affected to the extent that COVID-19 harms the Chinese and global economy in
general. To the extent the COVID-19 pandemic adversely affects our business and financial
results, it may also have the effect of heightening many of the other risks described in this

“Risk Factors” section.

If we fail to comply with environmental, health and safety laws and regulations, we could be
subject to fines or penalties or incur costs that could have a material adverse effect on the

success of our business.

We are subject to numerous environmental, health and safety laws and regulations,
including those governing laboratory procedures and the handling, use, storage, treatment and
disposal of hazardous materials and wastes. Our operations may involve the use of hazardous
and flammable materials, including chemicals. Our operations may also produce hazardous
waste products. We cannot eliminate the risk of contamination or injury from these materials.
In the event of contamination or injury resulting from our use of hazardous materials or our or
third parties’ disposal of hazardous materials, we could be held liable for any resulting
damages, and any liability could exceed our resources. We also could incur significant costs

associated with civil or criminal fines and penalties.

We may incur substantial costs in order to comply with current or future environmental,
health and safety laws and regulations. These current or future laws and regulations may impair
our research, development or production efforts. Failure to comply with these laws and

regulations also may result in substantial fines, penalties or other sanctions.

Negative publicity and allegations involving us, our Shareholders, Directors, officers,
employees and business partners may affect our reputation and, as a result, our business,
financial condition and results of operations may be negatively affected.

We, our Shareholders, Directors, officers, employees and business partners may be
subject to negative media coverage and publicity from time to time. Such negative coverage in
the media and publicity could threaten the perception of our reputation. In addition, to the
extent our employees and business partners were non-compliant with any laws or regulations,
we may also suffer negative publicity or harm to our reputation. As a result, we may be
required to spend significant time and incur substantial costs in response to allegations and
negative publicity, and may not be able to diffuse them to the satisfaction of our investors and

customers.
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If we fail to maintain adequate internal controls, we may not be able to manage our business
effectively and may experience errors or information lapses affecting our business.

As we continue to expand, our success depends on our ability to effectively utilize our
standardized management system, information systems, resources and internal controls. We
will need to modify and improve our financial and managerial controls, reporting systems and
procedures and other internal controls and compliance procedures to meet our evolving
business needs. If we are unable to improve our controls, systems and procedures, they may
become ineffective and adversely affect our ability to manage our business and cause errors or
information lapses that affect our business such as filings with clerical errors. Our efforts in
improving our internal control system may not result in eliminating all risks. If we are not
successful in discovering and eliminating weaknesses in internal controls, our ability to
manage our business effectively may be affected.

RISKS RELATING TO DOING BUSINESS IN THE PRC

Adverse changes in political, economic and other policies of the Chinese government
could have a material adverse effect on the overall economic growth of China, which could
reduce the demand for our products; and could otherwise materially and adversely affect
our business, operations or competitive position.

A substantial amount of our business, assets, operations and revenues are located in or
derived from our operations in China and, as a result, our business, financial condition, results
of operations and prospects are significantly affected by economic, political and legal
developments in China. The Chinese economy differs from the economies of most developed
countries in many respects, including, but not limited to:

o the extent of government involvement;

. the level of development;

. the growth rate;

. the control of foreign exchange;

o the allocation of resources;

. an evolving regulatory system; and

. the level of transparency in the regulatory process.

Although China has experienced rapid economic growth over the past decades, its
continued growth has slowed since the second half of 2008. There is no assurance that future

growth will be sustained at similar rates or at all. The Chinese government implements various

measures intended to encourage economic growth and guide the allocation of resources. These
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measures may include differential policies towards specific groups of biotechnology
companies, which may have an adverse effect on us. Our financial condition and results of
operations may be adversely affected by government control over capital investments or
changes in tax regulations that are applicable to us. Further, any adverse change in the
economic conditions or government policies in China could have a material adverse effect on
overall economic growth and the level of healthcare investments and expenditures in China,
which in turn could lead to a reduction in demand for our products and consequently have a
material adverse effect on our business.

The Chinese economy has been transitioning from a planned economy to a more
market-oriented economy. Although the Chinese government has implemented reform
measures allowing for an increasingly market-based economy, reduced state ownership of
productive assets and established sound corporate governance practices in business enterprises,
a substantial portion of the productive assets in China is owned by the Chinese government.
The continued control of these assets and other aspects of the national economy by the Chinese
government could materially and adversely affect our business. The Chinese government also
exercises significant control over Chinese economic growth through the allocation of
resources, controlling payment of foreign currency-denominated obligations, setting monetary
policy and providing preferential treatment to particular industries or companies.

Changes and developments in China’s economic, political and social conditions could
adversely affect our financial condition and results of operations. In particular, the
reproductive genetics medical device market may grow at a slower pace than expected, which
could adversely affect our business, financial condition or results of operations.

There are uncertainties regarding the interpretation and enforcement of PRC laws, rules
and regulations.

The majority of our operations are conducted in China, and are governed by PRC laws,
rules and regulations. The PRC legal system is a civil law system based on written statutes.
Unlike the common law system, prior court decisions may be cited for reference but have
limited precedential value.

In 1979, the PRC government began to promulgate a comprehensive system of laws, rules
and regulations governing economic matters in general. The overall effect of legislation over
the past four decades has significantly enhanced the protections afforded to various forms of
foreign investment in China. However, China has not developed a fully integrated legal system,
and recently enacted laws, rules and regulations may not sufficiently cover all aspects of
economic activities in China or may be subject to significant degrees of interpretation by PRC
regulatory agencies. In particular, because these laws, rules and regulations are relatively new
and often give the relevant regulator significant discretion in how to enforce them, and because
of the limited number of published decisions and the non-binding nature of such decisions, the
interpretation and enforcement of these laws, rules and regulations involve uncertainties and
can be inconsistent and unpredictable. In addition, the PRC legal system is based in part on
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government policies and internal rules, some of which are not published on a timely basis or
at all, and which may have a retroactive effect. As a result, we may not be aware of our
violation of these policies and rules until after the occurrence of the violation.

You may experience difficulties in effecting service of legal process and enforcing
judgments against us and our management.

We are a joint stock company incorporated under the laws of the PRC with limited
liability, and a substantial amount of our assets are located in the PRC. In addition, a majority
of our Directors and Supervisors and all of our senior management personnel reside within the
PRC, and substantially all their assets are located within the PRC. As a result, it may not be
possible to effect service of process within the United States or elsewhere outside the PRC
upon us or most of our Directors, Supervisors and senior management personnel. Furthermore,
the PRC does not have treaties providing for the reciprocal enforcement of judgments of courts
with the United States, the United Kingdom, Japan or many other countries. In addition, Hong
Kong has no arrangement for the reciprocal enforcement of judgments with the United States.
As a result, recognition and enforcement in the PRC or Hong Kong of judgments of a court
obtained in the United States and any of the other jurisdictions mentioned above may be
difficult or impossible.

On July 14, 2006, the Supreme People’s Court of the PRC and the government of the
Hong Kong Special Administrative Region entered into the Arrangement on Reciprocal
Recognition and Enforcement of Judgments in Civil and Commercial Matters by Courts of the
Mainland and the Hong Kong Special Administration Region Pursuant to Choice of Court
Agreements between Parties Concerned (< BH/7 [A b B 5457 1l 47 B 8 5 e AR B B8 n] FHSHLA T
A REEN R FE RO ZIE) ) (the “2006 Arrangement”). Under the 2006
Arrangement, where any designated PRC court or any designated Hong Kong court has made
an enforceable final judgment requiring payment of money in a civil or commercial case
pursuant to a choice of court agreement in writing, any party concerned may apply to the
relevant PRC court or Hong Kong court for recognition and enforcement of the judgment. It
is not possible to enforce a judgment rendered by a Hong Kong court in the PRC if the parties
in dispute have not agreed to enter into a choice of court agreement in writing. In addition, the

<

2006 Arrangement has expressly provided for “enforceable final judgement,” “specific legal
relationship” and “written form.” A final judgement that does not comply with the 2006

Arrangement may not be recognized and enforced in a PRC court.

On January 18, 2019, the Supreme People’s Court of the PRC and the government of the
Hong Kong Special Administrative Region entered into the Arrangement on Reciprocal
Recognition and Enforcement of Judgments in Civil and Commercial Matters by the Courts of
the Mainland and of the Hong Kong Special Administrative Region ( B A M ELF s Hr 11T
IR 1 75 BE AR L RR T AN SAT R H R AR BZHE) ) (the “2019 Arrangement”). Under the
2019 Arrangement, any party concerned may apply to the relevant PRC court or Hong Kong
court for recognition and enforcement of the effective judgments in civil and commercial cases
subject to the conditions set forth in the 2019 Arrangement. Although the 2019 Arrangement
has been signed, it remains unclear when it will come into effect and the outcome and
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effectiveness of any action brought under the 2019 Arrangement may still be uncertain. We
cannot assure you that an effective judgment that complies with the 2019 Arrangement can be
recognized and enforced in a PRC court.

Dividends payable to investors and gains on the sale of our H Shares by our investors are
subject to PRC tax.

Under applicable PRC tax laws, regulations and statutory documents, non-PRC resident
individuals and enterprises are subject to different tax obligations with respect to dividends
received from us or gains realized upon the sale or other disposition of our H Shares. Non-PRC
individuals are generally subject to PRC individual income tax under the Individual Income
Tax Law of the PRC (% N\ RILFEE A F15H8i1E) with respect to PRC source income or
gains at a rate of 20% unless specifically exempted by the tax authority of the State Council
or reduced or eliminated by an applicable tax treaty. We are required to withhold related tax
from dividend payments. Pursuant to applicable regulations, domestic non-foreign-invested
enterprises issuing shares in Hong Kong may generally, when distributing dividends, withhold
individual income tax at the rate of 10%. However, withholding tax on distributions paid by
us to non-PRC individuals may be imposed at other rates pursuant to applicable tax treaties
(and up to 20% if no tax treaty is applicable) if the identity of the individual holder of H shares
and the tax rate applicable thereto are known to us. There is uncertainty as to whether gains
realized upon disposition of H shares by non-PRC individuals are subject to PRC individual

income tax.

Non-PRC resident enterprises that do not have establishments or premises in the PRC, or
that have establishments or premises in the PRC but their income is not related to such
establishments or premises are subject to PRC EIT at the rate of 10% on dividends received
from PRC companies and gains realized upon disposition of equity interests in the PRC
companies pursuant to the EIT Law and other applicable PRC tax regulations and statutory
documents, which may be reduced or eliminated under special arrangements or applicable
treaties between the PRC and the jurisdiction where the non-resident enterprise resides.
Pursuant to applicable regulations, we intend to withhold tax at a rate of 10% from dividends
paid to non-PRC resident enterprise holders of our H Shares (including HKSCC Nominees).
Non-PRC resident enterprises that are entitled to be taxed at a reduced rate under an applicable
income tax treaty will be required to apply to the PRC tax authorities for a refund of any
amount withheld in excess of the applicable treaty rate, and payment of such refund will be
subject to the PRC tax authorities’ verification. As of the Latest Practicable Date, there were
no specific rules on how to levy tax on gains realized by non-resident enterprise holders of H
shares through the sale or transfer by other means of H shares.

There remains significant uncertainty as to the interpretation and application of the
relevant PRC tax laws by the PRC tax authorities, including whether and how individual
income tax or EIT on gains derived by holders of our H Shares from their disposition of our
H Shares may be collected. If any such tax is collected, the value of our H Shares may be
materially and adversely affected.
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We are subject to PRC governmental controls on currency conversion, and the fluctuation
of the Renminbi exchange rate may materially and adversely affect our business and our
ability to pay dividends to holders of H shares.

We expect that a substantial majority of our revenue will be denominated in Renminbi,
which is currently not a fully freely convertible currency. A portion of our revenues may be
converted into other currencies in order to meet our foreign currency obligations. For example,
we need to obtain foreign currency to make payments of declared dividends, if any, on our H
Shares.

Under China’s existing laws and regulations on foreign exchange, following the
completion of the Global Offering, we will be able to make dividend payments in foreign
currencies by complying with certain procedural requirements and without prior approval from
SAFE. However, in the future, the PRC government may, at its discretion, take measures to
restrict access to foreign currencies for capital account and current account transactions under
certain circumstances. As a result, we may not be able to pay dividends in foreign currencies
to holders of our H Shares.

The value of the Renminbi against the U.S. dollar and other currencies fluctuates from
time to time and is affected by a number of factors, such as changes in China’s and
international political and economic conditions and the fiscal and foreign exchange policies
prescribed by the PRC government. From 1994 until July 2005, the conversion of the Renminbi
into foreign currencies in the PRC, including the Hong Kong dollar and U.S. dollar, had been
based on fixed rates set by the PBOC. On July 21, 2005, the PRC government changed its
decade-old policy of pegging the value of the Renminbi to the U.S. dollar where the Renminbi
is permitted to fluctuate in a regulated band that is based on reference to a basket of currencies
determined by the PBOC. On June 19, 2010, the PBOC announced that it intends to further
reform the Renminbi exchange rate regime by enhancing the flexibility of the Renminbi
exchange rate. Following this announcement, the Renminbi had appreciated from
approximately RMB6.83 per U.S. dollar to RMB6.12 per U.S. dollar as of June 15, 2015. On
August 11, 2015, PBOC further enlarged the floating band for trading prices in the interbank
spot exchange market of Renminbi against the U.S. dollar to 2.0% around the closing price in
the previous trading session, and the Renminbi depreciated against the U.S. dollar by
approximately 1.9% as compared to August 10, 2015, and further depreciated nearly 1.6% on
the next day. On November 30, 2015, the Executive Board of the International Monetary Fund
completed the regular five-year review of the basket of currencies that make up the special
drawing rights and decided that with effect from October 1, 2016, the Renminbi is determined
to be a freely useable currency and will be included in the special drawing rights basket as a
fifth currency. With the development of foreign exchange market and progress towards interest
rate liberalization and Renminbi internationalization, the PRC government may in the future
announce further reforms to the exchange rate system, and the Renminbi could appreciate or
depreciate significantly in value against the Hong Kong dollar or the U.S. dollar in the future.
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The proceeds from the Global Offering will be received in Hong Kong dollars. As a result,
any appreciation of the Renminbi against the U.S. dollar, the Hong Kong dollar or any other
foreign currencies may result in the decrease in the value of our proceeds from the Global
Offering. Conversely, any depreciation of the Renminbi may adversely affect the value of, and
any dividends payable on, our H Shares in foreign currency. In addition, there are limited
instruments available for us to reduce our foreign currency risk exposure at reasonable costs.
Any of these factors could materially and adversely affect our business, financial condition,
results of operations and prospects, and could reduce the value of, and dividends payable on,

our H Shares in foreign currency terms.
Holders of H Shares may be subject to PRC taxation.

Under applicable PRC tax laws, both the dividends we pay to non-PRC resident
individual holders of H shares (“non-resident individual holders”), and gains realised
through the sale or transfer by other means of H shares by such shareholders, are subject to
PRC individual income tax at a rate of 20%, unless reduced by the applicable tax treaties or

arrangements.

Under applicable PRC tax laws, the dividends we pay to, and gains realised through the
sale or transfer by other means of H shares by, non-PRC resident enterprise holders of H shares
(“non-resident enterprise holders”) are both subject to PRC enterprise income tax at a rate
of 10%, unless reduced by applicable tax treaties or arrangements. Pursuant to the
Arrangements between the Mainland of China and the Hong Kong Special Administrative
Region for the Avoidance of Double Taxation and the Prevention of Fiscal Evasion with
Respect to Taxes on Incomes (PRI F 7 8 45 Il A7 A Lo BB 36 15 Akt 4 8 s A0 A0 B 1L i
FiByZHE) ) dated August 21, 2006, any non-resident enterprise registered in Hong Kong that
holds directly at least 25% of the shares of our Company shall pay Enterprise Income Tax for
the dividends declared and paid by us at a tax rate of 5%.

For non-resident individual holders, gains realized through the transfer of properties are
normally subject to PRC individual income tax at a rate of 20%. However, according to the
Circular of the Ministry of Finance and the STA on Issues Concerning Income of Individuals
Tax Policies ( CIABUER ~ BB AR B ME AT 138145 T BOR FE A EN) ), income
received by individual foreigners from dividends and bonuses of a foreign-invested enterprise
are exempt from individual income tax for the time being. According to the Circular Declaring
that Individual Income Tax Continues to Be Exempted over Individual Income from Transfer
of Shares issued by the STA (B8 N\ B3R I 5 BT 15 48 40 S OISR AN IR A BLA A %) )
effective as of March 30, 1998, income from individuals’ transfer of stocks of listed companies
continued to be temporarily exempted from individual income tax. On February 3, 2013, the
State Council approved and promulgated the Notice of Suggestions to Deepen the Reform of
System of Income Distribution ( BB Bk 38 i ol 5 22 45 58 M B IR GR AL IS A J3 e ) 8 i o
# T E 5L %) ). On February 8, 2013, the General Office of the State Council promulgated
the Circular Concerning Allocation of Key Works to Deepen the Reform of System of Income
Distribution ( %5 B2 BERR 7 O AL WA 70 Bie i B2 i o e 85 TAR 73 TR AT) ). According

to these two documents, the PRC government is planning to cancel foreign individuals’ tax
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exemption for dividends obtained from foreign-invested enterprises, and the Ministry of
Finance and the STA should be responsible for making and implementing details of such plan.
However, relevant implementation rules or regulations have not been promulgated by the
Ministry of Finance and the STA.

Pursuant to the Circular of the STA on Issues Relating to the Withholding and Remitting
of Enterprise Income Tax by PRC Resident Enterprises on Dividends Distributed to Overseas
Non-Resident Enterprise Shareholders of H Shares ( [ Z B85 58 = B v B o AR ZE my 3 4h
HBIE 5 R A SERIREE B B A A SE P S BUA BRI RER3E RN ) issued by the STA, on
November 6, 2008, we intend to withhold tax at 10.0% from dividends payable to non-PRC
resident enterprise holders of H shares (including HKSCC Nominees). Such withholding tax
can be reduced or waived based on applicable tax treaties or arrangement. There are
uncertainties regarding the interpretation and implementation of the EIT Law and its
implementing rules by the PRC tax authorities, including whether and how enterprise income
tax on gains derived upon sale or other disposition of H shares will be collected from non-PRC
resident enterprise holders of H shares. If such tax is collected in the future, the value of such
non-PRC resident enterprise holders’ investments in H shares may be materially and adversely
affected.

Considering these uncertainties, non-resident holders of our H Shares should be aware
that they may be obligated to pay PRC income tax on the dividends and gains realized through
sales or transfers of the H Shares. Please refer to “Appendix III—Taxation and Foreign

Exchange.”

Any possible conversion of our Unlisted Shares, including Domestic Shares and Unlisted
Foreign Shares, into H Shares in the future could increase the supply of our H Shares in
the market and negatively impact the market price of our H Shares.

Subject to the approval of the State Council securities regulatory authority, all of our
Unlisted Shares may be converted into H Shares, and such converted Shares may be listed or
traded on an overseas stock exchange. Any listing or trading of the converted Shares on an
overseas stock exchange shall also comply with the regulatory procedures, rules and
requirements of such stock exchange. No class shareholder voting is required for the listing and
trading of the converted Shares on an overseas stock exchange. However, the PRC Company
Law provides that in relation to the public offering of a company, the shares of that company
which are issued prior to the public offering shall not be transferred within one year from the
date of the listing. Therefore, upon obtaining the requisite approval, shares currently held on
our Domestic Share register or the Unlisted Foreign Share register may be traded, after the
conversion, in the form of H Shares on the Stock Exchange after one year of the Global
Offering, which could further increase the supply of our H Shares in the market and could
negatively impact the market price of our H Shares.

— 89—



RISK FACTORS

RISKS RELATING TO THE GLOBAL OFFERING

No public market currently exists for our H Shares, and an active trading market for our
H Shares may not develop.

No public market currently exists for our H Shares. The initial Offer Price for our H
Shares to the public will be the result of negotiations between our Company and the Joint
Global Coordinators (on behalf of the Underwriters), and the Offer Price may differ
significantly from the market price of the H Shares following the Global Offering. We have
applied to the Hong Kong Stock Exchange for the listing of, and permission to deal in, the H
Shares. A listing on the Hong Kong Stock Exchange, however, does not guarantee that an active
and liquid trading market for our H Shares will develop, or if it does develop, that it will be
sustained following the Global Offering, or that the market price of the H Shares will rise
following the Global Offering.

The market price and trading volume of our H Shares may be volatile, which could result
in substantial losses for investors who purchase our H Shares in the Global Offering.

The market price and trading volume of our H Shares may be highly volatile. Several
factors, some of which are beyond our control, such as variations in our revenue, earnings and
cash flow, strategic alliances, the addition or departure of key personnel, litigation, the removal
of the restrictions on H share transactions or volatility in market prices and changes in the
demand for our products, could cause large and sudden changes to the market price and trading
volume at which our H Shares will trade. The Stock Exchange and other securities markets
have, from time to time, experienced significant price and trading volume volatility that are not
related to the operating performance of any particular company. This volatility may also
materially and adversely affect the market price of our H Shares.

A future significant increase or perceived significant increase in the supply of our H
Shares in public markets could cause the market price of our H Shares to decrease
significantly, and/or dilute shareholdings of holders of H Shares.

The market price of our H Shares could decline as a result of future sales of a substantial
number of our H Shares or other securities relating to our H Shares in the public market, or the
issuance of new shares or other securities, or the perception that such sales or issuances may
occur. Future sales, or anticipated sales, of substantial amounts of our securities, including any
future offerings, could also materially and adversely affect our ability to raise capital at a
specific time and on terms favorable to us. In addition, our Shareholders may experience
dilution in their holdings if we issue more securities in the future. New shares or shares-linked
securities issued by us may also confer rights and privileges that take priority over those
conferred by the H Shares. Alternatively, if we meet such funding requirements by way of
additional debt financing, we may have restrictions placed on us through such debt financing
arrangements which may:

. limit our ability to pay dividends or require us to seek consent for the payment of
dividends;
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. increase our vulnerability to general adverse economic and industry conditions;

. require us to dedicate a substantial portion of our cash flows from operations to
service our debt, thereby reducing the availability of our cash flow to fund capital
expenditure, working capital requirements and other general corporate needs; and/or

. limit our flexibility in planning for, or reacting to, changes in our business and our
industry.

Since there will be a gap of several days between pricing and trading of our H Shares,
holders of our H Shares are subject to the risk that the price of our H Shares could fall
during the period before trading of our H Shares begins.

The initial price to the public of our H Shares sold in the Global Offering is expected to
be determined on the Price Determination Date. However, the H Shares will not commence
trading on the Hong Kong Stock Exchange until they are delivered, which is expected to be
several business days after the Price Determination Date. As a result, investors may not be able
to sell or otherwise deal in the H Shares during that period. Accordingly, Shareholders are
subject to the risk that the price of the H Shares when trading begins could be lower than the
Offer Price as a result of adverse market conditions or other adverse developments that may
occur between the time of sale and the time trading begins.

Our Controlling Shareholders have substantial control over the Company and their
interests may not be aligned with the interests of the other Shareholders.

Immediately following the completion of the Global Offering, our Controlling
Shareholders will be entitled to exercise voting rights of 34.25% of the total issued share
capital of our Company. The interests of our Controlling Shareholders may differ from the
interests of our other Shareholders. Our Controlling Shareholders could have significant
influence in determining the outcome of any corporate transaction or other matters submitted
to our Shareholders for approval. This concentration of ownership, as a result, may discourage,
delay or prevent a change in control of our Company, which could deprive our Shareholders
of an opportunity to receive a premium for their Shares in a sale of our Company or may reduce
the market price of our H Shares. In addition, to the extent the interests of our Controlling
Shareholders conflict with the interest of our other Shareholders, the interests of our other
Shareholders may be disadvantaged or harmed.

Potential investors will experience immediate and substantial dilution as a result of the
Global Offering.

Potential investors will pay a price per H Share in the Global Offering that substantially
exceeds the per H Share value of our tangible assets after subtracting our total liabilities as of
September 30, 2020. Therefore, purchasers of our H Shares in the Global Offering will
experience a substantial immediate dilution in pro forma net tangible assets, and our existing

Shareholders will receive an increase in the pro forma adjusted net tangible assets per Share
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on their Shares. As a result, if we were to distribute our net tangible assets to the Shareholders
immediately following the Global Offering, potential investors would receive less than the
amount they paid for their H Shares. See “Appendix II—Unaudited Pro Forma Financial
Information.”

We may have discretion as to how we use the net proceeds of the Global Offering and you
may not necessarily agree with how we use them.

Our management may use the net proceeds from the Global Offering in ways that you may
not agree with or that do not yield favorable returns for our Shareholders. We plan to use the
net proceeds from the Global Offering for research and development, clinical trials,
registration filings, manufacturing and commercialization of our products and working capital
and general corporate purposes. See “Future Plans and Use of Proceeds—Use of Proceeds.”
However, our management will have discretion as to the actual utilization of the net proceeds
within the disclosed scope of planned usage. You are entrusting your funds to our management,
upon whose judgment you must depend for the specific uses we will make of the net proceeds
from the Global Offering.

We cannot guarantee the accuracy of facts, forecasts and other statistics obtained from
official governmental sources or other sources contained in this prospectus.

Certain facts, statistics and data contained in this prospectus relating to the PRC, Hong
Kong and the industries in which we operate have been derived from various official
government publications, industry associations, independent research institutes and/or other
third party reports we generally believe to be reliable. While we have taken reasonable care in
the reproduction of the information, it has not been prepared or independently verified by us,
the underwriters or any of our or their respective affiliates or advisors, and we cannot guarantee
the quality or reliability of such source materials. Therefore, we make no representation as to
the accuracy of such statistics, which may not be consistent with other information compiled
within or outside the PRC and Hong Kong. Due to possibly flawed or ineffective collection
methods or discrepancies between published information and market practice, such statistics in
this prospectus may be inaccurate or may not be comparable to statistics produced with respect
to other economies. Furthermore, we cannot assure you that they are stated or compiled on the
same basis or with the same degree of accuracy as the case may be in other jurisdictions. In
all cases, you should give due consideration as to how much weight or importance they should
attach to or place on such facts.

Payment of dividends is subject to restrictions under the PRC law and there is no
assurance whether and when we will pay dividends.

No dividend has been paid or declared by the Company during the Track Record Period.
Under the applicable PRC laws, the payment of dividends may be subject to certain limitations.
The calculation of our profit under applicable accounting standards differs in certain respects
from the calculation under IFRS. As a result, we may not be able to pay a dividend in a given
year even if we were profitable as determined under IFRS. Our Board may declare dividends
in the future after taking into account our results of operations, financial condition, cash
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requirements and availability and other factors as it may deem relevant at such time. Any
declaration and payment as well as the amount of dividends will be subject to our constitutional
documents and the PRC laws and regulations and requires approval at our shareholders’
meeting. No dividend shall be declared or payable except out of our profits and reserves
lawfully available for distribution.

You should read the entire prospectus carefully, and we strongly caution you not to place
any reliance on any information contained in press articles and/or other media regarding
us, our business, our network of medical facilities, our industry or the Global Offering.

There may have been prior to the publication of this prospectus, and there may be
subsequent to the date of this prospectus but prior to the completion of the Global Offering,
press and/or media regarding us, our business, our industries and the Global Offering. None of
us or any other person involved in the Global Offering has authorized the disclosure of
information about the Global Offering in any press or media and none of these parties accepts
any responsibility for the accuracy or completeness of any such information or the fairness or
appropriateness of any forecast, view or opinion expressed by the press and/or other media
regarding our H Shares, the Global Offering, our business, our industry or us. We make no
representation as to the appropriateness, accuracy, completeness or reliability of any such
information, forecast, view or opinion expressed in any such publication. To the extent that
such statements, forecasts, views or opinions are inconsistent or conflict with the information
contained in this prospectus, we disclaim them. Accordingly, you are cautioned to make your
investment decisions on the basis of the information contained in this prospectus only and

should not rely on any other information.
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In preparation for the Global Offering, our Company has sought the following waivers
from strict compliance with the relevant provisions of the Listing Rules and exemption from
compliance with the relevant provisions of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance:

MANAGEMENT PRESENCE IN HONG KONG

According to Rules 8.12 and 19A.15 of the Listing Rules, our Company must have
sufficient management presence in Hong Kong. This normally means that at least two of our
executive Directors must be ordinarily resident in Hong Kong. Since our headquarters and all
of our business operations are principally located, managed and conducted in the PRC, our
Company does not, and for the foreseeable future, will not, have executive Directors who are
ordinarily resident in Hong Kong for the purpose of satisfying the requirements under Rules
8.12 and 19A.15 of the Listing Rules.

Accordingly, our Company has applied to the Stock Exchange for, and the Stock
Exchange has granted our Company a waiver from strict compliance with Rules 8.12 and
19A.15 of the Listing Rules. Our Company has made the following arrangements to maintain
effective communication between the Stock Exchange and us:

(i)  both of our Company’s authorized representatives, Dr. Liang, an executive Director,
and Mr. Lok Kwan YIM (#%#9), a joint company secretary of our Company, will
act as our Company’s principal channel of communication with the Stock Exchange.
Accordingly, the authorized representatives of our Company will be able to meet
with the relevant members of the Stock Exchange on reasonable notice and will be
readily contactable by telephone, facsimile and email;

(i) each of the authorized representatives of our Company has means of contacting all
Directors (including our independent non-executive Directors) promptly at all times
as and when the Stock Exchange proposes to contact a Director with respect to any
matter;

(iii) each Director has provided his mobile phone number, office phone number and
e-mail address to the authorized representatives of our Company and the Stock
Exchange, and in the event that any Director expects to travel or otherwise be out
of the office, he will provide the phone number of the place of his accommodation
to the authorized representatives;

(iv) each of the Directors of our Company not ordinarily residing in Hong Kong
possesses or can apply for valid travel documents to visit Hong Kong and will be
able to meet with the relevant members of the Stock Exchange within a reasonable
period of time;
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(v)

(vi)

(vii)

our Company has, in compliance with Rule 3A.19 of the Listing Rules, appointed
Guotai Junan Capital Limited as our compliance advisor (the “Compliance
Adyvisor”), who will also act as an additional channel of communication with the
Stock Exchange for the period commencing from the Listing Date to the date on
which our Company complies with Rule 13.46 of the Listing Rules in respect of its
financial results for the first full financial year commencing after the Listing Date.
Pursuant to Rule 19A.05(2) of the Listing Rules, we shall ensure that the
Compliance Advisor will have access at all times to our authorized representatives,
our Directors and other officers. We shall also ensure that such persons will
promptly provide such information and assistance as the Compliance Advisor may
need or may reasonably request in connection with the performance of the
Compliance Advisor’s duties as set forth in Chapter 3A and Rule 19A.06 of the
Listing Rules. We shall ensure that there are adequate and efficient means of
communication among our Company, our authorized representatives, our Directors,
and other officers and the Compliance Advisor, and will keep the Compliance
Advisor fully informed of all communications and dealings between us and the
Stock Exchange;

any meeting between the Stock Exchange and the Directors will be arranged through
the authorized representatives or the Compliance Advisor or directly with the
Directors within a reasonable time frame. We will inform the Stock Exchange
promptly in respect of any changes in our authorized representatives and our
Compliance Advisor; and

we will also retain legal advisors to advise on on-going compliance requirements as
well as other issues arising under the Listing Rules and other applicable laws and
regulations of Hong Kong after Listing.

JOINT COMPANY SECRETARIES

Pursuant to Rules 3.28 and 8.17 of the Listing Rules, our Company must appoint a

company secretary who possesses the necessary academic or professional qualifications or

relevant experience is, in the opinion of the Stock Exchange, capable of discharging the

functions of the company secretary. Note 1 to Rule 3.28 of the Listing Rules provides that the

Stock Exchange considers the following academic or professional qualifications to be

acceptable:

(a)

(b)

a member of The Hong Kong Institute of Chartered Secretaries;

a solicitor or a barrister as defined in the Legal Practitioners Ordinance (Chapter 159
of the Laws of Hong Kong); and
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(c) a certified public accountant as defined in the Professional Accountants Ordinance
(Chapter 50 of the Laws of Hong Kong).

Note 2 to Rule 3.28 of the Listing Rules further sets out the factors that the Stock
Exchange will consider in assessing an individual’s “relevant experience”:

(a) length of employment with the issuer and other issuers and the roles he/she played;

(b) familiarity with the Listing Rules and other relevant laws and regulations including
the SFO, the Companies Ordinance, the Companies (Winding Up and Miscellaneous
Provisions) Ordinance and the Takeovers Code;

(c) relevant training taken and/or to be taken in addition to the minimum requirement
under Rule 3.29 of the Listing Rules; and

(d) professional qualifications in other jurisdictions.

Our Company considers that while it is important for the company secretary to be familiar
with the relevant securities regulation in Hong Kong, he/she also needs to have experience
relevant to our Company’s operations, nexus to the Board and close working relationship with
the management of our Company in order to perform the function of a company secretary and
to take the necessary actions in the most effective and efficient manner. It is for the benefit of
our Company to appoint a person who has been a member of the senior management for a
period of time and is familiar with our Company’s business and affairs as company secretary.

We have appointed Ms. DAI Jing as one of our joint company secretaries. However, given
Ms. DAI Jing does not possess a qualification stipulated in Rule 3.28 of the Listing Rules, she
is not able to solely fulfill the requirements as a company secretary of a listed issuer stipulated
under Rules 3.28 and 8.17 of the Listing Rules. Accordingly, we have applied to the Stock
Exchange for, and the Stock Exchange has granted, a waiver from strict compliance with the
requirements under Rules 3.28 and 8.17 of the Listing Rules in relation to the appointment of
Ms. DAI Jing as our joint company secretary. In order to provide support to Ms. DAI Jing, we
have appointed Mr. Lok Kwan YIM, an associate member of both the Hong Kong Institute of
Chartered Secretaries and the Chartered Governance Institute (formerly known as the Institute
of Chartered Secretaries and Administrators), who meets the requirements under Rules 3.28
and 8.17 of the Listing Rules, as a joint company secretary to provide assistance to Ms. DAI
Jing, for a three-year period from the Listing Date so as to enable her to acquire the relevant
experience (as required under Rule 3.28(2) of the Listing Rules) to duly discharge her duties.

We have therefore applied to the Stock Exchange for, and the Stock Exchange has granted
us, a waiver from strict compliance with the requirements under Rules 3.28 and 8.17 of the
Listing Rules on the conditions that: (i) Mr. Lok Kwan YIM is appointed as a joint company
secretary to assist Ms. DAI Jing in discharging her functions as a company secretary and in
gaining the relevant experience under Rule 3.28 of the Listing Rules; the waiver will be
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revoked immediately if Mr. Lok Kwan YIM, during the three-year period, ceases to provide
assistance to Ms. DAI Jing as the joint company secretary; and (ii) the waiver can be revoked
if there are material breaches of the Listing Rules by our Company. We expect that Ms. DAI
Jing will acquire the qualifications or relevant experience required under Rule 3.28 of the
Listing Rules prior to the end of the three-year period after the Listing. We will liaise with the
Stock Exchange before the end of the three-year period to enable it to assess whether Ms. DAI
Jing, having had the benefit of Mr. Lok Kwan YIM’s assistance for three years and has acquired
relevant experience within the meaning of Rule 3.28 of the Listing Rules so that a further
waiver will not be necessary.

See “Directors, Supervisors and Senior Management” of this prospectus for further
information regarding the qualifications and experience of Ms. DAI Jing and Mr. Lok Kwan
YIM.

CONTINUING CONNECTED TRANSACTION

We have entered into, and are expected to continue to engage in certain transactions
which will constitute a non-exempt continuing connected transaction of our Company under
the Listing Rules upon the Listing. Accordingly, we have applied to the Stock Exchange for,
and the Stock Exchange has granted, a waiver in relation to such continuing connected
transaction between us and certain connected persons under Chapter 14A of the Listing Rules.
Please see “Connected Transaction” of this prospectus for further details.

EXEMPTION IN RESPECT OF FINANCIAL STATEMENTS IN THIS PROSPECTUS

According to section 342(1) of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance, this prospectus shall include an accountants’ report which contains the
matters specified in the Third Schedule to the Companies (Winding Up and Miscellaneous
Provisions) Ordinance.

According to paragraph 27 of Part I of the Third Schedule to the Companies (Winding Up
and Miscellaneous Provisions) Ordinance, our Company is required to include in this
prospectus a statement as to the gross trading income or sales turnover (as the case may be)
of our Company during each of the three financial years immediately preceding the issue of this
prospectus as well as an explanation of the method used for the computation of such income
or turnover and a reasonable breakdown of the more important trading activities.

According to paragraph 31 of Part II of the Third Schedule to the Companies (Winding
Up and Miscellaneous Provisions) Ordinance, our Company is required to include in this
prospectus a report prepared by our Company’s auditor with respect to profits and losses of our
Company in respect of each of the three financial years immediately preceding the issue of the
prospectus and the assets and liabilities of our Company at the last date to which the financial
statements were prepared.
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According to section 342A(1) of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance, the SFC may issue, subject to such conditions (if any) as the SFC thinks
fit, a certificate of exemption from compliance with the relevant requirements under the
Companies (Winding Up and Miscellaneous Provisions) Ordinance if, having regard to the
circumstances, the SFC considers that the exemption will not prejudice the interests of the
investing public and compliance with any or all of such requirements would be irrelevant or

unduly burdensome, or is otherwise unnecessary or inappropriate.

According to Rule 4.04(1) of the Listing Rules, the Accountants’ Report contained in this
prospectus must include, inter alia, the results of our Company in respect of each of the three
financial years immediately preceding the issue of this prospectus or such shorter period as
may be acceptable to the Stock Exchange.

According to Rule 18A.06 of the Listing Rules, an eligible biotech company shall comply
with Rule 4.04 modified so that references to “three financial years” or “three years” in that
rule shall instead reference to “two financial years” or “two years”, as the case may be.

Accordingly, we applied to the SFC for, and the SFC has granted, a certificate of
exemption from strict compliance with the requirements under section 342(1) of the Companies
(Winding Up and Miscellaneous Provisions) Ordinance and paragraph 27 of Part I and
paragraph 31 of Part II of the Third Schedule to the Companies (Winding Up and
Miscellaneous Provisions) Ordinance, on the conditions that the particulars of the exemption
are set forth in this prospectus and this prospectus will be issued on or before January 27, 2021,
on the following grounds:

(a) our Company is primarily engaged in providing genetic testing solutions for assisted
reproduction, and falls within the scope of biotech company as defined under
Chapter 18A of the Listing Rules;

(b) the Accountants’ Report for each of the two financial years ended December 31,
2018 and 2019 and the nine months ended September 30, 2020 has been prepared
and is set out in Appendix I to this prospectus in accordance with Rule 18A.06 of
the Listing Rules;

(c) notwithstanding that the financial results set out in this prospectus are only for the
two years ended December 31, 2018 and 2019 and the nine months ended September
30, 2020 in accordance with Chapter 18A of the Listing Rules, other information
required to be disclosed under the Listing Rules and requirements under the
Companies (Winding up and Miscellaneous Provisions) Ordinance has been
adequately disclosed in this prospectus pursuant to the relevant requirements; and
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(d) furthermore, as Chapter 18A of the Listing Rules provides track record period for
biotech companies in terms of financial disclosure is two years, strict compliance
with the requirements of section 342(1) of the Companies (Winding Up and
Miscellaneous Provisions) Ordinance and paragraph 27 of Part I and paragraph 31
of Part II of the Third Schedule to the Companies (Winding Up and Miscellaneous
Provisions) Ordinance would be unduly burdensome for our Company.

Our Company is of the view that the Accountants’ Report covering the two years ended
December 31, 2018 and 2019 and the nine months ended September 30, 2020, together with
other disclosure in this prospectus, has already provided the potential investors with adequate
and reasonably up-to-date information in the circumstances to form a view on the track record
of our Company; and our Directors confirm that all information which is necessary for the
investing public to make an informed assessment of the business, assets and liabilities,
financial position, management and prospects has been included in this prospectus. Therefore,

the exemption would not prejudice the interests of the investing public.

WAIVER IN RELATION TO RULE 4.04(1) OF THE LISTING RULES AND
EXEMPTION FROM STRICT COMPLIANCE WITH SECTION 342(1) IN RELATION
TO PARAGRAPH 27 OF PART I AND PARAGRAPH 31 OF PART II OF THE THIRD
SCHEDULE TO THE COMPANIES (WINDING UP AND MISCELLANEOUS
PROVISIONS) ORDINANCE

The Accountants’ Report set out in Appendix I to this prospectus contains the audited
consolidated results of our Group for the two years ended December 31, 2019 and the nine
months ended September 30, 2020. The loss estimate set out in Appendix ITA to this prospectus
contains the loss estimate for the year ended December 31, 2020 which is estimated by our
Directors based on the audited results for the nine months ended September 30, 2020 and the

management accounts for the three months ended December 31, 2020.

According to Rule 4.04(1) of the Listing Rules, the Accountants’ Report contained in this
prospectus must include, among others, the results of our Company in respect of each of the
three financial years immediately preceding the issue of this prospectus or such shorter period
as may be acceptable to the Stock Exchange.

Paragraph 4.4(1) of the Guidance Letter HKEX-GL25-11 issued by the Stock Exchange
provides that where an applicant issues its listing document within two months after the latest
year end, a Rule 4.04(1) waiver would be subject to the following conditions: (i) the applicant
must list on the Stock Exchange within three months after the latest year end; (ii) the applicant
must obtain a certificate of exemption from the SFC on compliance with the requirements
under the Companies (Winding Up and Miscellaneous Provisions) Ordinance; (iii) a profit
estimate for the latest financial year (which must comply with Rules 11.17 to 11.19 of the
Listing Rules) must be included in the listing document or the applicant must provide
justification why a profit estimate cannot be included in the listing document; and (iv) there
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must be a directors’ statement in the listing document that there is no material adverse change
to its financial and trading positions or prospect with specific reference to the trading results
from the end of the stub period to the latest financial year end.

According to section 342(1) of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance, this prospectus shall include an accountants’ report which contains the
matters specified in the Third Schedule to the Companies (Winding Up and Miscellaneous
Provisions) Ordinance.

According to paragraph 27 of Part I of the Third Schedule to the Companies (Winding Up
and Miscellaneous Provisions) Ordinance, our Company is required to include in this
prospectus a statement as to the gross trading income or sales turnover (as the case may be)
of our Company during each of the three financial years immediately preceding the issue of this
prospectus as well as an explanation of the method used for the computation of such income
or turnover and a reasonable breakdown of the more important trading activities.

According to paragraph 31 of Part II of the Third Schedule to the Companies (Winding
Up and Miscellaneous Provisions) Ordinance, our Company is required to include in this
prospectus a report prepared by our Company’s auditor with respect to profits and losses and
assets and liabilities of our Company in respect of each of the three financial years immediately
preceding the issue of this prospectus.

According to section 342A(1) of the Companies (Winding Up and Miscellaneous
Provisions) Ordinance, the SFC may issue, subject to such conditions (if any) as the SFC thinks
fit, a certificate of exemption from compliance with the relevant requirements under the
Companies (Winding Up and Miscellaneous Provisions) Ordinance if, having regard to the
circumstances, the SFC considers that the exemption will not prejudice the interest of the
investing public and compliance with any or all of such requirements would be irrelevant or
unduly burdensome, or is otherwise unnecessary or inappropriate.

An application has been made to the Stock Exchange for a waiver from strict compliance
with Rule 4.04(1) of the Listing Rules not to include in this prospectus the results of our
Company in respect of the financial year immediately preceding the issue of this prospectus,
and such waiver has been granted by the Stock Exchange on the conditions that:

(a) this prospectus must be issued on or before January 27, 2021;

(b) the H Share of our Company will be listed on the Stock Exchange on or before
March 31, 2021;
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(c) this prospectus contains a loss estimate for the year ended December 31, 2020 (in
compliance with Rules 11.17 to 11.19 of the Listing Rules) and a Directors’
statement that after performing all due diligence work which they consider
appropriate, there is no material and adverse change to the financial and trading
positions or prospects of our Company with specific reference to the trading results
from October 1, 2020 to December 31, 2020; and

(d) our Company obtains a certificate of exemption from the SFC on strict compliance
with paragraph 27 of Part I and paragraph 31 of Part II of the Third Schedule to the
Companies (Winding Up and Miscellaneous Provisions) Ordinance.

Accordingly, an application has been made to the SFC for, and SFC has granted, a
certificate of exemption from strict compliance with the requirements under section 342(1) of
the Companies (Winding Up and Miscellaneous Provisions) Ordinance in relation to paragraph
27 of Part I and paragraph 31 of Part II of the Third Schedule to the Companies (Winding Up
and Miscellaneous Provisions) Ordinance, on the conditions that (i) the particulars of the
exemption be set forth in this prospectus; (ii) this prospectus must be issued on or before
January 27, 2021; and (iii) the H Shares of our Company will be listed on the Stock Exchange
on or before March 31, 2021. (i.e. within 3 months after the latest financial year end).

The applications to the Stock Exchange for a waiver from strict compliance with Rule
4.04(1) of the Listing Rules and to the SFC for a certificate of exemption from strict
compliance with the requirements under paragraph 27 of Part I and paragraph 31 of Part II of
the Third Schedule to the Companies (Winding Up and Miscellaneous Provisions) Ordinance
were made on the grounds that strict compliance with the above requirements would be unduly
burdensome and the waiver and exemption will not prejudice the interests of the investing
public given the following:

(a) there would not be sufficient time for our Company and our reporting accountants
to finalize the audited financial statements for the year ended December 31, 2020 for
inclusion in this prospectus. If the financial information for the year ended
December 31, 2020 is required to be audited, our Company and our reporting
accountants would have to carry out substantial work to prepare, update and finalize
the Accountants’ Report and this prospectus, and the relevant sections of this
prospectus will need to be updated to cover such additional period;

(b) the Accountants’ Report for each of the two financial years ended December 31,

2018 and 2019 and the nine months ended September 30, 2020 has been prepared
and is set out in Appendix I to this prospectus;
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(c)

(d)

(e)

()

notwithstanding that the financial results set out in this prospectus are only for the
two years ended December 31, 2018 and 2019 and nine months ended September 30,
2020, other information required to be disclosed under the Listing Rules and
requirements under the Companies (Winding up and Miscellaneous Provisions)
Ordinance has been adequately disclosed in this prospectus pursuant to the relevant
requirements;

our Directors are of the view that, up to the date of this prospectus, there has been
no material adverse change to the financial and trading positions or prospects since
September 30, 2020 (being the date of the latest audited statement of financial
position in the Accountants’ Report set out in Appendix I to this prospectus) to the
date of this prospectus; and there has been no event since September 30, 2020 and
up to the date of this Prospectus which would materially affect the information
shown in the Accountants’ Report as set out in Appendix I to this prospectus, the loss
estimate for the year ended December 31, 2020 as set out in Appendix IIA to this
prospectus and the section headed “Financial Information” in this prospectus and
other parts of this prospectus. Based on the due diligence work performed by the
Sole Sponsor so far, nothing has come to the attention of the Sole Sponsor for them
to cast doubt on the views of our Directors expressed above;

our Company shall publish the annual results and annual report within the time
prescribed under the Rules 13.49(1) and 13.46(1) of the Listing Rules, respectively;
and

our Company is of the view that the Accountants’ Report covering the two years
ended December 31, 2018 and 2019 and the nine months ended September 30, 2020,
together with other disclosure in this prospectus, has already provided the potential
investors with adequate and reasonably up-to-date information in the circumstances
to form a view on the track record of our Company; and our Directors confirm that
all information which is necessary for the investing public to make an informed
assessment of the business, assets and liabilities, financial position, management
and prospects has been included in this prospectus.

WAIVER AND CONSENT IN RELATION TO CORNERSTONE INVESTMENT BY AN
EXISTING SHAREHOLDER AND ITS CLOSE ASSOCIATES

OPM is an existing shareholder and a Pre-IPO Investor of the Company, which will hold

approximately 1.59% of the total issued share capital of the Company immediately before the
Global Offering. OPM and certain of its close associates, namely OrbiMed Genesis Master
Fund, L.P. (“Genesis”), OrbiMed New Horizons Master Fund, L.P. (“ONH”) and The Biotech
Growth Trust Plc (“BGT”, together with OPM, Genesis and ONH, the “OrbiMed Funds”),
have entered into a cornerstone investment agreement with the Company, pursuant to which the

OrbiMed Funds have agreed to, subject to certain conditions, acquire at the Offer Price a

certain number of our Offer Shares in the Global Offering.
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Waiver from strict compliance with 10.04 of the Listing Rules and consent pursuant to
paragraph 5(2) of Appendix 6 to the Listing Rules

Rule 10.04 of the Listing Rules provides that an existing shareholder of an issuer may
only subscribe for or purchase any securities for which listing is sought which are being
marketed by or on behalf of a new applicant either in his or her own name or through nominees
if the conditions in Rule 10.03(1) and (2) are satisfied. The requirements of Rule 10.03 of the
Listing Rules are that (1) no securities are offered to the existing shareholder on a preferential
basis and no preferential treatment is given to the existing shareholder in the allocation of the
securities; and (2) the minimum prescribed percentage of public shareholders required by Rule
8.08(1) of the Listing Rules is achieved.

Paragraph 5(2) of Appendix 6 to the Listing Rules provides, among others, that without
the prior written consent of the Stock Exchange, no allocations will be permitted to directors
or existing shareholders of the applicant or their close associates, whether in their own names
or through nominees unless certain conditions are fulfilled.

The Company has applied to the Stock Exchange for, and the Stock Exchange has granted,
a waiver from strict compliance with 10.04 of the Listing Rules and a consent under paragraph
5(2) of Appendix 6 to, the Listing Rules, to permit Genesis and ONH, both being, close
associates of OPM, to participate as cornerstone investors in the Global Offering, subject to the
following conditions:

(a) the Company will comply with the public float requirements of Rules 8.08(1) and
18A.07 of the Listing Rules;

(b) the Offer Shares to be subscribed by and allocated to the OrbiMed Funds in the
Global Offering will be at the same Offer Price and on substantially the same terms
as other cornerstone investors (including being subject to a six-month’s lock up
following the Listing);

(c) no preferential treatment has been, nor will be, given to OrbiMed Funds by virtue
of their relationship with the Company in any allocation in the placing tranche other
than the preferential treatment of assured entitlement under the cornerstone
investment which follows the principles set out in the Guidance Letter HKEX-
GL51-13, that the cornerstone investment agreement of the OrbiMed Funds does not
contain any material terms which are more favorable to it than those in other
cornerstone investment agreements; and

(d) details of the cornerstone investments by the OrbiMed Funds and the allocation will
be disclosed in the Prospectus and the allotment results announcement of the
Company.

For further information, including the identity and background of the OrbiMed Funds and
the terms of their cornerstone investment, please see “Cornerstone Investors”.
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DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full
responsibility, includes particulars given in compliance with the Companies Ordinance, the
Companies (Winding Up and Miscellaneous Provisions) Ordinance, the Securities and Futures
(Stock Market Listing) Rules (Chapter 571V of the Laws of Hong Kong) and the Listing Rules
for the purpose of giving information to the public with regard to our Group. Our Directors,
having made all reasonable enquiries, confirm that to the best of their knowledge and belief,
the information contained in this prospectus is accurate and complete in all material respects
and not misleading or deceptive, and there are no other matters the omission of which would
make any statement herein or this prospectus misleading or deceptive.

CSRC APPROVAL

The CSRC has given us its approval for the listing of our H Shares on the Hong Kong
Stock Exchange and the Global Offering on November 17, 2020. In granting this approval, the
CSRC does not accept responsibility for the financial soundness of our Company, or for the
accuracy of any of the statements made or opinions expressed in this prospectus and the
Application Forms.

As advised by our PRC Legal Advisors, our Company has obtained all necessary
approvals and authorizations in the PRC in relation to the Global Offering and the Listing.

GLOBAL OFFERING

This prospectus is published solely in connection with the Hong Kong Public Offering,
which forms part of the Global Offering. For applicants under the Hong Kong Public Offering,
this prospectus and the Application Forms contain the terms and conditions of the Hong Kong
Public Offering.

The Hong Kong Offer Shares are offered solely on the basis of the information contained
and representations made in this prospectus and the Application Forms and on the terms and
subject to the conditions set out herein and therein. No person is authorized to give any
information in connection with the Global Offering or to make any representation not
contained in this prospectus and the relevant Application Forms, and any information or
representation not contained herein and therein must not be relied upon as having been
authorized by our Company, the Sole Sponsor, the Joint Global Coordinators, the Joint
Bookrunners, the Joint Lead Managers and any of the Underwriters, any of their respective
directors, agents, employees or advisors or any other party involved in the Global Offering.

The Listing is sponsored by the Sole Sponsor and the Global Offering is managed by the
Joint Global Coordinators. Pursuant to the Hong Kong Underwriting Agreement, the Hong
Kong Public Offering is fully underwritten by the Hong Kong Underwriters under the terms of
the Hong Kong Underwriting Agreement, subject to agreement on the Offer Price to be

determined between the Joint Global Coordinators (for themselves and on behalf of the Hong
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Kong Underwriters) and our Company on the Price Determination Date. The International
Offering is expected to be fully underwritten by the International Underwriters subject to the
terms and conditions of the International Underwriting Agreement, which is expected to be
entered into on or about the Price Determination Date.

The Offer Price is expected to be determined between the Joint Global Coordinators (for
themselves and on behalf of the Hong Kong Underwriters) and our Company on the Price
Determination Date. The Price Determination Date is expected to be on or around Monday,
February 1, 2021 and, in any event, not later than Tuesday, February 2, 2021 (unless otherwise
determined between the Joint Global Coordinators (for themselves and on behalf of the Hong
Kong Underwriters) and our Company). If, for whatever reason, the Offer Price is not agreed
between the Joint Global Coordinators and our Company on or before Tuesday, February 2,
2021, the Global Offering will not become unconditional and will lapse immediately.

For further information about the Underwriters and the underwriting arrangements, see
“Underwriting.”

PROCEDURES FOR APPLICATION FOR HONG KONG OFFER SHARES

The application procedures for the Hong Kong Offer Shares are set forth in “How to
Apply for Hong Kong Offer Shares” and on the relevant Application Forms.

STRUCTURE AND CONDITIONS OF THE GLOBAL OFFERING

For details of the structure of the Global Offering, see “Structure of the Global Offering.”

RESTRICTIONS ON OFFER AND SALE OF H SHARES

Each person acquiring the H Shares will be required to confirm, or by his/her/its
acquisition of H Shares be deemed to confirm, that he/she/it is aware of the restrictions on
offers and sales of the H Shares described in this prospectus.

No action has been taken to permit a public offering of the H Shares in any jurisdiction
other than Hong Kong or the distribution of this prospectus in any jurisdiction other than Hong
Kong. Accordingly, this prospectus and/or the Application Forms may not be used for the
purpose of, and does not constitute, an offer or invitation in any jurisdiction or in any
circumstances in which such an offer or invitation is not authorized or to any person to whom
it is unlawful to make such an offer or invitation. The distribution of this prospectus and/or the
Application Forms and the offering and sales of the H Shares in other jurisdictions are subject
to restrictions and may not be made except as permitted under the applicable securities laws
of such jurisdictions pursuant to registration with or authorization by the relevant securities
regulatory authorities or an exemption therefrom. In particular, the H Shares have not been
publicly offered or sold, directly or indirectly, in the PRC.

- 105 -



INFORMATION ABOUT THIS PROSPECTUS AND THE GLOBAL OFFERING

APPLICATION FOR LISTING ON THE HONG KONG STOCK EXCHANGE

We have applied to the Listing Committee for the listing of, and permission to deal in, (i)
the H Shares to be issued pursuant to the Global Offering (including any H Shares which may
be issued pursuant to the exercise of the Over-allotment Option); and (ii) any H Shares to be
converted from Unlisted Foreign Shares. Our Domestic Shares and Unlisted Foreign Shares
may be converted to H Shares after obtaining the approval of the CSRC or the authorized
approval authorities of the State Council, details of which are set out in “Share
Capital—Conversion of our Unlisted Shares into H Shares.”

Dealings in the H Shares on the Hong Kong Stock Exchange are expected to commence
on Monday, February 8, 2021. Save as disclosed in this prospectus, no part of our shares or loan
capital is listed on or dealt in on any other stock exchange and no such listing or permission
to list is being or proposed to be sought in the near future. All Offer Shares will be registered
on the H Share Registrar in order to enable them to be traded on the Hong Kong Stock
Exchange.

Under section 44B(1) of the Companies (Winding Up and Miscellaneous Provisions)
Ordinance, any allotment made in respect of any application will be invalid if the listing of,
and permission to deal in, the H Shares on the Hong Kong Stock Exchange is refused before
the expiration of three weeks from the date of the closing of the Global Offering, or such longer
period (not exceeding six weeks) as may, within the said three weeks, be notified to our
Company by the Hong Kong Stock Exchange.

OVER-ALLOTMENT OPTION AND STABILIZATION

Details of the arrangements relating to the Over-allotment Option and stabilization are set
out “Structure of the Global Offering.” Assuming that the Over-allotment Option is exercised
in full, our Company may be required to issue at the Offer Price up to an aggregate of
additional 10,000,000 H Shares, representing approximately 15% of the total number of H
Shares initially available under the Global Offering.

H SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the granting of the listing of, and permission to deal in, the H Shares on the
Hong Kong Stock Exchange and our compliance with the stock admission requirements of
HKSCC, the H Shares will be accepted as eligible securities by HKSCC for deposit, clearance
and settlement in CCASS with effect from the Listing Date or any other date as determined by
HKSCC. Settlement of transactions between participants of the Hong Kong Stock Exchange is
required to take place in CCASS on the second business day after any trading day. All activities
under CCASS are subject to the General Rules of CCASS and CCASS Operational Procedures
in effect from time to time.
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All necessary arrangements have been made for the H Shares to be admitted into CCASS.
Investors should seek the advice of their stockbroker or other professional advisor for details
of those settlement arrangements and how such arrangements will affect their rights and
interests.

H SHARE REGISTER AND STAMP DUTY

All of the H Shares issued pursuant to applications made in the Global Offering will be
registered on our H Share register of members to be maintained in Hong Kong by our H Share
Registrar, Computershare Hong Kong Investor Services Limited. Our principal register of
members will be maintained by us at our head office in the PRC.

Dealings in the H Shares registered in the H Share register of members of our Company
in Hong Kong will be subject to Hong Kong stamp duty. The stamp duty is charged to each of
the seller and purchaser at the ad valorem rate of 0.1% of the consideration for, or (if greater)
the value of, the H Shares transferred. In other words, a total of 0.2% is currently payable on
a typical sale and purchase transaction of the H Shares. In addition, a fixed duty of HKS$5 is
charged on each instrument of transfer (if required).

PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Global Offering are recommended to consult their professional
advisors if they are in any doubt as to the taxation implications of subscribing for, holding and
dealing in the H Shares or exercising any rights attached to them. It is emphasized that none
of our Company, the Sole Sponsor, the Joint Global Coordinators, the Joint Bookrunners, the
Joint Lead Managers, the Underwriters, any of their respective affiliates, directors, supervisors,
officers, employees, agents or advisors or any other party involved in the Global Offering
accepts responsibility for any tax effects on, or liabilities of any holders of the H Shares
resulting from the subscription, purchase, holding or disposal of the H Shares or exercising any
rights attached to them.

DIVIDENDS PAYABLE TO HOLDERS OF H SHARES

Unless determined otherwise by our Company, dividends payable in Hong Kong dollars
in respect of H Shares will be paid to the Shareholders as recorded in our H Share register, and
sent by ordinary post, at the Shareholders’ own risk, to the registered address of each
Shareholder.
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REGISTRATION OF SUBSCRIPTION, PURCHASE AND TRANSFER OF H SHARES

We have instructed our H Share Registrar, and our H Share Registrar has agreed, not to
register the subscription, purchase or transfer of any H Shares in the name of any particular
holder unless and until such holder delivers a signed form to our H Share Registrar in respect
of those H Shares bearing statements to the effect that the holder:

. agrees with us and each of our Shareholders, and we agree with each Shareholder,
to observe and comply with the PRC Company Law, the Companies Ordinance, the
Special Regulations and our Articles of Association;

o agrees with us, each of our Shareholders, Directors, Supervisors, managers and
officers, and we, acting for ourselves and for each of our Directors, Supervisors,
managers and officers agree with each of our Shareholders, to refer all differences
and claims arising from our Articles of Association or any rights or obligations
conferred or imposed by the PRC Company Law or other relevant laws and
administrative regulations concerning our affairs to arbitration in accordance with
our Articles of Association, and any reference to arbitration shall be deemed to
authorize the arbitration tribunal to conduct hearings in open session and to publish
its award, which shall be final and conclusive. For further details, see
“Appendix IV—Summary of Principal Legal and Regulatory Provisions” and
“Appendix V—Summary of Articles of Association”;

. agrees with us and each of our Shareholders that the H Shares are freely transferable
by the holders thereof; and

. authorizes us to enter into a contract on his/her/its behalf with each of our Directors,
Supervisors, managers and officers whereby such Directors, Supervisors, managers
and officers undertake to observe and comply with their obligations to our
Shareholders as stipulated in our Articles of Association.

EXCHANGE RATE CONVERSION

Solely for your convenience, this prospectus contains translations (i) of certain Renminbi
amounts into Hong Kong dollars; (ii) of Renminbi amounts into U.S. dollars; and (iii) of Hong
Kong dollars amounts into U.S. dollars at specified rates.

Unless we indicate otherwise, the translation (i) of Renminbi into Hong Kong dollars; (ii)
of Renminbi into U.S. dollars; and (iii) of Hong Kong dollars into U.S. dollars, and vice versa,
in this prospectus was made at the following rates:

RMBO0.83363 HK$1.00
RMB6.46330 US$1.00
HK$7.75320 US$1.00
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No representation is made that any amounts in Renminbi, Hong Kong dollars or U.S.
dollars can be or could have been at the relevant dates converted at the above rates or any other

rates or at all.
TRANSLATION

If there is any inconsistency between the English version of this prospectus and the
Chinese translation of this prospectus, the English version of this prospectus shall prevail
unless otherwise stated. However, if there is any inconsistency between the names of any of
the entities mentioned in the English version of this prospectus which are not in the English
language and their English translations, the names in their respective original languages shall
prevail.

ROUNDING

Any discrepancies in any table in this prospectus between totals and sums of amounts
listed therein are due to rounding.
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DIRECTORS

Name Address Nationality
Executive Directors

LIANG Bo (%) Room 11C, Building 16 Australian
No. 123 Shihua East Road
Jida, Xiangzhou District
Zhuhai
Guangdong Province, PRC

KONG Lingyin (fL%4E) 6-601 Huayuan Shanghai City Chinese
Taicang, Suzhou
Jiangsu Province, PRC

RUI Maoshe (i 1%4t) Taihu Garden Zone 2 Chinese
Changjiang North Road
Wuxi
Jiangsu Province, PRC

Non-executive Directors

XU Wenbo (#&3CTH) Room 206, Building 2 Chinese
No. 25 Xitucheng Road
Haidian District
Beijing, PRC

ZHANG Jiecheng (5R#1#K) Room 602, No. 12 Chinese
Lane 1018, Huimin Road
Yangpu District
Shanghai, PRC

WANG Weipeng (FA#M5) Room 501, West Building Chinese
Xincheng Building
Shennan Middle Road
Futian District, Shenzhen
Guangdong Province, PRC

Independent non-executive Directors

KANG Xixiong (JfEL/fE) 3-14-1-602, Jiajia Garden Chinese
Fengtai District
Beijing, PRC

HUANG Taosheng (#i#4E) 8438 Miami Road, Cincinnati American
Ohio 45243-1043
The United States

YU Kwok Kuen Harry (4XEI#) Flat C, 24/F Chinese
17 Taikoo Shing Road (Hong Kong)
Hong Kong
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SUPERVISORS

Name Address Nationality

HUANG Bing (#7K) Room 902, Building 2 Chinese
Jinghui Apartment
No. 9 Jinshang Road
Suzhou Industrial Park
Suzhou
Jiangsu Province, PRC

LIN Yi (FhZE) Room 403, Unit 2, Building 20 American
Fenglin Lvzhou
Science Park Nanli
Datun Road, Chaoyang District
Beijing, PRC

ZHU Tingting (RIE15) No. 24, Group 10 Chinese
Tangwan Village
Dongchen Town, Rugao City
Jiangsu Province, PRC

Please see the section headed “Directors, Supervisors and Senior Management” in this
prospectus for further details.
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PARTIES INVOLVED IN THE GLOBAL OFFERING

Sole Sponsor CLSA Capital Markets Limited
18/F, One Pacific Place
88 Queensway
Hong Kong

Joint Global Coordinators CLSA Limited
18/F, One Pacific Place
88 Queensway
Hong Kong

Citigroup Global Markets Asia Limited
50/F, Champion Tower

3 Garden Road, Central

Hong Kong

China International Capital Corporation
Hong Kong Securities Limited

29/F, One International

Finance Centre

1 Harbour View Street

Central

Hong Kong

Joint Bookrunners CLSA Limited
18/F, One Pacific Place
88 Queensway
Hong Kong

Citigroup Global Markets Asia Limited
(in relation to the Hong Kong Public
Offering)

50/F, Champion Tower

3 Garden Road, Central

Hong Kong

Citigroup Global Markets Limited

(in relation to the International Offering)
33 Canada Square

Canary Wharf

London E14 5LB

United Kingdom
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Joint Lead Managers

China International Capital Corporation
Hong Kong Securities Limited

29/F, One International

Finance Centre

1 Harbour View Street

Central

Hong Kong

Haitong International Securities Company
Limited

22/F Li Po Chun Chambers

189 Des Voeux Road Central

Hong Kong

CMB International Capital Limited
45F, Champion Tower

3 Garden Road, Central

Hong Kong

ICBC International Capital Limited
37/F, ICBC Tower

3 Garden Road

Hong Kong

SPDB International Capital Limited
33/F, SPD Bank Tower, One Hennessy
1 Hennessy Road

Hong Kong

CLSA Limited

18/F, One Pacific Place
88 Queensway

Hong Kong

Citigroup Global Markets Asia Limited
(in relation to the Hong Kong Public
Offering)

50/F, Champion Tower

3 Garden Road, Central

Hong Kong
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Citigroup Global Markets Limited

(in relation to the International Offering)
33 Canada Square

Canary Wharf

London E14 5LB

United Kingdom

China International Capital Corporation
Hong Kong Securities Limited

29/F, One International

Finance Centre

1 Harbour View Street

Central

Hong Kong

Haitong International Securities Company
Limited

22/F Li Po Chun Chambers

189 Des Voeux Road Central

Hong Kong

CMB International Capital Limited
45F, Champion Tower

3 Garden Road, Central

Hong Kong

ICBC International Securities Limited
37/F, ICBC Tower

3 Garden Road

Hong Kong

SPDB International Capital Limited
33/F, SPD Bank Tower, One Hennessy
1 Hennessy Road

Hong Kong

Futu Securities International (Hong
Kong) Limited

Unit C1-2, 13/F United Centre

No. 95 Queensway, Admiralty

Hong Kong
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Legal advisors to our Company As to Hong Kong and United States laws:

Sidley Austin

39/F, Two International Finance Centre
8 Finance Street

Central Hong Kong

As to Hong Kong law:

Kirkland & Ellis

26/F, Gloucester Tower
The Landmark

15 Queen’s Road Central
Central

Hong Kong

As to PRC law:

Tian Yuan Law Firm

10/E, Tower B, China Pacific
Insurance Plaza

28 Fengsheng Hutong
Xicheng District,

Beijing, PRC

Legal advisors to the Sole Sponsor As to Hong Kong and United States laws:
and the Underwriters
Latham & Watkins LLP
18th Floor, One Exchange Square
8 Connaught Place
Central Hong Kong

As to PRC law:

Commerce & Finance Law Offices
6/F, NCI Tower

A12 Jianguomenwai Avenue
Chaoyang District

Beijing, PRC
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Auditors and Reporting Accountants KPMG
Certified Public Accountants
8th Floor, Prince’s Building
10 Chater Road
Central
Hong Kong

Industry Consultant Frost & Sullivan (Beijing) Inc., Shanghai
Branch Co.
Room 1018, Tower B
No. 500 Yunjin Road
Xuhui District
Shanghai, PRC

Receiving Bank Bank of China (Hong Kong) Limited

1 Garden Road
Hong Kong
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Head Office, Registered Office and Unit 101, Building A3
Principal Place of Business in the PRC BioBay, No. 218 Xinghu Street
Suzhou Industrial Park, Suzhou

Jiangsu Province, PRC

Principal Place of Business in Hong Kong 40/F, Sunlight Tower
248 Queen’s Road East
Wanchai
Hong Kong

Company’s Website www.basecare.cn

(information on this website does not form
part of this prospectus)

Joint Company Secretaries Ms. DAI Jing (3
Unit 101, Building A3
BioBay, No. 218 Xinghu Street
Suzhou Industrial Park, Suzhou
Jiangsu Province, PRC

Mr. Lok Kwan YIM (f#&i%#))

Associate member of the Hong Kong
Institute of Chartered Secretaries and the
Chartered Governance Institute

40/F, Sunlight Tower

248 Queen’s Road East

Wanchai

Hong Kong

Authorized Representatives Dr. Liang
Room 11C, Building 16
No. 123 Shihua East Road
Jida, Xiangzhou District
Zhuhai
Guangdong Province, PRC

Mr. Lok Kwan YIM (&%)
40/F, Sunlight Tower

248 Queen’s Road East
Wanchai
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The information and statistics set out in this section and other sections of this
prospectus were extracted from different official government publications, available
sources from public, market research and other sources from independent suppliers. In
addition, we engaged Frost & Sullivan to prepare this Report, an independent industry
report in respect of the Global Offering (the “F&S Report”)’. We believe that the
sources of the information in this section and other sections of this prospectus are
appropriate sources for such information, and we have taken reasonable care in
extracting and reproducing such information. We have no reason to believe that such
information is false or misleading or that any fact has been omitted that would render
such information false or misleading. The information from official and non-official
sources has not been independently verified by us, the Sole Sponsor, or any other
persons or parties involved in the Global Offering or their respective directors, officers,
employees, advisers and agents (except for Frost & Sullivan), and no representation is
given as to its accuracy. Accordingly, the information from official and non-official
sources contained herein may not be accurate and should not be unduly relied upon.
Our Directors confirm that after making reasonable enquiries, there is no adverse
change in the market information since the date of the F&S Report that would qualify,
contradict or have a material impact on the information in this section.

THE REPRODUCTIVE GENETICS MEDICAL DEVICES MARKET IN CHINA

Reproductive genetics is a medical field that primarily involves conducting different tests
for predicting possible outcomes of future pregnancies or accessing genetic changes that have
likelihood of causing some disease after pregnancy in either mother or child, encompassing
assisted reproduction, genetic counseling, and pre-implantation, prenatal and postnatal
screening and diagnosis. Medical devices for reproductive genetics primarily include reagents,
medical equipment, instruments, and software. Reproductive genetic reagents refer to in vitro
diagnostic (IVD) reagents and compounds used in the field of reproductive genetics. Based on
different stages of the reproductive cycle in which they are used, reproductive genetic reagents
generally are classified into three categories: (i) pre-implantation reagents, which generally
include three types: pre-implantation genetic testing for aneuploidy (PGT-A), for monogenic
diseases (PGT-M), and for structural rearrangement (PGT-SR); (ii) prenatal reagents, which
primarily include NIPT kits, SGR kits, amniocentesis kits and CNV Kkits; and (iii) postnatal
reagents. Typically, four types of genetic testing measures are available for newborns and
parents, namely glucose-6-phosphate dehydrogenase genetic testing, congenital deafness

1 We have agreed to pay Frost & Sullivan a fee of RMB500,000 for the preparation of the F&S Report, which
we consider in line with market rates. Except as otherwise noted, all data and forecasts in this section are
derived from the F&S Report and Frost & Sullivan has used exchange rate conversions as set out in the F&S
Report. Frost & Sullivan’s independent research was undertaken primarily through secondary research which
primarily involved analyzing data from various publicly available data. In compiling and preparing the F&S
Report, Frost & Sullivan has made the following key assumptions: (i) the global economy is likely to maintain
a steady rate of growth in the next five years; (ii) the key growth drivers mentioned in this section are likely
to drive the growth of the reproductive genetics medical devices market in China from 2020 to 2024; and (iii)
there is no force majeure or industry regulation that affects any of such markets dramatically or fundamentally.
In this section, Frost & Sullivan presents historical market information for five years (i.e., from 2015 to 2019)
which is a longer period compared to the two-year-and-nine-month Track Record Period and is a more accurate
reflection of the trends affecting our markets.
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genetic testing, WES and genetic metabolic disease testing. Reproductive genetic medical
equipment include machines used to preserve or process genetic materials. Based on their
function, reproductive genetics medical equipment can be classified as testing equipment,
operation equipment and storage equipment. Reproductive genetic instruments are machines
used to measure data or small operational tools, such as follicle aspiration needles.
Reproductive genetic software is primarily used on computers and reproductive genetic
equipment for bioinformatics analysis, such as NGS-based bioinformation analysis software. In
particular, reagents and medical equipment are the two major types of reproductive genetics
medical devices, and collectively account for the vast majority of the market of reproductive
genetics medical devices in China.

The reproductive genetics medical devices market in China is relatively nascent and
rapidly growing. Driven by rising infertility rates and demand for assisted reproduction
treatments (such as IVF), rising health awareness in China, increasing affordability and
availability of genetic testing and the advancement of technologies, the reproductive genetics
medical devices market in China in terms of sales revenue (based on ex-factory prices) grew
from RMB1.3 billion in 2015 to RMB3.4 billion in 2019 at a 28.4% CAGR, and is expected
to reach RMB11.2 billion in 2024, representing a 26.5% CAGR from 2019 to 2024. Within this
market, the reproductive genetics reagents sector has maintained a higher growth rate in the
past few years and is expect to continue such high-speed expansion in the foreseeable future.
The reproductive genetics reagents market in China in terms of sales revenue (based on
ex-factory prices) grew from RMBO.7 billion in 2015 to RMB2.8 billion in 2019 at a 41.4%
CAGR, and is expected to reach RMBS8.9 billion in 2024, representing a 26.2% CAGR from
2019 to 2024. The following chart sets forth a breakdown of the reproductive genetics medical
device market in China for the period indicated.

The Market of Reproductive Genetics Medical Devices in China, 2015-2024E"

RMB million Equipment  Reagents Total
CAGR (15-19) 4.3% 41.4% 28.4%
CAGR (19-24E) 27.7% 26.2% 26.5% 11.159.2
. 2,300.3
B Equipment 8.828.3
B Reagents

8,858.9

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E

(1)  The market size is calculated in terms of the sales revenue of reproductive genetics medical devices,
which is based on the ex-factory prices.

Source: F&S Report
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THE REPRODUCTIVE GENETICS REAGENTS MARKET IN CHINA

Reagents used in reproductive genetics are primarily those used in genetic testing in the
three main stages of the reproductive cycle:

B3 « &

Pre-implantation Prenatal Postnatal
Prior to embryo The second and third After birth
implantation trimesters
*  Reagents are used at e Reagents are used to e Reagents are used to

this stage to detect detect genetic detect potential
genetic disorders in diseases of fetus or genetic diseases for
the embryos prior to abortion tissue. early intervention that
the implantation, in can significantly
order to reduce the reduce disease
incidence of birth severity and control
defects. In February the heredity of
2020, the first PGT kit genetic diseases in
was approved by the future pregnancies.
NMPA in China,

indicating the great
potential of this

market.
Major products: Major products: Major products:
e  PGT-A e CNV kits e WES kits
e  PGT-M e NIPT kits e glucose-6-phosphate
e PGT-SR *  SGR kits dehydrogenase

*  Amniocentesis Kits genetic testing
e congenital deafness
genetic testing
e genetic metabolic
disease testing

Value Chain of the Reproductive Genetics Reagents Market in China

Major players in the reproductive genetics reagents market can be classified into upstream
sector, midstream sector or downstream sectors based on the products or services they provide.
Companies in the upstream sectors are manufacturers and suppliers of reproductive genetics
reagents, which generate revenue by selling their proprietary reagents to distributors and end
customers on ex-factory prices. Companies in the midstream sectors are primarily distributors
of the reagents, who purchase reagents from manufacturers and resell them to hospitals and
reproductive clinics at wholesale prices. The players in the downstream sector primarily refer
to medical institutions such as hospitals and reproductive clinics which use reproductive
genetics reagents (charged at retail prices) in providing assisted reproductive services to
patients. Within this market, without an approval from NMPA, manufacturers are not permitted
to sell their products for commercial purposes. In this case, hospitals and reproductive clinics
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could purchase reagents for limited scientific research purposes, or conduct genetic testing in
their own laboratories with enzymes, in order to provide relevant services to patients. The
following chart illustrates the value chain of reproductive genetics reagents market in China.
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Reproductive Genetics Reagents Market Size

The reproductive genetics reagents market in China has developed rapidly in recent years,
with its market size in terms of sales revenue (based on ex-factory prices) growing from
RMBO0.7 billion in 2015 to RMB2.8 billion in 2019, representing a CAGR of 41.4%, and is
expected to reach RMB&.9 billion in 2024, representing a CAGR of 26.2% from 2019 to 2024.
In particular, the pre-implantation genetic testing (PGT) reagents market, which emerged in
2020 when the first PGT reagent product was approved by the NMPA, is expected to increase
faster than the overall market from 2020 to 2024, with a CAGR of 120.9% during such period.
The following chart sets forth a breakdown of reproductive genetics reagents market in China
for the period indicated.

Reproductive Genetics Reagents Market in China, 2015-2024E"

RMB million Pre-natal ~ Post-natal ~ Total
CAGR (15-19) 52.5% 13.3% 41.4% 8.858.9
CAGR (19-24E) 20.5% 7.9% 26.2%
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2015 2016 2017 2018 2019 2020E | 2021E | 2022E | 2023E | 2024E
Total 692.2 1,301.8 | 1,800.8 | 2,223.5 | 2,765.4 | 3,553.5 | 45444 | 58213 | 6,915.5 | 8,858.9
® Pre-implantation - - - — - 95.9 245.4 531.5 1,040.1 | 2,282.3
m Pre-natal 432.7 950.2 1,418.7 | 1,814.5 | 2,338.2 | 2,992.8 | 3,794.7 | 4,738.6 | 5,287.4 | 5950.4
m Post-natal 259.5 351.6 382.2 408.9 427.2 464.8 504.3 551.2 588.0 626.2

(1)  The market size is calculated in terms of the sales revenue of reproductive genetics reagents, which is
based on the ex-factory prices.

Source: F&S Report
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PGT Reagent Market in China
Overview of PGT and the third-generation IVF Treatments

Since 1978, when the IVF treatment was invented, refinements in laboratory technology
and clinical practice have allowed IVF treatment to evolve into a medical procedure that is
efficient, safe, readily accessible and relatively affordable. In its three decades of development,
IVF treatment has evolved through three generations in terms of technologies applied:
conventional IVF treatment where sperms and eggs are incubated together in laboratory to
produce embryos (the first generation), IVF treatment with applied intracytoplasmic sperm
injection technologies (the second generation) and IVF treatment with applied PGT (the
third-generation).

The following chart sets forth the growth of IVF service market in China for the period
indicated.

IVF Service Market in China, 2015-2024E"

RMB million IVF service
CAGR (2015-2019) 14.9%
CAGR (2019-2024E) 19.3%

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E

(1)  The market size is calculated in terms of the total expenditures of patients on IVF service, which is
based on the retail prices in medical institutions.

Source: F&S Report
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PGT is a sophisticated scientific technique that uses reagents to prepare DNA samples of
pre-implantation embryos, which are then read by a sequencing medical device and analyzed
for genetic disorders. PGT is a critical step in the third-generation IVF treatments. Although
IVF treatments have been available in China for several decades, earlier generations of IVF
treatments did not involve PGT. Third-generation IVF treatment, with the first baby born with
this technology in China in 2000, is characterized by including a PGT before the embryos are
transplanted into mothers, which can increase the success rates of IVF and lower miscarriage

rates. The following diagram illustrates the working process of PGT.

8.Preimplantation
genetic testing

1.Controled
ovulation induction
and montoring

2.Egg and sperm
collection

3.Freeze/thaw l
egg/sperm

PGT
Working Process

= 6.Use PGT kit to
/ \ 5.Take amptyDNand ;ﬂ\ee):gﬁon
4 Fertilization trophoblast cells e IckidEes: ’ sequencing
and embryo . *
cultivation
~ &° -
PGT Working Process

Source: F&S Report

The demand for IVF treatments has grown significantly in recent years due to increasing
affordability, rising health awareness, people’s willingness to reduce incidence of miscarriage,
and rising infertility rates in China. The incidence of miscarriage in China gradually increased
from 1.36 million in 2015 to 1.46 million in 2019, with a sharp increase in 2016 at 1.75 million,
and is expected to reach 1.53 million in 2024. Infertility rates in China, calculated by dividing
the number of infertile couples of reproductive age by the number of married couples of
reproductive age, increased from 3.5% in 1997 to 16.4% in 2019. During the same period, the
number of infertile couples in China increased from 44.1 million in 2015 to 49.9 million in
2019 and is expected to reach 52.6 million in 2024. Such increases result in a growing demand
for third-generation IVF services, which include medical consulting, IVF treatments (i.e. egg
retrieval, fertilization, embryo transfer), medication and PGT. The size of the third-generation
IVF services, in terms of total expenditures of patients (include registration fee, consulting fee,
examination fee, medication cost and PGT service fee), increased from RMBO0.3 billion in 2015
to RMB2.5 billion in 2019 at a CAGR of 70.8%, and is expected to reach RMB25.5 billion in
2024, representing a CAGR of 58.6% from 2019 to 2024. The following chart sets forth a
breakdown of the third-generation IVF services market in China for the period indicated.
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Third-Generation IVF Service Market in China, 2015-2024E"

RMB million
PGT service Others Third Generation IVF service
= PGT Service CAGR (2015-2019) 70.7% 71.1% 70.8%
= Others CAGR (2019-2024E) 60.8% 56.8% 58.6%
25,543.2
18,436.9
12,734.5
8.230.3
4,907.3
15975 19995 25427
298.0 1,115.3 220
‘ 2015 2016 2017 2018 2019 2020E 2021E 2022E | 2023E 2024E
Total 298.0 | 1,115.3 | 1,597.5 | 1,999.5 | 2,542.7 | 4,907.3 | 8,230.3 | 12,734.5| 18,436.9| 25,543.2
= PGT Service 131.5 491.8 703.7 879.9 1,117.4 | 2,153.1 | 3,637.6 | 5,758.7 | 8,515.3 | 12,029.9
= Others 166.5 623.6 893.8 1,119.7 | 1,4253 | 2,754.2 | 4,592.7 | 6,975.8 | 9,921.6 | 13,513.3

()

The market size is calculated in terms of the total expenditures of patients on the third-generation IVF
service and PGT service, which is based on the retail prices of PGT reagents.

Source: F&S Report

PGT Service Market in China

As the third-generation IVF is characterized by including a PGT before the embryos are
transplanted into mothers, a significant portion of expenditure of patients on the third-
generation IVF service are spent on PGT services. Because third-generation IVF treatments are
the most advanced IVF treatments in China, demand for such treatments, and in turn, PGT, is
growing rapidly in China. The number of PGT cycles increased from approximately 3,700 in
2015 to approximately 30,400 in 2019, representing a CAGR of 69.4%, and is expected to
reach approximately 270,000 in 2024, representing a CAGR of 55.3% from 2019 to 2024.
Assuming the standard six embryos per cycle, this translates to approximately 0.2 million
embryos in 2019 and 1.6 million in 2024. The penetration rate of PGT in China, calculated by
dividing the number of third-generation IVF cycles by the total number of IVF cycles, was
relatively low in 2015 at 0.8%. The PRC government has introduced policies to promote PGT
in China in 2016. Frost & Sullivan expects that these policies will drive an increase in
penetration rate. In the meantime, the number of PGT centers which are hospitals and
reproductive clinics with PGT licenses granted by the NHC (BZf{#Z) increased
significantly from 40 in 2016 to 70 in 2019, and is expected to continue growing. As such, the
penetration rate of PGT in China, is expected to increase from 3.8% in 2019 to reach 18.4%
in 2024. Compared to the United States, which has a penetration rate of 35.2% in 2018,
penetration of PGT in China is relatively low with significant growth potential.
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PGT can be generally divided into three types: pre-implantation genetic testing for
aneuploidy (PGT-A), for monogenic diseases (PGT-M), and for structural rearrangement
(PGT-SR). PGT-A is typically the first genetic test that couples will undertake in IVF
treatments and is generally recommended to be undertook before PGT-M and PGT-SR. In line
with the increasing number of PGT cycles and increasing penetration rate of PGT in China, the
market for PGT services in China, measured by the total expenditure of patients on PGT,
increased from RMBO.1 billion in 2015 to RMB1.1 billion in 2019, representing a CAGR of
70.7%, and is expected to reach RMB12.0 billion in 2024, representing a CAGR of 60.8% from
2019 to 2024. The following chart sets forth a breakdown of PGT market in China for the
period indicated by PGT type.

PGT Services Market By Service Type, 2015-2024E"

RMB million
Total PGT-A PGT-M PGT-SR 12.029.9
u PGTSR CAGR (2015-2019) 70.7%  68.9% 79.2% 70.7%
. PGTM CAGR (2019-2024E)  60.8%  56.5% 77.9% 58.1% .
= PGT-A 8,515.3
5,758.7 . .
s 1
21531 [N ==
I
gy — | .
1315
I [ | -
2015 2016 2017 2018 2019 | 2020E | 2021E | 2022E | 2023E | 2024E
Total 1315 | 4918 | 7037 | 8799 | 1.1174 | 2,153.1 | 3,637.6 | 5.758.7 | 8.515.3 | 12,029.9
= PGT-SR | 37.7 141.1 | 201.8 | 2521 | 3200 | 6164 | 1,040.8 | 1,599.1 | 2,298.0 | 3,159.4
= PGT-M 15.9 62.7 943 1235 | 1638 | 3287 | 577.1 | 1.086.9 | 1.844.4 | 291623
® PGT-A 77.8 288.0 | 407.7 | 5043 | 633.6 | 12080 | 2,019.8 | 3,072.7 | 43729 | 59542

(1)  The market size is calculated in terms of the total expenditures of patients on PGT service, which is
based on the retail prices of PGT reagents.

Source: F&S Report

The rapid growth in the past and the estimated expansion of the PGT services market in
the future indicate an increasing demand of PGT services in China. With the launch of first
NMPA-approved PGT reagent in February 2020, such increasing demand is expected to

stimulate the sales of PGT reagents in the foreseeable future.

The Impact of the First NMPA-Approved PGT Reagent and the Birth of PGT Reagent
Market

Reagents are an important part of PGT service and are provided as test kits, a consumable
product used on pre-implantation embryos. In February 2020, the Company’s PGT-A kit was
approved as a Class III medical device by the NMPA. The Company’s PGT-A kit is a genetic
testing reagent kit used in assisted reproduction procedures to test for aneuploidy (i.e. an
abnormal number of chromosomes) in pre-implantation embryos. This marks the birth of the
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PGT reagent market for commercial sales in China. Before February 2020, genetic testing
reagents used in assisted reproduction procedures, including PGT kits, were sold to hospitals
and reproductive clinics for limited scientific research purposes. During such period, PGT Kkits
in China were primarily supplied by five companies, including Beijing Zhongyikangwei
Medical Equipment Co., Ltd, Xukang Medical Technology (Suzhou) Co., Ltd, Unimed Biotech
(Shanghai) Co., Ltd, Genemind Biosciences Co., Ltd and the Company. Although the
application of PGT kits in China for NMPA approval was not completely inhibited previously,
no PGT kits was approved until February 2020, primarily due to difficulties in clinical trials
and high barriers to enter this market.

With the launch of NMPA-approved PGT Kkits, hospitals are able to purchase PGT
reagents at standard prices through public bidding and centralized procurement and have the
ability to purchase PGT kits on a large scale, which in turn reduces their costs and enables them
to provide PGT services to patients with higher efficiency and at more affordable prices. For
PGT kit developing companies, the launch of NMPA-approved PGT kits offers them an
opportunity to earn more profit by selling NMPA-approved PGT kits to hospitals through
centralized procurement, which would incentivize them to obtain approval from the NMPA for
their products. More importantly, with the increasingly widespread use of PGT kits, more
hospitals and reproductive clinics are developing the capability to provide PGT services to
patients. The PRC government has also delegated the PGT license review and approval to
provincial authorities to shorten the time to obtain approvals, in an effort to encourage capable
medical institutions to obtain a PGT license and offer such services. Due to the increasing
demand for the third-generation IVF in China, it is in the interest of medical institutions to
purchase NMPA-approved PGT products, as it may have higher quality and lower costs.

PGT Reagent Market Size

Marked by the approval of the Company’s PGT-A kit, the PGT reagent market in China
emerged in 2020. As of the Latest Practicable Date, the Company’s PGT-A kit is the only
NMPA-approved PGT kit on the market, and there were no NMPA-approved PGT-M or
PGT-SR kits available on the market. The first PGT-M and PGT-SR kits are expected to be
approved by NMPA in 2022 and 2024, respectively. Driven by the commercial launch of PGT
reagents, the PGT reagents market in China is expected to increase rapidly in the next few
years, with its market size in terms of sales revenue (based on ex-factory prices) growing from
RMB95.9 million in 2020 to RMB3.4 billion in 2025, representing a CAGR of 103.8%, and
further to RMB14.7 billion in 2030, representing a CAGR of 34.2% from 2025 to 2030.
Compared to the PGT service market, which is measured by total expenditures by patients on
PGT services, the PGT reagent market is measured by sales revenue of PGT reagents producers
(based on ex-factory prices), which depict a clear picture of future sales of PGT reagents in
China. Generally, the ex-factory prices of PGT reagents account for approximately 40% to 60%
of their retail prices. As PGT emerges as a major segment, the size of PGT reagent market, as
a percentage of reproductive genetics reagents market in China, is expected to increase
significantly from 2.7% in 2020 to 25.8% in 2024. The chart below set forth the breakdown of
the PGT reagents market in China by reagent type for the period indicated.
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Breakdown of PGT Reagents of Reproductive Genetics Market
By Segment, 2020-2030E"

RMB million
14,672.6
PGT-A® PGT-M PGT-SR Total
CAGR (2020E-2025E) 78.5% - - 103.8%
CAGR (2025E-2030E) 28.4% 41.8% 37.1% 34.2% 11,278.3
2,282.3
1,040.1
531.5
95.9 2454 palee]
222 — |
2020E | 2021E | 2022E | 2023E | 2024E 2026E | 2027E | 2028E | 2029E | 2030E
Total 95.9 2454 | 531.5 | 1,040.1 | 2,282.3 | 3,370.5 | 4,944.0 | 6,994.4 | 8,462.5 | 11,278.3|14,672.6
= PGT-SR - - - - 4272 | 858.2 | 1,298.6 | 1,875.1 | 2,363.1 | 3,179.7 | 4,160.1
= PGT-M - - 96.2 250.0 | 537.7 | 776.8 | 1,244.2 | 1,899.2 | 2,287.3 | 3,238.6 | 4,447.6
® PGT-A 95.9 2454 | 4353 | 790.2 | 1,317.4 | 1,735.5 | 2,401.2 | 3,220.1 | 3,812.1 | 4,860.0 | 6,064.9

(1)  The market size is calculated in terms of the sales revenue of PGT reagents, which is based on the
ex-factory prices.

(2)  The CAGR of PGT-A reagents are relatively high from 2020 to 2025 compared to that from 2025 to 2030

primarily because the market is nascent and the initial value of the first period is relatively small
compared to the second period.

Source: F&S Report

Competitive Landscape

PGT-A

As of the Latest Practicable Date, the PGT-A kit of the Company is the only PGT reagent
product approved by the NMPA for commercial sale in China and our potential domestic and
international competitors are still years away from receiving regulatory approval for their
product candidates, according to Frost & Sullivan. The following tables set forth details of the

approved PGT kit and other PGT Kkits in clinical trials or registration stages in China as of the
Latest Practicable Date.

Approved PGT-A Kit

Approval Addressable Sequencing
Company Purposes time population platform

Assisting physicians to determine whether an embryo
is suitable for implantation by detecting the DNA of

i ! : Februa Embryos in the

The Company certain cells of the embryo and analyzing whether 200 ry IVF treatment DA8600
an abnormal number of aneuploidy is in the embryonic process
chromosome
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PGT-A Kits in Clinical Trial or Registration Stages

Company

Purposes

Time of entering
special approval
channel

Addressable
population

Estimated
approval time

Sequencing
platform

Approval status

Beijing
Zhongyikangwei
Medical Equipment
Co., Ltd (5# E1{ )

Xukang Medical
Technology (Suzhou)
Co., Ltd (fEHERE )

Assisting
physicians to
determine whether
an embryo is
suitable for
implantation by
detecting the DNA
of certain cells of
the embryo and
analyzing whether
an abnormal number

People with genetic
diseases or genetic
risks, such as women’s
advanced age (235
years old), repeated
IVF implantation
failures, repeated
miscarriages, and
severe male infertility

July 2016 2022

May 2017 2023

Illumina MiSeq,
MiSeqDx
(Reversible terminal
termination
sequencing method)

Thermo Ion Torrent
(Semiconductor
sequencing)

In progress of
NMPA reviewing

In progress of
NMPA reviewing

of aneuploidy is in
the embryonic
chromosome

The following table sets forth details of the suppliers in China of PGT reagents sold for
limited scientific research purpose as of the Latest Practicable Date.

Reagent type Development stages

Beijing Zhongyikangwei Medical Equipment Co., Ltd
G B
Xukang medical technology (Suzhou) Co., Ltd (f&3%)

Time of entering special

approval channel

Clinical trials/Registration

July 2016

Clinical trials/Registration

May 2017

Unimed Biotech (Shanghai) Co., Ltd. (I #2E 1)) N/A -

GeneMind (ELiA=4)) N/A -
PGT-A BGI (FERIE[K) N/A -

Beijing Zhongyikangwei Medical Equipment Co., Ltd

o N/A -

G B

Xukang medical technology (Suzhou) Co., Ltd (fi5) N/A -

Unimed Biotech (Shanghai) Co., Ltd. (Fl#.2E4)) N/A -
PGT-M BGI (R ALK N/A -

Beijing Zhongyikangwei Medical Equipment Co., Ltd N/A _

G B

Xukang medical technology (Suzhou) Co., Ltd (f&3%) N/A -
PGT-SR . K "

Unimed Biotech (Shanghai) Co., Ltd. (f1 #.2E4)) N/A -

Generally, a PGT kit could be used only on a certain type of sequencing platform. As of
the Latest Practicable Date, DA8600 is the only NGS sequencer approved by the NMPA for
PGT in China. However, certain other sequencing platform could also be potentially used for
PGT kits. In the future, it is expected that there will be a significant progress of the research
and development of PGT kits used on these sequencing platforms. The following table sets
forth details of sequencing platforms could be potentially used for PGT kits as of the Latest
Practicable Date.
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Sequencing
Company platform Technology Approval status

Beijing Zhongyikangwei Medical Equipment Illumina Reversible terminal NMPA approved
Co., Ltd (;‘“'Zgﬁfﬂ) termination sequencing
thod
MiSeq™Dx metho
Xukang medical technology (Suzhou) Co., Ltd (f& ) Life Technologies Semiconductor NMPA approved
PGM Dx sequencing
Unimed Biotech (Shanghai) Co., Ltd. (1 #.A£4) Illumina MiniSeq Sequencing by Synthesis No
GeneMind (X4 4:4)) GenoCare 1600 Single molecule' No
fluorescent sequencing

Berry Genomics (H il ) NextSeq CN500 Sequencing by Synthesis NMPA approved

" Combined probe- NMPA approved
BGI (HAHER) MGISEQ-2000 anchored polymerization

sequencing method

Drivers and Trends of the PGT Reagent Market in China
The primary drivers and trends of the PGT reagent market in China include:

. Growing demand for third-generation IVF and PGT. With the increase in the per
capital annual disposable income of the Chinese population and the rising health
awareness, more infertile couples and families with genetic diseases are expected to
choose IVF treatments. With the infertility rate increasing from 3.5% in 1997 to
16.4% in 2019, the total number of assisted reproductive cycles in China reached
approximately 800,000 in 2019. In particular, as people are more willing to increase
the success rate of IVF, and reduce the possibilities of miscarriage and birth defects,
more couples are expected to choose third-generation IVF and PGT. Compared with
the traditional measures in preventing genetic diseases that require intervention
through prenatal diagnosis, PGT completes the screening of embryos before the
embryos are implanted, reducing the need to intervene mid-pregnancy. As such,
demand for PGT reagents is expected to be significant in the future.

. Increasing penetration rate of PGT. In the past, due to the uneven quality of PGT
reagents without NMPA approval, the lack of the knowledge of genetic testing or
PGT, and the limitations of other genetic testing methods, such as PCR and FISH,
physicians have generally underestimated the clinical value of PGT. Therefore, just
a small portion of patients in need would undertake PGT. With the NMPA approval
and commercial launch of PGT-A products and the promising clinical data in
improving the success rate of IVF and reducing abortion rates, more physicians are
expected to recommend PGT to their patients. In the meantime, the number of
hospitals and reproductive clinics with PGT capacity typically increases by 10 to 15
per year. Together with the development of PGT-A technology, continuing market
promotion, patient education and physician training regarding genetic testing, the
awareness of PGT is rising among patients and physicians. As a result, the
penetration rate of PGT is expected to grow significantly in the foreseeable future,
and reach 18.4% in 2024.
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. Continuing development of PGT technology. The first generation of PGT technology
used FISH, which could provide results within a short time but had a higher rate of
inaccuracies. As a result of continued investment in R&D, new technologies such as
CGH, SNP-array, and NGS have been applied in PGT. Currently, the most advanced
technology in PGT have higher resolution, whole genome coverage and shorter
testing time. Continuing upgrades to PGT technologies are expected in the future as
the leading market participants invest significant amount of resources in R&D to use
cutting-edge technologies to gain competitive edge.

. Favorable policies for NMPA-approved products. In February, the first PGT kit was
approved by the NMPA. In the future, the PRC government is expected to continue
to strengthen the regulation of the PGT reagent market, facilitating the approval
process of PGT kits and limiting the commercial sales of unapproved products. The
NMPA is expected to require PGT centers in China to purchase NMPA-approved
PGT kits in the future, as a prerequisite to obtaining licenses. PGT kits without
NMPA approval are not permitted to be sold to public hospitals through public
bidding or centralized procurement. As a result, producers with approved PGT Kkits

enjoy competitive advantages.

Entry Barriers of the PGT Reagent Market in China

The entry barriers for the PGT reagent market in China primarily include the following:

. Advanced technologies. Providers of PGT kits need to have deep technical expertise
and knowledge in the fields of biology, chemistry and genetics. PGT technology has
already evolved to the third-generation, which may take new entrants years to catch
up with the current leading players. To conduct research in this field, a new company
needs a team of experienced researchers and scientists, which usually takes a long
time to build since such talent is typically scarce. Therefore, it is usually challenging
for new entrants to establish their completive advantage regarding PGT technology.

. Difficulties in clinical trials. For new entrants to the market, completing clinical
trials for PGT reagents is difficult, requiring over 10,000 test samples based on PRC
laws and regulations. In China, several companies have discontinued clinical trials
for their PGT kit candidates, and many companies need significant time and cost in
completing these trials.

. Strict regulation. As Class III medical devices, PGT kits are subject to a series of
regulations issued by the NMPA, and an NMPA approval is needed for the
commercial sales of a PGT kit. In recent years, the PRC government has consistently
emphasized the importance and necessity of quality control in assisted reproduction
services providers, which indicates more strict regulations should be implemented in
the future. Generally, it takes a long time for new entrants to obtain NMPA approval
and the length of time could be unpredictable. Moreover, according to the current
PRC laws and regulations, foreign investors are not permitted to enter this market.

- 131 -



INDUSTRY OVERVIEW

. Genetic consulting capability. In China, the genetic consulting service is at an early
stage of development, with a large number of physicians at hospitals and
reproductive clinics lacking the knowledge to provide genetic consulting services to
patients and unable to recommend suitable genetic testing measures to patients in
need. Under such circumstances, companies which have capabilities in genetic
consulting can provide training to physicians to increase their awareness of genetic
testing processes and products and have a better opportunity to promote their
products.

. Ability to provide comprehensive services. Currently, a great majority of assisted
reproductive services providers are part of the public hospital system, subject to
systemic limitation on investments in new equipment and technologies. They also
tend to carry on an outdated mindset, focusing on the manual operation aspects,
which prepares them poorly for rapidly developing advanced technologies such as
the third-generation IVF technologies where comprehensive testing, analysis and, in
particular, counseling capabilities are of paramount importance. Under the
circumstances, market participants which are able to provide comprehensive
services in addition to the products, which work together as a whole package to help
assisted reproductive services providers establish from scratch, or further enhance,
their reproductive genetic testing, analysis and counseling capabilities could have
better opportunities to increase the clinical penetration of their products.

. High capital requirement. Providers of PGT kits need to invest significant amounts
of resources, including capital, in the research and development of PGT kits before
it can be launched to market and generate revenue. While established players in this
field may have sufficient funding, new entrants in the PGT industry may face
pressure on funding their business through the stages before commercialization.

Prenatal Reproductive Genetic Reagents Market in China

Prenatal gene testing uses blood, body fluids, or cells to test DNA in order to conduct
early intervention of birth defects and help families control the heredity of genetic diseases in
future pregnancies. As of the Latest Practicable Date, three types of prenatal reproductive
genetics reagents had been approved by the NMPA in China for commercial sale: NIPT Kkits,
SGR kits and the amniocentesis kit. In recent years, driven by the development of NGS-based
NIPT kits, the prenatal reproductive genetic reagents market in China has been the largest
segment of the reproductive genetics reagents market in China since 2015, with its market size
increasing from RMBO0.4 billion in 2015 to RMB2.3 billion in 2019, representing a CAGR of
52.5%, and is expected to reach RMB6.0 billion in 2024, representing a CAGR of 20.5%.
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CNYV Service Market in China

CNV testing is typically used at the prenatal stage to test abortive tissues for a
comprehensive panel of genes commonly associated with miscarriage, with the ability to
analyze the risk of miscarriage and lower miscarriage rates by identifying copy number
variations. In addition, CNV testing can also be used to test amniotic fluid of pregnant women
with fetal structural abnormality for early interventions. In 2019, the total number of assisted
reproductive cycles in China was approximately 800,000. Considering that the average
miscarriage rate was approximately 30%, and 40% of embryos need to do CNV testing for fetal
structural abnormality, approximately 460,000 CNV tests need to be conducted. In recent
years, more assisted reproduction services providers have offered CNV testing service for
patients of assisted reproduction treatments. Driven by the improvement of CNV testing
accuracy and speed, and the more affordable price, the CNV service market is expected to
experience significant growth, with its market size, in terms of total expenditures of patients
on CNV service, expecting to reach RMB0.9 billion in 2024 and RMB1.3 billion in 2030,
representing a CAGR of 35.2% from 2019 to 2024 and a CAGR of 5.7% from 2024 to 2030.
The first CNV kit is expected to be approved by the NMPA in 2021 in China, which is expected
to represent the birth of an independent CNV reagent market in China. The following chart sets
forth the growth of CNV services market in china for the period indicated.

CNV Services Market in China, 2015-2030E"

RMB million CNV Services Market
CAGR (2015-2019) 110.5%
CAGR (2019-2024E) 35.2%
CAGR (2024E-2030E) 5.7%

1,324.3
1.258.7 1,293.7
1,193.5

1,099.0
1,004.7

886.7

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

(1)  The market size is calculated in terms of the total expenditures of patients on CNV service, which is based on
the retail prices of CNV reagents.

Source: F&S Report
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Competitive Landscape

As of the Latest Practicable Date, no CNV kits developed by domestic or international
competitors had been approved by the NMPA in China. The first CNV kit is expected to be
approved by the NMPA in 2021 in China. The following table sets forth details of the CNV kit
which had completed clinical trials in China as of the Latest Practicable Date.

Acceptance
of registration
application Estimated Addressable Sequencing
Company Purposes by the NMPA approval time population/situation platform Approval status
Berry Genomics Detect whether the May 2020 2021 Screening for the NGS Approved for

number of 23 pairs causes of autism and registration
of chromosomes of complex diseases; application
aborted fetus are women with
abnormal and guide unexplained repeated
subsequent miscarriages; fetuses
conception and parents whose

chromosomal karyotype
analysis results are
normal, but ultrasound
shows abnormal
structures; clinical
manifestations are
developmental delay,
mental retardation, and
various patients with
deformities, fertility
disorders, and etc

Postnatal Reproductive Genetic Reagents Market in China

Genetic testing conducted on newborns and parents allows early intervention that can
significantly reduce disease severity and control the heredity of genetic diseases in future
pregnancies. Typically, four types of genetic testing measures are available for newborns and
parents, namely glucose-6-phosphate dehydrogenase genetic testing, congenital deafness
genetic testing, WES and genetic metabolic disease testing. As of the Latest Practicable Date,
two types of postnatal reproductive genetic reagents, the glucose-6-phosphate dehydrogenase
gene detection kit and the congenital deafness genetic test kit, had been approved by the NMPA
in China.

WES Service Market in China

Driven by growing awareness of genetic diseases and the benefits of genetic testing, as
well as the affordability of WES, parents are more likely to undertake WES testing for
newborns and themselves, resulting an increase in the penetration rate of WES in recent years,
which increased from 0.01% in 2015 to 0.55% in 2019, is expected to reach 2.79% in 2024.
Driven by the growing number of newborns in China and the increasing penetration rate of
WES, the WES services market is expected to experience significant growth, with its market
size, in terms of total expenditures of patients on WES services, expecting to reach RMB1.8
billion in 2024 and RMB3.4 billion in 2030, representing a CAGR of 35.6% from 2019 to 2024
and a CAGR of 8.7% from 2024 to 2030. The first WES kit is expected to be approved by the
NMPA in 2025 in China, which is expected to represent the birth of an independent WES
reagent market in China. The following chart sets forth the growth of WES service market in
china for the period indicated.
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WES Service Market in China, 2015-2030E"

RMB million WES Service Market
CAGR (2015-2019) 158.5%
CAGR (2019-2024E) 35.6%
CAGR (2024E-2030E) 8.7% 3.350.1
3,197.4

3,034.5

391.6

8.8 260 122 165.3

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E

(I)  The market size is calculated in terms of the total expenditures of patients on WES services, which is based
on the retail prices of WES reagents.

Source: F&S Report

Competitive Landscape

As of the Latest Practicable Date, no WES kits developed by domestic or international
competitors had been approved for marketing by the NMPA in China or had entered into
clinical trials or registrations stages in China. The first WES kit is expected to be approved by
the NMPA in 2025 in China.

Reproductive Genetics Medical Equipment Market in China

Reproductive genetics medical equipment refers to the equipment that processes and
operates the genetic materials of couples, pregnant women, embryos, fetuses and newborns at
PGT, prenatal and postnatal stages. Most of the reproductive genetics medical equipment are
used in the PGT stage. Based on their function, reproductive genetics medical equipment can
be classified as testing equipment, operation equipment and storage equipment. The following
chart sets forth a summary of the characters of different types of reproductive genetics medical

equipment.
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Storage equipment stores up
human tissues, body fluids or

Operation equipment
processes the sample for

Testing equipment converts
biochemical information

Definition . . . in the sample into
genetic materials under low the next experimental . .
. . electronic/image signals
temperature for a long time operation .
for further analysis
Representative * Cryopreservation Equipment ¢ Embryo incubator « Genetic sequencer
Types * Refrigerators and Freezers ¢ IVF ultra-clean workbench q
¢ Used to contain, freeze, and e Used to prepare, store, e Used for sequencing DNA
maintain gametes and/or manipulate, or transfer from human samples to
Purposes embryos at an appropriate human gametes or embryo provide evidence for
freezing temperature for assisted reproduction genetic counselling
procedures
. S * Carrier identification
* Embryo storage * In vitro fertilization . .
s . . * Embryo Pre-implantation
Applications * Long-term and short-term e Embryo pre-implantation .

Prenatal diagnosis
Newborn screening

storage for sperm and oocyte Andrology tests

Source: F&S Report

With the development of technology, the medical equipment market is undergoing
significant changes where traditional manual operation equipment is gradually replaced by
more intelligent and automated equipment. More integrated medical equipment which is able
to operate and store embryos automatically has become available on the market, and has
become successful products on the market, as such equipment is able to simplify the manual
operation process of embryo management and reduce human errors. As PGT and other testing
kits can only run on designated genetic sequencers, the demand for genetic sequencers is
expected to increase along with the development of such testing kits. The size of genetic
sequencer market in China, in terms of sales revenue based on ex-factory prices, increased
from RMB136.3 million in 2015 to RMB171.0 million in 2019, representing a CAGR of 5.8%,
and is expected to reach RMB210.0 million in 2024, with a CAGR of 4.2% from 2019 to 2024.
The size of reproductive genetics medical equipment market in China, in terms of sales revenue
(based on ex-factory prices), increased from RMBO.6 billion in 2015 to RMBO0.7 billion in
2019, representing a CAGR of 4.3%, and is expected to reach RMB2.3 billion in 2024,
representing a CAGR of 27.7% from 2019 to 2024. In particular, the storage equipment
segment, driven by the development of cryostorage equipment, is expected to increase faster
than the overall market in the foreseeable future, with its market size in terms of sales revenue
(based on ex-factory prices) expected to increase from RMB90.0 million in 2019 to RMB1.6
billion in 2024, representing a CAGR of 77.8% from 2019 to 2024, with a sharp increase from
RMB111.9 million in 2021 to RMB711.4 million in 2022. Historically, there was a strong
demand for embryo cryostorage systems and ancillary loading pods in China, but no such
products have been approved by the NMPA or are available in China. With the first embryo
cryostorage system and ancillary loading pods expected to be approved by the NMPA in 2022,
this sector is expected to experience rapid growth starting from 2022. The following chart sets
for the a breakdown of the reproductive genetics medical equipment market in China for the

period indicated.
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The Market of Reproductive Genetics Medical Equipment in China, 2015-2024E™

RMB million Storage ~ Operation  Testing  Total
CAGR (15-19) 3.0% 4.0% 5.2% 43%
CAGR (19-24E) 77.8% 3.2% 42%  27.7%
M Storage
B Operation 2.300.3

W Testing

623.4 650.8
84.8
335.6

203.0

2015 2016 2017 2018 2019 2020E 2021E 2022E 2023E 2024E

(1)  The market size is calculated in terms of the sales revenue of reproductive genetics medical equipment, which
is based on the ex-factory prices.

Source: F&S Report

Competitive Landscape
Genetic Sequencer

As of the Latest Practicable Date, 16 types of genetic sequencers had been approved by
the NMPA, among which DA8600 is the only NGS sequencer approved by the NMPA for PGT

in China. The following table sets forth details of the approved genetic sequencers in China as
of the Latest Practicable Date.
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Date of approval by
Company Product model Technology the NMPA

Guangzhou DaAn Gene DA8600 Semiconductor sequencing November 2014

Technology Co., Ltd.

Shenzhen HYK Gene HYK-PSTAR-ITIA Sequencing by ligation December 2014
Techmology Con, Ltd.

CapitalBio Technology Inc. BioelectronSeq 4000 Semiconductor sequencing February 2015

Berry Genomics NextSeq CN500 Sequencing by synthesis March 2015

Nanjing BGI Genomics BGISEQ-500 Combined probe-anchored October 2016

Co., Ltd. "BGISEQ-50 polymerization sequencing method "December 2017

CMGISEQ2000 June2018

. MGISEQ-200 June2018 ..

Annoroad Gene Technology NextSeq 550AR Sequencing by synthesis March 2017

Beijing Co., Ltd.

Tllumina, Inc. MiSeqTMDx Sequencing by synthesis July 2018

Life Technologies Holdings PGM Dx Semiconductor sequencing method April 2019
B T

Gene Plus Co., Ltd.  Gene+Seq-2000 Combined probe-anchored polymerization ~ August2019
U ... it i RO Angust2019

?en}t}atroln Heallth GENETRON S5 Combined probe-anchored polymerization =~ November 2019

echinologies tnc. GENETRON $2000 sequencing method January 2020
Guangzhou Kingcreate KM MiniSeqDx-CN Sequencing by reversible termination March 2020

Biotechnology Co., Ltd.

MARKET DRIVERS OF THE REPRODUCTIVE GENETICS MEDICAL DEVICES
MARKET IN CHINA

The primary market drivers for the reproductive genetics medical devices market in China

include:

. Standardized products. In 2014 and 2020, the NMPA approved the first NIPT and
PGT-A kit in China, respectively, which strengthened the regulation of reproductive
genetic medical devices on the market. In the past few years, a series of regulations
have been issued, such as Notice of NMPA on Strengthening the Management of
Mandatory Industry Standards for Medical Devices and Notice of the General Office
of NHC on Issuing the Provision on Strengthening the Management of Assisted
Reproductive Technology Service Institutions and Personnel, to further regulate the
market. Historically, hospitals and reproductive clinics could only use reagents sold
for limited scientific research purpose or purchase genetic testing services, which
could result in supply deficiencies from time to time.

. Increasing demand from hospitals. In recent years, the demand of reproductive
genetic measures and reproductive genetic medical devices has increased
significantly and is expected to continue growing in the future. In response to the
growing demand, hospitals in recent years endeavor to increase their capabilities in
providing genetic testing services, in order to obtain licenses for PGT and enhance
their influence. To achieve their goals, hospitals would implement standard
operation procedures, purchase high-quality reagent kits approved by the NMPA,
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and update their laboratories with automated medical device and equipment.
Moreover, in order to reduce the risk of medical accidents, hospitals would be more
willing to purchase NMPA-approved reagent kits, because of their high quality and
reliability.

Rising health awareness in China. Due to health education in China and the national
measures implemented to reduce the incidence of birth defects, health awareness and
the importance of genetic testing for reproductive genetics has been rising. Because
of rising health awareness, couples are more willingly to seek early intervention
measures, such as genetic testing, to prevent birth defects, which would increase the
penetration rate and consumption of reproductive genetics medical devices.
Moreover, because of the promotion of genetic education in China, more physicians

are able to provide genetic counselling services to patients.

Advancement of technology. With the continuing development of reproductive
genetics technologies, the effectiveness and efficiency of reproductive genetics
medical devices are expected to improve in the future. Such improvement is
expected to lead to an increase in the number of NMPA-approved products, which
in turn is expected to drive the development of the reproductive genetics medical
devices market in China. For example, the NGS technology, originally used in NIPT,
was applied on PGT-A recently. As of the Latest Practicable Date, the only
NMPA-approved PGT-A reagent product was based on the NGS technology. Market
participants could also have opportunities to gain more market share by
development products with more advanced technology.

Increasing affordability. As of the Latest Practicable Date, genetic testing for
reproductive genetics had not been included in any national or provincial medical
insurance in China. As the cost of reproductive genetic measures is relatively high,
the acceptance of reproductive genetics measures depends on their affordability.
Driven by the increase in the per capital annual disposable income of Chinese
residents and the decrease in services prices, the reproductive genetics measures
have become increasingly affordable and more widely accepted by patients.

- 139 -



INDUSTRY OVERVIEW

Future Trends of the Reproductive Genetics Medical Devices Market in China

The primary future trends for reproductive genetics medical devices market in China

include:

. Higher penetration rate of commercial use. Due to the improvement of clinical

outcomes and work efficiency of physicians and laboratory personnel, driven by the

development of reproductive genetics technologies and the launch of new

reproductive genetics medical devices, the penetration rate of clinical use of

reproductive genetics medical devices is expected to increase in the foreseeable

future.

. Increasing demand for fast, automated and intelligent medical equipment. In the

future, demand for reproductive genetics equipment is expected to expand.

Physicians are expected to be more focused on the convenience and efficiency of

medical equipment. In order to reduce laboratory labor costs and human error, and

provide patients with diagnosis and treatment services in a timely manner, medical

institutions are expected to have significant demand for medical equipment with

higher testing efficiency and more automated operating systems. In addition, with

the increasing number of cell samples and DNA samples, demand for intelligent and

automated cryostorage systems should increase.

. More NMPA-approved medical devices. As category III medical devices,

reproductive genetics medical devices must be approved by the NMPA to be

launched on the market. In the past, reproductive genetics medical devices were

mainly genetic test kits based on PCR and FISH. With the development of gene

sequencing technology, an increasing number of reproductive genetics medical

devices have obtained licenses, such as NIPT and PGT-A. In the future, products

with higher accuracy and wider coverage, are expected to be approved and enter the

reproductive genetics medical devices market. For example, the launch of PGT-M

and PGT-SR kits is expected to expand the PGT reagent market and meet the

increasing demand of patients.
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We are subject to a variety of PRC laws, rules and regulations affecting many aspects of
our business. This section summarizes the principal PRC laws, rules and regulations that we
believe are relevant to our business and operations.

LAWS AND REGULATIONS RELATING TO MEDICAL DEVICE
Major Regulatory Authorities

According to the Regulations on the Supervision and Administration of Medical Devices
( CEEEM RSN ) (the “Medical Device Regulations™”) which was issued by the
State Council in 2000 and recently amended on May 4, 2017, the NMPA shall be responsible
for the supervision of medical devices of the PRC. All relevant departments of the State
Council shall be responsible for the supervision of medical devices within their respective
scope of duties. Medical product administrations at the county level and above are responsible
for the supervision of medical devices within their own administrative jurisdictions. The
relevant departments of the local people’s governments at the county level and above are
responsible for the supervision of medical devices within their respective scope of duties.

We conduct our business in PRC and we are now principally subject to the supervision
of the National Medical Products Administration (BZ 245 % B4 #H44)5) and its local
counterparts. The National Medical Products Administration was established in accordance
with the Institutional Reform Program of the State Council ( {BEIBSBitEMEMETTE) )
promulgated by the National People’s Congress (the “NPC”) in March 2018, and the
predecessor of the National Medical Products Administration is the China Food and Drug
Administration (B & %50 BB EHA)R) (the “CFDA”, together with the National
Medical Products Administration, hereinafter collectively, the “NMPA”). The NMPA is a
newly established regulatory authority responsible for registration and supervision of
pharmaceutical products, cosmetics and medical devices under the supervision of the State
Administration for Market Regulation (BHZ ;B EEMM)R) (the “SAMR”), a newly
established institution for supervising and administrating the market in China.

The National Health Commission of the PRC, formerly known by the names the Ministry
of Health and National Health and Family Planning Commission (hereinafter collectively, the
“NHC”), is China’s primary healthcare regulatory agency. It is responsible for overseeing the
operation of medical institutions, some of which also serve as clinical trial sites.

Regulations Relating to Medical Device Registration
Classification of Medical Devices

According to the Notice on Strengthening the Management of Products and Technologies
Related to Clinical Use of Gene Sequencing (i il i i A fit FH 56 P51 1 o A B 2 s R0 52l
FRAY4EAT) ), as promulgated by the NMPA and NHC in February 2014, gene sequencing
diagnostic products (including genetic sequencer and related diagnostic reagents and software)

are regulated as medical devices and must be registered pursuant to relevant regulations.
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The Medical Device Regulations regulates entities that engage in the research and
development, production, operation, use, supervision and administration of medical devices in
the PRC. Medical devices are classified according to their risk levels. Class I medical devices
are medical devices with low risks, and the safety and effectiveness of which can be ensured
through routine administration. Class II medical devices are medical devices with moderate
risks, which are strictly controlled and administered to ensure their safety and effectiveness.
Class III medical devices are medical devices with relatively high risks, which are strictly
controlled and administered through special measures to ensure their safety and effectiveness.
The evaluation of the risk levels of medical devices take into consideration the medical
devices’ objectives, structural features, methods of use and other factors. Registration
certificates are required for Class II and Class III medical devices. The classification of
specific medical devices is stipulated in the Medical Device Classification Catalog ( (E#E#§
W% H %) ), which was issued by the NMPA on August 31, 2017 and became executive on
August 1, 2018.

The Administrative Measures for the Registration of Medical Devices ( (& FE# T it
EHHEL) ), or the Medical Devices Registration Measures, as promulgated by the NMPA and
took effect on October 1, 2014, provide that Class I medical devices are subject to
record-filing, while Class II and Class III medical devices are subject to registration. According
to the Medical Devices Registration Measures, the registration and record-filing of IVD
reagents that are regulated as medical devices are governed by the Administrative Measures for
the Registration of IVD Reagents ( {#AMZ Brad Al s M4 #EE) ), or the IVD Registration
Measures, which was first promulgated by the NMPA and took effect on October 1, 2014, and
amended on January 25, 2017. Pursuant to the IVD Registration Measures, Class 1 IVD
reagents are subject to filing, and Class II and Class III IVD reagents are subject to inspection,
approval and registration.

According to the Administrative Measures for the Registration of IVD Reagents (for Trial
Implementation) ( <HEAMZ ERlBGE M AE 2L GATT)) ), or the Trial IVD Registration
Measures, which was promulgated by the NMPA on April 19, 2007 and became effective on
June 1, 2007, products that are intended to be use only for research purposes (and not for
clinical diagnosis purposes) do not need to apply for registration certificates, but shall mark
“for scientific research use only, not for clinical diagnosis” in the instructions and package
labels. The Trial IVD Registration Measures was replaced by the IVD Registration Measures
on October 1, 2014, where the specific provision regarding permitted scientific research use
was removed. According to IVD Registration Measures, in vitro diagnostic reagents refer to in
vitro diagnostic reagents regulated as medical devices. Medical devices, as specified in
Medical Device Regulation, refer to the instruments, equipment, appliance, in vitro diagnostic
reagents and calibrators, materials and other similar or related articles, the purposes of which
are, among others, to provide information for the purpose of medical treatment or diagnose by
testing of samples from a human body. Medical devices, as specified in the Medical Device
Regulation, does not include any device for scientific research purposes.
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Clinical Trials

Pursuant to the Notice of the Newly Revised Catalogue of Medical Devices Exempted
from Clinical Trials ( B A BHEHT S AT B R ol B B8 R4 bl H (A0 45) ) issued by
the NMPA on September 28, 2018, medical device products that are not included in the
exemption catalog shall go through clinical trials before registration.

According to the Medical Devices Registration Measures, clinical trials are not required
for the recordation of the Class I medical devices, but are required for the application for the
registration of the Class II and Class III medical devices. However, medical devices may be

exempt from clinical trials under any of the following circumstances:

. they have clear and definite working mechanisms, finalized designs and mature
manufacturing techniques, the marketed medical devices of the same category have
been put into clinical application for years with no record of severe adverse event,

and their general purposes remain unchanged;

. the safety and utility of such medical devices can be proved through non-clinical

evaluation; or

. the safety and utility of such medical devices can be proved through the analysis and
evaluation of the data obtained from the clinical trials or clinical application of
medical devices of the same category.

For IVD Reagents, clinical trials are not required for the recordation of the Class I IVD
Reagents, but are required for the application for the registration of the Class II and Class III
IVD Reagents. However, according to the IVD Registration Measures, IVD Reagents may be
exempt from clinical trials under any of the following circumstances:

. they have clear and definite reaction mechanisms, finalized designs and mature
manufacturing techniques, the marketed IVD Reagents of the same category have
been put into clinical application for years with no record of severe adverse event,
and their general purposes remain unchanged, and applicants can provide evaluation
data equivalent to the marketed IVD Reagents;

. the safety and utility of such IVD Reagents can be proved through the evaluation of

clinical samples covering the intended use and interference factors.

The catalogue of medical devices (including IVD Reagents) exempt from clinical trials
shall be established, adjusted and published by the NMPA.

Clinical trials for those medical device products that are not included in the exemption
catalog shall be conducted in accordance with the Norms on the Quality Management for the
Clinical Trials of Medical Devices ( {5 BE# bl K sl 52 =2 #B#5) ), or the Clinical Trial
Norm, which was issued by the NMPA and the NHC jointly on March 1, 2016. The Clinical
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Trial Norm includes full procedures of clinical trial of medical devices, including, among
others, the protocol design, conduct, monitoring, verification, inspection, and data collection,
recording, analysis and conclusion and reporting procedure of a clinical trial. Prior to
commencement of a clinical trial, the applicant must complete the preclinical research of the
medical device, including, among others, product design, quality test and risk analysis, the
results of which should support the clinical trial. The clinical trial must be conducted in two
or more clinical trial organizations that are qualified to do such trials. Prior to commencement
of a clinical trial, approval by the ethics committees of the relevant clinical trial organization
should be obtained and the applicant, the clinical trial organization and the researchers must
enter into agreements in writing in respect of trial design, trial quality control, allocation of
responsibilities during the trial, trial-related fees borne by the applicant and the principles of
responses to emergencies that may occur during the trial.

Specifically, the clinical trial must be conducted in no less than three (including three)
qualified clinical trial institutions for Class III IVD Reagents and in less than two (including
two) qualified clinical trial institutions for Class II IVD Reagents according to the IVD
Registration Measures. In September 2014, the NMPA issued the Guiding Principles for
Clinical Trial Techniques of IVD Reagents( CHB A2 B o B B R ol B 4 01 35 25 R ) ) to
provide more detailed requirements and guidance, including the requirements of clinical trial
institutions and personnel, principles of clinical trial design and preparation of clinical trial
report. Guiding Principles for Clinical Trial Techniques of IVD Reagents also stipulate the
principles of clinical design of IVD clinical trials. The applicant shall organize the formulation
of scientific and reasonable clinical trial plans in accordance with the types, risks and expected
uses of the specific IVD reagent used for clinical trial. For newly developed IVD reagents
where there was no product of its kind had been approved for commercialization, appropriate
subjects shall be selected and synchronous comparisons shall be conducted between the IVD
reagent and the “gold standard” for diagnosing the disease. Generally, the total sample size for
Class IIT IVD reagents’ clinical trials and for newly developed IVD reagents shall be at least
1,000 and the total sample size for Class II IVD reagents shall be at least 200. For markers
closely related to clinical treatment and medication and other brand-new markers with new
clinical significance, the total sample size in clinical trials shall be at least 1,000; for one of
the markers for comprehensive diagnosis and treatment of multiple indicators in clinical use
and for a marker related to auxiliary diagnosis, differential diagnosis, disease monitoring, and
prognosis, the sample sizes in clinical trials shall be at least 500.

Clinical trials of Class III medical devices which present a relatively high risk to the
human subjects must be pre-approved by the NMPA prior to commencement. An index of such
Class III medical devices (the Index of Class III Medical Devices subject to Clinical Trial
Approval, CFFHETTIR RGNS ZEHEAY 26 =IO BEA M H %) ) (the “Index™) is maintained and
from time to time adjusted and published by the NMPA. Class III medical devices that are not
involved in the Index shall complete recordation procedures with the medical product
administrations of provinces under the central government of the PRC prior to commencement
of a clinical trial.
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General Procedure of Registration of Class II and III Medical Devices
Drawing up technical specifications

According to the Medical Devices Registration Measures, to file or apply for registration
of a medical device, the applicant shall draw up technical specifications for the medical device
proposed to be filed or registered. Specifications for a Class II or III medical device shall be
approved by the medical product administrations (for Class II medical device, the medical
product administrations of provinces, for Class III medical device, the NMPA) when approving

the registration of medical devices.
Registration testing

According to Medical Devices Registration Measures, a medical device candidate seeking
to be registered under Class II or Class III shall be subject to registration testing; such testing
shall be performed by medical device testing institutions according to the technical
requirements for such products, the medical device testing institutions shall be qualified for
medical device testing, conduct testing within their scope of business, and pre-evaluate the
technical requirements submitted by the applicants.

Specifically, according to the IVD Registration Measures (H24M2 Bl HHFE), an
IVD reagent seeking to be registered under Class II and Class III shall be subject to registration
testing on samples from three consecutive production batches.

Conducting clinical trial
According to Clinical Trial Norm:

(1) Quality test. Before launching clinical trial, the sponsor shall complete preclinical
study on the medical device designed for trial, including, among others, product
design, quality test and risk analysis, and the results of such preclinical study shall
be positive to support the clinical trial. Quality test results shall include a self-test
report and a registration testing report issued by an eligible inspection institution
and shall be valid within one year.

(2) Approval of ethics committee. Clinical trials are subject to approval from the ethics
committees of clinical trial institutions. Class III medical devices that are listed in
the Index are subjects to approval of NMPA.

(3) Filing of clinical trial. Before launching a clinical trial, the sponsor shall file with

the medical product administrations at the provincial level where the sponsor is
located.
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Application for product registration

According to the Medical Device Regulations, to apply for registration of a Class II or III
medical device, the following documents shall be submitted: (i) risk analysis information; (ii)
technical specifications; (iii) inspection report; (iv) clinical evaluation information; (V)
instructions and label sample; (vi) documents of quality control system relating to development
and production of the product; and (vii) other information supporting safety and efficacy of the
product. Applicants shall be responsible for authenticity of the documents submitted.

Acceptance of application for product registration

According to the Medical Devices Registration Measures, the medical product
administrations (for Class II medical device, the medical product administrations of provinces,
for Class III medical device, the NMPA) shall carry out formal examination of application
materials received, and act in light of the following circumstances: (i) accept the application
if the application falls within its scope of authorities and the application materials are complete
and comply with format requirements; (ii) if possible, allow the applicant to make on-site
corrections of application materials; (iii) if the application materials are incomplete or do not
comply with format requirements, instruct the applicant, in a one-off manner and within five
working days, to submit supplementary materials and if no instruction is made within the
prescribed time, application materials are deemed accepted on the submission date; (iv) if the
application is not within the scope of authorities, promptly inform the applicant of the
non-acceptance of the application. Upon acceptance or non-acceptance of an application for
medical device registration, the medical product administrations (for Class II medical device,
the medical product administrations of provinces, for Class III medical device, the NMPA)
shall issue a dated notice of acceptance or non-acceptance stamped with the seal of the
administration.

Technical assessment

According to the Medical Devices Registration Measures, the medical product
administrations (for Class II medical device, the medical product administrations of provinces,
for Class III medical device, the NMPA) shall, within three working days after accepting an
application for medical device registration, forward the application documents to the relevant
technical assessment institution. The institution shall complete technical assessment within 60
working days for a Class II medical device, or within 90 working days for a Class III medical
device. Where external experts are to be engaged or the assessment is to be made together with
a pharmaceutical assessment institution, the time needed is not counted in the time limits
above, and the institution shall notify the applicant in writing of the time needed. When
organizing a technical assessment for products, the medical product administrations (for Class
IT medical device, the medical product administrations of provinces, for Class III medical
device, the NMPA) may access original research documents and organize inspections of the
applicant’s quality management system which is related to product development and
manufacture.
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Issuing medical device registration certificate

According to the Medical Devices Registration Measures, the medical product
administrations (for Class II medical device, the medical product administrations of provinces,
for Class III medical device, the NMPA) that has accepted an application for registration shall
make decisions within 20 working days after the completion of technical assessment. Approval
shall be granted if requirements on safety and efficacy are met, and a medical device
registration certificate shall be issued within 10 working days after the decision of approval.

Special Procedures for Examination and Approval of Innovative Medical Devices

In October 2017, the General Office of the CPC Central Committee and the General
Office of the State Council jointly issued the Opinions on Deepening the Reform of the
Evaluation and Approval Systems and Encouraging Innovation on Drugs and Medical Devices
( CBER GRAL 2 w2 b il B oh o o Jh 2y B R e MRS 9 2 ) ), according  to  which the
research and development of innovative medical devices is encouraged. Innovative medical
devices supported by major national science or technology projects and key national research
and development plans or for which the National Clinical Medicine Research Center (B %[
JR &S 55 H100) conducts clinical trials and which the Center’s administrative department
accredits shall be evaluated and approved in priority.

The Special Procedures for Examination and Approval of Innovative Medical Devices
( CHH BT 25 & F2)F) ) promulgated by the NMPA in November 2018 stipulates the
special procedures to the examination and approval for innovative medical devices, according
to which, medical devices which meet the below requirements are applicable to special
procedures: (i) the applicant, through its leading technological innovation activities, has legally
owned core technology invention patents in China over its products, or obtained invention
patents in China or the right to use them through patent transfers in accordance with the law,
and the application time for special procedures is within 5 years from the authorization
announcement date of such core technology invention patent; or the patent application of core
technology invention has been published by the Patent Administration Department of the State
Council and a search report is issued by the Patent Search and Consultation Center of the State
Intellectual Property Office, indicating that the core technology solution of the product is novel
and creative; (ii) the applicant has completed the preliminary research of the product and has
a basic finalized product, and the research process is true and under control, and the research
data is complete and traceable; (iii) the main working principle or mechanism of the product
is domestic initiative, and the function or safety of the product is fundamentally improved
compared with similar products, and the relevant technology is at the international leading
level, and the product has significant clinical application value. The Center for Medical Device
Evaluation of the NMPA (|2 7 4 ify B B 48 = B MR 4 AL T 25 77 L) shall give priority to
the innovative medical devices in their technical review upon receiving the registration
application, after which the NMPA shall give priority to the product in their administrative
approval.
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Laboratory Developed Tests

Currently, these are certain local administrative measures regulating the laboratory
development tests.

According to the Implementation Opinions on Promoting Healthy Shanghai Action ( <[l
AR AT E ) B & ) ), which was promulgated by Shanghai Municipal People’s
Government on August 29, 2019, the government intends to optimize the medical service
system through a variety of measures, including, among others, the promotion of Laboratory
Developed Tests (LDT). The Healthy Shanghai Action (2019-2030) ( {f&# L #4781(2019-2030
4)) ), which was issued on September 10, 2019, further specifies the provision on the
development of LDT, including to establish and improve the management requirements and
technical specifications for LDT and to implement LDT pilots.

According to the Opinions of the General Office of the People’s Government of Hainan
Province on Supporting the Application of Genetic Testing Technology ( <V Fg & A RBUN ¥
IS BERAA SRR A B T E AU L) ), which  was  promulgated by the People’s
Government of Hainan Province on January 16, 2017, and the Several Policies for Promoting
the Application of Genetic Testing Technology in Hunan Province (for Trial Implementation)
( IR A I A L DR A I il 1B R T B3R (017))) ) which was promulgated by the General
Office of the People’s Government of Hunan Province on August 28, 2015, the governments
encourage qualified medical institutions, medical education institution and scientific research
institutions to carry out the clinical application of LDT in accordance with laws and regulations
for the purpose of the prediction, early diagnosis and individualized treatment of critical
diseases.

Regulations Relating to Medical Device Production and Operation
Management of Medical Device Production

The NMPA issued the Measures for the Supervision and Administration of Medical
Device Production ( CEFEERAZE BB E L) ) on July 30, 2014 and amended it on
November 17, 2017. In order to engage in medical device production, the applicant shall have
production premise, environmental conditions, production equipment and professional
technicians commensurate with the medical devices produced by it, and it shall have qualified
inspectors and the inspection equipment, management rules and after-sales service capability.

To establish an enterprise producing Class I medical devices, the applicant shall undergo
the formalities for the recordation of Class I medical devices at the medical product
administrations at the level of a districted city, while the applicant shall file an application for
production licensing with the medical product administrations of the province for the
production of Class II or Class III medical devices. A Medical Device Production License shall
be valid for five years and may be renewed pursuant to the relevant regulations.
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The Good Manufacturing Practice Rules for Medical Devices ( (EFE#l L 22 B &5 11
KA ), as promulgated by the NMPA on December 29, 2014 and effective on March 1, 2015,
provide basic principles for quality control systems for medical devices manufacturing, and
these rules are applicable to the entire process of design and development, production, sales
and post-sale services of medical devices.

Pursuant to The Notice of Four Guidelines including On-site Inspection Guidelines for the
Standards on Production and Quality Management of Medical Devices ( B ElJ 8 < 5 5e 4 bl
Az 7 B B PR AR B e A 2 ) > S A 2 I 48 R ) promulgated by the NMPA on
September 25, 2015 and coming into effect on September 25, 2015, during the course of on-site
verification of the registration of medical devices and on-site inspection of production permit
(including changing production permit), the inspection team shall, in accordance with the
guidelines, issue recommended conclusions for on-site inspections, which shall be divided into

>

“Passed,” “Failed” or “Reassessment after rectification.” During the supervision and
inspection, if it is found that the requirements of the key items or ordinary items that may have
direct impact on product quality are not satisfied, the enterprise shall suspend production and
go through rectification. If it is found that the requirements of the ordinary items are not
satisfied, and it does not directly affect product quality, the enterprise shall rectify in a
prescribed time. The regulatory authorities shall examine and verify the recommended
conclusions and on-site inspection materials submitted by the inspection group, and issue the

final inspection results.
Management of Medical Device Operation

Pursuant to the Measures for the Supervision and Administration of Medical Devices
Operation ( CEEEAR A B BHE JHE) ) promulgated by the NMPA on July 30, 2014 and
amended on November 17, 2017, licensing or recordation is not required for business activities
involving Class I medical devices, while recordation administration shall apply to business
activities involving Class II medical devices, and licensing administration shall apply to
business activities involving Class III medical devices. An enterprise engaging in the operation
of medical devices shall have business premises and storage conditions suitable for the
operation scale and scope, and shall have a quality control department or personnel suitable for
the medical devices it operates. Also, a quality control system compatible with the medical
devices it operates is required, and an enterprise engaging in business activities involving Class
IIT medical devices shall also have a qualified computer information management system.

An enterprise engaged in the operation of Class II medical devices shall file with the
municipal level medical product administrations and provide proofing materials for satisfying
the relevant conditions of engaging in the operation of medical devices, while an enterprise
engaged in the operation of Class III medical devices shall apply for an operation permit to the
municipal level medical product administrations and provide proofing materials for satisfying
the relevant conditions of engaging in the operation of such medical devices. An operation
permit is valid for five years and may be renewed pursuant to the relevant regulations.

~ 149 -



REGULATORY OVERVIEW

Medical Devices Subject to Cold Chain Management

According to the Guidelines for Cold Chain (Transport & S